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has been estimated at a half-billion dollars. As “4 
eighty-five percent of the forest fires bi 
are caused by the people, they must 
prevent this great loss as the first 
step in forest conservation. 
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e people must grant. 
' Fire protection provided through co-opera- 
tion with State and Federal governments, and 
tax relief, make private tree-growing economically 
practicable, and this with timber grown on the na- 
tional forests will assure a perpetual supply for the nation. ~*~ 















(See pages 34-40 for summaries of private forestry activities. } ; 


Observe American Forest Week, April 27 _May 3 
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shit Wai Well Done Is Better 
° 399 
The LAST Kt QUALITY € Than Well Said 
WORD in SERVICE 
So said Benjamin Franklin with his characteristic wis- 
BRAND dom. And that’s just the way we feel about our lumber 
and our advertising. We believe in delivering real values 
and good service—rather than talking about them in high 
CYPRESS— sounding phrases. 
cage “ang And we believe this policy has had more to do with 
Moulding the doubling of our business in the last two years than 
any other factor. If you believe in placing your orders 
HARDWOODS— where you can get the most in value and in service for 
a your money, we believe you will like our organization. 


Kiln dried 
Rough or Surfaced 
All thicknesses 


We have three modern band mills producing finest 
quality Southern Hardwood and Cypress lumber, mod- 
ern dry kilns and planing mill facilities. Our expert 
traffic department facilitates deliveries. Let us have 
your inquiries. 


JAMES E. STARK & COMPANY, INC. 


VENEERS— 
Door, Panel, 
Piano Rim, 
Cypress Battery 








Stock MANUFACTURERS 
ie General Offices: Cleveland Offices: Chicago Offices: 
i MEMPHIS, TENNESSEE 1231 UNION TRUST BLDG. 25 N. DEARBORN ST. 
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Our Sales Policy 


Holds Customers 


} You'll never gamble on quality, grades 
; or service when you deal with us because 
a our mills are held responsible for every 
shipment made on orders for 


Northern Hardwood 
and Hemlock Lumber 


As soon as the order is filled, the car 
oy number and invoice is sent direct to you 
from the mill. This policy of honest deal- 
: ings makes satisfied customers and they 
i stay with us for years. Try us on your 
4 next order. 



















You’ll Save 
Money 


by watching the special 
items we offer in each 
ad. Everything offered is 
well manufactured and up to 
our regular standards in every respect. Put 
us to the test on any of the following items: 



















150,000’ 4/4” No. 1 & Btr. Unsel. Birch Kiln Dr. 

100,000’ 4/4” No. 1 & Btr. Unsel. Birch Atr Dr. 

100,000’ 4/4” No. 2 Common Birch 

50,000’ 5/4” No. 1 & Btr. Hard Maple 

75,000’ 6/4” No, 1 & Btr. Hard Maple 

20,000’ 5/4” No. 1 & Btr. Black Ash 

50,000’ 4/4” No. 2 & Btr. Black Ash 

50,000’ 6/4” No. 1 & Btr. Soft Elm 

50,000’ 6/4” No. 2 Soft Elm 

50,000’ 6/4” No. 3 Soft Elm 

200,000’ 4/4” No. 3 & Btr. White Pine 

25,000’ 5/4” No. 3 Soft Elm 

2 cars 13/16x2%4” Factory Maple Flooring 

2 cars 13/16x24%4” No. 1 Maple Flooring 
No. 1 Maple Flooring 
Factory Birch Flooring 


. 1 cars 13/16x144” 
XN cars 13/16x2y%4"” 
Hy 
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Sell Home Satisfaction Instead of Lumber 


BILITY TO SELL IS THE first step toward success in any busi- 
ness, and in modern merchandising the desirability of the 
goods is stressed more than the price asked. Perfection in 

manufacture and satisfaction in use cut more figure than cost, be- 
cause they are the real elements of value and because goods sold on 
that basis are well sold. 

Nowadays quality is a more comprehensive term than formerly. 
In times past, when clothing was not cast off with each change in 
style, resistance to wear was the first consideration; but now style, 
fit and appearance take precedence. In the old days the home build- 
ers’ first consideration was shelter, and the home of those days 
defied all the canons of comfort and convenience. Now nobody is 
content with what formerly was beyond the reach of the wealthy. 
Folks want comfort and convenience in.their homes and they expect 
them to be attractive and uptodate. They no longer think of a 
house as of so many boards, but rather as an agency for providing 


a home-making and character-building environment, a place of con- 
tentment and happiness. 

Lumbermen who still try to sell boards by the thousand feet are 
having increasing difficulty in meeting the competition of those who 
sell complete houses embodying everything that home signifies to 
the modern family. Well manufactured lumber, properly graded 
and suited to the purpose, is presumed. What the buyer has in mind 
and what the seller ought to keep in his mind is a home, and the 
fact is being daily demonstrated that it is more profitable if it is 
not easier to sell a home than to sell the material to build it. The 
lumber cost is a small part of the whole cost, and nobody can have a 
home without spending more for other things than for lumber. To 
talk about the lumber instead of the home is to miss the strongest 
appeal and to stress cost where satisfaction is sought. 

Righteous prices should be charged for lumber as a matter of 
common honesty and sound policy, but the thing to visualize is the 
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complete structure and the satisfaction it will bring to the buyer and 
to his family. He must be made to want a home enough to deny 
himself nonessentials in order to get it. Selling lumber, therefore, 
ought to be selling the home-owning, home-improving idea, the com- 
forts, conveniences and advantages of home-ownership, rather than 
the dispensing of the materials from which a house is built. To 
sell lumber in this modern way is merely to apply in the lumber 
yard methods that are in vogue everywhere else. It means that 
homes shall be bought as clothing, furniture, automobiles and every- 
thing else, except lumber, is bought. 





Savings and Loans Promote Home Building 


RIMARILY, THE BUILDING AND loan association is an 
P agency designed to promote systematic saving and to provide 
for the safe investment of small sums. The chief inducement 
in most cases, however, is to acquire the means to build a home. To 
teach saving is to build character and to lay the basis of honorable 
independence. To promote home building is to lay the foundation 
for good citizenship and safe government. As the building and loan 
association is the most effective agency ever devised for promoting 
thrift and home ownership, it deserves a place alongside the public 
school as a character builder. Everybody who knows the value of 
a thrifty and home-owning citizenship ought, therefore, to use his 
influence to get a building and loan association in his own com- 
munity. 

There is so much to be said in favor of the savings and loan asso- 
ciation and so little to be said against it, and it is relatively so easy 
to organize that no good reason can be given for not having one in 
every community. It competes with no other institution and its 
influences are all for good, not only for its members but for the 
entire community. The merits of these institutions often have been 
told in the pages of the AMERICAN, LUMBERMAN, but seldom so con- 
vincingly as in an address made by S. E. Eberstadt, of Bryan, Tex., 
and printed in part on page 56 of this paper. 

What Mr. Eberstadt has to say about the accomplishments of the 
Bryan building and loan association is in itself interesting and 
instructive, but what he has to say about the Bryan Chamber of 
Commerce and its members who have made the building and loan 
association possible is eloquent of public spirit and well-doing. The 
part that the lumbermen have had in the Bryan movement also 
ought to suggest to their fellows elsewhere their interest in pro- 
moting thrift and home building through the organization of build- 
ing and loan associations in their own communities. Self-interest of 
the most enlightened sort ought to induce lumbermen to lead in 
forming such associations, and if with this is coupled a desire to 
build up their communities there would appear to be no other reason 
required to enlist lumbermen in the cause of thrift and home 
building. 





Private Owners Making Forestry Progress 


MERICAN FOREST WEEK—April 27 to May 3—has been set 
aside as a period for disseminating information about forestry 
and for arousing the people to an appreciation of their part 

in making an adequate national reforestation program possible. 
Already, the reading public has been made aware of the existence 
of a forestry problem; but the “average man on the street” does 
not yet realize that he can make substantial contributions toward 
its solution. For a long time advocates of conservation and refor- 
estation sought to place the whole burden of protecting and re- 
planting the forests upon the lumbermen, and while the views of 
well informed persons have now advanced beyond that stage in 
their understanding of the forestry question, there yet remains 
considerable educational work to be done before all the obstacles in 
the way of forest protection and reforestation shall be removed. 
It is to be expected that the people will be somewhat slow in as- 
suming any part of a responsibility that they have been accustomed 
to place wholly upon timber owners, but the progress that has been 
made in Federal and State legislation indicates that the law makers 
of the country at least have changed their views with respect to 
the vital factors in determining the success of a reforestation pro- 
gram. While considerable changes in the State laws, especially 
with respect to methods of taxation, remain to be made, the biggest 
problem is that of fire protection. So long as the annual loss due 
to forest fires directly and indirectly reaches an amount authorita- 
tively estimated at half a billion dollars, and so long as 85 percent 
of these fires are caused by persons not engaged in lumbering, the 
public can hardly disclaim an interest or evade a responsibility. 
More stringent laws will help reduce this loss, but a feeling of 
personal responsibility that is manifested in the exercise of the 
reatest care with fire in the forests must be the main reliance. 
Much of the publicity that has been given to the cause of forestry 


-work that has thus far been done. 





has been designed to stress what should be done by lumbermen 
and others, and this has created the impression that little has been 
accomplished in the way of fire protection, reseeding and replanting, 
Doubtless many lumbermen who are not themselves timber owners 
still retain the impression that their fellows have lagged behind in 
the performance of their part in perpetuating the forests. It was 
thought, therefore, that in anticipation somewhat of the observance 
of American Forest Week readers of the AMERICAN LUMBERMAN 
would like to know what private owners of timber land have done 
to protect and to perpetuate the wood supply of the country. 

On pages 34 to 40 of this paper will be found brief sum. 
maries of private forest conservation and reforestation activities in 
several of the important timbered regions of the United States. It 
is realized that these summaries do not cover adequately the private 
reforestation activities that are being carried on by lumbermen. In 
several cases lack of time or other pressing duties prevented the 
preparation of reports of forestry operations, and as a consequence 
some notable activities have not been recorded. But careful readers 
of this newspaper can hardly have failed to note that its pages each 
week afford ample evidence that lumbermen and timber owners 
everywhere are taking an active interest in advancing the cause of 
forestry. 

It is not to be supposed that all the problems of forestry have 
been solved or that all the facts needed to map out a national pro- 
gram have been determined. In fact much of the reseeding and 
replanting have been more in the nature of experiments than of 
the beginnings of systematic reforestation. Also emphasis is to be 
placed on the fact that investigations now under way may have a 
more vital effect upon future forestry methods than any practical 
In forestry as in other vital mat- 
ters, it is important to have all the essential facts possible in order 
that a program once adopted may be carried out with reasonable 
assurance of success. On the whole the forestry situation in the 
United States may be termed quite satisfactory, for it is probably 
true that this country has made a start toward reforestation at an 
earlier stage of forest depletion than has any other country. It is 
also probably true that America will make more rapid advances 
and on a larger scale than has any other people. Certainly, this 
will be true if through the annual observance of. American Forest 
Week and the carrying out of an-:educational program throughout 
each year the people of the country are brought to a realization of 
their part in fire protection and relief from onerous taxation. 





Millwork a Misunderstood Product 


HE MILLWORK MEN ARE assembled in annual convention 
ZZ in Chicago this week—at least, there is here an impressive 
representation, from all over the country, of the leading pro- 
ducers constituting the membership of the Millwork Cost Bureau. 
A story of the first day’s proceedings will be found on another page. 
The term “millwork,” by the way, is one that does not always 
convey to the lay mind the exact nature and scope of the great 
industry in which these men, and others like them, are engaged. A 
leading manufacturer not long ago remarked that he was sometimes 
amused, and just a little embarrassed, by the ignorance of the public 
on this point, as evidenced by the reaction of casual acquaintances 
to the statement that he was engaged in the “millwork business.” 
The rather blank look upon their faces, he said, would indicate that 
they were in doubt as to whether he was conducting a flour mill, or 
some other sort of a mill. This confusion of mind is readily under- 
standable, for there are many sorts of mills, and, strictly speaking, 
the operation and the product of any kind of a mill may be said to 
be “millwork.” Even within the lumber industry and its allied 
branches there is some confusion on this point, both sawmills and 
woodworking plants being commonly referred to as “mills.” 

Hence it is not without real reason that in recent years the terms 
“woodwork” and “woodworking plants” have come into extensive 
and widening use, as more accurately describing both the product 
and the plant. A further refinement has recently been adopted by 
the Millwork Institute of California, which incorporates in its official 
insignia the words “architectural woodwork,” which, it is explained, 
“conveys to the average mind the idea of a skill and exactness not 
to be found in ordinary woodwork or carpentering.” 

The reference to skill and exactness is no misuse of terms, for 
in no industry are these attributes more essential. To anyone not 
familiar with the operations necessary for the production of high 
grade millwork, a trip through a modern woodworking plant manu- 
facturing the better grades of doors, sash, built-in cabinet work, 
stair work ete. is an education in the intrinsic beauty and adapta- 
bility of wood and of the elaborate processes which it undergoes 12 
being fabricated into the familiar commodities commonly referred 
to as millwork. More than ever will he be convinced, also, that 
there can never be found a substitute for wood where good taste 
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and appreciation of the beautiful and the genuine govern in deter- 
mining the intimate surroundings and furnishings among which 
one is to live his or her daily life. . 

The observer, too, will be impressed by the vast amount of hand 
labor, and that of the most skilled and painstaking kind, necessary 
to bring these products to the finished state. Machines there are 
in impressive numbers and variety, performing many complicated 
operations with a precision and super-intelligence almost uncanny, 
yet the popular impression that millwork is almost entirely a 
machine product is very far from the truth. The component parts 
of course are cut, trimmed and sanded by machines which, once set, 
do their work almost automatically, but in the fitting together and 
the final finishing of all millwork except the cheapest grades of 
stock goods—and even those require considerable hand labor— 
there is bestowed time and painstaking toil to an extent almost 
incredible to one who has not observed the processes through which 
it passes. 

Perhaps if these facts were better understood, both by the dealer 
who handles the products and the consumer who must ultimately 


foot the bill, there would be less talk about the high cost of mill- 
work, and producers would experience less difficulty in realizing a 
fair price for their goods, because both retail distributers and con- 
sumers would realize that high-grade millwork, of the best materials 
and workmanship, can not be produced and sold on a basis of cheap- 
ness. It costs to build into woodwork the quality, durability and 
artistic merit that every conscientious, ambitious manufacturer 
wishes the wares that are to bear his trademark to possess. 

There seems to be some difference of opinion within the industry 
as to whether a national advertising campaign on behalf of wood- 
work should be undertaken at this time. Without attempting to 
prejudge the proposition, it would seem to an unprejudiced observer 
that if the consuming public knew more about the product rather 
vaguely known as “millwork,” of what species of woods it is made, 
how fabricated, and why it is preferable to substitutes which are 
being actively pushed, the results might not only more than justify 
the expenditure, but go far toward placing the woodworking indus- 
try in the position of leadership to which the essential merits of its 
product entitle it. 














In Full Tide of Seasonal Expansion 

[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., April 16.—According 
to reports received today by the National Lum- 
ber Manufacturers’ Association from 369 of 
the larger commercial softwood lumber mills 
of the country, the lumber industry is in full 
tide of seasonal expansion. New business and 
production were substantially the same for last 
week as for the week before, though shipments 
fell off notably. The margin of new business 
for last week over the corresponding week of 
1924 was surprisingly large, shipments also 
showed a comfortable margin of increase, and 
in production there was a probable gain, al- 
though a small number of reporting mills this 
year show a slight nominal decrease. 


The unfilled orders of 247 southern pine and 
west Coast mills at the end of last week 
amounted to 623,315,893 feet, as against 613,- 
996,285 feet for 251 mills the previous week. 
The 129 identical southern pine mills in the 
group showed unfilled orders of 228,657,582 
feet last week, as against 229,991,470 feet for 
the week before. For 118 west Coast mills, 
the unfilled orders were 394,648,310 feet, as 
against 384,004,815 feet for 122 mills a week 
earlier. 

Altogether the 369 comparable reporting 
mills had shipments 97 percent and orders 100 
percent of actual production. For the southern 
pine mills these percentages were respectively 
105 and 103, and for the west Coast mills, 102 
and 108. Of the comparable reporting mills, 
344 (having a normal production for the week 
of 218,825,921 feet) reported production 102 
percent of normal, shipments 102 per cent, and 
orders 105 percent thereof. 


The figures for last week, the week before 
and the same week of 1924 follow: Production— 
242,112,456 feet, against 243,943,575 feet the 
week before, and 241,943,575 feet last year. 
Shipments—234,884,805 feet, against 256,371,- 
984 feet the week before, and 225,451,692 feet 
last year. Orders—243,168,904 feet, against 
241,782,908 feet the week before, and 208,710,- 
750 feet last year. 

A comparison of the lumber movement for 
the first fifteen weeks of 1925 with the same 
period last year follows: Production—3,438,- 
251,990 feet, against 3,470,073,347 feet; 1925 
decrease, 31,821,357 feet. Shipments—3,410,- 
871,991 feet, against 3,522,205,323 feet; de- 
crease 111,333,332 feet. Orders—3,301,433,470 
feet, against 3,343,391,794 feet; decrease, 41,- 
958,324 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they were 
not comparable in respect to orders with those 
of other mills. Consequently, the former are 
not represented in any of the foregoing figures. 
Ten of these mills reported a cut of 10,560,000 
feet; shipments, 9,649,000 feet, and orders, 





10,747,000 feet. The reported cut represents 
34 percent of the total of the California pine 
region. As compared with the preceding week, 
there was an increase in cut of 5,370,000 feet; 
shipments, 3,521,000 feet, and new business, 
5,424,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 118 reporting 
mills for the week ended April 11 was 8 per- 
cent above production, and shipments were 5 
percent below new business. Of all new busi- 
ness taken during the week, 44 percent was for 
future water delivery, amounting to 47,856,179 
feet, of which 34,200,321 feet was for domestic 
cargo delivery, and 13,655,858 feet export. 
New business by rail amounted to 1,853 cars. 
Thirty-nine percent of the week’s lumber ship- 
ments moved by water, amounting to 40,179,501 
feet, of which 24,168,578 feet moved coastwise 
and intercoastal, and 16,010,923 feet export. 
Rail shipments totaled 1,918 cars, and local de- 
liveries were 6,428,291 feet. Unshipped do- 
mestic cargo orders totaled 146,248,286 feet; 
foreign, 83,100,024 feet. Unshipped rail trade 
orders totaled 5,510 cars. Ninety-five identical 
mills report average shipments for the week 
ended April 4 as 998,942 feet, as against a 
3-year average of 747,944 feet. 

The Southern Pine Association reports that 
for the 129 mills reporting, shipments were 5.02 
percent above production, while orders were 
3.17 percent above production and 1.77 percent 
below shipments for last week. Of the 87 
mills reporting running time, 75 operated full 
time, including 15 on overtime, 10 of the latter 
on double shift. Four mills were shut down and 
the rest operated from one to five days. Orders 
received were 1.5 percent below those of the 
previous week. Shipments decreased 0.1 per- 
cent, and production 6.3 percent. 

The Western Pine Manufacturers’ Associa- 
tion reports marked gains in production and 
new business, and a good gain in shipments 
last week as compared with a week earlier. 
Compared with the preceding week, identical 
mills show an increase in new business of 31 
percent, production 8 percent and a decrease in 
shipments of 1 percent. Four mills report no 
cut. 

The California Redwood Association reports 
a small decrease in production, and good gains 
in shipments and new business. 

The North Carolina Pine Association reports 
a marked decrease in all three factors, with 
seven fewer mills reporting. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction) reports production about one-third 
less than for the preceding week, shipments 
practically the same, and a considerable in- 
crease in new business. 

The Northern Pine Manufacturers’ Associa- 
tion reports a good gain in production, little 
change in shipments, and a marked gain in new 
business. 


To Sell Timber on Indian Reservation 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., April 16—The sale of 

approximately 7,000,000 feet, board measure, of 
ripe timber on the Lae du Flambeau Indian res- 
ervation in Wisconsin, was authorized by the 
secretary of the interior today. The timber 
will be sold by competitive bidding, the date 
for receiving the bids being fixed for June 30, 
at the headquarters of the Lae du Flambeau 
agency. Contracts to be awarded to the success- 
ful bidder provide for cutting the ripe timber 
within the next three years. Practically all the 
timber is located on lands within the reserva- 
tion already allotted to individual Indians. 


(RA BBEBBAAAa: 


Prospective Victim of Extortion Plot 

[Special telegram to AMERICAN LUMBERMAN] 

SPOKANE, WASH., April 15—J. P. MeGold- 
rick, president of the McGoldrick Lumber Co., 
was picked last week as the prospective victim 

of a $10,000 extortion scheme. He received a 

letter demanding that the money be left at a 

certain place, failing which he would suffer dire 

consequences. Instead he notified the sheriff, 
who had the spot watched, and discovered that 

a 14-year old boy had taken this as an easy 

way of making money. Instead he found it a 

start to the reform school. However, because 

of the boy’s previous good record, his sentence 

has been suspended and he is to be given a 

chance to make good again, largely through 

the influence of Mr. McGoldrick, who feels that 
the boy has made a misstep that he will not re- 
peat. 

Contemplated Developments Assured 
[Special telegram to AMERICAN LUMBERMAN] 
SPOKANE, WASH., April 15.—The proposal of 

the Clearwater Timber Co., a Weyerhaeuser con- 

cern, and the Inland Light & Power Co., where- 
by the former is to build a mill to cost approxi- 
mately $2,000,000 and the latter will develop 

13,000 horsepower and create a log pond by 

damming the Clearwater River at Lewiston, 

Idaho, has been formally accepted by the city 

council of Lewiston this week. This follows a 

statement by J. P. Weyerhaeuser, of Tacoma, 

that the Clearwater Timber Co. was no longer 
willing to act in concert with the city should 
the latter proceed with its power project, but 

would only go ahead with the building of its mill 

in conjunction with the Inland Light & Power 

Co. 

The stipulation now made by the city is that 
it will not surrender its water permit for four 
weeks and that it will delay action on its pro- 
posed bond issue for a like period, at the end 
of which time, if the two companies have pro- 
ceeded in good faith to buy dam and mill site, 
then both the water permit and the bonding 
ordinance will be dropped. Unless unexpected 


(Concluded on page 70) 
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Distinguishing the Species of Oak 

We have a timber contract which reads as fol- 
lows: “The right to cut and remove all the tim- 
ber, down or standing, on said Jands, except black 
oak, chestnut, beech and black gum, which meas 
ures at the place of measuring and time of cutting, 
fifty inches or over in circumference over all; said 
measurements shall not be less than two feet from 


the ground at a point midway between the upper 


and lower side of said trees. It is further agreed 
that the term black oak, as used herein, means 
the one variety commonly known in this community 
as black oak, and not red oak, water oak or yellow 
oak.” 

The party from whom we bought the timber now 
claims that red oak is black oak. We are not sure 
there is any black oak on this property but when 


we bought it we presumed there would be some 
black oak, which we do not want, and for that 
reason it is excluded. Black oak, as you know, 
has large grubs and is usually not fit for any 


kind of lumber. 

If you can give us any information or any light 
on this particular kind of timber we would be glad 
to have you do so that we may use it in the evi 
dence before the court.—INQuIRY No. 1,504. 


|The question propounded by this Kentucky 
inquirer is somewhat difficult to answer, owing 
to the rather indiscriminate use of the term 
‘*black’’ as applied to oak, and to the over 
lapping of species in the different regions. To 
begin with, botanists commonly group the oaks 
into two classes, terming all in one group the 
“‘black’?’ oaks and all those in the other tie 
“‘white.’’ There are in the United States 
something like fifty species of oak, and they 
are about equally divided between the ‘white?’ 
and the ‘‘black.’?? From a. strict botanical 
viewpoint, there can be little difficulty in de 
eiding what is the true red oak, for all botanists 
give to one oak the scientific name of Quercus 
yubra, which means literally red oak.  Thes 
are also pretty generally agreed in applying to 
another oak the term black, the scientific name 
of which is Quercus velutina. 

One of the best authorities on forest nomen 
elature probably is George B. Sudworth, den 
drologist of the Forest Service, Washington, 


D.C. In his ‘*Check List of the Forest Trees 
of the United States, Their Names and 
Ranges,’’ Mr. Sudworth has this to say of 


Quercus rubra, which he calls red oak. ‘4 Range. 
—Nova Scotia and southern New Brunswick 
through Quebee and along the north shores of 
Lake Huron to near Lake Namekagon; south 
to middle Tennessee and Virginia, and along 
the Appalachian Mountains to northern Geor 
gia; west to eastern Nebraska, central Kansas. ’’ 
In the same work Mr. Sudworth gives also the 
names in common use in the various regions. 
Under this heading in reference to Quercus 
rubra, or red oak, he says: ‘‘Names in use.- 

Red oak (Me., Vt., N. H., Mass., R. I., N. Y., 
No, ©8., Del; Va, W. Va, N.C. 8: 6. Ga., 
Ark., Mo., Ky., Ill., Ind., Iowa, Neb., Kan., 
Mich., Minn., 8. D., Ontario.) Black oak (Vt., 
Conn., N. Y., Wis., Iowa, Neb., S. D., Ontario.) 
Spanish oak (Pa., N. C.).’? 

It will be noted from the foregoing that 
Quercus rubra is called red oak in W. Va., and 
nearby States. The author in the same work 
‘alls Quercus velutina (which already has been 
referred to as black oak) yellow oak, and he 
gives for it a variable scientific name, Quercus 
Tinctoria, other botanists also giving this name. 
Mr. Sudworth says also regarding this wood: 
‘*Range.—From southern Maine (coast) to 
northern Vermont, southern and western On- 
tario and central Minnesota, south to northern 
Florida, west to eastern Kansas, Indian Terri- 
tory [Oklahoma] and eastern Texas.’’ With 
respect to names in use he says of Quercus 
velutina: ‘Black oak (Vt., Mass., R. I., N. Y., 
N. J., Pa., Del., Va., W. Va., N. C., 8. C., Ga., 
Ala., Fla., Miss., La., Tex., Ohio, Ill., Iowa, 
Kan., Neb., Mich., Wis., Minn., Ontario) ; Quer- 
citron oak (Del., S. C., La., Kan., Minn.) ; 
Yellow oak (R. I, N. Y., Tl, Tex., Kan., 


Minn.); Tanbark oak (Ill.); Yellow barked 
oak (Minn.); Spotted oak (Mo.); Yellow-bark 
Ch: L.); Dyer’s oak (Dex.).”? 

It is believed that it could be pretty well 
established by most of the reliable authorities 
that the two woods mentioned are respectively 
the true red and the true black oak. The next 
difficulty, however, would be to identify these 
trees in the forest by means of their botanical 
characteristics. There would, of course, be no 
difficulty after a few trees had been identified, 
for others that corresponded in description could 
Le easily recognized. Kor most purposes it is 
practicable to identify the various oaks by 
means of the Jeaves, the bark, the acorns, and 
in a measure by the wood. Most of the books 
on trees are so technical as to require consider- 
able knowledge of botany in order to under- 
stand and use them in identifying trees. <A 
few of them, however, have large illustrations 
showing the leaves, the acorns and the bark, 
well as giving in the text the necessary 
descriptive matter to enable'a person to identify 
with a fair degree of accuracy almost any tree, 
Of course all of the authorities give descriptions 
of the woods of various trees that will serve 
ordinary purposes for distinguishing the hard- 


us 


Fuel Values of Wood Waste 


As we are situated in the heart of a timber dis. 
trict and have available for use an unlimited sup- 
ply of wood for fuel purposes, we are interested 
in Obtaining descriptive matter concerning different 
types of equipment for firing material of this kind, 
We shall appreciate any information you may be 
able to give us in this respect.—INQUIRY No. 1,506, 

| This inquiry comes from Montana. In re- 
sponse the names of a number of concerns that 
supply equipment for the burning of sawdust 
and hogged refuse have been given. The name 
of the inquirer will be furnished on request.— 
MDITOR. | 


Use for Southern Pine Trimmings 


In the manufacture of our lumber we have quite 
a number of pieces that we have to trim off two 
feet. We would like to manage some way to 
utilize this waste in making some kind of useful 
article out of it. This applies to one-inch as well 
us two-inch lumber. If you will advise us of the 
name of some firm that manufactures machinery 
for making some kind of useful article out of this 
waste Jumber we will appreciate it.—INQUIRY No. 
905. 

[This inquiry comes from a 


southern manu- 








Fhe American steamer ‘* Lewis Luckenbach’’ 
afloat anywhere in the world. 


about 4,500,000 feet at Seattle, Wash., and complete her cargo at Tacoma, Wash. 








is scheduled to load the largest lumber cargo ever set 
She has loaded 3,000,000 feet at Portland, Ore., and is to take 


Steamship 


company officials hope to load 5,500,000 feet at the latter ports, bringing the total cargo to 
8,500,000 feet, and thus surpass the vessel’s record of about 8,000,000 feet loaded on a pre- 


vious trip. 
enbach’? 





ness, softness, figure ete., but no description 
can take the place or can serve the same purpose 
as a sample of the wood itself, or a microscopi 
cal description and picture. 

A long time ago the Forest Service at Wash 
ington published Bulletin No. 102 entitled ‘‘ The 
Identification of Important North American 
Oak Woods’? which is ‘‘based on a study of 
the anatomy of the secondary wood.’’ This 
book contains, as the title indicates, detailed 
descriptions and photographic reproductions of 
microscopic views of the different oaks. Copies 
possibly can still be obtained from the Super- 
intendent of Documents, Government Printing 
Office, Washington, D. C., at a nominal price. 
The Romeyn B. Hough Co., Lowville, N. Y., has 
prepared very thin specimens of practically all 
American woods, showing cross-sections, flat 
sawed and quarter-sawed pieces. It should be 
practicable to identify any oaks by comparing 
these specimens with the samples from the par- 
ticular trees to be identified.—EpITor.] 





The cargo is for the Atlantic coast—New York and Boston. 
is 528 feet long and has a beam of 68 feet, sharing with her sister ship the distinc- 
tion of being the largest freighter under the American flag. 





The ‘* Lewis Luck- 


Her speed is 14 knots 





facturer of pine. In response the names of 
several manufacturers of special woodworking 
machinery have been given. The inquiry is 
published here with the hope that it will come 
to the attention of readers who use material of 
this sort or who can suggest « possible use of 
it for the inquirer. 

The problem that this inquirer would solve 
is one that confronts many lumber manufactur- 
ers, and it is believed that the manufacture of 
small dimension, toys or other special articles 
offers the most promising way out. While nov- 
elties offer the largest profit, perhaps, staple 
articles will appeal more to lumbermen because 
they do not require a special sales organiza- 
tion.—EDpITor. | 


°ae@aeaeaeaaaeaaa 
ALTHOUGH there was a reduction in the num- 
ber of sawmills operating in the Dominion of 
Canada from 2,922 in 1922 to 2,883 in 1923, the 
average production for each mill increased from 
1,074,000 feet to 1,295,000 feet. 
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Southern Pine Market’ 

The southern pine market is gradually gain 
ing in activity, and there is a stronger tone in 
evidence. Springlike weather in the northern 
States has given further stimulus to building 
operations, and retail yards are busily engaged 
in sending out material already sold and in 
figuring new bills. Their stocks have been ma- 
terially reduced during the last fortnight and, 
while they are still ultraconservative in their 
purchasing policy, they are being forced into 
the market for more or less extensive replenish- 
ments. Orders booked by the 129 mills report- 
ing to the Southern Pine Association for the 
week ended April 10 totaled 93 percent of nor- 
mal. Production meanwhile fell slightly, to 91 
percent of the same mark. Bookings thus ex- 
ceeded output by a slight margin last week, for 
the first time for many weeks. Shipments were 
ahead of both the other factors, standing at 95 
percent of normal. 

Southern demand remains strong, and that 
from the Southwest is increasing, following fur- 
ther rains definitely breaking the drouth in 
Texas and Oklahoma. Reports from Texas dis- 
tributing centers say that while orders and ship- 
ments are still below production, there has 
been very good business during the last ten 
days, with prospects of continued improvement 
in prices as well as in demand. The situation 
in the middle West is featured by a brisk call 
for building items in the cities, but lagging 
trade with country districts. The condition of 
roads has been largely responsible for the slow- 
ness in country demand, and there will un- 
doubtedly be an upswing when lumber can more 
easily be hauled. However, the economie situa 
tion is also an important factor, and the farmer 
is not likely to build on a large scale until he 
knows definitely the outcome of the harvests 
and what prices he will realize on his crops. 

A large number of car and railroad material 
orders is reported, and while these are generally 
small, their total is fair. There is also some 
business coming from the oil fields, and export 
demand is slightly better. 

Southern pine mill stocks are fairly large as 
a result of the high production maintained for 
some time. Stocks are broken, however, and 
difficulty is sometimes experienced in placing 
orders for popular items. Prices have been 
firmly held, and the tendency appears to be up 
ward. Some large manufacturers have recently 
readjusted their price lists slightly, chiefly due 
to their desire to get more closely in line with 
the general market. Transit cars are relatively 
few in number, and meet with a ready demand. 


Northern Hardwoods and Hemlock 


Demand for northern hardwoods remains slow, 
partly because of operations at a number of 
important consuming industries being curtailed, 
and partly because of severe competition from 
southern species. Dry stocks at the mills, how- 
ever, are short, and prices on immediate ship- 
ments are firmly maintained. There are sizable 
green stocks at all points, which are rapidly dry- 
ing out due to the recent excellent weather. 
These will begin coming into the market in an- 
other month, and concessions are being given 
on orders for delivery after that time. No fear 
is being felt regarding the future of birch, as 
furniture interests and other buyers are counted 
on to cover offerings with their orders; but 
maple presents somewhat of a problem. There 
have lately been some large inquiries for this 
wood, but current business is confined to a car 
or two at a time. Much depends on future de- 
velopments in the maple flooring and automo- 
bile industries, which as yet remain quiet. 
Lower grades are still in good demand and are 
relatively strongly held. 

Reports from Wisconsin say that the weather 
has been very favorable to building construe- 
tion, which is gaining in volume. Retail yards 
are busy sending lumber out to the jobs and are 
finding it necessary to replenish their stocks. 


Milwaukee advises that white hemlock is scarce 
at city yards, and a lively demand further north 
proves the benefits of the manufacturers’ cam- 
paign for the use of hemlock in its native States. 
Prices have shown no essential change and, on 
account of the keenness of competition, material 
advanees are not looked for. 


Southern Hardwoods Still Quiet 


A further slight increase in demand for south- 
ern hardwoods was reported this week, largely 
due to better buying by the building trades and 
somewhat larger orders from the automotive 
interests. The situation leaves much to be de- 





Statistics on production, orders and 
shipments appear on page 50 





sired, however. Buying remains out of propor- 
tion to offerings, and the competition for busi- 
ness keeps the market unsettled. Prices have 
shown no further decline; neither have they 
shown any advancing tendency, though the im- 
pression is general that the bottom has been 
reached. After a period of heavy production, 
during which mill yards were filled with lum- 
ber, there is now a general movement for cur- 
tailment. This should benefit the market. 
Many large mills have completed sawing up 
their logs, and have closed down, to remain in 
active until there has been a definite improve 
ment in sales and prices. The brightest pros- 
pects meanwhile are in connection with the 
building trades, which are becoming busier as 


building progresses throughout the country. 





American Forest Week 


Believing that the observance 
of American Forest Week is the 
most constructive movement 
ever undertaken to bring home 
to the people the importance of 
forest protection and reforesta- 
tion, the AMERICAN LUMBERMAN 
urges lumbermen everywhere to 
take an active part in this observ- 
ance. This is a splendid oppor- 
tunity to enlist the interest of the 
public in bringing about the 
necessary tax reforms and the 
desirable codperation of the peo- 
ple, the Governments and the 
private owners to perpetuate the 
timber resources of the country. 
Considerable space in this issue 
is devoted to descriptions of im- 
portant private reforestation 
projects that already are demon- 
strating that reforestation, under 
proper conditions, can be made 
commercially profitable. The 
great need is to educate and in- 
form the people—and American 
Forest Week will present a gold- 
en opportunity. 











Flooring plants are again coming into the mar- 
ket for some oak, and the requirements of the 
sash and door makers are sizable. An unusual 
demand from these sources is not looked for, but 
certainly enough to help restore the market to 
equilibrium eventually. While some attractive 
orders from automobile interests have lately 
come to hand, this business remains restricted 
and prospects are uncertain. Furniture manu- 


* movement is below normal. 


facturers are reasonably good consumers, but 
go along on a hand-to-mouth basis. Export 
trade remains fairly active, with a promising 
volume of inquiries. 


Douglas Fir Market Features 


There has been no essential change during the 
week in the Douglas fir market. Bookings con- 
tinue to exceed production, according to sta- 
tisties gathered by the West Coast Lumber- 
men’s Association; stocks are low and broken, 
so that it is often difficult to place orders for 
mixed ears or for specified widths and lengths 
and, while prices appear to be a little unset- 
tled due to some price cutting by smaller mills, 
as a rule they are firmly held. Distributers in 
fact look for advances on common grades as 
demand expands. Rail trade has picked up in 
some sections, but as a whole is not as active 
as during the fortnight ended April 4. Do- 
mestic cargo business meanwhile is holding up 
well, if not increasing, and export trade also 
assumes fair proportions. 

Probably the best market at this time is 
California, where great building activity is 
breaking out again. Heavy rains have stimu- 
lated general business in the southern part of 
the State, in view of good fruit and cotton 
prospects. It is reported that the coastwise 
While there is still 
a slight surplus of lower grades on the market, 
there is a scarcity of standard items, and prices 
on these have strengthened. Local consumption 
in the Pacific Northwest also is good, and much 
building in that section is looked for during the 
coming summer. Demand from the Atlantic 
seaboard is still restricted, but a number of 
sizable inquiries from that source are in ¢ircu- 
lation and it is believed that they will soon 
materialize into business. 


Western Pines and Redwood 


A better tone is evidenced by the western 
pines, though the market is not yet as active as 
it was expected to be. The Inland Empire mills 
report that they are receiving a fair volume of 
business from day to day, but that bookings 
have been too limited to render the future se- 
cure. Shipping departments are therefore work- 
ing cautiously. Retail demand in the Inland 
Empire itself is rated at above normal. That 
from the middle West is still dragging, but 
distributers state that conditions in that see- 
tion are improving, and a gradual expansion 
in business from now on is counted on. The 
best demand is for No. 2 common Idaho white 
and Pondosa pine. Stocks of these items are 
below normal, and while some manufacturers 
have decreased prices $1, the majority apparent- 
ly find no trouble in securing fair prices. Se- 
lect grades are as a rule slow movers but, as 
there is no over-supply, quotations are firmly 
held. There is much No. 3 on hand at prac- 
tically all the miJls, and large stocks affect 
prices adversely. No. 4 common, which has 
been slow for some time, now shows a strength- 
ening tendency due to the fact that industrial 
consumers are beginning to come into the mar- 
ket for larger quantities of lower grades. There 
is some railroad business being offered, but 
generally at unsatisfactory prices, 

Inland Empire shop lumber remains in poor 
demand. However, distributers say that during 
the last few days they have noted greater inter- 
est in it, and expect that definite improvement 
in demand will shortly lift prices out of this 
present depressed state. 

The redwood market is holding its own. There 
is a@ moderate California consumption which 
gives promise of early increase. Eastern sales 
are light but steady. Clears have a fair ex- 
port demand, and this also is expected to ex- 
pand as the season progresses. Stocks are in 
good shape and the mills as a rule are again in 
position to render prompt service. Prices re- 
main low, but will undoubtedly strengthen as the 
market picks up. 
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Fire Protection, Surveys, Reseeding and Re 


Planting in Northern Michigan 

The reforestation experiments of the Cleve- 
land-Cliffs Iron Co., Cleveland, Ohio, form an 
interesting chapter in the history of reforesta- 
tion in the Lake States, since this company was 
one of the very first to attempt the regrowing 
of trees in that section. Twenty-five years have 
passed since this farsighted concern set out its 
first trees in the Upper Peninsula of Michigan. 
In the meantime, the growth of the seedlings 
has been carefully checked and observations 
made of the various factors affecting their de- 
velopment. From this data, many interesting 
conclusions may be drawn that will prove of 
value to timber Jand owners in the Lake States 
in determining forestry practices in that section 
of the country. 

The Cleveland-Cliffs Iron Co. has three major 
reforestation projects. The first one, known as 
the Baldwin Kiln planting, and consisting of a 
thirty-five-acre tract planted to Scotch, Norway 
and white pine, is located about three and one- 
half miles northeast of Negaunee, Mich. The 
second, which is commonly known as the Coal- 
wood plantation, is a much larger project in the 
vicinity of Munising, Mich. It is subdivided in- 
to three units, Pine Farm of 50 acres, Cherry 
Farm of 10 acres and a nursery of 5 acres. 
Here, experiments have been conducted in the 
reforestation of the land with white pine, cot- 
tonwood, Carolina poplar, black locust, Scotch 
and Norway pine, western yellow pine, cherry 
and Norway spruce. The third project is on 
Grand Island, in Lake Superior opposite 
Munising Bay, on which the City of Munising 


tion, and where the results can not be classified 
as satisfactory, the failure of the plants to sur- 
vive may be attributed to some avoidable fac- 
tor, such as the local character of the soil, build- 
ing operations, excessive moisture in low places, 
heavy snow causing the breaking down of the 
trees etc. 

The Baldwin Kiln planting is bounded on two 
sides by township roads which makes it possible 
to reach it from Negaunee in a few minutes. 
Thirty-nine thousand seedlings, ail 3 years old, 
with the exception of part of the Scotch pine 
which were 6 years old, were set out in 1903, 
about 1,200 to the acre. No special preparation 
was given to the land, which was covered by a 
thick matted crop of grass, except to turn up 
furrows in which the trees were planted. Sev- 
enty percent of these are now alive, although 
many are of stunted growth and will never be 
of any commercial value. Observations made an- 
nually reveal that the Scotch and Norway pine 
grew on the average of one foot a year, white 
pine 8 inches a year and Norway spruce 6 
inches a year. At the present time, the aver- 
age Scotch pine measures 91% inches in diam- 
eter at the stump and is 28 to 30 feet high; the 
Norway pine is 7% inches in diameter at the 
stump and is 28 to 30 feet high; the white pine 
5% inches in diameter at the stump and 18 feet 
high, and the Norway spruce 3 to 514 inches in 
diameter at the stump and 12 to 20 feet high. 
This planting has been carefully supervised 
from year to year, and is protected from fire 
by a ploughed break and a creek, and a water- 
hole is nearby from which any part may be 
reached with the fire hose. For fire protection 
the company uses two Evinrude portable high 

pressure pumps and ear- 








| 


ries same with 2,000 feet 
of hose, necessary tools, 
fittings and gasoline in 
a Ford truck. These 
pumps weigh 100 pounds 
each and will deliver a 
barrel of water per min- 
ute through 1,000 feet 
of 114-inch hose and are 
most efficient where 
water is available with- 
in 1,000 to 1,500 feet 
of a fire. 

The seven small pine 
tracts on Grand Island 
previously referred to as 
old planting, consist of 
approximately 15,000 
spruce and pine trees. 
Exclusive of the white 
pine seedlings which 
were 7 years old, all the 
small trees were 4 years 
old when set out. One 
tract where the soil was 
sandy and covered with 
a heavy layer of caribou 
moss, shows but 40 per- 











Norway pine of twenty-five years growth; Cleveland Cliffs Iron Co. 


is situated. Three stages of reforestation are 
to be found in this project. First, there are 
seven small tracts of old plantings, totaling 
several acres in area, some of which were set 
out twenty years ago; then there are 630 acres 
that have been planted within the last decade; 
the third stage consists of 530 acres which will 
be planted before the close of this year. Among 
the species growing on these various tracts are 
white, Scotch and Norway pines, white and Nor- 
way spruce and a small amount of Douglas fir. 

These three reforestation projects are notable 
in several respects. In practically every in- 
stance, the seedlings were planted without any 
special preparation of the soil and were given 
little attention afterwards, except to note the 
progress of growth, the percentage of plants 
surviving from year to year and adverse factors 
affecting the growing seedlings. A very large 
number of the plants are in a flourishing condi- 


cent of the trees alive 
today. Another tract, 
on sandy soil but with 
a spotted covering of 
grass, shows 95 percent of the trees alive. 

The more recent plantings on the large tract 
of 630 acres total around 720,000 trees, mostly 
three-year-old pines, although 5,000 each of 
spruce and Douglas fir are included in this num- 
ber. The first of these were set out in 1917 and 
the last in 1921. As has been previously stated 
530 acres will be reforested on this island in 
1925. The trees set out in 1917 have done very 
well, about 85 percent surviving, but those 
planted the following spring nearly all died out 
because of the dry and hot weather. The 
Douglas fir trees were the only ones in the 1919 
planting which failed to do well. In 1920 a 
very hot and dry spring was instrumental in 
killing off 35 percent of that year’s planting. 
Of those planted the following year, all did 
well, approximately 90 percent surviving to 
date. 

The first unit of the Coalwood plantation, 


quality of the purchased stock. 
cellaneous plantings in 1908 met with varying 


all of which 


known as the Pine Farm, is about nine miles 
from Munising by road. Here, over 83,006 
seedlings or transplants have been set out over 
a period of five years, extending from 1906 to 
1911. Despite the fact that the soil of this 50. 














Spruce pine planted 25 years ago by Cleveland 
Cliffs Iron Co. 


acre tract is sandy and dry, and, in some places 
covered with a light growth of raspberry bushes 
and pin cherry, the trees have done well, with 
the exception of 500 cottonwood cuttings set out 
in the spring of 1906, which succumbed to the 
dry weather of that year and the hot spells of 
the early part of the following year. Two thou- 
sand hole planted white pine seedlings, 2 to 4 
years old, coming from the company’s own 
nursery were planted in 1906 and all have done 
well except where the cover was too thick, and 
there the growth has been slow. An acre of 


white pine set out in 1907 also showed excellent 


results although the trees were given little at- 


tention after planting in order to see what the 


results would be under such conditions. 

One thousand Carolina poplars planted in 
1908 were a total failure, owing to the poor 
Several mis- 
Half-acre set out with 


results. tracts were 


plants of different species that had been raised 
in the company’s own nursery. 
of each species were planted to test their avail- 
ability for the Coalwood tract. 


Five hundred 


The black locust 
plants did well as far as growth was concerned 


but received a set back each spring by the frost. 
The Norway spruce grew well and showed qualli- 
ties of endurance. 
plants was the general reason assigned for the 


Hasty planting of the large 


failure of the Scotch pine to do well, nearly 
died. The Norway pine showed 
probably the best results of any and indicated 
that it was a very desirable species for this 
locality. Small areas reforested with Norway 


and Scotch pine in 1909 and 1911, today show 
75 to 80 percent of the white and Norway pine 
trees alive but only 40 percent of the Scotch 


pine trees surviving. Three-year-old western 
yellow pine transplants, set out on a hillside 


have a record of about 80 percent surviving to 


date. A very interesting thing in the 50 acres 
planted with Norway, white and Scotch pine, 
occurred this spring (1925). In making the 
regular inspection this year, it was found that 
about 10 pereent of the Scotch pine were de- 
stroyed by porcupines. 

The Coalwood Cherry Farm is an interesting 
experiment on which no conclusions have been 
advanced up to the present. Planted in 1905, 
this tract embraces an area of ten acres about 
two miles from the Pine Farm described in the 
two preceding paragraphs. The company’s pur- 
pose in setting out these cherry trees was to 
encourage the sale of land to settlers and to 
demonstrate for their benefit what the 
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land will grow in the nature of fruit trees. 

In addition to its three major reforestation 
projects, the Cleveland-Cliffs Iron Co. has three 
smaller plantations commonly designated as the 
Fish Hatchery reforestation, Munising Hillside 
and Lake Angeline. The Fish Hatchery is a 


tract of 40 acres, 20 of which have been planted 
with three-year old nursery spruce transplants. 
No preparation was given the site at the time 
of planting but a fire lane 8 feet wide has been 
thrown around the reforested area. All the 
plants on this tract have done well, but many 


planting Mark Progress in Private Forestry 


of the terminal shorts have been destroyed in 
the winter by nibbling deer. Fine results with 
Norway and white pine have been secured at 
the Lake Angeline plantation and also with the 
Norway spruce at the Munising Hillside planta- 
tion. 


Bogalusa—The Capital of “‘a Green Empire’’ 


[By J. K. Jonnson, Forester GREAT SOUTHERN LuMBER Co., BoGatusa, La.]| 


A summary of the progress in forestry made by the Great Southern 
Lumber Co., Bogalusa, La., since the organization of its forestry de- 
partment in 1920, show 73,980 acres of reforested cut-over land, which 
according to the best authority can be counted on to grow at least an 
The amount of wood 


average of one cord of wood an acre a year. 
required daily by the Bogalusa 
Paper Co., is about 250 cords. 
Therefore, one year’s production 
of wood on the reforested area is 
capable of operating the paper 
plants about 300 days. The plans 
are to increase the reforested area 
from year to year. These plans 
for the future operation of the 
mills in Bogalusa stimulate con- 
siderable activity in fire prevention 
on the lands. 

Including the areas shown 219,- 
100 acres are under intensive fire 
patrol. During the last fire season, 
ending April 1 this year, ten regu- 
lar patrolmen reported 84 fires 
with a total area burned of 6,516 
acres, the average toll of each fire 
being 78 acres. This means that 
these fires were extinguished. Any- 
one at all familiar with the region 
knows that one-fifth of that num- 
ber of fires reported, unchecked 
would be ample to burn the en- 
tire 219,000 acres during hazardous 
times. Not a small item in fire 
patrol method is 243 miles of con- 
structed fire lines on and through 
the forested land. In the extin- 
guishing of most fires occurring 








more understanding and energy to prepare ‘‘tame copy’’ preaching the 
gospel of fire protection; but to be in the woods through many danger- 
ous days and get on to these fires and extinguish them quickly after they 
start is no small frog when it comes to hard work. It is a great game 
and the very greatest place to play it is in the woods where the fires 
start. 

From an economic standpoint the 
heaviest piece of work which ought 
to be done in the southern pine 
country is prevention from forest 
fires. It can not be done until a 
good big majority of the people in 
the towns, cities, and country dis- 
tricts want it done. Perhaps the only 
way to develop a real heart desire 
for it is through the printed page— 
publicity — advertisement, read- 
ers, editorials, movies, primers for 
the schools ete. A good deal of 
copy is going the rounds. Lots of 
people, especially where the fires 
burn, do not read it. In such 
cases it is largely left up to the 
land owners, assisted by State or 
Federal officials, to get the informa- 
tion to the folks who live in the 
region sought to be protected. 

art of the success of the Great 
Southern Lumber Co. is due to the 
help coming from the people in the 
territory. This codperation in no 
small measure, no doubt, has been 
brought about through publicity. 
During the last twelve months 15,- 
000 pieces of wholesome forestry 
literature have been mailed out by 





these lines have proved to be of 
great value. Observation towers 
and telephone lines through the 
territory are used with good results 
in spotting fires and getting men on them quickly. 

It requires energy and life to imagine what a great and handsome 
thing it is for our lands to be protected from fire and thus permitted to 
do their level best in the production of beautiful new green forests and 
all the other good things accompanying forest life. It requires even 








Typical plot of loblolly pine twelve years old; Great Southern Lumber 
Co., Bogalusa, La. 


this company to local people. They 
have been made acquainted with 
the plans of the company. <A great 
many farmers and land owners have 
begun a system of fire protection on their own lands. 

Who can doubt that with the right sort of codperation this company, 
with the continued backing of the conservation department of State 
government, shall maintain a continuous operation in Bogalusa as the 
heart of ‘‘A Green Empire.’’ 











Loblolly and slash pine plantation seeded in furrows—four years old; 
Great Southern Lumber Co. 








Great Southern Lumber Co. has about 30,000 acres of this naturally 
reforested longleaf under protection 
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California Redwood Reforestation 


[By Davip T. Mason | 


American Forest Week! <A single week! One 
week each year is good to meditate and plan 
if the other fifty-one weeks are used to protect 
and improve our American forests. 

Every week is forest week with the California 
redwood lumbermen; with fire protection in the 
summer, seed collection in the fall, planting in 
the winter, and nursery work in the spring, 
there is some work going on all the time to 
make sure that redwood forests will be continu- 
ously productive in future years. 

During the Jast four years reforestation work 
has been undertaken on a Jarge seale in the 
California redwood region, and is now going 
on in a Way promising much for the future 
of northwestern California. In 1921 the Glen 
Blair Redwood Co., Hammond Lumber Co., the 
Little River Redwood Co., the Mendocino Lum- 
ber Co., The Pacifie Lumber Co., and The Union 
Lumber Co., retained the writer to investigate 
and report upon the possible methods of and 
results to be expected from managing their 
properties for the permanent production of tim- 
ber. Upon finding conditions favorable, these 
companies all adopted this policy, and other 
companies also became interested in varying 
degrees im taking the sume action. 

At the present time (April, 1925) this is the 
situation in the redwood region. Nine com- 
panies, including the six named above and the 
Albion Lumber Co., the Caspar Lumber Co. and 
the Northern Redwood Co., are managing their 
~roperties on the basis of permanent forest 
production. Furthermore, ten others have also 
become interested in reforestation; these inelude 
the Bayside Redwood Co., Perey J. Brown, the 
M. A. Burns Manufacturing Co., the California 
Barrel Co., the Dolbeer & Carson Lumber Co., 
the Elk River Mill & Lumber Hobbs- 
Wall & Co., the Holmes-Mureka Lumber Co., 
McKay & Co, and the Metropolitan Redwood 
Co. Those in the last named group are having 
made an investigation of the possibilities of 
their properties when managed for continuous 
forest production, but they have not yet reached 
a decision us to the course to be followed. 

In addition to the companies already named, 
there are four other operating companies of 
moderate size in the redwood region, which have 
as yet taken no definite steps with respect to 
reforestation. 

The first group of companies, whieh heave 
adopted the reforestation policy, ineludes the 
most important companies in the region. These 
companies cut slightly more than 70 percent of 
the lumber which is produced annually in the 
region. The second group of companies pro 
duces upproximately 20 percent, while the third 
group produces less than 10 percent. 


Co., 








Natural redwood reproduction four years after logging. 


In order to reforest the land cut over, it has 
been found desirable to resort to artificial plant- 
ing, excepting approximately 20 percent of the 
area which reforests naturally with the sprouts 
which come up around the redwood stumps. 
Approximately 800 acres were planted in the 
winter of 1923-24. During the last winter 
upproximately 8,500 ucres have been planted. 
By next winter nursery stock should be avail- 
able to plant approximately 6,500 acres. In fol- 
lowing years still greater areas will be planted 
unnually, 

To produce the seedlings required for the 
planting work, the Union Lumber Co. maintains 
w nursery at Fort Bragg, which has a present 
capacity of approximately 1,600,000 seedlings 
yearly. The Pacific Lumber Co. has a nursery 
at Scotia with a capacity of 1,600,000 seedlings 
yearly. The Caspar Lumber Co. has a nursery 
with a capacity of 50,000 seedlings yearly. The 
Albion Lumber Co. will install this year a 
nursery of small capacity. It is the plan to 
produce at the two principal nurseries practic- 
ally all of the planting stock needed. The 
Union Lumber Co. nursery is furnishing nearly 
all of the stock for planting in Mendocino 
County, and The Pacific Lumber Co. that needed 
in Humboldt County. 

In addition to the area which is being cut 
over each year, there is approximately 100,000 
acres of land cut in the past which also requires 
more or less planting to make it reasonably pro- 
ductive. It is anticipated, when the planting 
work hus been carried on long enough to have 
secured sufficient experience in the technique of 
seed collection, nursery management, field plant- 
ing ete. that the nursery capacity will be greatly 
increased, perhaps to three times the present 
capacity, in order to provide seedlings for the 
planting of lands which are being cut each year 
and also to plant up within a few years the 
other lands in need of such treatment. Further- 
more, other companies which in future adopt a 
reforestation program will add to the demands 
on the nurseries. 

Upon part of the cut-over land in the redwood 
region are stands of volunteer second growth. 
The better of such stands are more than twenty 
vears old, having started in the earlier days 
when utilization was less close and when the 
less desirable trees which were then left stand- 
ing served as seed trees. Unfortunately, much 
of the second growth las been more. or 
seriously damaged by fire. 

Protection from fire is of course essential to 
any plan of continuous forest management, in 
order to preserve the second growth started 
both by nature and by planting. It is also 
important to prevent the damage which fires do 
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Compare height of trees and buildings 











Redwood boards cut from second growth 65 
years old 


in old growth redwood timber. The Mendocino 
Redwood Fire Protective Association was es- 
tablished over ten years ago with the object of 
protecting old growth timber, With the adop- 
tion of reforestation by a number of companies 
in Mendocino County, the work of this associa- 
tion has been extended to include the protection 
of cut-over lands. 

In 1923 the Humboldt Redwood Reforesta- 
tion Association was established in Humboldt 
County to protect the old growth and cut-over 
lands in that county from fire as well as to 
carry on various other lines of work relating to 
reforestation. The objects of the last named 
association are indicated by the following quo- 
tation from its constitution: 

‘<The purposes of this association are: In- 
tensive investigation of the various factors upon 
which successful reforestation and conservation 
depend; codperative work in protecting cut- 
over lands so that young trees, started by nature 
or artificially planted by our members, may be 
preserved from damage; elimination of fire, not 
only from second growth but also from old 
growth forests; classification of lands so that 
those lands which are best suited to timber pro- 
duction may be used for that purpose; ¢o- 
operation, whenever practicable with the State 
and Nation in determining upon a definite re- 
forestation policy; codperation with the State, 
Nation or organizations in making plans for 
and assisting in the preservation of a reason 
able amount of old growth redwood forest, so 
located that its perpetual preservation is well 
assured, and in such places as will interfere 
as little as practicable with the operation of 
the forest industry, which must be continued 
on a large scale in order to maintain the eco- 
nomie welfare of Humboldt County; provision 
for the study of reforestation possibilities of 
individual forest properties so that there may 
be carried out upon each property those re- 
forestation measures which are suitable and 
practicable for the particular property; pro- 
vision for supervision of the reforestation work 
as undertaken by individual members of the 
association. ’’ 

All of the companies named above which are 
located in Humboldt County are members of the 
association. In addition, the following which 
own timbex but do not conduct operations are 
also members: Sage Land & Improvement Co., 
Hill-Davis and Wright-Blodgett Interests, Des- 
ert Redwood Co., Whitney Co., and the Uni- 
versity of California. This association is carry- 
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ing out the various purposes indicated in the 
quotation from its constitution. 

In addition to fire protection and planting 
eut-over lands, various other work in connec- 
tion with reforestation is carried on by the first 
group of companies. This other work includes 
some experimental thinning of second growth 
stands to determine the possibility of marketing 
material from this source and also to determine 
the effect of the thinning upon the trees which 
remain. Preliminary surveys have been made 
of the cut-over lands to determine their econ- 
dition with respect to topography, soil produe- 
tivity, need of planting, degree of stocking 
with second growth, age and condition of such 
second growth ete. 

The various companies in the first group em- 
ploy nine technically trained foresters; in addi- 
tion, the Humboldt Redwood Reforestation As- 
sociation employs a man for its work. All of 
the companies of the first and second groups 
retain the services of a consulting forest en 
gineer to direct the work in a general way. 

In carrying on-the reforestation work in the 
redwood region, a great deal of valuable as 
sistance has been received from the division of 
forestry of the University of California, whieh, 
partly independently and partly in cooperation 
with the redwood lumbermen, has carried on re 
search work of various sorts, including con 
struction of volume and yield tables for second 
growth redwood, experimental planting and 
nursery work, the cutting of second growth red- 
wood and manufacturing it into lumber to de 
termine the quality of the lumber. 

The Save the Redwoods League, although pri- 
marily interested in the preservation as parks 
of representative areas of old growth redwood 
for future generations, is also interested in the 
promotion of reforestation work in the redwood 
forests. With this latter purpose in mind, the 
league has recently appropriated a fund to be 
used in research work in codperation with exist- 
ing research facilities, which will assist in the 


care with fire; by changing hunting laws to 
keep people out of the forests in the most 
dangerous season;,and through more liberal 
appropriations for the prevention and suppres- 
sion of fires in adjoining territory which 
threaten the redwood belt (redwood lumbermen 
are providing funds for protection within the 
redwood belt). . 

Second: Legislation should provide for treat- 
ing crops of growing trees like other crops on 
farm lands; that is, by taxing the soil and 


improvements while not taxing the crop itself 
as long as it is growing on the land. 

Third: Much additional forest research work 
is especially needed in the earlier years of re- 
forestation work. 

The redwood reforestation work now ineludes 
protection, investigation of various kinds, and 
the sowing in nurseries each year of about 50,- 
000,000 seeds, to produce about 3,250,000 seed- 
lings in order to plant about 20 little trees for 
each redwood cut in the entire region each year. 


Fire Prevention the First Essential 


[| By FRANK E. 


It is comparatively easy to map out a pro- 
gram of reforestation that is practical, but to 
put that program into effect requires three 
things; namely, education, time and money. 

The education required is mutual. First, the 
person responsible for the program must learn 
the conditions and requirements of the business 
and the viewpoints of those for whom and with 
whom he works; and, secondly, they must come 
to understand his viewpoints. 

To accomplish the desired results requires 
time. Sinee the subject of reforestation eni- 
bodies many ideas new and strange to the lum- 
ber industry as a whole, these ideas must be 
brought into operation through a growing knowl- 
edge of them and confidence in their soundness. 
Once firmly established, the program then re- 
quires time before it will show any great prog- 
ress as nature can not be hurried. 

The practical business man wants a return 
on his investments; therefore, the forester must 
find some way to bring immediate returns by 
making himself useful for the present while 
building for the future. Yet he must spend 


some money to carry on his work successfully. 
This may often appear as a needless expendi- 
ture to the company officials, but if an adequate 

















These ave two-year-old redwoods in transplant beds, for field planting in fall 


reforestation program in the redwood region. 
It may be stated here that the lumbermen are 
heartily in favor of the preservation of a 
reasonable amount of old growth redwood, and 
have assisted in numerous substaytial ways in 
forwarding the work of the oe 
Reforestation in the redwood region has made 
great progress during the last four years. How 
ever, in order to make reforestation a thor 
oughly sound business enterprise, and at the 
Same time make it most beneficial to the public, 


developments along three lines especially are 
C } 


essential: 

First: Fire protection must be made more 
effective. This may be done by more completely 
educating the people of the State to use great 


fire protective system is to be organized and 
the forester is to obtain the information neces 
sary for formulating the detail of his program 
some extra expenditure must be incurred, 
Woods Survey and Fire Protection 
Bearing in mind the three factors outlined 
above, our policy so far has been one of taking 
care of what we have and building up a favor 
able public sentiment. The first step has been 
to locate and examine our standing timber which 
is scattered over a rather large area in five 
groups. This examination takes into considera- 
tion chiefly the quantity, quality and condition 
of the timber, and affords an opportunity to 
hecome acquainted with the people of each. lo- 
cality. Where any great amount of damage 


HASKELL, FORESTER W. M. Carney Min Co., ATMOoRE, ALA. | 


occurs an effort is made to salvage all material 
possible. A woods rider chosen from among the 
persons living close to each group, works 
either on full or part time, depending on the 
size and character of the area. Through this 
system we are endeavoring to build up our fire 
protective organization, and guard against 
trespass. The riders also report on fire, wind 
and bug damage and are of valuable assistance 
in developing a favorable public opinion in 
their districts. 

The present season has been very disappoint 
ing from the standpoint of fires. The prolonged 
drouth of the fall and the exceptionally dry 
March with its high winds has made fire eon- 
ditions that were very difficult to control with a 
new organization trying to put across a new 
idea. In certain areas a majority of our timber 
lands have been burned over at least onee and 
in certain instances as many as three times 
since the early fall. The losses from these fires 
are twofold. Much damage has been done to 
our standing timber by burning down, killing, 
or seriously injuring many trees, while about 
90 percent of the heavy mast which fell in the 
fall (enough to have completely restocked many 
of our cut-over lands and thin areas) has 
been destroyed. This means a loss of several 
years in our natural reforestation program, that 
is until another seed year at least. The woods 
riders have done good work in fighting these 
fires but the newness of the idea and the meth- 
ods to all concerned, together with the severe 
conditions, have been a handicap. 

Possibly our greatest showing has been made 
along the line of education in fire proteetion 
throughout our holdings. A large number of 
the best farmers, cattle men and others have 
come to believe in fire prevention, and are 
willing to stop ‘‘putting out fire.’?’ In a few 
cases they are willing to go further and even 
fight fire. There are, however, many who either 
believe in ‘‘eontrolled’’? or ‘uncontrolled’? 
burning. The latter class may be divided into 
three types. Some burn because they believe 
in it or have « reason for so doing. These we 
can talk to and influence to some extent. The 
other two types start fires through carelessness 
and ‘‘eussedness.’? These two are the hardest 
to reach, and, although few in number, will 
always be capable of doing us a great deal of 
damage. 

There is quite a group in our locality who 
believe in controlled burning. We are ready to 
grant that they have gone a step in the right 
direction, but in years like the last, such burning 
is disastrous to the young seedlings. This has 
been shown strikingly on areas burned during 
damp times this season. <A further objection 
to that theory the last year has been the lack 
of a sufficient number of days when conditions 
were suitable to enable us to have practised 
controlled burnings over our entire area had 
we so desired. 

The experiences with the fire the last season 
are more convincing than ever that there is 
little hope for a successful reforestation policy, 
natural or artificial, until we can control the 
fire situation. To this end we shall make our 
chief efforts in the future by perfecting our or- 
ganization and increasing our educational cam- 
paign. Along the latter line we are now show- 
ing the new southern pine films just released by 
the Forest Service. This campaign will last 
about three weeks and give us an opportunity 
to reach every community in or near our hold- 
ings. 
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Selective Cutting in Wisconsin 


W. A. Holt has for many years held as a 
private summer estate for the pleasure of his 
family and friends a tract of four sections of 
nearly virgin pine, hemlock and hardwood tim- 
ber surrounding Archibald and Little Archibald 
Lakes, in Oconto County, Wisconsin. The dark 
timbered hills that guard the placid blue lakes 
make a wonderfully beautiful setting. One stand 
of white and Norway pine, covering perhaps 
thirty acres, is called Cathedral Woods and well 
named it is. 

In order, however, to obtain some revenue 
from that part of the forest property lying 
distant from the lakes, but included within the 
estate area, and also to take the first steps in 
trying out forestry in the northern hardwood 
and hemlock forest, Banzhaf & Watson, forest 
engineers, of Milwaukee, were employed to draw 
up plans for the work. The advice and assist- 
ance of Raphael Zon, director of the Lake 
States Forest Experiment Station, was also ob- 
tained. This winter an eighty-acre piece was 
cut over, under selective logging, at a contract 
price of $10 a thousand, on a two and half mile 
haul. About 320,000 feet b. m. was taken from 
the property, and also about 100 cords of pulp 
and chemical wood. 

In order that the woods might be 


in taking out this volume, only about a tenth 
of the total number of trees is cut. The bulk 
of the forest cover as a consequence remains. 

The logging costs of selective logging are 
little more than the usual style. The costs of 
felling, skidding and loading are no more; the 
cost of hauling (road building), due to larger 
area cut over, is slightly more. 

It is usually figured that if 40 percent of the 
forest is cut at a time in 15 to 20 years as 
much more may again be cut from the acre; 
and that this returning may be continued in- 
definitely. In fact, with the years, the forest 
will constantly get better, heavier and of better 
species, since at every cutting the poor trees 
are weeded out. The heaviest weeding out of 
poor species occurs during the first cutting. 


As a consequence of this repeated returning 
to the same acre for cutting, the costs of roads 
and grades are steadily lowered with each suc- 
cessive cutting, in fact the costs of roads at the 
second cutting probably would not be more than 
a third the original cost. 

The basie ideas underlying all selective log- 
ging are really four: 





Young growth after large trees have been cut 


about four thousand feet an acre, on whiel 
basis the tax would amount to over 50 cents 
a thousand feet, a year, and taxes are increasing 
each year. 

Under any scheme of selective cutting it will 
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be difficult to cut enough timber to | 





left looking as well as possible 
after the logging, the tops of the 
trees felled were cut up, and the 
limbs scattered about. The cost of 
this work (which came to about 
40 cents a thousand feet) was in- 
cluded in the contract price of log- 
ging. Also, to reduce fire hazard 
and to leave the woods looking a 
little better, the time of a man for 
a couple days was spent in burning 
brush along a frequently used road 
which ran through the area cut 
over. 

It is too early to tell whether 
the work may be considered suc- 
cessful. It is a pioneering effort. 
It is certain that the cost of the 








pay the taxes and unless the tax 
laws are changed or the expendi- 
ture of money by the public au- 
thorities is reduced it will be an 
expensive proposition to preserve 
and grow forests in Wisconsin. 

This tract has been made a wild 
life refuge under the State law so 
that no game ean be killed or 
trapped on any part of it for the 
next five years at least, and it is 
expected that deer and other game 
will gather in this forest where 
they will be protected and will add 
to the attractiveness of it as a 
summer resort. 

This is being carried on at the 
present time as an experiment to 








work is not great and that the ap- 
pearance of the forest is not mate- 
rially changed. 

In selective logging the primary idea is to 
cut only certain selected trees; either (1) the 
largest, which presumably either are growing 
very slowly or are rotting badly and likely to 
die or fall, or (2) undesirable trees, such as 
have large crowns, poor form of bole, or are 
of inferior species. About 40 percent of the 
volume of the forest on any one acre is cut at a 
time. Since the cut is of the largest trees, 
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Selective logging; marking a tree to be cut 





Selective cutting; hauling out logs on Holt Lumber Co.’s operation 


1. The land is maintained permanently in 
forest, thereby constantly giving good game 
and recreation grounds, regulating stream flow, 
making for ease of fire protection, and giving 
a steady supply of timber (and therefore a 
steady income) from the property. 

2. Since only the largest trees are cut (aside 
from the relatively small amount of inferior 
stuff), the most valuable trees are cut, that is, 
trees with a large proportion of high grade 
lumber. Also, since only the largest trees are 
cut, logging costs are naturally kept low. . 


3. On light lands, the soil is never opened up 
seriously to heavy leaching by rain, bleaching 
by the sun, or drying by winds, and the layer 
of humus, which is all valuable in maintaining 
the fertility of such soil for any plant growth, 
is constantly renewed and kept permanently in 
good shape. 


4. The forest reproduces itself naturally and 
easily, without cost or trouble to its owner. 
Planting is unnecessary. 

The practice of selective logging may vary 
greatly from tract to tract. 

In selective logging, it is apparent the forest 
does not yield all its product at one cutting. 
In value, in our northern hemlock and hardwood 
forest, it probably does not yield over a half; 
in volume, from 30 to 40 percent. The rest of 
the value and volume is left to grow and give 
more; but the final and complete return is de- 
ferred for many years. It is in fact, left as an 
investment, subject to the hazards of any long 
time investment. 


One of the greatest difficulties in any for- 
estry project is the taxation and this is es- 
pecially true in Wisconsin. The taxes paid on 
this tract of land for the last six years have 
averaged $4,299 per year, or more than $2 an 
acre. What has been cut so far has yielded 


see whether or not there is any 
possibility of logging profitably 
under forestry methods in Wis- 
consin. 


Plan Tax Exemption on Timber 


SACRAMENTO, Cauir., April 11.—The Cal- 
ifornia assembly this week concurred in the 
senate constitutional amendment of Senator A. 
B. Johnson, Pasadena, which would exempt from 
taxation forest timber, except merchantable tim- 
ber, for a period of forty years after the time 
of planting or removing of the original timber 
for commercial purposes. The proposed amend- 
ment already having been adopted by the upper 
house, will go on the ballot at the next State 
election. The proposal does not exempt the 
land on which the timber is growing. 

According to the terms of the measure, ‘‘all 
immature forest trees which have been planted 
on lands not previously bearing merchantable 
timber, or planted or of natural growth upon 
lands from which merchantable original growth 
timber stands to the extent of 70 percent of 
all trees over 16 inches in diameter has been 
removed’’ shall be exempt from taxation. Forty 
years is the time provided in the amendment 
in which timber is considered to be mature. 

Proponents of the Johnson measure contend 
that by the contemplated tax exemption in 
dividual land owners will be encouraged to re- 
forest their lands, while at present, it was said, 
property owners failed to pay taxes on thei? 
land after the timber had been removed, thus 
making it necessary for the separate counties to 
take over the property. 

REPORTS emanating from the office of the 
Louisiana State forester show that 1,287,022 
acres of wooded uplands, 350,000 acres of 
hardwoods and cypress swamps, and 450,000 
acres of marshlands were burned over in Louis! 
ana in 1924. The total damage caused by these 
forest fires was placed at $9,319,791. 
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Reforestation and Conservation 

CrossETT, ARK., April 13.—Under the above 
heading the Crossett Lumber Co. has sent to its 
salesmen a letter calling attention to the ap- 
proaching observance of American Forest Week, 
and at the same time announcing a new mer- 
chandising policy in the interest of conserva- 
tion. This letter in part is as follows: 

Those of you who have read President Coolidge’s 
proclamation designating April 27 to May 3 as 
American Forest Week are no doubt making prep- 
arations to observe this important occasion in an 
appropriate manner. The week will be devoted 
to interesting the public not only in fire preven- 
tion but also in reforestation, conservation and the 
recreational advantages of the forests. Some fifty 
or more active national organizations have already 
pledged their support to put the program over 
during forest week. There will also be State, 
county and local organizations at work. 

Volumes of valuable material are now being pre- 
pared on the different phases of forestry, forest 
conservation and utilization. This will be broad- 
casted over the radio, through posters and through 
the press, but the most good will no doubt result 
from the school and community programs. 

President Coolidge has said, “A tree saved is a 
tree grown.’ This is the idea we want to convey 
to you; not only the saving of the tree but, more 
important still, the full utilization of the product 
of the tree—lumber. 

In our operation here, for illustration, we will 
say we run 20,000 feet of 16-foot casing and base 
a day. Twenty percent of the above amount will 
have defective ends extending from 6 inches to 12 
inches down the board. What do we do? ‘Trim 
off the 6 inches or 12 inches defective end? No. 
We trim off 24 inches. The result: From 12 
inches to 18 inches B&hetter base or casing is 
thrown into the box factory wagon. 

Why do we trim back to 14 feet instead of 15 
feet or 15 feet 6 inches? The answer is simple: 
We have not learned our first lesson in conserva- 
tion. We venture the assertion that in ordinary 
house construction as much or more waste can be 
avoided in using odd length than in even lengths 
especially in the items of trim. 

We are so firm in our belief that the above state- 
ment is true thac beginning May 1 we are going to 
adopt the practice of loading odd lengths of cas- 
ing and base, as well as even lengths, unless posi- 
tively instructed to the contrary upon receipt of 
order. 

We welcome any comments you wish to make for 
we may be enlightened on the subject. Suppose 
you talk this over with the dealers on your next 
trip through your territory. 





Congressmen Talk Conservation 


Sr. Louis, Mo., April 15.—A dinner at the 
Chase Hotel on the evening of Tuesday, April 
28, by the Friends of the Forests, will be one 
of the events in connection with the celebration 
of American Forest Week, April 27 to May 3. 
This was decided upon at a luncheon meeting at 
the City Club today, when leading civic organi- 
zations assembled to discuss plans for observ- 
ance of the provisions of President Coolidge’s 
proclamation, calling public attention to the 
danger that comes from the neglect of the for- 
ests. 

Today’s meeting was under the auspices of 
the St. Louis Hoo-Hoo Club. In the absence of 
J. Carl Anderson, president, the meeting was 
presided over by H. C. Gorbet. The principal 
talks were made by Cleveland A. Newton and 
Harry B. Hawes, representatives in Congress of 
the eleventh and tenth districts respectively. 

Mr. Newton said that the publie should be 
aroused to the dangers of the exhaustion of the 
country’s natural resources. Lumber, he pointed 
out, was the one thing that could be restored. 
He said that the fight for the conservation of 
the forests should be made by the public and 
should not be left for lumbermen, although they 
should help. 

Mr. Hawes dealt largely with the sentimental 
side of conservation of the timber resources of 
the country, although he touched the practical 
side, declaring that a tree should be planted for 
every one cut down. 

Both Mr. Hawes and Mr. Newton declared 
that the people should let Congress know their 
Wishes, as aroused public sentiment is the most 
effectual means to obtain desired legislation. 
John J. Maddox, president of the Kiwanis 
Club, and also superintendent of schools of St. 


Louis, approved the idea of American Forest 
Week, and said that much good could be accom- 
plished by arousing the interest of school chil- 
dren in forest conservation. 

Frank Wielandy, former State game and fish 
commissioner, spoke for the Izaak Walton 
League, while Roy Flesh,- president of the Opti- 
mists, promised codperation from that organiza- 
tion. J. H. Allen, Snark of the Universe of 
Hoo-Hoo, told of the aims of the order to pro- 
mote conservation. Frank J. More, Vicegerent 


‘Snark of the eastern district of Missouri also 


urged observation of the week. W. P. Gruner, 
treasurer of the Missouri Forestry Association, 
pledged support. 

In addition to the meeting at the Chase, such 
as was held last year, it is planned to have 
speakers discuss forestry problems and the value 
of trees at luncheon meetings of various civic 
organizations, and in the pulpits. 


An Interesting Old Record 


The part that the forests have played in 
the development and history of this country 
affords a fascinating field for reflection. Start- 
ing with the log cabins of the pioneers, the 
survey would carry one through the whole range 
of home building, up to the palatial residences 
of modern days, in the construction and interior 
finishing and furnishing of which wood plays 





CHAPTER CXXII. 


An ACT authorizing the purchafe of timber for 
naval purpofes. 


Be it enacted by the Senate and Houfe of Re- 
prefentatives of the United States of America, 
in Congrefs affembled, ‘That the Prefident of the 
United States fhall be, and he is hereby au- 
thorized to direé&t a fum not exceeding two 
hundred thoufand dollars, to be paid out of 
any monies.in the treafury, not otherwife 
appropriated, to be laid out in the purchafe 
of growing or other timber, or of lands on 
which timber is growing, fuitable for the 
navy, and to.caufe the proper meafures to 
be taken to have the fame preferved for the 
future ufes of the navy. 
JONATHAN DAYTON, 
Speaker of the Houfe of Reprefentatives. 
Tu: JEFFERSON, 
Vice-Prefident of the United States, and 
Prefident of the Senate. 
Approvep, February 25, 1799- 
JOHN ADAMS, 
Prefident of the United States, 





an important part, regardless of what the ex- 
terior materials may be. 

Krom the forests also came the wood which 
went into the cradles in which our forefathers 
were rocked and the coffins in which they were 
buried; the tall spinning wheel that stood in 
every pioneer home; the stock of the trusty 
rifle that defended him and his family against 
predatory savages, and provided meat for his 
larder. Wood formed the beam for his plow, 


the yoke for his oxen; and, eventually, for the’ 


sturdy Canastota wagons that carried the van- 
guard of civilization across the untrodden wil- 
derness to a new empire. 

And in the larger matters that pertain to the 
Government and defense of the country, the 
products of the forests have from the first 
played an important part. Through the conr- 
tesy of Elmer E. Perkins, of Chicago, manu- 
facturer of dry kilns, the AMERICAN LUMBER- 
MAN is permitted to reproduce from a copy of 
the proceedings of the third session of the 
Fifth Congress, the accompanying photographie 
copy of an Act authorizing the purchase of tim- 
ber for naval purposes. This is taken from a 
record, preserved in book form, of the proceed- 
ings of that session, which assembled at Phila- 
delphia on Dec. 3, 1798, the book being printed 
that year and therefore almost 127 years old. 

This brief record, too, calls up recollections 
of the days when wood formed the bulwarks of 
the Nation’s defense, and of the splendid vie- 


tories won by Lawrence, Perry, John Paul Jones, 
Decatur and other naval commanders of the 
days antedating the ironclad. It recalls, too, 
the days when the swift clipper-built ships 
fashioned in New England shipyards from prod- 
ucts of the forests of that region carried the 
commerce and the flag of the United States 
into every port of the world. 

America has been greatly blessed in the 
abundance and variety of its forests, and the 
heritage of the past entails a definite responsi- 
bility for the future, to perpetuate the supply 
of timber for oncoming generations. 


Gift for Pine Beetle Research 


Amuerst, Mass., April 13.—Gifts of $5,000 
for two years’ study of white pine weevil, which 
severely damages timber each year, by destroy- 
ing the terminal shoots of young trees, were 
announced here today by Director S. T. Dana, of 
the Northeastern Forest Experiment Station. 


The United States buréau of entomology, the 
Harvard School of Forestry, the New York 
State conservation commission and the Maine 
forest service will conduct the research in the 
forests of New England and New York. Other 
lines of research, it was stated, will be started 
this year into the larch casebearer, the chestnut 
blight, the spruce budworm and the white pine 
blister rust. 


States Make Start in Forestry 


WASHINGTON, D. C., April 13.—The national 
committee appointed to promote the observance 
of American Forest Week, proclaimed by Presi- 
dent Coolidge for April 27-May 3, calls atten- 
tion to the facet that three of the outstanding 
essentials for producing and maintaining an 
adequate timber supply in this country are for- 
est fire prevention, equitable methods of taxa- 
tion of torest property and extension of public 
forests. 

The records of the Forest Service show that 
at least a beginning has been made in a econsid- 
erable number of States toward carrying out 
all three of these important essentials, but in 
none of them has the full desired accomplish- 
ment yet been attained. 

At present thirty-three States have forestry 
departments and twenty-nine have established 
fire prevention systems which permit them to 
participate in the Federal cooperative fund. 
However, no State has provided full fire protec- 
tion and some have none whatever excepting 
that provided by private land owners. 

Kighteen States have enacted legislation mod- 
ifying in some form the general property tax 
on forest-bearing lands with the idea of encour- 
aging private reforestation. These modifica- 
tions take the varying forms of exemptions, re- 
bates, limited tax and deferred yield tax, but 
there is a notable lack of uniformity in the 
taxation methods. 

Twenty-two States have established forest 
reserves, with a total area of about 5,750,000 
acres, and fifteen have forest nurseries which 
grow small trees for distribution to farmers and 
other forest owners. 

In addition to the thirty-three States that 
have forestry departments several, without wait- 
ing for their legislatures to establish a special 
department, have inaugurated forestry work and 
have appointed extension specialists in forestry. 
Most of the State forestry departments offer as- 
sistance to farmers and other private owners in 
the management of forest lands. 

Appropriations made by the States for for- 
estry in 1924 aggregated about $5,500,000, di- 
vided between forest protection, purchase and 
maintenanee of State forests, nurseries and re- 
forestation work. Approximately the same ag- 
gregate appropriations have been provided: fer 
forestry work in 1925. 

The States which have forestry departments 
and State foresters or some official to handle 
that work are: Alabama, California, Colorado, 
Connecticut, Idaho, Illinois, Indiana, Kansas, 
Kentucky, Louisiana, Maine, Maryland, Massa- 
chusetts, Michigan, Minnesota, Montana, New 
Hampshire, New Jersey, New Mexico, New 
York, North Carolina, Ohio, Oregon, Pennsy]- 
vania, Rhode Island, South Dakota, Tennessee, 
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Texas, Vermont, Virginia, Washington, West 
Virginia and Wisconsin. Of the States in this 
list Alabama, Rhode Island, Tennessee, Illinois, 
Missouri, Iowa, Kansas, Nebraska, Colorado, 
Utah, New Mexico, Oregon, California have no 
State forest reserves. The ten States which 
have extension specialists in forestry are: South 
Carolina, Georgia, Jowa, Maine, Michigan, 
Maryland, New York, North Carolina, Pennsy!] 
vania and West Virginia. 

The eighteen States that have enacted legis 
lation in some form modifying the general prop 
erty tax on forest-bearing land to encourage re 
forestation are: Alabama, Idaho, Maine, Rhode 
Island, Vermont, New Hampshire, New York, 
Wisconsin, Louisiana, Iowa, Indiana, Nebraska, 
Kansas, Massachusetts, Connecticut, Pennsyl 
vania, Michigan and Mississippi. 


What Pacific 


Soth in guarding the old forest and in grow- 
ing the new, the Pacific Coast forest industry has 
been inspired by being an increasing industry, 
with Jong life ahead, rather than a diminishing 
one aus lumbering is in some regions. Again 
it has to deal both with greater fire, tax and 
marketing obstacles than most, and with greater 
yield if: these obstacles do not prevail. Lastly, 
it has built its land holdings intermingled with 
large State and Federal holdings not paralleled 
elsewhere; so early there was necessity of choice 
between conflict and harmony, with the latter 
course elected. This inspired codperative ex- 
periments resulting in a cobperative principle 
that now underlies almost every forest activity. 

With but few exceptions, the Pacific coast lum- 
berman joins his neighbors in the highly-devel- 
oped protective system the region requires, 
which in turn becomes part of a still more com 
prehensive organization ineluding State and 
Federal activities. Out of the same situation 
grew the triple alliance constituting the West 
ern Forestry & Conservation Association, which 
serves as a ¢learing house for all. Out of. it 
erew the Jater inclusion of British Columbia 
forest interests, as far as mutual aims 
and again that of the weather bureau in develop 
ment of weather information in fire control. 

It was, therefore, a natural sequence, when 
reforestation interest Jumbermen and 
publi¢ alike, that its problems and experiment- 
ing were similarly approached. “Technical 
studies by Government and college foresters 
were not likely to go far without the help and 
interest of private enterprise, and vice versa. 
When the redwood men, rather detached and 
concentrated, were persuaded by the progressive 
Union Lumber Co., of Fort Bragg, Calif., to try 
out reforestation possibilities, they first organ- 
ized for the purpose and then sought technical 
assistance. When other progressive companies 
in the pine and fir regions—Shevlin-Hixon, 
Booth-Kelly, Hammond, Michigan-California, St. 
Paul & Tacoma, Weyerhaeuser, West Fork Log- 
ging—decided not only to investigate their own 
situations but also to make the information use- 
ful to all in the great territory involved, tlie 
solution was found in adding to the Western 
Forestry & Conservation Association a research 
department, financed entirely by them in the 
commencement. 

Results Manifest in Classification of Holdings 

The first year’s results of this coéperative 
research, unique in American forest history in 
its scope and purpose, have been furnished the 
underwriting companies in the form of classifi- 
eation of their holdings, as far as completed, 
with corresponding recommendations. In some 
cases the owner’s policy with respect to perma- 
nent management is virtually decided, in others 
more work is necessary. Aside from reforests- 
tion problems, such as land classification, repro- 
duction and growth rate, fire policy, carrying 
costs ete., an extremely practical investigation 
was devoted to the utilization of defective tim- 
ber. This has already enabled much better de- 
cision as to trees that will not repay felling, so, 
being left at great operating saving, also serve 
as seed trees. 

From one viewpoint, the most significant fea- 
ture of this coéperative project is its demon- 
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Forestry Bill Passed in Michigan 


Detroit, Micu., April 14.—The Pearson tim- 
ber tax bill permitting owners of cutover Jand 
to withdraw it from the general property tax 
rolls until such a time as the second growth 
of timber reaches maturity has passed the 
Michigan Legislature without a dissenting vote 
and has been sent to the Governor’s office for 
his signature. It has been indicated that the 
Governor will sign it. Under its provisions 
owners will pay 10 cents an acre a year on 
hardwood Jands and five cents an acre a year 
on pine plain Jands. At the time of cutting 
the state will receive 25 percent of the net 
value of the timber, 

The measure was based on the Ming-Meggison 
timber tax bill which was vetoed by the gover 


nor in 1923. It contains provisions, however, 
for taking care of local government during the 
time the land is off the general property tax 
rolls, thus meeting one of the outstanding ob. 
jections in previous legislation. 


Air Photographs of Parasites 

The first project to be carried out by the 
Army Air Service under the provision of the 
river and harbor appropriation bill for paying 
the expenses of officers detailed to other de- 
partments will be a photographie expedition 
from Crissy Field, California, directed by the 
bureau of entomology, Department of Agricul- 
ture. Certain forest areas in which parasites 
are destroying trees will be photographed from 
the air. 


Coast Lumbermen Are Doing 


3y Kb. T. ALLEN, Forester IN CHARGE, PORTLAND, ORE. | 


stration of private forestry interest and prom- 
ise of better land management. Besides the 
great holdings already interested, others are 
now applying for similar service. But from an- 
other viewpoint its most spectacular feature is 
that through lumbermen’s research is being ae 
complished revision of 
but evidently erroneous doctrines concerning 
the requirements of western trees and conse 
quently concerning the entire economic aspect 
of the problem as well. This is particularly true 
of beliefs concerning reseeding and establish- 
ment of new crops on deforested land, 


many long-established 


Past governmental research has of necessity, 
through lack of provision for its extension, been 
confined Jargely to national forest conditions 
and needs in connection with established sales 
and cutting policy. Nevertheless, it has fur- 
nished most of the compiled evidence on which 
to base theories for wider application, including 
recommendations for private practice and even 
for legislative control. When, however, the in 
dustry supported equally impartial study with 
a much wider range of cut-over lands and their 
contributory history, certain suspicions that 
were entering the minds of both sides were con 
firmed and many new. discoveries made, 
The evidenee indieates considerable revolution 
izing of private and publie forestry alike. 


were 


Detailed Report Soon Ready 

This will inevitably involve some controversy. 
Sut the open-minded spirit, as well as the added 
facilities, of the more extended Forest Service 
investigation now commencing, already indi- 
cates sincere codperation in following the new 
lines suggested, These, with the conclusions al 
ready warranted, will be covered in a report 
soon to be given publicity by the association. 

Fire prevention remains the governing factor, 
although taxation is a close second, so progress 
in this direction will always largely measure 
actual results in forest production, The record 
of Pacific coast owners is fairly well known. 
For nearly twenty years they have been pertect 
ing cooperative systems among themselves and 
no less with State and Federal agencies, with a 
success that largely inspired the national policy 
finally erystallized in the Clarke-MeNary act. 
The latest local development is a coneerted 
drive to bring all deforested Jands in on a full 
protection basis such as that law contemplates. 
They have been covered fairly well, but there is 
always room for improvement. 

The most distinctive development of private 
protection on the Pacific coast, outside its basic 
cooperative principle, is that, through sueh or- 
ganization and its inevitable leadership by the 
most progressive element, it has been the in- 
dustry itself, not outside reformers, that has 
pushed progressive legislation and heen able 
to make it work. Besides rigid laws governing 
operation hazard, the States of Oregon, Wash- 
ington, Idaho and California all have compul- 
sory patrol so the unwilling owner must do his 
part. No other method seems to have been 
devised that equals private codperative organ- 
ization, kept in harmony with official effort, in 
getting industry and legislatures to carry po- 
lice power as far as it may be successfully 
carried. 


Clearing House for Forestry Activities 

All agencies also unite in the development of 
field methods, equipment and educational pub 
licity. The ‘‘ Western Forestry ’’ »erves as clear 
ing house for five States in arranging observance 
of American Forest Week. Private, State and 
Federal representatives all serve on its standing 
committees that deal respectively with forest 
policy in general, protection affairs, and publie- 
ity. An example of the possibilities of the sys- 
tem is that, lacking congressional appropriation, 
there is joint financing of weather forecasts and 
humidity studies by the weather bureau, and of 
airplane assistance by the War Department; and 
joint purchasing, at advantigeous rates, of 
thousands of dollars’ worth of everything from 
printed edueational matter for publie and for- 
est officers to the meteorole zical instruments 
now used by uptodate loggins camps and fire 
wardens to govern their fire cc itrol. The central 
facilities for all this are privately supported. 

Perhaps no better measure of relative respon- 
sibility and interest at present can be found than 
a record of last year’s expenditures. In the 
five Pacific coast forest States, outside of na- 
tional forests, about 42 million acres of tim- 
hered aud cut-over lands, including public do- 
main, were under organized protection. The 
contributing private ownership was about 29 
million acres. To safeguard the entire area 
awhout $1,614,000 was spent, of which $1,260,- 
000 or 79 pereent, was contributed by private 
owners. The States spent 15 percent and the 
Government 6 percent. About 5,000 recorded 
fires were handled. Of these 5 pereent were offi- 
cially aseribed to lumbering activities, 10 per- 
cent to lightning, and 85 percent to the public in 
general. It should not be difficult to judge where 
the greatest need of reform and progress lies. 


* se ° . 
Acquires Louisiana Mill Properties 

Memeuis, TENN., April 15.—Announcement 
is made here today of the purchase by the Mark 
If. Brown Lumber Co. of the mill and timber 
properties of the Desha Lumber Co., located 
at Lake Providence, La. The consideration was 
$737,500. This is one of the largest timber 
trades ever recorded in northwestern Louisiana. 
The band mill, resaw and other properties, along 
with 70,000,000 feet of stumpage, were included 
in the trade. 

This mill will replace that of the Mark H. 
Brown Lumber Co. recently destroyed by fire 
at Transylvania, La. Mr. Brown has large 
holdings in East Carroll County, Louisiana, 
and with the addition of his holdings near 
Transylvania he has a large reserve of the choice 
timber in Louisiana. All his holdings are in 
the vicinity of the mill at Lake Providence. 

S. E. Hyde, viee president of the Hyde Lum- 
ber Co., of this city, has been in charge of the 
properties of the Desha Lumber Co., and _ will 
remain at Lake Providence until the change 
has been made. Several million feet of lumber 
on sticks will be retained by the Hyde Lumber 
Co. and was not ineluded in the sale. The Hyde 
Lumber Co. has two other mills in Louisiana 
and one in Mississippi. 
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Observations Along the Louisiana Highways 


[NOTE: This is the second and concluding 
instalment of observations made during the 
course of an extensive southern trip by the 
managing editor of the AMERICAN LUMBERMAN, 
the first instalment of which appeared on page 
36 of the April 11 issue.—Epitor.] 


Rises from Ashes Overnight 


SHREVEPORT, LA.—About the busiest man in 
local lumber circles just now is ‘‘Captain’’ 
Jack Wilson, of the Peavy-Moore Lumber Co., 
under whose personal direction the new mill of 
that company at Deweyville, Tex., to replace the 
one recently destroyed by fire, is being built. 
The mill was burned on Wednesday night, March 
95, On Thursday morning, before the flames 
had all been extinguished, ‘‘Capt.’’ Jack, as he 
is affectionately called by his associates and 
employees, was on the ground and before the 
day was over had dispatched telegraphic re- 
quests to various supply houses for quotations 
on supplies and materials needed for the new 
mill, in every case stating that quotations were 
wanted only on material that could be shipped 
from stock. W. C. Trout, of the Lufkin Foun- 
dry & Machine Co., Lufkin, Tex., which supplied 
the plans and equipment for the mill that 
was burned, was instructed to come to Shreve- 
port with all plans and estimates for the old 
mill and in one session with President A. J. 
Peavy oud other officials, contracts were closed 
for an exact duplicate of the mill that was 
burned. The company’s hardwood mill at Dew- 
eyville was set to work immediately sawing out 
timbers for the framework of the new mill and 
orders were placed with others of the Peavy 
mills and with other concerns for the remainder 
of the lumber and timbers needed. Already the 
framework of the new mill has begun to rise, 
and it is expected that within 90 days the plant 
will be completed and ready to begin operations. 
This is the eighth mill the Lufkin Foundry & 
Machine Co. has sold the Peavy-Wilson interests. 


To Duplicate Old Plant 
The new plant will be practically an exaet 
duplicate of the old one and will be equipped 


with two double cutting bands and a Wickes 
gang. 
The exact cause of the fire has not been 


definitely determined, but it is believed to have 
originated from a hot box on the edger. The 
mill was in operation at the time, and although 
the whole plant just three days before had been 
gone over thoroughly with suction cleaners and 
was in spick and span condition, the fire spread 
so rapidly that the men had to flee for their 
lives. The sawyer had to leave his hat and coat 
where he was working and the saw filer made his 
escape from the filing room only by dropping 
a section of hose out of the window and sliding 
to the ground on it. The sprinklers were opened 
immediately and several streams of water turned 
on from below at the same time, but the mill 
could not be saved. 

Pending completion of the new mill, the com- 
pany’s hardwood mill at Deweyville will be op- 
erated double shift, one on pine and one on 
hardwood. No lumber was lost in the fire and 
the planing mill was not damaged, hence the 
company will be able to take care of all of its 
business without interruption. 

The Peavy-Moore Lumber Co. has a timber 
supply sufficient to keep its plant at Texla in 
operation for five years more and the new mill 
at Deweyville in operation for ten years or 
more, 


Reforestation Plans Held Up 

SHREVEPORT, LA.—The great need of a better 
understanding on the part of the public of the 
tax laws and of the importance of reforestation 
was forcefully demonstrated in the recent ex- 
perience of the Frost-Johnson Lumber Co., 
whose manufacturing headquarters are in 
Shreveport. This company has a large acreage 
of cut-over timber lands in Louisiana, suitable 
for reforestation and plans recently were made 
for regrowing trees on these lands. Louisiana 
has a splendid conservation law, under the terms 


of which it is possible to carry on reforestation 
on a large seale, but no contracts of the kind 
can be entered into until the police jury of the 
parish in which the lands are situated has ap- 
proved the valuation at which the lands are to 
be assessed for taxes. This company planned 
to put 100,000 acres in one parish under refor- 
estation, made all the necessary arrangements 
and agreements with the conservation commis- 
sion and also reached an agreement with the 
police jury by which the tax values would be 
fixed at the average of what they have hereto- 
fore been carried on the assessment rolls. 
But before the policy jury had taken official 
action, protests were lodged with it on the 
ground that this was simply an effort on the 
part of the lumber company to escape taxation 
and the pressure was so great that the jury final- 
ly voted against approval of the contract. This 
means that until the people can be brought to 
understand that reforestation of denuded timber 
lands means the rebuilding of a great natural re- 
source that eventually will add greatly to the 
natural wealth of the parish and provide perma- 
nent employment to its people, and that it does 
not mean a reduction in present tax revenues, 
the timber owners can make no plans for the 
systematic reforestation of these lands. This 
situation is not characteristic of that particular 
parish alone, nor of this State, but is cited as 
typical of the condition that exists in all sections 


Service, Quality to Meet Competition 

O. N. Cloud, sales manager of the Peavy- 
Byrnes Lumber Co., with headquarters in 
Shreveport, believes that selling service and 
quality is the most satisfactory way to meet 
competition, and a few days ago he held a 
conference in Houston, Tex., with his company’s 
salesmen in that State, during which he dis- 
cussed merchandising and salesmanship of the 
kind that is expected of the men who market 
Peavy-Byrnes products. <A close student of 
fundamental, economic conditions, Mr. Cloud 
sees no good reason for a continuance of the 
depression that the lumber industry, in common 
with others, has experienced during recent 
weeks. Feeling assured that there is and will 
be business for those who earnestly seek it and 
who are imbued with a sincere belief in the 
quality of the merchandise they sell, he made 
an inspirational talk to his salesmen that has 
given them a deeper appreciation of the value 
of real service and of results that may be ob- 
tained from intensive salesmanship. In the 
lumber business, good manufacture and good 
merchandising make a combination hard to beat, 
but each is essentially dependent upon the other. 
An organization that possesses this combination 
can not fail of success, and this combination is 
the Peavy-Byrnes slogan. In line with other 
southern pine operators, this company will offer 





HOW WOULD IT LOOK— 





To see kindergarten teachers smoking cigarettes? 

To see employers and strikers sitting in friendly counsel beforehand? 
To see the churches fighting the devil instead of each other? 

To see as big a crowd at a school election as at a prize fight? 

To see acity spending as much for playgrounds as for policemen? 

To see a few Americans working at their own A mericanization? 

To see a few more fathers taking their sons to Sunday School? 








of the country. The salvation of a State or 
community that is seeing its forest resources 
rapidly disappear is for the people to be awak- 
ened to a realization of just what is involved, 
and enlightenment of the younger generation 
seems the way in which results will be most 
quickly obtained. 


Enthusiast on Grade-Marking 


En route from his company’s plant at Haslam, 
Tex., to visit the Louisiana operations, Walter 
Robinson, general manager of the W. R. Pick- 
ering Lumber Co., of Kansas City, stopped off 
in Shreveport for a few hours and in the lobby 
of the Washington Hotel, the new hostelry of 
which Shreveport is so justly proud, talked 
interestingly to the AMERICAN LUMBERMAN rep- 
resentative about grade-marking and standardi- 
zation, on both of which subjects he is a real 
enthusiast. Mr. Robinson believes that grade- 
marking is going to be a potent influence in 
eliminating some of the evils from which the 
lumber industry has suffered. His company 
has been experimenting with the use of steel 
dies for grade-marking, and he believes this 
method is preferable to rubber stamping. Orders 
have been placed for a full equipment of these 
dies and as soon as these are received, all of 
the Pickering pine lumber will be both grade- 
marked and trade-marked. 

Mr. Robinson says his mills were among the 
first to go to practically 100 percent in the 
manufacture and marketing of their product ac 
cording to American Lumber Standards. They 
have firmly declined to sell sub-standard lumber 
and have had only a limited call for extra stand- 
ard—91 percent of their orders having been for 
the standard sizes. Mr. Robinson is a member 
of the advertising committee of the Southern 
Pine Association, and is a firm believer in close 
cooperation between the dealers and the manu- 
facturers as the most effective way of educating 
the public in the use of grade-marked standard 
lumber. 


to its trade only grade-marked lumber manu- 
factured according to American Lumber Stand- 
ards. 


Fine Example of Utility of Gum 


In the office of J. L. Avery, hardwood sales 
manager of the Frost-Johnson Lumber Co., the 
attention of the attracted to an ex- 
ceptionally beautiful roll top desk and a flat 
top desk at which Mr. Avery does his work. 
soth of these desks were made by an artisan 
the the Frost-Johnson 
They are made of gum, the sub- 
dued beauty of the coloring of which presents 


visitor is 


at one of plants of 


company. 


an almost irresistible appeal. There was no at- 
tempt at ornate design, but these desks are the 
best examples of the beauty and utility of gum 
that one could find in a week’s journey. Mr. 
Avery is not a rampant optimist, nor is he a 
gloom-dispensing pessimist. He believes that 
the hardwood industry is going to experience an 
early and satisfactory recovery and that the de- 
mand will be ample to take care of the supply. 
In fact, his company has been moving its prod- 
net right along and has no surplus stocks on 
hand. 


Michigan Plant Destroyed by Fire 


MARINETTE, WIs., April 13.—\Loss of approxi- 
mately $100,000 was suffered by the Bartlett 
Lumber Co., of Shelldrake, near Saujt Ste. 
Marie, Mich., when a fire of unknown origin 
broke out in the lumber mill last week and de- 
stroyed the structure, with blacksmith and ma- 
chine shops. Preparations were being made to 
open the mill this week and lumber, estimated 
at about 4,000,000 feet, was to be cut during 
the summer. It is the belief that the mill will 
not be rebuilt. The mill had a capacity of 50,- 
000 feet a day. It was built in 1919 at a cost 
of $119,000. 
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HIS example of remodeling shows 

the improvement effected in the ap- 
pearance and convenience of a small town 
working man’s home which was origin- 
con- 


ally rather cheaply and_ poorly 


structed. As the surrounding neighbor- 
hood improved in appearance, as is often 
the ease, it became almost a necessity to 
modernize this little home in order to 
keep it in harmony with the newer and 
better homes about it. The extent and 
cost of the improvements were very mod- 
est. as nothing was done to change the 
main structure except to add a canopy 
roof over the front parlor windows and 
extend the original side porch through to 
the front. An additional bedroom was 
essential, and this was taken care of by 
the simple addition of a “‘leanto’’ on the 
south side of the parlor, which greatly 
improved the appearance of the building, 
which was originally too tall and bleak 
looking. The ‘‘leanto’’ balanced the pro- 
portions to harmonize with the new porch 


on the other side of the structure, and, 
all in all, the small expenditure improved 


the appearance of the little home be- 
yond the owner’s greatest expectation. 





: whose outline this part, which shows the improvements described above, 
ay it on the large picture, moving it about until in position, and observe effect 
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Real People 


There is a sentimental as well as a practical 
side to this matter of remodeling old houses. 
Woven into the structure of every old home are 
memories and associations that could never be 
transferred to a new house, no matter how 
elaborate and beautiful it might be. To elderly 
people especially these associations mean more 
than any of the tangible surroundings or fur- 
nishings of the home. Here the children were 
porn and grew up, and from the old home 
went out to fill their places in the world. When 
the sons have achieved prosperity, what could 
be more fitting and appropriate than that they 
should give thought to the old home, and do 
something to make it more convenient, com- 
fortable and attractive to the mother, and per- 
haps the father, who still occupy it? 


In the examples of remodeling that have 
been shown during the past weeks in the 
AMERICAN LUMBERMAN, more than one of these 
transformations has been directly due to the 
sons of the families occupying the houses de- 
siring to fix them up in good shape for the 
further occupancy of their parents. 


This thought of thus in part paying the 
debt of gratitude that every man owes to his 
parents, is very well expressed in the advertise- 
ment reproduced on this page, which is reduced 
from the original size of 15 inches in depth 
by three columns in width, appearing in a daily 
newspaper published at Wausau, Wis., which 
advertisement was inspired by a talk made by 
E. C. Hole, manager of the AMERICAN Lum- 
BERMAN, at the annual convention of the Wis- 
consin Retail Lumbermen’s Association. Con- 
cerning same F. O. Crocker, manager retail 
lumber department of the Wisconsin Box Co., 
Wausau, writes the AMERICAN LUMBERMAN: 


‘‘While attending the retail lumbermen’s con- 
vention at Milwaukee in February I had the 
pleasure of listening to Mr. Hole’s talk on ‘Old 
Homes Made New’ and decided that we would 
run a newspaper advertising compaign on re- 
modeling when I got back to Wausau. Enclosed 
are copies of our local papers showing two ad- 
vertisements that we have recently run.’’ 


The advertisement of the above company here 
reproduced is a fitting tribute to ‘‘ Mother,’’ 
and no doubt will turn the minds of many men 
who have prospered since leaving the old home, 
to the duty and privilege of fixing it up in good 
shape so that the declining years of their par- 
ents, especially their mothers, may be rendered 
more comfortable and happy. The underlying 
idea of this advertisement is one that could 
readily be adapted to the advertising of dealers 
anywhere who might wish to emphasize the 
‘theart’’ element of the house remodeling prop- 
osition through some such form of appeal. 


By way of suggestion as to some of the 
things that might be done to help make the old 
home more comfortable for ‘‘Mother’’ and 
“‘Dad,’’ the actual experiences of a number 
of persons who have quite recently incorporated 
in their homes improvements that were long de- 
sired, will be of interest. The readers of Bet- 
ter Homes and Gardens, Des Moines, Iowa, were 
asked by the editor of that publication to send 
in stories of how they improved their homes, 
and a number of these experiences appeared in 
a recent issue of the magazine named. These 
stories come straight from the heart, and ex- 
press the satisfaction which the writers feel in 
the increased comfort and happiness which they 
have found through remodeling or otherwise 
improving the old home. Some of the expe- 
riences follow: 


Sleeping Porch Adds Happiness 


We added a sleeping porch to our bungalow by 
cutting a stairway thru a bedroom closet. The 
Porch is one of those “airplane” types. It extends 
across the whole rear of the bungalow and has 
added a great deal of room to the house; in fact, 
it furnishes ample sleeping quarters for the whole 
family and makes it possible for us to have com- 
pany stay all night, as we have two guest rooms 
now. It cost us less than moving expenses and 
Teal estate dealers’ commissions in making a sale 
on our place, and we are a whole lot happier right 
where we are.—Mnrs. A. ig ewe ae 


Who Remodeled Real Homes 


Had Long Desired a Breakfast Room 

My wife has wanted a breakfast room for a long 
time. For several years we got along with a table 
and chairs in a corner of the kitchen, but this was 
not convenient. This summer we built on to the 
rear adjoining the kitchen, converting an old entry 
way where we kept the ice-box, into a breakfast 
room, and adjoining it and next to the dining room 
we added a terrace porch overlooking the back- 
yard garden. The improvement has added greatly 
to the comfort and appearance of the home.— 
SUBSCRIBER, Ohio. 

New Roof Makes Them Proud 

We have been proudest of our house since we 
got on the new roof. It looks like a million dol- 
lars, and the variegated colors give it snap and 
good looks in all kinds of weather. Somehow, 
when I see that house now it seems to say: 
“Here’s a real home. There’s warmth and cheer 





Make the “Old Home” NEW 

















M-O-T-H-E-R—She Would. 
Do as Much for You! 


The memories of that home, the familiar surroundings; the days of 
toil, of worry, of future hope for her boy. All more or less a dream; 
but time brings those dreams to a reality and today her son is out in the 
world a SUCCESS—Just as she would have it 

So give a thought to the old home. There are some things that can 
be done, some thing added, perhaps 


A Bay Window—A Porch— 
A New Floor—A — — — 


Well, there are many things that can be added to the old home that 
ak 








will make it more attractive; more modern; more homelike for Mother. 
Of course, she does not want a new home—those memories of long ago 
mean more than forsaking the old home for a new one—but she would 
appreciate some added convenience, 
“Dad,” Id 
And “Dad,” Too, Wou 
. h . 
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This advertisement, much reduced from the or- 
iginal, presents the appeal to remodel the old 
home as a tribute of affection and gratitude 
to the parents still living there. It points a 
practical way in which men who have pros- 
pered can do something for ‘‘the old folks 
at home’’ 


and good times within.” That may be sentimental, 
but it’s comfortable to feel that about your own 
home. And what caps off a home better than a 
good and lasting roof ?—J. DeL., Ohio. 


Built-in China Closet Delights Wife 
I am sure that the one thing we have done to 
improve our home that has given my wife the 
greatest pride has been the built-in colonial china 
closet we placed in the dining room. We had a 
small corner there next the kitchen where it was 





impossible to set any furniture to advantage. One 
day I got to looking at it and decided that a built- 
in closet across that corner would look nice and 
give the wife the extra space for her dishes. We 
picked out the closet and a carpenter in the neigh- 
borhood put it in at odd times. It really sets off 
the room, and seems to just fit that spot.—s. E. 
W., Minn. 
How They Gained an Extra Room 

The first ten years of our married life was one 
continual move. We lived in seven different houses 
in that time, four that we owned. We moved 
every spring almost with the birds.. Finally, we 
decided that we wouldn’t do it again. Then, be- 
fore we hardly knew it, in spite of all our good 
resolutions, we did need another room so badly 
that it seemed as if we just had to move again. 
But we solved our problem by calling in a con- 
tractor and having him open up the third floor. 
We already had a stairway up there, but he cut 
two dormer windows through the roof for addi- 
tional light, finished the floors with oak, and we 
used wallboard on the walls and ceilings. The job 
was inexpensive and when we had the rooms all 
decorated and nice chintz curtains at the windows 
it was too nice for words. We gained our extra 
room, did not have to move, and had another room 
which we rented to a student. This rent will pay 
us back for the cost of the alterations.—Mnrs. F. 
K. B., Mich. 

Sun Parlor Is Constant Pleasure 

For years my wife complained about the front 
porch; she said it was “a forty-acre entry way” 
and that all she got done was to scrub it because 
it caught all the dust and dirt in this end of town. 
It did seem rather wasteful when you considered 
how little we ever used it. We turned it to useful 
account this summer by remodeling it into a sun 
parlor which we can use the year around in com- 
fort. It has added the equivalent of another room 
to the living quarters, It is the coolest spot in 
the house in summer and we enjoy it more than 
any other place in the house. We fixed it up with 
nice wicker furniture, a reed rug, put in some ferns 
and a canary, screened all the windows full length, 
put in sun shades to keep out the hot sun, and 
now we think our porch is the most useful spot 
in the whole house.—B. J. D., Mo. 

New Floors Please Wife Most 

Our new floors please me more than anything 
else. We put in hardwood throughout this sum- 
mer, right over the old wide boards. My husband 
says I keep him busy waxing them now, but he’s 
proud of them, too. It didn’t cost as much as we 
thought it would, and it has added so much to the 
appearance and value of our home.—Mkrs. K., Pa. 


Storage Space Beneath Porch 
When we remodeled and widened our porch, I 
put a cement floor in the space underneath it, and 
hinged a door in the lattice work. I use this 
clean, convenient space for storage of lawn and 
garden tools. Things are handy here and com- 
pletely out of the way.—kK. B., La. 


Exposition Will Stress Remodeling 


NEw York, April 13.—‘‘ Remodeling,’’ rath- 
er than ‘‘Own Your Home,’’ will be the keynote 
of the seventh Own Your Home Exposition to 
open Saturday in the Sixty-ninth Regiment 
Armory under the auspices of the real estate 
boards of the Metropolitan district. Stephen 
Yates, president of the New York State Real 
Estate Board, said every means will be exerted 
to show visitors what may be acomplished 
toward ‘‘making old homes new.’’ 

““An appeal will be made to people who al- 
ready own homes to repair and modernize 
them,’’ Mr. Yates said. ‘‘ Thousands of homes 
are structurally sound but architecturally out of 
date, and therefore difficult to sell or rent at 
their real value. Old fashioned porches, roofs, 
aleoves, plumbing, lighting fixtures, ranges and 
interior decorations also reduce the comfort 
and value of these old homes and greatly de- 
prive the occupants of the joys to be experienced 
by living under uptodate conditions.’’ 

Exposition visitors will be shown that reputa- 
ble architects can remodel the front elevations, 
and particularly the first floor front rooms even 
of recently built homes, and that when these 
changes are supplemented by a harmonious 
scheme of redecoration, years will be lifted from 
the apparent age of the home and hundreds of 
dollars added to the sale or rental value, to say 
nothing of the greater comfort of the occupants. 
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Florida’s Wonderful Development Creates Large Demand for Lumber— 


Rapid Progress Made in Upbuilding State and 


The Realm has been hearing the same 
marvelous stories about Florida that you 
have been hearing. This sun parlor of the 
country, extending like a line fence between 
the Gulf of Mexico and the Atlantic Ocean 
and reaching a friendly hand toward the 
West Indies and the Caribbean, has been 
the center and focus of such a crop of wild 
tales as the Days of ’49 or the bringing in 
of Spindletop scarcely produced. This an- 
cient State has been discovered once more. 

Florida has been discovered many times, 
beginning back in the days of Ponce de 
Leon who climbed out of the Atlantic near 
St. Augustine back in 1513 and discovered 
the famous Fountain of Youth. But after 
this old explorer and scientist claimed the 
country for Spain, nothing much happened 
to it for some four centuries. The popula- 
tion increased slowly, but the rest of the 
country knew it only as a place of swamps 
and pine forests and primitive 
agriculture and sunshine. Of 
these, the pine trees and the 
sunshine seemed the most im- 
portant. In fact the sunshine led 
to a later discovery; this time 
as a winter resort. Those per- 
sons who dislike slush and snow- 
banks conceived the bright idea 
of following the example of the 
alligators and basking in the 
southern sun while Boreas is 
doing his stuff in the North. 
They began going in slowly in- 
creasing numbers to the coast 
towns along in the fall about 
the time the north winds got an 
edge. 

These pioneers perhaps helped 
society to discover the State. But 
society had other help. The late 
Henry M. Flagler poured for- 
tunes into railroads and hotels 
along the east coast. He carried 
his railroad clear to Key West, 
throwing it over what is virtually open sea 
for more than a hundred miles; following 
with giant bridge and trestle work the line 
of the Florida Keys. This gigantic piece 
of engineering was one of the last achieve- 
ments in a dramatic life. His railroads and 
hotels helped make the east coast one of the 
maddest, gayest, most brilliant and most 
famous playgrounds for the wealthy and the 
smart in our country. After society had 
discovered the east coast, under the leader- 
ship of Mrs. Potter Palmer it discovered the 
west coast, also. 

Then two other discoveries occurred al- 
most simultaneously. One was the discovery 
of land; good, overlooked farm acres. There 
had been a certain amount of farming done 
in the State; a conventional, rather un- 
imaginative planting of cotton and the like. 
But the idea prevailed that much of the 
land was hopelessly good for nothing; that 
it wouldn’t sprout peas; that swamps were 
more valuable producing alligators out of 
which to make baggage leather than they 
would be drained and put to the plow. But 
this has proved a glorious mistake, and the 





Department of Agriculture and some soils 
experts working independently have the 
credit of discovering the mistake. Those 
who claim to know tell us that there are few 
things grown anywhere in the United States 
that can not be grown somewhere in Florida. 
How true this is the Realm is not under- 
taking to say; but the evidence is on every 
hand that the story is believed. Whereas 
a few years ago the chief function of the 
realtor, this land agent with the very 
modern name, was to sell city lots, now he 
has spread himself beyond the dreams of 
avarice in the exploiting of farm lands. 
And what an exploitation it has been! 
The crowds have come by land, water and 
air. The permanent population of the State 
has nearly doubled in the last half dozen 
years, and no one dares guess what it will 
be in the next half dozen. The statement 
is made that according to the agricultural 


Its Future Is Bright 


ibly that nobody can count them. Existing 
towns are doubling their population. New 
towns are boomed into existence overnight. 
New land projects blossom in an hour. Visi- 
tors are said to be spending $100,000,000 a 
year in the State in addition to their land 
purchases. Fabulous fortunes have been 
made, on paper at least. Land slickers who 
were out to gold-brick the sucker have found 
to their rage that the supposedly worthless 
land they sold is proving worth, again on 
paper, many times the prices they received. 
It has been one of the wildest periods of 
speculation and discovery in the history of 
our country, and that history has not been 
lacking in drama. 

They say there are indications that the 
land boom has reached its first climax; that 
values have mounted down State to a point 
where they are likely to pause until further 
experience in actually farming the land and 
marketing the crop indicates 














The original gates of the oldest city in the United States, St. Augustine, 
Fla, These gates were built in 1702 and age has left few marks upon them 


information now available, Florida can pro- 
duce food enough to feed the remainder of 
the country. It can support a population 
four times the number it has at present. 
Science has pointed the way to the produc- 
tion not only of cotton but also of corn, 
celery, potatoes, tomatoes, alfalfa. Only 
the experts know all the other things. The 
stories of production are staggering. In 
1924 single acres were producing in one 
crop a yield worth a thousand times what 
the land itself sold for in 1914! Land that 
ten years ago was considered so poor it 
wouldn’t be taken as a gift is selling for 
as much as the best Corn Belt farms. This 
seems to be happening in much of the State, 
especially in the peninsula; so no wonder 
the rush is on. This rush is said to include 
a million and a half to two million people. 
It is difficult to tell just how many these 
are, for it is hard to distinguish between 
winter visitors and land buyers. They say 
that about 20 percent of the visitors buy 
land, whether or not they came for that pur- 
pose. And for that matter the avalanche 
of buyers and lookers has come so irresist- 


Me | But we spoke of another dis- 
| 


what owners may expect. 


covery that occurred about the 
time of the land boom. This 
was the discovery of the State 
by the very rich. Led by some 
astute minds, the State voted 
overwhelmingly to write into the 
State constitution a prohibition 
against a State levy of taxes on 
incomes or inheritances. Noth- 
ing could have been more clever 
or more certainly calculated to 
make for immediate develop- 
ment. As a lumberman said to 
me, up North there are so many 
men worth from one million to 
ten millions that you can’t count 
them. These men know that in 
the course of time they must 
pass out of the picture. They 
want to leave their estates to 
their families. Experience has 
proved that large estates are 
dissipated quickly enough through the in- 
competence of the heirs, even if the State 
does not dip in with confiscatory taxes. But 
these taxes hasten the scattering of estates; 
so if wealthy men can be sure of escaping 
them they will be most likely to do so. These 
men are coming to Florida, under the pro- 
tection of this State constitutional provision, 
and are building substantial homes. They 
can build an estate costing perhaps several 
hundred thousands, with the knowledge that 
it really isn’t costing them a cent. That 
is to say, if they kept their residence in a 
State that imposes inheritance taxes, the 
amount of that tax probably would be as 
much as the cost of the Florida estate. 

But these men are not going merely to 
build houses in Florida, important as that 
will be to the welfare of the State. They 
are going to make investments there. It’s 
the natural thing to do. A wealthy man 
who is trained in business sees local oppor- 
tunities; not only in real estate but also in 
industry. And this suggests the next dis- 
covery that Floridans are hoping will take 
place. 
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They are hoping that manufacture is go- 
ing to discover the State. They feel that 
industry is going to be necessary to round 
out the welfare, the future prosperity, of 
Florida. Jacksonville, the largest city, is 
looking actively to its industrial future. It 
has an excellent harbor on the St. John’s 
River, it is already a great marketing place 
for an immense surrounding territory, and 
it feels that here at the Gateway to Florida 
is the logical place for great industries. 
Studies are being made of the State’s re- 
sources, in railroads, labor, minerals, agri- 
cultural products and so on, to the end that 
industries of the right kinds may be en- 
couraged to make starts at the right places. 
Industrial development is next, and without 
doubt the wealthy men attracted by the ab- 
sence of State income and inheritance taxes 
will find this potential industry an attrac- 
tive investment. Those who claim to know 
say the time is near when all lower Florida 
along the coast will be blocked off in great 
residence areas. Of this they feel certain. 
They are looking with almost equal cer- 
tainty to a great agricultural population 
furnishing to the North the peculiar prod- 
ucts which Florida with its soil and its 
semi-tropical climate can best produce. And 
these prophets are also expecting to see a 
very important industrial population con- 
suming a share of Florida-produced food 
and fabricating Flo- 
rida raw materials __ 
into finished prod- | 
ucts for the markets 
of the world. 


It is a dazzling 
prospect. Nor is it 


even now just the 
tissue of a dream. 
With most amazing 
energy Florida has 
gone forward with 
the business of de- 
veloping her re- 
sources. In the last 
few years the State 
has added some 6,000 





from the seeds. The claim is made that 
before long the byproducts will be worth 
more than the edible portions of the big 
hybrid. An aged Chinese gardener who, I 
am told, is still living though at this writing 
seriously ill, has been the Burbank of Flo- 
rida. He has produced new varieties of the 
famous Florida orange by cross breeding; 
such, for instance, as the kumquat. The 
citrus fruit industry, so the Florida en- 
thusiasts claim, is at the threshold of still 
greater commercial developments. 

Another source of advertising which the 
Floridans have utilized is the spring train- 
ing of professional baseball teams. The 
number of teams doing their spring work at 
Florida points is increasing, and as these 
lines are being written these teams are play- 
ing a full pre-season schedule of games ail 
over the peninsula. It might not occur to 
you that this would be of much value as pub- 
licity, but think a minute. The great Ameri- 
can game has its followers in every city, 
town, village and rural community in the 
United States. As soon as the teams go 
into training the sports writers get busy, 
and hundreds of columns of copy go out 
under Florida date lines. Every sporting 
page in the country begins carrying Florida 
stories. Day before yesterday I saw Babe 
Ruth with his team mates in a big bus, going 
out to the Jacksonville park. Can you think 


No one, not even among experienced lumber 
dealers, knows that story in detail. No one 
knows what its future, immediate or final, 
is going to be. 

The Realm is naturally conservative. We 
are no gambler. We probably would have 
refused to buy Ford stock in the old, strug- 
gling days. So the chances are that this 
department is not going to urge footloose 
retailers to rush blindly to this new El Do- 
rado and begin selling boards. It requires 
a very special capacity, they say, to read 
the signs. Without much doubt the future 
of Florida retailing is going to see a great 
and permanent expansion. But also, with- 
out much doubt, a good many starters in 
the great handicap are going to drop their 
wads and be bitterly disappointed. In the 
first place, they say, it requires a pretty 
large capital and some sound backing to 
carry through. The yards that are making 
the big sales in the boom territory have to 
carry huge stocks. There isn’t much price 
competition in making sales as yet, or at 
least this competition is just beginning, for 
the newcomers are so many and need so 
many houses at once that they will buy if 
the dealer has the stock for instant delivery. 
But there is the great and serious problem 
of credit. I’m told that the Florida lien law 
is a model and gives the dealer as much 
protection as such a law can give. But it 
is going to take 
some special ability 








| on the part of the 
dealer to detect 
which clamoring 
newcomer is worthy 
of credit and which 
is not. 

We'll not deserve 
to be called a knock- 
er on Florida if we 
call attention to the 
practical certainty 
that sooner or later 
there will come a pe- 
riod of over-exten- 
sion when dealers 











miles of good high- 
ways, making a total 
of about 12,000 
miles. Railroads are 
being pushed into every part of the penin- 
sula. Big busses run on schedule, making it 
possible to reach practically any town of 
importance by this new method of stage 
coaching’. 

Advertising of every kind is going on, 
and the Floridans are apparently overlook- 
ing nothing that will bring their country 
and resources to the attention of the world. 
We say “the world” advisedly, for that is 
precisely what these publicists have in mind. 
Their citrus fruits are being pushed hard 
in Europe. For many years they have been 
shipping grapefruit to the North, but this 
traffic had its limitations. Grapefruit as 
nature hands it over, is somewhat perish- 
able, like any other kind of fruit. It is 
Seasonal. The supply became larger than 
the demand, and the growers were faced by 
a serious problem. They met it with energy 
by beginning to can the stuff. Now there 
Is neither season nor shipping limit. Canned 
grapefruit is good at any season of the year, 
and experts are-devising new and teasing 
Ways of serving it. Canned grapefruit goes 
to Europe, Asia or Africa without spoiling. 
And with characteristic American resource- 
fulness the manufacturers began turning a 
Sharp eye on the so called waste; and now 
they are preparing to extract a valuable oil 


Yachting and beach life attract many to the Wonder State, 
Palm Beach 


of any member of Congress or the diplomatic 
corps who is as widely known in the United 
States as the Babe? Wherever he is, the 
attention of millions of fans is centered. 
These players and managers have been 
caught in the land fever, and many of them 
are said to have made anywhere from a 
thousand or two up to very respectable 
fortunes out of Florida real estate deals. 
Their successes get into the news columns, 
because they themselves are nationally 
known. They tell their friends. And so 
the great land rush gets new and powerful 
impetus. 

All this, of course, is reflected in the retail 
lumber business. It could not be otherwise. 
Where towns are going up with dizzying 
rapidity there is a demand for lumber that 
is irsistent, pressing, imperious. New yards 
are going in as fast, on a percentage basis, 
as new towns are being founded or old towns 
are expanding. The stories of lumber sales 
are quite as unbelievable as are the stories 
of land sales. This is what the Realm is 
down here to observe. We don’t know what 
we are goirg to find, for as these lines are 
written our hurried trip is just at the be- 
ginning. We don’t say that what we find 
and report is going to be the whole story, 
or that it is going to be absolutely accurate. 


The photograph shows a regatta at 


will find their re- 
sources all spread 
out in house equities 
that can not be im- 
mediately realized upon. Such a period has 
come to every area that has gone through 
rapid expansion. The essential expansion 
may be going steadily on; but in the mean- 
time there will be a painful squeezing out 
of suckers, the men who have let their en- 
thusiasm defeat their cautious judgment. 
They tell me that something of the sort is 
taking place in California. But in the great 
Golden State the essential development is 
going steadily forward even while the water 
is being squeezed out of values and while 
the lambs are losing their wool. We are 
pretty certain that such a time will come in 
Florida. When it will come we don’t know. 
In the meantime the boomer lumbermen 
may make fortunes—provided they ride the 
wave in the right way. They may get away 
with their fortunes—provided they can read 
the signs correctly and build for permanence. 
But all this is in anticipation. This de- 
partment has talked to a good many Flo- 
ridans already, but our visits among the 
yards in the State lie in the immediate 
future. Don’t take us too seriously. If you 
really feel moved to take a flier either in 
Florida land or Florida retailing, come down 
and use all your shrewdness and business 
judgment and decide for yourself as to the 
opportrnities for making money. 
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News and Business Ideas for Retailers 


New Firm Will Aid Home Builders 


MARYSVILLE, CALIF., April 11.—On Monday of 
last week the new yard of the Matheny Brothers 
Lumber Co., at 11th and E streets, was opened 
for business. The new firm will specialize in 
home building, as well as eonduct a general 
Jumber and building material business. It in- 
tends to aid in financing the constryction of 
small homes for people of moderate incomes. 

‘“We find that hundreds of families are pay- 
ing rent today because they are unable to 
finance the construction of homes of their own,’’ 
said Roy Matheny. ‘The situation is particu- 
larly acute at the present time and we believe 
that our service will do much to remedy the 
condition. We have planned our service so that 
it will be of particular benefit to people of mod- 
erate resources, ’? 


A Progressive Lumber Concern 


One of the most attractive displays at the 
big united annual convention of four retail lum- 
ber associations recently held in St. Louis, Mo., 
wis that of the Goodfellow Lumber Co., of that 
city, which concern had three booths, one of 
which is shown in accompanying photograph. 
All were very attractively decorated and fur- 
nished, and featured some of the products han- 
dled by the company. In one of the booths Sta- 
Put oak flooring, manu- 
factured by the KE. L. 
Bruce Co., of Memphis, 
Tenn., was prominently 
featured. It was gener- 
ally admitted by visitors 
that the entire exhibit 
was in keeping with the 
extent and character of 
the Goodfellow estab- 
lishment. 

Following the close 
of the convention an 
editorial representative 
of the AMERICAN LuM- 
BERMAN seized the op- 
portunity to visit the 
extensive and well 


stocked yards of the 
Goodfellow company, 
situated at Natural 


Bridge and Goodfellow. 
Here is located a retail 
and wholesale lumber 
establishment with al- 
most six acres of en- 
closed brick and frame 
warehouse floor space, 
besides a large acreage 
of yardage space for 
outside storage of tim- 
bers and dimension. The steady growth of the 
business, moreover, is such that President M. FE. 
Meacham is planning further extensive improve- 
ments and enlargements, some of which were 
under actual construction at the time of the 
writer’s visit. 

With nearly 4,000 feet of switch track in the 
yard, 85 ears, inbound and outbound, ean be 
accommodated at once. Further’ switching, 
loading and unloading facilities are among the 
improvements contemplated for the near future. 

In the two iarge planing mills operated by 
the company, 39 electrically driven woodworking 
machines were busily turning out interior fin- 
ish, window frames, sash, porch railings, wall 
cabinets and other millwork. 

The wholesale and jobbing department is 
amply stocked and equipped for the prompt 
filling of large or small orders for red cedar, 
redwood, southern pine, white pine, spruce and 
cypress bevel siding, as well as all yard and 
shed items in the same species of wood. 

SEERA BaEaALS 
Firm Celebrates Its Reopening 

HINCKLEY, MINN., April 14.—Over 400 cups 
of coffee and a corresponding number of lunches 
were served free to visitors at the local office 
of the Central Lumber Co. on Monday of last 
week, the occasion being the reopening of the 












company’s remodeled building. People  at- 
tended from far and near and a good volume of 
business for the day was transacted. Various 
articles of stock that were only slightly injured 
in the fire recently sustained by the firm were 
offered at much reduced prices, and a large 
new stock was also on display. A feature of 
the day was the awarding of a prize of an iron- 
ing board to the lady guessing nearest the cor- 
rect number of votes in a box, this being won 
by Mrs. Julia Fleming, who guessed within 
one of the correct number. 


Retail Firm Opens Seventh Yard 

NEw York, April 13.—The Dykes Lumber Co. 
has just announced the opening of its seventh 
yard at 286 Jackson Avenue, four blocks south 
of the Queensborough Bridge Plaza, Long 
Island City, having recently acquired the busi- 
ness of the Mitchell Lumber Co. at that ad- 
dress. The transaction is one of the most im- 
portant of the spring season in the retail lum- 
ber business of the Metropolitan district. 

Announcement of the deal created quite a 
surprise in lumber circles, as only during the 
early part of the past winter the Dykes company 
acquired its fifth and sixth units at 158 Prince 
Street and 260 Front Street, both in Manhat- 
tan. The chain of Dykes yards by the newest 
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One of the three attractive display booths of the Goodfellow Lumber 
Co., St. Louis, Mo., at the recent St. Louis 1925 Lumber Con 
vention, in which four retail associations participated 


addition further emphasizes its position as the 
greatest string of retail lumber establishments 
in New York. 

The company’s decision to go into Queens- 
borough is noteworthy, for this spring Queens 
has taken precedence over Brooklyn as the 
greatest scene of building activity in the 
Greater City. The company announces, further- 
more, that it has long regarded Long Island 
City as a logical territory for a specialty yard, 
such as it operates, and a combination of cir- 
cumstances helped in the acquirement of the 
new site. 

An innovation is that the Dykes company 
this time has bought out a going concern, rather 
than established a brand new proposition. The 
Prince Street and Front Street yards in Man- 
hattan were opened to take care of an increas- 
ing trade in the lower section of that borough, 
where the firm’s business had grown to a point 
where the yard at 137 West Twenty-fourth 
Street could no longer give proper attention to 
the delivery of orders in the downtown district 
and at the same time serve its own trade, which 
is in the Madison Square area. 

The seventh yard is the outcome of condi- 
tions that are very similar to those in Manhat- 
tan proper, orders from Long Island City hav- 
ing reached such proportions that the Times 


Square Yard at 348 West Forty-fourth Street, 
Manhattan, had more than its hands full taking 
care of business from both the uptown section 
of Manhattan and the Queens area. Thus, the 
new unit came into being as a child of economic 
necessity, being essential to prompt service in 
its fast-growing neighborhood. 

‘‘Seven Service Centers’’ is now the watelh- 
word of the Dykes Lumber Co., the change from 
‘“Six’’ to ‘‘Seven’’ entailing no loss of allitera- 
tion. 

At the Long Island City yard the same meth- 
ods and policies will be in vogue as at all the 
other Dykes units. Alterations will provide for 
all stock being kept under cover, and the yard 
is gradually being stocked up to meet require- 
ments. 

A reserve stock of lumber and specialties is 
carried at the company’s warehouses in Man- 
hattan, Brooklyn and Hoboken, insuring a con- 
stant supply to the company’s seven yards, four 
of which are in Manhattan, one in Brooklyn, 
one in Hoboken, and the latest addition in Long 
Island City. 

Ssaeaeaea2eaea 0008 


Retailer Entertains Contractors 


HAGERSTOWN, Mp., April 14.—At a dinner 
given at the Y. M. C. A. last Thursday night 
by the Hagerstown Lumber Co. to more than 
100 building contractors of this region build- 
ing material distributors, architects, and others 
connected with the building trades, lumber was 
the theme, from the virgin pine to the finished 
dwelling. 

The entertainment, which included musie and 
illuminating talks, reached its climax in an in- 
spiring address on ‘‘The Golden Rule in Busi- 
ness,’’ by William B. Stayer, of Pittsburgh, 
secretary of the Retail Lumber Dealers’ Asso- 
ciation of Pennsylvania, who reviewed the de- 
velopment of the industry from the time when, 
as a boy, he toiled in a sweatshop twelve hours 
a night, for thirty-five cents a night. 

Warfare in business is terrible, Mr. Stayer said. 
Except for actual loss of life, it is as terrible as 
armed conflict between nations, and is easily as 
expensive’? At present a great movement is on 
foot for the abolition of war. It is predicted that 
another war may make the human race extinct. 

Warfare in business, which is degradation of 
commercial methods, will go far to carry business 
to destruction if it is continued, and it has not 
even the moral justification given for war. There 
are, among the buying public, about 35 percent 
who practice “shopping” in a sense which means 
that they attempt all methods of obtaining cut 
prices. Is it fair to give special low prices to this 
35 percent minority at the expense of your good 
customers? Decidedly it is not. 

The guests were welcomed by [. Aldine 
Lakin, of the Hagerstown Lumber Co., who 
presided at the dinner and introduced the speak- 
ers. ; 

M. E. Ramsey, representative of the Curtis 
company, had arranged a beautiful display of 
breakfast nook, china closet, doors and other 
articles of woodwork, set up as in a home. 


Retail Firm Holds Open House 


HAWARDEN, Iowa, April 15.—Celebrating 
forty-three years of continuous lumber service 
to the community without a change in the fam- 
ily management, the French Lumber Co. held 
open house on a recent Saturday, with a program 
of interesting features and events. A large 
crowd of visitors was attracted to the yard, 
including both men and women, who upon regis- 
tering were each given a number of small ad- 
vertising souvenirs including foot and yard 
rules, crayons, match seratchers, blotters, note- 
hooks etc. Refreshments consisting of coffee 
and Mule-Hide cookies were served. Many ot 
the visitors expressed interest and surprise at 
the large variety and high quality of stock car- 
ried in an uptodate yard such as that of tlie 
French company. 

A prize of an excellent pocket knife, offered 
to the farmer bringing in the longest ear of 
corn, was won by Martin Treiber. Prizes were 
also awarded in a post driving contest; for 
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guessing the nearest to the actual width and 
breadth of the yard, and for guessing the num- 
ber of fasteners contained in a receptacle. 

No attempt was made to push sales, the idea 
being simply to make it a general good time and 
cultivate the spirit of neighborliness, and as 
such it was a great success. 

The French yard was established forty-three 
years ago, by B. T. French, father of the pres- 
ent manager, acting for J. H. Queal & Co. Ever 
since that time there has been a member of the 
French family in charge, B. T. French being 
followed by his sons, L. R. French and the pres- 
ent manager, S. Q. French. The yard was 
owned and operated for thirteen months in 
1918 by the Thompson Yards (Ine.), but S. Q. 
French was the local manager during that pe- 
riod. Since that time the yard has been oper- 
ated under the name of the French Lumber Co. 


Company Acquires Another Yard 

TERRE HAvTE, IND., April 13.—It has been an- 
nounced that Pierson & Bro. (Ine.) has pur- 
chased the J. L. Weeks lumber yard at Farm- 
ersburg, and will continue to operate it in con- 
nection with its business in Terre Haute. 


Various Types of 


WATERLOO, Iowa, April 13.—Under the su- 
pervision of Dunkelberg, Leeper & Cropper 
(Inc.), lumber retailers of this city, a test was 
held last Saturday afternoon, April 11, for the 
purpose of determining the relative fire resisting 
properties of various types of roof covering. 
The test was witnessed by about 200 persons, 
including Fire Chief Ray Tiller, Charles E. 
Marsh, of the Red Cedar Shingle Bureau, Chi- 
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Pierson & Bro. (Inc.) began operation in 
Terre Haute in 1884. It is one of the largest 
lumber organizations in the State, selling every- 
thing needed for”building. 

The newly acquired yard will be under the 
management of Harry Miller, a former Farm- 
ersburg boy, who has been with the Pierson 
concern for many years and is thoroughly ex- 
perienced, besides being a graduate architect 
and expert estimator. He will be assisted by 
Carl Lewis, who was formerly with the Allen A. 
Wilkinson Lumber Co., at Linton. 
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Poetical ‘“‘Ads’’ Cleverly Done 


Good advertising jingles are not so easy to 
write as they are to read, hence the firm that 
has someone in its own organization who can 
turn out good stuff of that sort is rather 
fortunate, especially if he also is thoroughly 
familiar with the company’s product and can 
play up the strong selling points in an effective 
manner. There have been reproduced in these 
columns within recent weeks a number of sam- 
ples of the skill along that line of E. C. Brown, 
manager of advertising and mail sales for the 
Allied Belting Co., of Greenville, Ohio, manu- 


115 square inches. 
and 5 minutes. 


Fire was put out after 1 hour 


4. Old cedar shingles covered with asphalt slate 
roofing. Surface ignited in 144 minute. Sheathing 
ignited in 10%, minutes. Brand destroyed in 5 
minutes. *anel entirely destroyed. Fire put out 
at end of 34% minutes. 

5. Old shingles covered with print asphalt roof- 
ing. Surface ignited in 1 minute. Sheathing 
ignited in 6 minutes. Brand destroyed in 16 min 


facturer of the famous Green Duck N. S. ear- 
penter’s aprons, as well as other canvas special- 
ties. A post card just received bears another 
sample of this writer’s knack of tossing off 
snappy verses that ‘‘hit the ball,’’ which we are 
reproducing herewith—in part because it well 
illustrates this form of advertising, and in part 
because of the practical suggestion, contained 
in the last lines, to retailers who have not 
yet tested the publicity benefits derived from 
judicious distribution of good carpenters’ 
aprons. They not only build up good will, but 
help to keep the dealer’s name before the com- 
munity. The ad referred to follows: 


The Door’s Wide Open 
Without a doubt you get some junk 
In every mail you open. 
But you will say that we have spunk 
To keep on ropin’, hopin’. 
We'll land you some day just as sure 
As you seek out the best. 
But—if there’s any good in that 
Why not come with the rest 
And get your “Green Duck” 
NOW? 


The message ends with this final touch: ‘‘ Get- 
ting business is like courting; we must offer 
inducements and keep on calling. Are we per- 
sistent enough for you?’’ 


Roof Covering Subjected to Fire Test 


10. (Class B) Asbestos shingles over old shin- 
gles. Brand was destroyed in 20 minutes. Surface 
did not ignite. 

11. Lock asphalt shingles over old shingles. Sur- 
face ignited in 1% minutes. Sheathing ignited in 
12 minutes. Brand destroyed in 10 minutes. Panel 
entirely destroyed. Fire put out at end of 38 min- 
utes. 

12. Old asphalt shingles over solid sheathing. 
Surface ignited in 1% minutes. Sheathing did not 

















Test of fire resisting properties of various types of roof, conducted by Dunkelberg, Leeper & Cropper (Inc.), Waterloo, Iowa 


cago; contractors, architects, building material 
dealers and others. 

Firebrands consisting of small pieces of red 
oak fastened together in the form of a grid, 
which had been soaked for twelve hours in kero- 
sene, were placed on all roofs and ignited. 
The official report of the results of the test is 
as follows: 


1. Edge grain red cedar shingles. Surface ignited 
in 1% minutes. Sheathing did not ignite. Brand 
destroyed in 15%, minutes. Depth of char, % 
inch. Area of spread, 49 square inches. Time, 
254% minutes. 

2. Edge grain cedar shingles, Pumak painted. 
Surface ignited in 2 minutes. Sheathing did not 
ignite. . Brand destroyed in 1514 minutes. Depth 
of char, % inch. Area of spread, 25 square inches. 
Time, 1814 minutes. 

_ 3. Bighteen year old 5/2 cedar shingles. Surface 
ignited in % minute. Sheathing ignited in 22% 
minutes. Brand destroyed in 14% minutes. Char 
extended through the sheathing. Area of spread, 


utes. Panel entirely destroyed. 
end of 46 minutes. 


Fire put out at 


6. Old shingles covered with composition roofing. 
Surface ignited in 1144 minutes. Sheathing ignited 
in 7 minutes. Brand destroyed in 17 minutes. 
Panel entirely destroyed. Fire put out at end of 
35 minutes. 


+. Slate surfaced over solid sheathing. Surface 
ignited in 3 minutes. Sheathing ignited in 13 
minutes. Brand destroyed in 17 minutes. Fire 
burned entirely through sheathing. Area of spread, 
48 square inches. ‘Time, 1 hour, 10 minutes. 


8. Strip asphalt shingles over solid sheathing. 
Surface ignited in 1 minute. Sheathing ignited in 
8 minutes. Brand destroyed in 154% minutes. 
Depth of char, % inch. Area of spread, 50 square 
inches. Time, 254% minutes. 


9. Stained cedar shingles, edge grain. Surface 
ignited in 2 minutes. Sheathing did not ignite. 
Brand destroyed in 15 minutes. Depth of char, % 
inch. Area of spread, 36 square inches. Time, 
43 minutes. 


ignite. Brand destroyed in 15 minutes. Depth of 
char, % inch. Area of spread, 60 square inches. 
Time, 26 minutes. 

Following the test there appeared in the 
Waterloo Evening Courier of Monday, April 
13, a large display advertisement giving a sum- 
mary of the results, and emphasizing the dura- 
bility as well as the fire resisting ability of 
5/2 edge grain red cedar shingles, the ad- 
vertisement reading as follows in part: 

The old cedar roofs that you see in Waterloo 
have stood the ravages of the elements for from 
twenty to fifty years, and they were laid from the 
cheapest and poorest of cedar shingles and poorest 
of nails. Yet the way they have stood the test is 
remarkable and they have made friends for red 
cedar shingles. 

‘ Today you can have, at slightly extra cost, a 
shingle made from this same wood, but cut thicker, 
clearer, and better. Properly laid with the best 
shingle nail—(insist on copper bearing, heavy 
zine coated nails)—you will have a roof that will 
give you a lifetime of service. 
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Rapid Progress on Second Mill 


Buu, AuA., April 14.—Under the direction 
of J. KE. Holt, secretary and general manager, 
work is progressing rapidly on the second saw- 
mill unit of the Sipsey Valley Lumber Co., of 
this place. The first unit, consisting of single 
band and resaw is in operation. It will be re- 
called that the Sipsey Valley Lumber Co. bought 
the plant and timber holdings of the Deal Lum- 
ber Co., of Buhl. 

Officers of the new company are C. H. Murphy, 
president and treasurer; J. K. Mahony, vice 
president; J. HK. Holt, secretary and general 
manager. Messrs. Murphy and Holt hold the 
same offices with the Loutre Lumber Co., of 
Cargile, Ark., and the Sipsey Valley Lumber 
Co. is in a large sense the successor to the 
Loutrie Lumber Co., which company is wind 
ing up its activities at Cargile, having cut out 
its timber. 

The plant at Buhl is being arranged to spe- 
cialize in dressed shortleaf yellow pine finish, 
and a varied assortment of shed stocks, such as 
flooring, ceiling, dropsiding, casing, base, mold 
ings ete., and such air dried items as common 
boards, shiplap ete. The company’s principal 
production of hardwoods will be poplar, oak, 
gum and cypress. New houses are under con- 
struction and are being completed daily to ac- 
commodate the steadily increasing number of 
employees. 

J. L. Thomas has been appointed sales man- 


ager. 
SAAB GEG@G@GGEEGASG 


Eastern Spruce and Fir Competition 


Boston, Mass., April 14.—Interesting com- 
ment on the recent strenuous struggle between 
eastern spruce and west Coast fir for supremacy 
in the northeastern market is made by Wells 
Blanchard, of the Blanchard Lumber Co. Mr. 
Blanchard is a former president of the Massa- 
chusetts Wholesale Lumber Association and one 
of the most active and aggressive of the younger 
generation of lumber wholesalers operating in 
the New York City and Boston markets. There 
is valuable food for thought for retailers, whole- 
salers and lumber producers alike in Mr. Blan- 
chard’s summary of the situation, which fol- 
lows: 


For the last two months a struggle has been 
going on between the producers of lumber and the 
retail dealers. For the last two years manufac- 
turers of lumber, both in the East and in the West, 
have been operating at a substantial loss, causing 
many eastern mills to close down and causing very 
serious embarrassment to many western producers. 

The curious, and, to the producer, unfortunate 
fact, is that during these two years, when manu- 
facturers have consistently lost money, the demand 
and the consumption of all kinds of lumber have 
been at a high level which has seldom, if ever, 
been exceeded in history. 

On the other hand, retailers have become accus- 
tomed to relatively low prices and the fluctuating 
market, so that when the manufacturer puts a 
price on his goods which will enable him to make 
a profit, the retailer says the price is too high; 
that it will inevitably come down and that he 
will not cover his requirements until the inevitable 
drop comes. The result has been a virtual dead 
lock for the last two months and it is still a ques- 
tion of whether the manufacturer or the retailer 
will win. 

Of course, the manufacturer, operating on cur 
tailed production, can not make any money, even 
on the level of prices which he is asking, but is 
depending upon the cumulative demand breaking 
loose and resulting in the necessary volume. He 
must get present prices in volume to enable him 
to operate at a profit. If the volume does not 
come, the manufacturer has two options; one, of 
continuing at curtailed production, which means 
a loss; the other, of dropping the price, which 
surely means a loss., It is my personal opinion 
that the manufacturer is going to win, and al 
though there is a possibility of concessions in west 
ern prices of $1 or $2 a thousand feet at the out 
side, we believe that the price of spruce will hold 
and more than likely increase, because in the East 
production has been cut down materially on ac 
count of the financial embarrassment and foreed 
closing of a good many manufacturers. No indus 
try can be expected to operate at a loss for a very 
extended length of time. 

On the other hand, the retail trade will have to 
readjust prices at which it is selling to the public 
in order to be able to afford to pay the prices 
which most manufacturers are now asking. 

In addition to holding prices, the west Coast 
mills are making an endeavor to put into operation 
what they call the “Atlantic Coast List No. 1,” 
which gives a material spread in price on 18-foot 
and longer stock. If they are successful in put- 
ting this list into effect, it will tend to still fur- 


ther increase the delivered to the 


Atlantic seaboard. 

At best the situation is somewhat uncertain, but 
the deadlock can not last much longer and I am 
inclined to believe that shortly there will be a 
rush of buying which will insure the success of 
the mills in obtaining their prices and in operat- 
ing, for a change, at a profit. In the meantime, 
spruce is relatively cheaper than fir and a sub- 
stantial increase in spruce prices seems inevitable. 


price of fir 





e d 

Moves Offices to Seat of Operations 

LIVINGSTON, TENN., April 13.—The H. T. 
Whitson Lumber Co., of Nashville, Tenn., manu- 
facturer of southern hardwoods and flooring, is 
moving its main offices from Nashville to this 
city where they will be in close proximity to 
one of the company’s largest mills, located here, 
and to seven others in the surrounding terri- 
tory. In moving the headquarters to the scene 
of its operations, the Whitson company will 
be in a position to cut longer lengths and to 
add further to the excellent service which it 
now renders its customers. At present the 
company is constructing a band mill and floor- 
ing factory at Carthage, Tenn., and has plans 
all laid to enlarge its flooring factory at Cooke- 
ville, Tenn. Another important improvement 
which it is making, is the erection of several 
new brick dry kilns. The Whitson company uses 
Yates vertical feed machines exclusively in pro- 
ducing its celebrated ‘‘Steel Polished Floor- 
ing.’’ It has set 25,000,000 feet of soft tex- 
tured mountain hardwoods as its manufacturing 
goal for the year 1925. 


Large Florida Timber Deal Closed 


JACKSONVILLE, FLA., April 14.—One of the 
largest timber deals in the history of Florida 
was closed when Thomas Hamilton, president 
of the Standard Lumber Co., of Live Oak, pur- 
chased through Baker, Fentress & Co., of Chi- 
cago, 274,000 acres of longleaf virgin pine 
stumpage located in Lee and Hendry counties, 
This transaction marks the sale to an operator 
of the last large tract of this character left in 
the State. The timber is declared to be of as 
fine a quality as is found anywhere in the State, 
There has never been an ax in the timber, 
Plans are being made for erecting a sawmill 
with single shift capacity of 40,000,000 feet 
annually, but the location has not yet been de- 
cided upon. 

The Standard Lumber Co. is one of the oldest 
operators in Florida, having mills at Alton, 
High Springs, Cedar Keys and Dowling Park, 
with a total annual output of about 65,000,000 
feet. General offices of the company are muin- 
tained at Live Oak, Fla., and the sales are han- 
dled by G. D. Long, general sales manager, 
‘“Standard lumber sets the standard’’ has been 
the slogan of the company for many years. 

Baker, Fentress & Co., through C. M. Munson, 
head of the timber department, represented in 
the negotiations the Florida Industrial Co., the 
seller, which is affiliated with the consolidated 
Naval Stores Co. interests. The amount in- 
volved in this timber transaction will run just 
under $4,000,000. 
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A party of hunters from 
Morristown while on an ex- 
cursion to Pike County, Penn- 


sylvania, a few weeks ago, 
were telling me the history of * 
their exploits and among 


other things one of them, a 
worker in wood, mentioned 
the fact that in all instances 


the public lands shall be en- 
titled to a patent for the whole 
of said quarter section at the 
expiration of the ten years. 


The lumbermen of Carleton, 
Wayne County, New York, are 
preparing hewed timbers by 


taries. * * * The chairman 
addressed the meeting in re- 
gard to the object of the call. 
* * * One disadvantage the 
* lumber industry labored under 
was want of confidence in 
them by insurance companies. 


* * * Another was the lack of 
uniform classification of lum- 


where the pine forests had 
been cut down and the ground 
tilled, a new growth of pines 
immediately sprang up and in 
the ordinary course of time 
forests of pine equal to the 
old original growth covered 
the ground. Now if the pine 
forests can all be renewed by 
once plowing, it seems to me a 
thing which should be gen- 
erally recommended.—Corre- 
spondent Rural New Yorker. 


% *% * 


A plan for strengthening 
buildings has been introduced 
in Boston by a California 
architect. It provides for the 
insertion of iron uprights an 
inch in thickness and one-third 
as wide as the wall is thick at 
intervals of ten feet in every 
front and side wall with cross 
bars holding the four walls to- 
gether and running through 
the floors, strap iron being 
used at intervals and bound in 


with the brick. 
es 8 & 


The bill passed by the late 
Congress to encourage tree 
planting in the West is one 
step toward the restoration of 
our forests which are now so 
rapidly disappearing. It pro- 
vides that any person who 
shall plant and protect for ten 
years forty acres of timber 
trees on a quarter section of 





skilled hewers in wood, which 
are destined for the shipyards 
of Liverpool in England. It is 
some of the finest work ever 
seen in this country, present- 
ing the appearance of having 
been done by machinery. 
*% * ° 


Pascagoula, Miss.—In our 
last issue we reported eighteen 
vessels in our bay loading 
with lumber. Since then some 
have departed, others arrived, 
keeping the number about the 
same. Messrs. Denny & Co. 
inform us that they have 
cleared since our last issue the 
Adele McLoom, for Havana, 
221,600 feet; Joseph Oakes 
for Cardenas, 180,000 feet; 
Gen. Grant, Indianola, 80,000 
feet; L. C. Somers, Corpus 
Christi, 50,000 feet; Palmer 
Brazos, Santiago, 55,000 feet; 
Clements, Galveston, 80,000 
feet and 50,000 shingles.—Re- 
printed from Pascagoula Star. 

* * * 


The sawmill proprietors of 
the southern coast met in 
Savannah, Ga., on Tuesday, 
March 18, 1873, to consult 
together regarding the future 
welfare of this portion of the 
lumber trade. The meeting 
was organized by calling O. G. 
Parsley, of Wilmington, N. C., 
to the chair and appointing 
H. H. Golquitt and L. T. 


Kinsey, of Savannah, as secre- 





ber. A cargo might be all 
right according to classifica- 
tion at the mill, but there 
would be complaints on ar- 
rival at port of destination. 
The speaker hoped some prac- 
tical plan would be adopted to 
overcome these _ difficulties. 
After considerable discussion a 
committee from each port rep- 
resented in the meeting was 
appointed by the chair to take 
into consideration the subject 
mentioned. 


% * * 


The Saginaw, Mich., Courier 
says a gentleman of that city 
largely interested in mill prop- 
erty is negotiating with parties 
in China for seventy-five 
Chinese laborers. 


*% + * 


A black walnut tree re- 
cently cut a mile and a half 
northwest of Nashville, Barry 
County, Michigan, measure 
over eight feet across the 
stump and made over 7,000 
feet long measurement. 


% * * 


A writer in an English 
journal says that a small piece 
of resinous wood can be sea- 
soned perfectly by boiling four 
or five hours, the process tak- 
ing the sap out of the wood 
which shrinks nearly one- 
tenth in the operation. 
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Co-operation in Financing Homes 


SEATTLE, WASH., April 11.—A roseate view 
of business prospects is given by Robert R. Fox, 
president Simonds Saw & Knife Agency, Los 
Angeles, Calif., who was in Seattle early this 
week in connection with the opening of the new 
mill of the Washington Lumber & Spar Co., at 
Renton. Mr. Fox, who is an old-time resident 
of this city, is president of the Washington 
Lumber & Spar Co. As to the outlook in south- 
ern California, he says: 

There is a considerable volume of business activ- 
ity throughout the entire region, one good indica- 
tion being a total of $14,000,000 in building per- 
mits for March. A feature sure to be of interest to 
the lumberman, is the concerted action of bankers 
and other business men in encouraging home owner- 
ship. One of the slogans of that part of the world, 
you know, is to “Own your home”; and so keen is 
the public approval of the plan that a man who has 
a building lot partially paid for, is helped and en- 
couraged to finance his home. The way is made 
easy for him to build. I have in mind the fact 
that the University of Southern California is going 
to a new location between Los Angeles and Santa 
Monica—a change that means a great deal, since 
assurance is given of an enrolment in that great 
educational institution of about 10,000 within the 
next three or four years. Tying into any discus- 
sion of prosperity*is the heavy rainfall during the 
early part of the year, which is translated literally 
into hundreds of thousands of dollars in crops, 
through the storage of moisture. This year will be 
a good year, beyond doubt. 

During his visit here Mr. Fox made a thor- 
ough inspection of the plant at Renton, accom- 
panied by John G. Workman, vice president, 
and W. G. Savage, general manager. 


Purchases Vancouver Island Property 


Victoria, B. C., April 11.—Over 35,000 acres 
of timber land, containing about 2,000,000,000 
feet of timber, a sawmill with a capacity of 
50,000 feet of lumber daily, three tugboats and 
a complete logging outfit, have been sold to the 
Campbell River Lumber Co., of White Rock, 
by the James Logging Co. for a consideration 
said to approximate $5,000,000. The timber is 
in the Cowichan Lake district, Vancouver 
Island, and included an extensive area original- 
lv held by the Empire Lumber Co. and taken 
over by the James Logging Co. under contract 
to log. Highty-five percent of this timber is 
first growth. The Campbell River company will 
continue to run its logging camps at Cultus 
Lake, south of Chilliwack, and plans to take out 
50,000,000 feet of logs from Gowichan Lake this 
year and 100,000,000 feet each following year. 


Publicity to Feature Coast Woods 


Tacoma, WASH., April 11.—The three impor- 
tant woods, Douglas fir, western red cedar, and 
west Coast hemlock, which constitute so large 
a part of the lumber products manufactured in 
and about Tacoma, ‘*The Lumber Capital of 
America,’’ will be featured in the advertising 
campaign which will be conducted by the Ta- 
coma Lumbermen’s Club during 1925, according 
to A. H. Landram, chairman of its advertising 
committee, 

The first campaign of that organization which 
was made two years ago, was devoted largely 
to a presentation of the magnitude of the lum- 
her industry as a whole throughout the district 
of which that city is the center and to establish- 
ing in the minds of the publie in genera! and 
lumber buyers in particular, the preéminence 
Which Tacoma has attained as a lumber manu- 
facturing community. 

During the second year of the club’s activity, 
emphasis was placed upon the various lines of 
manufacture of lumber products and attention 
given to as many of the special items as was 
possible. 

This year, the committee which directs the 
advertising has favored giving the major por- 
tion of its effort to the task of providing better 
and more accurate. information about the prin- 
‘ipal varieties of timber upon which this indus- 
try rests and the particular uses to which each 
18 best adapted. It is felt that this will be of 
advantage not only to Tacoma but to the entire 
Northwest. The whole campaign is directed 
toward promoting a wider appreciation of wood 


as a building material, and showing the superior 


‘qualities of these leading Northwest woods. 


We have found tlfe results of the campaigns of 
the two previous years have been very beneficial ot 
the entire industry in this district, said J. G. New- 
begin, president of the club. Not only has it been 
possible to trace a large amount of business di- 
rectly to this advertising, but it has been the means 
of establishing Tacoma more firmly than ever in 
the public consciousness as the center of the lum- 
ber industry. 

When steel is mentioned, one thinks of Pitts- 
burgh ; rubber is naturally associated with Akron ; 
and we believe it is no exaggeration to say that 
today when lumber is discussed, most of those at 
least who have any familiarity with the industry 
immediately think of Tacoma. 

Members of the advertising committee for 
this year who have been responsible for outlin- 
ing the campaign and who are giving their at- 
tention to carrying it on are: A. H. Landram, 
chairman; J. G. Dickson, Ernest Dolge, Paul 
H. Johns, John E. Manley, J. G. Newbegin, 
George J. Osgood and William Ripley. 


Appointed to State Forestership 


SEATTLE, WASH., April 11.—George C. Joy, 
known in every part of the Pacific Northwest 
as the chief fire warden of the Washington For- 
est Fire Association, has been appointed by Gov. 
Roland H. Hartley as State supervisor of for- 
estry, succeeding Fred KE, Pape. The commis- 
sion will be issued April 20, on which date it is 
expected Mr. Joy will assume his new duties. 

Since it has been a certainty that Mr. Pape 
would leave the position which he has filled with 
distinction since 1916, 
fhere has been a great 
deal of discussion as to 
what might happen with 
a new man in the office 
of State supervisor of 
forestry. Such talk has 





GEORGE C. JOY, 
Seattle, Wash. ; 
Appointed Forest Super- 
visor 





now given way to a feel- 
ing of relief in forestry 
circles, for the simple 
reason that Mr. Joy’s 
appointment means that 
the forestry, fire protee- 
tive and conservation 
policies in effect up to 
the present moment will 
be continued, and that the close working ar- 
rangement and amicable relations between 
State, Federal and private protective agencies 
will be maintained. In fact, Mr. Joy’s motive 
in accepting the appointment may be due to that 
phase of the situation, since it is conceded that 
the dignified and authoritative position he has 
long occupied as chief fire warden of the Wash 
ington Forest Fire Association is quite the equal 
of that just tendered to him by the governor. 


The announcement of the appointment has 
caused a flood of congratulatory telegrams and 
letters to pour in on Mr. Joy at his headquarters 
in the Henry Building; and yesterday after 
noon, the news was made the occasion of a little 
gathering in his office, attended by a number of 
close friends among the forestry fraternity. 
Ilis successor as chief fire warden will not be 
named prior to next Tuesday, when the trustees 
of the Washington Forest Fire Association will 
meet in this city. 


To Name Successor Later 
[Special telegram to AMERICAN LUMBERMAN] 
SEATTLE, WaAsH., April 15.—Owing to the 
serious illness of Mrs. George S. Long, of Ta- 
coma, Mr. Long was unable to attend Tues- 
day’s meeting of the trustees of the Washing- 
ton Forest Fire Association. Adjournment was 
taken without the election of a fire warden to 
succeed George C. Joy, who will become State 
supervisor of forestry on April 20. Mr. Joy’s 
successor will be named at a later date. 





Overproduction of Politics in Business 


SEATTLE, WASH., April 11.—Voicing a pro- 
test against too much government regulation of 
business, J. N. Crawford, president Whitehouse- 
Crawford Co., and the Tum-A-Lum Lumber 
Co., Walla Walla, Wash., was in Seattle Mon- 
day and Tuesday of this week. He said: 


The main problem of the Coast manufacturer is 
not so much overproduction of lumber as it is over- 
production of politics in business affairs. To my 
mind, it is a bad condition when this industry, 
which supplies the biggest payroll in this part of 
the world, is compelled to “go it blind,’ as it were, 
in trying to market the output of the lumber mills. 
We all know, for example, that structural fir is be- 
ing sold at ridiculously low prices, as compared 
with southern pine—prices so low as to be far 
under the cost of production, and utterly ridicu- 
lous, when analyzed. Yet, if the lumbermen were 
to attempt by concerted action of any kind to ob- 
tain a fair and living price for that article of man- 
ufacture, they would. expose themselves to govern- 
mental investigation, and very likely to prosecu- 
tion, 

There is also the question of long-lengths—let 
us say, of twenty feet and longer. We are abso- 
lutely the only place in the world where such lum- 
ber is cut, or can be cut; and yet we are giving 
the stuff away. I think it is shameful. The atti- 
tude of our millmen is such that they do not even 
make a move to obtain a fair price. Perhaps, it 
is too much to say that they have been intimidated 
by the Government; but the pitiful fact is, even 
from the standpoint of an outsider, that they are 
cutting off a great national resource, and are do- 
ing it at a continuous loss. There ought to be 
some way of checking this practice. It does seem 
to me that if the Government, through its law- 
makers, gives permission to farmers to combine 
and get a price on the one hand, and to labor to 
do practically the same thing on the other hand, 
there ought to be some way of allowing lumber- 
men to get a decent return for their product. 


Sees Evidences of Bountiful Yield 


Mr. Crawford recently made a tour of the 
wheat belt of eastern Oregon and Washington, 
and of the fruit district of the Yakima Valley. 
He sees the evidences of a bountiful yield, say- 
ing: 

The wheat prospects, particularly in Walla 
Walla and Umatilla counties, are wonderful. Both 
of these districts, comprising the heart of the 
Walla Walla wheat region, have been reseeded, 
at a cost of probably $3,000,000, about equally 
divided. The psychology of the situation is that 
if that immense sum had not been put into the 
ground, it would have remained in circulation, and 
undoubtedly would have stimulated improvements 
of all kinds. Yet we ought to remember that the 
great freeze of December and January, which de- 
stroyed the fall-sown grain, also cleaned out the 
weeds, and undoubtedly has freed the wheat coun- 
try from the bad effects of noxious vegetation for 
some years to come. There will be heavy returns 
to the farmers. 

The fruit sections of Walla Walla and Yakima 
counties form today a picture of indeseribable 
beauty. The pears, peaches, prunes and cherries 
are in blossom, and on the apple trees the buds 
are just beginning to swell. This year numerous 
orchardists have tried a new plan of combating 
the seasonal frosts. They have fitted up Carr 
heaters, as they are called, being merely pieces 
of stovepipes with holes punched in them, and have 
proved by actual demonstration that they can save 
an orchard from frost. They install sixty of the 
heaters to the acre; and in each heater they place 
a laver of sixteen briquets surmounted by a layer 
of kindling and a second layer of eight briquets. 
When the agricultural department sends in its 
frost warning, usually about midnight, men with 
flash torches loaded with highly inflammable fuel 
oil go quickly through the orchards. The fires are 
lighted so speedily that one man can take care of 
five acres: and in ten minutes after the warning 
is given the temperature of the orchard begins to 
rise. Where these heaters are installed and prop- 
erly operated they are sure to save the crop. Each 
heater will burn for eight hours, or long enough 
to keep the temperature up until the sun gets to 
work on the frost. 

In the fuel department of the Tum-A-Lum Lum- 
ber Co. we have sold more than fifty carloads of 
briquets on a very close margin, with the main 
object of helping the fruit grower insure his crop 
against the weather. A lumber dealer ought to 
lend a helping hand in this respect, for if we help 
in saving the fruit crop we are performing a great 
service for the lumber industry. I recall a year 
ago that a fruit-grower who had almost com- 
pletely exhausted his credit applied to our firm 
for fuel to carry him through. We allowed him 
$500 in briquets. dle saved his crop, marketed 
it for $20,000, and of course paid his bills; but 
his neighbors who did not fight the frost, lost their 
entire vield. 

Things are a bit better in our lumber business, 
The turn has come. It is almost imperceptible ; 
but just the same it makes one feel a lot better— 
hecause for two years we have seen every month 
decline to a point worse than the corresponding 
month of the previous year. We are much encour- 
aged as to the immediate future of the Pacific 
Northwest. 
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National Production, Shipments and Orders 
WASHINGTON, D, C., April 13.—The following statisties were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders ] 
Week ended: 1925, April 4; 1924, April 5— 1925 1925 1924 1925 1924 Ma 
Southern Pine Assoc iz ition siete Gnvols Missle suviniata es sic -eyeie OW aipie-w  wIF eo ee are 76,142,793 75,096,567 75,010,358 74,445, 315 74,697,728 66,791,865 : 
West Coast Lumbermen’s Association. ............cecceesscccers 101,227,785 97,268,794 124,387,010 112, 200;5 51 117, 243, 791 92,622,877 ” 
Western Pine Manufacturers’ Association.............cccceeeees 30,480,000 29,338,000 26,783,000 24,186,000 23; '819,000 22,150 ,000 cut 
Cabfornia, Redwood ASSOCIATION... o......5.52:6 os <0i000.0005.0.0.5 00.906.5000's 7,055, 9,619,000 5,793,000 8,953,000 5,899,000 5,475,000 of 
orth Carolina Pine ASSOCIATION. «.0<<+.o.s:0:0.0s0.0 00's 6% 66 60:00 6ve0 + 10,093,472 8,783,219 10,985,616 8,672,275 7,547,389 6,939,996 
Northern Hemlock & Hardwood Manufacturers’ Association 1516, 821.000 1,835,000 1,241,000 1,053,000 712,009 Ban 
Northern Pine Manufacturers’ Association...........-eceeeeecees 10,717,500 8,081,800 8,460,100 8,338,900 7,562,000 6,746,000 rad 
See eS wel 
Ey IAD HONOR gig ee ons xc oe ees Sos HR oS hee 238, 232, 550 229,008,380 253,254,084 238,037,041 237,821,908 201,437,738 the 
Fourteen weeks: 1925, Dec. 28 to April 4; 1924, Dec. 30 to April 5— ea 
Southern Pine Association...... pipsavsleleip nie pins aleie os oielealats viv 6p e 0s 1,074,577,236 1,045,662,997 1,011,911,263 1,032,147,494 1,000,009,820 1,012,051,128 ‘ 
West Coast Lumbermen’s Association..................0.eeeee- 1,365,576,891 1,397,541,426 Bee ag heey 1,414,445,970 1 356, 277, 545 1,350,162,018 duc 
Western Pine Manufacturers’ Association...................02- J 91) 360,670,000 ,180,000 432,037,000 "339, 492,000 445,844,000 eid 
Cailfornin. Redwood ASSOCIAUION...........0.0.s00scccbneesersesvesive 111,351,000 120,643,000 oe 975,000 106,489,000 99,449,000 107,572,000 195 
Oren CArolUna PING ASSOCIATION 6 6.565 5.06. 00s ote oieaeenieenes 111 511 1907 106,762,049 113, roby 261 106,858,867 92,091,201 101,049,898 : 
Northern Hemlock & Hardwood Manufacturers’ Association. . 46,014,000 26,227,000 34,64 1,000 30,490,000 25,758,000 26,667,000 ] 
Northern Pine Manufacturers’ Association............ec0ceeeece 93,575,500 92,477,300 111,680,800 121,234,200 103, 790, 000 135,340,000 bo: 
A, itera NNN Sa ion hb Ses cetdetatencaee 3,104,497,534  3,149,983,772 3,123,860,286 3,243,702,531  3,016,867,566 3, 178,686,044 int 
*California White & Sugar Pine Manufacturers’ Association— j wa 
APEC TR WU OID ou 0 aie Wo Sosa: 5 k'4 0 re bk'yiw' Gin 191s Sint aidiels 98/0 14U. Howe 113,682,000 115,438,000 215,995,000 202,446,000 197,883,000 a haielwiee aaes to 
an MCNEIL ENON Oe, oe aicng cts iat eens ine aire Ee oh tas ,190, 13,058,000 6,128,000 13,532,000 5,323,000 10,818,000 am 
Hardwoods— ber 
Northern Hemlock & Hdwd. Manufacturers’ Assn., 14 weeks.. 86,940,000 70,193,000 51,050,000 49,141,000 40,751,000 51,948,000 | 
“Revised figures for fourteen weeks; not included in general totals; represents 75 percent of cut in region. — 
: . ‘ pel 
’ 
Record of Direct Sales of Douglas Fir f. 
SEATTLE, WAsH., April 11.—Direct sales of Douglas fir from March 30 to April 4, inclusive: 4/: 
——Sales—— Prices ————-— —-Sales—— Prices - thi 
V. g. flooring— No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 23 
Dh iahyasek Daan se ons hous 8 20,000 5 $56.00 $47.00 $ 9.60 INO, 2 BMG PEC so acoice scene 87 595,000 11 $37.00 $27.00 $10.00 i 
SG Berra deetanenet: 78 288,000 1149.00 41.00” 8.60 WO iad caresses 18 121,000 6 31.50 25.50 6.00 Fog 
“ : cel aa $o45985435 6585 37 297,000 8 33.00 27.00 6.00 Common No. 1 81S— ie 
gt ag bie “9 ‘ ‘ Ree Sate ers ienteierelb un cok awa ioe 74 478,000 (4 19.50 15.50 4.00 
a” No. 2 end hetter.......... 38 266,000 6 31.00 27.00 4.00 9” ‘ ¥ 
a eeapedlesteeaaapeaaiptes eee ne me pS > 12” ...0., eteeeneserronenanens 23 103,000 = 8-21.00 17.00 4.0 
6” No. 2 and better......... 41 142,000 8 38.00 32.00 6.00 Dimension— ] 
Ce Sea 9 40,000 5 33.00 27.00 6.00 2x4”, 12- wae’ bi ceia ctateisaeOre crete 112 335,000 'd 18.50 15.50 3.00 , 
Stepping DP ctu taanestutenion en 101 265,000 = 8 20.50 16.50 4.00 pi 
Wires tisk cue tel 1 20,000 5 ; 53.00 . DID! nieis td veesawsre'sl gman eee 56 202, -00 50 
sig oon nae . . i: . _ _ REET 36 59,000 7 21:50 18:00 3a f 
Se 24 39,000 7 58.00 51.00 7.00 2x6” & 8”, 22-24"... 0... 6... 31 105,000 6 23.50 19.50 4.00 FO 
Casing and base............. 7 «19,000 565.00 55.00 10.00 26-32". 2... sees e ee 10 15,000 7-26.50 21.00 5.50 
Ceiling, 54x4”— Lath— . . Gre 
BNO; @ MRI DRLOOL. bissecasee aes 81 391,000 7 31.00 24.00 7.00 MER ins shiv vscadiad aiscse eaves aleninanniecats 25 577,000 4 3.75 3.25 50 59 
INO: Bo wuss vnsa ce ouceeeaseues 16 65,000 5 23.50 20.00 3.50 RENNES Glories se is shore ve eet coite 1 25,000 1 2 ee 12 
9 
2 
e * eo e es 
Oak Flooring Statistics Western Pine Summary The West Coast Review | « 
The Oak Flooring Manufacturers’ Association PORTLAND, OrE., April 11—The Western Pine SEATTLE, WASH., April 11.—For the week -. 
a od onan pc sen for _ eons ge oo cre grey ~ fol- | ended April 4, 122 mills report as follows to the 31 
weeks ended as shown, an compara ive periods: ows repor s for the week ended Apri nO | art Cent Tanbenieents Association: 9 
1925— Production Shipments Orders* | thirty-four member mills: 9 
March 28....++ 8,611,000 8,851,000 6,651,000 Percentages of Production ...101,227,785 B 
MATCH. Zlisscacs 8,595,000 8,447,000 8,598,000 Ship- Shipments ...124,387,010 6% above orders | 29 
March 2 to 28..34,686,000 33,257,000 30,333,000 | Production— Carsj Feet Cut ments OPrGers visieces 117,243,791 16% above production 12 
924— Normal .... 30,975,000 Shipments— 0 
March 3 to 29..27,384,000 26,455,000 19,919,000 Actual . 30,480,000 Water delivery: : 
Bre Shipments 1,003 26,078,000 87.87 TNSEIMAC. 66:6. 4:6/5: 0:66: vedio a 35,668,039 51 
*Orders booked for the week ended March 28 Local deliveries 705,000 PER OEE orcicroe ce cecia itis e > oie cs 18,145,811 : 100 
were 23 percent under production, and shipments —. POCA WATER (AGG) acces rane sceenceeees 53,813,859 
were 3 percent over production. Total shipments.... 26,783,000 DE, DOE CHING onesie ctiecevcvsincs 63,120,000 we 
Orders— Local auto and team deliveries........ 7,453,160 
Canceled ... 21 546,000 4 erage “ 
California Pine Sales New® ...... 889 23,114,000 78.15 88.93 Toth PMPMONES 20.6666 ecccceeccvcse 124,387,010 
On hand.... 3,506 91, 156. 000 New business— cia 
San Francisco, Cauir., April 11.—For the 7Car basis is 26,000 feet. *Local sales included. | -ater delivery: 
. : * : . Bookings for the week by thirty-four identical sti a 5 788.853 
period April 4 to 11, the California White & mills were 81.94 percent of those of previous week, gl ane 
Sugar Pine Manufacturers’ Association reports | showing a decrease of 5,096,000 feet. Total water (39%).--+--+..-- veces 45,500,631 Fk 
sales as follows: ree —. evens Patt eee ve teT i 
ocal auto and team deliveries........ »458, 
California White Pine Mixed Pines Hemlock and Hardwood ae aie Ce 
Feet Common— F ; : EOC MEOW OUGINGEE. . 6666s cies views 117,243,791 No 
Nos. 1 & 2 clr. 311,000 i Gee 22,000 OsHKOSH, WIs., April 13.—The following is | Unfilled orders— No 
C select ...... 277,000 No. 2....... 188,000 | a summary, for comparative purposes, of figure D stic 122,122,454 Cl 
Gans dala 167/000 a ¢ Lees ary, compar purp f gures DIMORINC IGRNRO c:c:6:5/65'4 ers oot oer te some agen . 
No. 3 clear... 136,000 No. 4....... 138,000 | #8 to the hardwood and hemlock movement sup- | Export ....... peter e tener ee eee eee n eee es gy a ~ 
Inch shop .... Jo No. 1 dimen... 110,000 | Plied to the Northern Hemlock & Hardwood | Rail, 5,764 carst.............-eseee eres 172,920,000 
No. 2 shop... 707.000 N92 dimen... 61,000 | Manufacturers’ Association by twenty to | ‘Total unfilled ...........e0000000-- 3400885 | | 
No. 3 shop.... 480,000 RETURN: sie sieie , twenty-five firms that ordinarily ship about one- ; , 
Panel, %” a.w. 2,000 Beveled siding— third of the total monthly shipments reported Car is figured at 30,000 feet. ” 
PE, see | SS R&better Mee oo to the oe by = aie gee if 
cl cd nS 7,000 | averages for January, February and March, S © fic We 
Nos.1& 2 clr. 75,000 D sebieis eins 22,000 | weekly figures for April and average 1925 Oak Flooring Statistics 
A ag gah 166:000 Douglas Fir to date: iacaaaas. The following statistics for March have been 
Inch shop .... 22,000 Feet a i i facturers’ 
No. 1 shop.... 281.000 Cé&btr. ....... 88,000 Views Gut @itpmentse ete compiled by the Oak Flooring Manu Pr 
No. 2 shop.... 397,000 Com., 5/4 & up, Weekly average— Association: . 
No. 3 clr., std. 6,000 Ties & timbers 46,000 January ..... .. 3,552,000 2,645,000 2,069,000 Statistics for March a ; 
Shop, std..... 122,000 Ea ssn sie se 126,000 February 3,249,000 2,502,000 1,816,000 ; Feet 
Sen lg ry et yer Senne? 3, GG7000 2509-000 35786000.) EYOGUCTION 2.06.0:..6000sc cee ce ecneceee es pg ) 
Miscellaneous.. 106,000 oy = eens ee 148,00 Average came . pe 19 2,920,000 2,186,000 1,427,000 a vata’ ettins: phelexansrievecereteie: erasacuunleatcracere 40,564,0 
; ‘asthe 5 rders— 3 
5/4 ress agg papain — date ......... +. 3,453,000 2,508,000 1,870,000 NEN ioe occ ecpicr eet s:6.¢ ine ios Soleo Mare Oe 35,956,000 Ne 
5 a.w.1,000, White Fir Hardwood ON ANE PATI Ds op :sininio nee niseie vine 46,902, ee W. 
Lath Cé&btr. ....... 5,000 | Weekly average— Stock on hand April 1o.cccceceseawens 5 2,623,00 Ey 
Mix. pine— No. 3 com. DJANURTY sises as 6,403,000 3,824,000 3,390,000 i i ths Fo 
hg al oe: Srey 74,000 | February... :: 6,438,000 4,079,000 2'412;000 aS Sane ee 
< ae ees 240.000 No. 4 common, March ... 6,590,000 3,360,000 2,696,000 , 121,624,000 f 
a es 69/000 7 Agri: 4. 6650.80 19 5,180,000 2,767,000 3,587,000 Production ..........eeseeseeeeeeee eens diet 00 , 
Export No. 1 dimen.. 185,000 Average 1925 to aE LR ER ee Ee 110,280,0 L 
Australian 50,000 No.. 2-Gimen... 85,000 1 date ..iccsses 32 6,379,000 3,689,000 2,926,000 RTE iets bie ee Os cle era er 103,289,000 
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Grades of Pondosa and Western Pines Produced in Inland Empire 
PORTLAND, OrE., April 11.—The Western Pine Percentages of Grades Produced common shown in the former table. For these 
924 Manufacturers’ Association has compiled figures Idaho Fir percentages there were analyzed sales, for Pon- 
soa aes as to the percentage of each grade produced in Pondosa White and dosa pine, of 331,154,000 feet of selects and 
150°004 cutting Inland Empire lumber. As the record wud aceras geen 147,090,000 feet of commons, and, for Idaho 
475,000 of grades produced is inadequate at most mills, [neh selects .......... 7) 9.9 any white pine, of 137,199,000 feet of selects and 
A and as manufacturing classifications differ Thick selects ......... 1.9 2.7 ened 103,583,000 feet of thick common. C&better 
746,00) | radically among members, the computations Thick uhop tee eee eeeee By aa tees were not segregated prior to 1921, and short 
Papen were made on the basis of sales, as shown in No. 1 common.........) 35 Riz ee selects were not segregated prior to 1923. The 
137,738 the ‘‘grades and woods’’ reports of the asso- No. DP COMINONR SE 50:5. x:si 00's yr 28.3 ick percentages are: 
sats i i oe NO. & COMMON. «. 6 ccece 28. 25.5 Pree 
nie OO Ot 8 he pores ee ee =f en, 7s 60M ses Component Grades of Selects and Commons 
16°01; | duced and the amount sold must nearly coin- No. 5 common......... 1.3 2-0 aan 
844,000 cide, a ten-year period was taken (1914 to ‘hick common ....... 32 6.7 ey a a wan bo 
572,000 9 that the fi b bout t Miscellaneous ........ 6 o aes Sastiaian oo 
019° 893 1923), so that the figures must be about correct. Box* 12°7 Percent Percent 
667,000 Because the original figures include sales of Dimension ........... 2... 54.5 fear ore ab ahekhalotes wtih Echuca te 3.0 p-5- 
340,000 pox lumber only, and not that manufactured Ch cetyl ll aig aaa awa 6.5 } raged Od Raa aed eo sr 7 2.2 
wre ytaseress ’ cDtr. sele see deeee «eee do . DW cccceocecceccecs ° om 
686,044 into shook, the percentage of box lumber shown No, 3&btr. common........ 24.7 CUNEUr COON oo 33 sc dec ae enes 4 6 
' was too low, and the figures have been revised No. 4 boards.............. 78 a ly Ree 4 s 
Stags to include 12 percent of box lumber—the Ne. & beards Paiaeiers tise 's «as a nore nae {eae} alae cacawats 1.3 2.3 
818,000 amount that it is estimated is produced at mem- “~S°CUBNEOUS wees eee pee toad: cates anaek nekeaen eon eter ees ie ‘3 
948,000 ber plants. As molding stock is not reported OLE) FCCC 100.0 100.6 100.0 
bie according to board foot measure, this is not ~ *Includes estimate of lumber remanufactured Thick neop Rete irabiescraeiite sae 15:2 19 
‘as 4 Ss ef ate » rome ac ? NNN a as acd 8. Carwiawaalae s 5.2 f 
ese? for, but it 1S probable that 2 or 3 into shook at the mills. NGG |S GION so cia dicta cin'aacu us 6 10.1 
percent of in production goes into moldings. The following computation is a further re- a : so la allel ele a2 = 
The segregations correspond to those in the finement of the above figures, and they put the No. 4 common.......... 1...) 445 13.7 
stock sheet. _Nos. I, 2 and 3 common are for figures used for the stock sheet on a grade basis No. eh (QIN aca 6 a aca us waaiee 2 2.0 
4/4 stock; Nos. 4 and 5 common combine all by dividing the selects and commons into com- i. corer cwccccccces + tees 
_ thicknesses, and thick common includes Nos. 1, ponent grades. While the original percentages Box* ..... Cp eas pile aps O ; 
Spread 2 and 3. were based on a ten-year period, the subdivision ——— — 
“ Following is the average percentage of grades __is based on a seven-year period, 1918 to 1924, Total ...-- cece ecceees. 100.0 100.0 
A of pondosa pine, Idaho white pine and fir and the percentage shown for this period being ap- *y or 
a a i? ay . é ’ : poe ncludes estimate of lumber remanufactured 
4.00 larch sold in the ten-year period, 1914 to 1923: plied to the total percentage of selects or thick into box shook at the mills. 
4.00 Selects Analyzed to Show Each Item as Percentage of Its Grade and of Total Selects, and Grade as Percentage of Species 
9.00 Below are detailed figures showing the percentages of selects produced, 137,199,000 feet of Idaho white pine, and 330,154,000 feet of Pondosa 
4.00 pine being analyzed, and there being shown the percentages that the amount of each item makes of the total for its grade and of the total 
ro of selects, and total for each grade being shown as a percentage of the total production of either species: 
4.00 Idaho Pine Pondosa Pine | Idaho Pine Pondosa Pine 
5.50 Per- Per- Per- Per- Per- Per- Per- Per- Per- Per- Per-  Per- 
centof cent of cent of cent of cent of cent of cent of centof cent of cent of cent of cent of 
50 Grade Selects Total Item Grade Selects Total Grade Selects Total Item Grade Selects Total 
5 52.21 27.84 are 4-6-8” D select 50.77 16.92 sue 34.41 1.60 <a 4/4 C&btr. 58.95 2.57 “ea 
ine 12.16 6.49 5-10” D select 11.34 3.78 wine 65.59 3.04 aaa Thick C&btr. 41.05 1.79 
—_—_— oer c tee = = 's — ao | sie 100.00 4.64 6 Total C&btr. 100.00 4.36 4 
; ? ” & wdr selec 56 85 | " 9 
2 15.27 8.14 5/4, 6/4 D select 15.51 5.17 hy a ph Magy § eo a 
2wW 5.1 28.33 31 Thick D&btr. 6.40 24 
, ne <5: Gad Teli — — 100.00 1.10 1 Total D&btr. 100.00 3.73 4 
> Week | 100.00 «53.34 «=9.7~—Ss Total D select 100.00 33.31 3.0 17.19 * 3.10 B&btr. bevel sdg. (B.M.) 32.14 4.68 
te the ge igen | 45.25 8.17 C&btr. bevel sdg. (B.M.) 47.32 6.89 
31.89 5.62 4-6-8” C select 35.79 10.71 33.93 6.12 I&b fr 9 
996 1:76 5-10" C select 12.18 3 65 | 9 : I & tr. bevel sdg. (B.M.)» 18.25 2.65 
951 1.68 12” c oatact 13.39 4.01 3.50 .63 ‘ E&btr. bevel sdg. (B.M.) 1.71 25 
4,20 .14 13” & wdr. C select 5.59 1.67 | s00's 18°04 2.3 Patel bet Par 100:00 1458 1.3 
-_ 9.12 5.13 5/4, 6/4 C select 23.26 6.96 | . : . a a cae 
juction 12.32 2.17 8/4 C select 8.88 en Ser 1.47 2 Stained selects = ~~... 7.55 7 
3.00 53 ... 10/4 and thicker 91 27 On mL. 2.18 ‘8 Short selects ee ss 2.43 2 
100.00 17.63 2.2 Total C select 100.00 29.93 2.7 | Fo a S ee ee 
48,52 78 4/4 B&btr. 63.89 2 64 | wees 100.00 12.6 Total | | er er 100.00 9.1 
51.48 .82 Thick B&btr. 36.11 1.50 ice, J C&btr. not segregated prior to 1921. 
313,850 100.00 1.60 2 Total B&btr. 100.00 4.14 4 Short selects not segregated prior to 1923. 
120,000 
453,160 od hd M 
as Stock Report of Coast Mills North Carolina Pine 
Pe : 
387,010 SEATTLE, Wasu., April 11.—The April 1 stock report of the West Coast Lumbermen’s Asso- NorFro.k, Va., April 13.—The North Carolina 
ation is as follows: , . sein laiia vs . ia Pine Association makes the following analysis 
129 St0ek Fepgrt 120 Identical mills, item comparisons | of figures from fifty-one mills for the week 
_— April 1 March1 April 1 Mar. 1 increase mills Apl.1 Mar.1 | ended April 4: 
500, 6: Flooring, v.g. No. 2, 1x4”...... 8,876,000 8,921,000 8,285,000 8,745,000 *5.26 75 118,347 125,648 ——Percentages of- 
1,290,000 J Flooring, s.g. No. 2&btr., 1x4”. 4,879,000 4,098,000 4,060,000 4,021,000 97 75 69,700 60,265 eden Ghie 
»453,160 Dr.siding (106), No.2&btr.,1x6” 4,000,000 3,696,000 3,706,000 3,886,000 *4.63 54 74,074 75,429 | production Feet Normal* Actual ments 
aa & Célling, No. 2&btr., %x4”...... 6,207,000 5,546,000 15,615,000 5,421,000 3.58 64 96,984 79,229 Jorn 
243,791 No.1, SIS or shiplap, 1x8”. ...22,024,600 18,936,000 20,902,000 19,832,000 5.40 $1 242,022 220,186 Normal ..... 13,704,000 vee. 
No, 1, SISIE & rough, 2x4”...52,585,000 41,614,000 48,356,000 46,044,000 5.02 99 531,162 457,297 | . Actual ..... tg li 80. 
122,454 WT NN, PP i snic ves ncenwans 24,848,000 23,315,000 23,079,000 23,451,000 *1.59 74 335,784 328,380 i gale SS eaae = . a 
’ ‘ *Decrease. DED ceceeee HS, VSS, do « 
poe prsorone ME pees = i is — on the amount ———— the 
diidendirs.ts m ‘ e e mills would produce in a normal working day. 
ios | California Redwood Data National Analysis __AS compared with, Ingt week, there has been an 
A hs - zs i 3 : increase in ore PTS OF oc percent; last week ere 
SAN FRANCISCO ALIF. Dl —The fol- /ASHINGTON . ne ADI o.—Itihe Nationa were reports from only forty-one mills. 
San F Ei , April 11—The fol W , D. C., April 13.—The Nat ] 
— lowing information is summarized from the Cal- | Lumber Manufacturers’ Association has issued 
ifornia Redwood Association’s report for the | the following analysis for the period ended " 
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Topics of Current Interest Across the Border 


New Residential Building Active 
Vancouver, B. C., April 11.—George R. 
Hackett, general manager of the Robertson & 
Hackett Sawmills (Ltd.) and the Dominion 
Mills (Ltd.), remarks a distinctive change in 
the local demand for lumber. He says: 


More lumber is now being consumed in Van 
couver than at any time during the last twelve 
years. New construction is running largely to resi- 
dential building in additional suburbs out be- 
yond the newer section. The demand is for the 
smaller type of house. There is also activity in 
store construction, garages and water front devel- 
opment, with some degree of building in the down- 
town district; but as a whole the structures on 
the downtown streets are the same as they were 
before the world war. Although there are no new 
office buildings, there is a great deal of work pro- 
jected in the business part of the city. 

Those of us who are in the lumber business 
started the year with hope, well founded or other- 
wise, and we still cling to the expectation that 
1925 will have a good ending. Formerly the local 
trade consumed large quantities of No. 1 common 
shiplap; but now we are called on to supply en- 
tire house bills in No. 2 common, leaving the No. 1 
for shipment East. Where ten years ago we were 
not able to sell any No. 2 locally, and had to seek 
an outside market at a low price for that grade, 
we now see it all finding a ready sale here at 
home. We would like to see more of a balanced 
demand, since a mill can produce only a certain 
proportion of that low-grade stuff. There has been 
no No. 2 common in Vancouver for several weeks. 

In residential construction a demand for stucco 
was noticeable for a time, but during the last year 
the trend seems to be toward wood siding and shin 
gled roofs. Colored shingles are evidently in favor, 
us they are being used quite extensively. 

We are running each of our mills on the single- 
shift basis, cutting 125,000 feet here and 150,000 
feet at the Dominion mills in eight hours, catering 
largely to export and local trade. 3ritish Colum- 
bia mills generally are averse to night shifts; and, 
in fact, with the cight-hour law in operation since 
Jan. 1 there has been a double curtailment in pro- 
duction, amounting to about 30 percent. The plain 
truth is, that the fir mills of the Coast have not 
yet curtailed to the extent needed in the present 
emergency. The answer to the situation that now 
confronts the lumber industry is that every night 
shift on the’ Pacific coast should be taken off. 

Kiven with the present discouraging features 
in front of us, it looks like a fair year. I am hope- 
ful that 1925 will yet bring us a season of profit 
able business, 


Progress in Marketing Colored Shingles 

The use of colored shingles in the building of 
the modern home is entirely a matter of eduea 
tion, according to Arthur Kdgeecumbe, of the 
Kdgecumbe-Newham Co. (Ltd.), with shingle 
mill and staining vats in the great plant at the 
foot of Renfrew Street. 

Price will not sell colored shingles, continued 
Mr. Edgecumbe. But our product sells readily 
when we show that colored shingles are worth the 
additional price. The main point is to induce 
architects to specify colored shingles. It is a slow 
process, but when it is done we have achieved a 
very certain measure of success, 

The progress in the marketing of Edham 
Kolored Shingles has been notable since the 
beginning of the national advertising campaign. 
The output of the Edgecumbe-Newham Co. is 
being sold in principal cities, including Toronto, 
New York, Cincinnati and Dallas, Tex. The 
plant in this city has a range of thirty-one col- 
ors, from which a choice can be made, and from 
that list the manufacturers recommend four 
standard colors—tile red, bungalow brown, moss 
green and silver gray. Speaking of the process, 
Mr. Edgecumbe makes the point that the natu- 
ral British Columbia red cedar shingles are 
taken direct from the dry kilns to the staining 
vats, while the shingles are still warm, and the 
pores of the wood open and receptive to color. 
The bundles are broken, and the shingles are 
hand-dipped separately and individually, prior 
to being repacked ‘‘by the square.’’ The 
process insures soft, rich, uniform colors that 
will not rub, check or peel, guaranteed to last 
for many years. 


Log Input Curtailed 

Speaking of curtailment, H. J. Powers, of 
the Thomsen & Clark Timber Co. (Ltd.), de- 
clares that the hat of the loggers is literally 
‘fin the ring.’’ The loggers as a whole are in 
no mood to conduct their operations at a loss, 
and therefore do not propose to make conces- 
sions on the present schedule of prices. 

The log output of British Columbia, according 





to Mr. Powers, has been curtailed 50 to 60 per- 
cent. Numerous small operators are down com- 
pletely, and the large enterprises have cut their 
forces in two—so that a camp formerly running 
four sides is now conducting only two. 

So long as the mills do not absorb the input 
of logs, the loggers intend to maintain their 
curtailment program, and to hold the price of 
logs at the present levels. 


Knows Every Angle of Shingle Industry 


It is a little more than three months since 
Kdward Bevan assumed his duties as seeretary- 
manager of the Shingle Manufacturers’ Asso- 
ciation of British Columbia, but during that 
brief interval some quite important things have 
happened. The one bearing most directly on the 
manufacturers was undoubtedly the dilemma 
faced by the industry on account of the ruling 
of American authorities respecting the branding 
of individual pieces of lumber and _ shingles, 
showing country of origin. Quick action, in 
which the Shingle Man- 
ufacturers’ Association 
took the leading part, 
resulted in rescinding 
the order. When Mr. 
Bevan took hold of the 
association last January, 
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Vancouver, B. C.; 
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Shingle Manufacturers’ 
Association of British 
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the membership showed 
a total of twenty-six 
mills. Today there are 
thirty-eight mills in the 
organization, with a 
total capacity of 351 
machines; while outside 
of the membership there are only fifteen mills, 
with forty machines. Thus it appears that the 
association now has 88 percent of the machines 
in the Province, and the number is steadily in- 
creasing. Mr. Bevan knows the shingle industry 
from practically every angle, having worked on 
both the manufacturing and the marketing side; 
and he is intimately familiar with the intrica- 
cies of packing and grading. He is a veteran 
of the World War, having served ‘‘in the thick 
of it,’? at the front with the Thirteenth Cana- 
dian Field Ambulance. 


Explains How New Mill Was Planned 


‘“We have set out to build the finest and best 
sawmill in the world; and I believe we are suc- 
ceeding.’’ 

There was conscious pride in the voice and 
manner of John Hanbury today as he referred in 
glowing terms to the progress of work on the 
new mill of John Hanbury & Co. (Ltd.), on 
the location at the end of the Fourth Avenue 
bridge. The mill is a single operation—so that 
he did not have in mind its size so much as type 
of machinery and perfection of arrangement. 
Mr. Hanbury confesses to the ambition of mak- 
ing flawless lumber; therefore, he has spared no 
expense in supplying equipment for the mill to 
take the place of the operation that some time 
ago was destroyed by fire. He tells how the 
mill was planned. 

I saw it all in my mind’s eye, he explains; then 
I put it on paper, afterward calling in Mr. Brown, 
our superintendent, for any suggestions he might 
have. That was our start toward the perfect mill. 
With the plan before us, we have tried to work 
out economies of manufacture in every step of the 
process, from log lift to tail end. 

It is pointed out that Mr. Hanbury was the 
originator of the log lift, an idea which has been 
adopted by: numerous operations on the west 
Coast. The log lift of the new mill will be op- 
erated by an engine of independent power spe- 
cially built for the purpose. With this excep- 


tion, the mill will be electrical throughout, wit), 
power supplied by its own turbines. 

Speaking of fine machinery, the president of 
the company points with approval to a new 10.- 
foot Sumner band mill as the headrig, and to 
a Sumner gang saw—the first and only gang 
ever built on the Pacific coast—as the high 
lights of the new operation. There is as yet no 
talk of capacity. The mill will cut just as much 
lumber as those splendid machines, with supple. 
mentary equipment, will be able to turn out, 
‘“What we are thinking about is perfect lum. 
ber,’’? says Mr. Hanbury. ‘‘We are aiming 
at economy of operation; we want all the clears 
obtainable; we are trying to save everything of 
value there is in the log.’’ 

The mill is equipped with Atkins saws, both 
band and circular, throughout. 

The Hanbury mill will be ready to start in 
the near future. When it is turned over, it will 
provide one of the most attractive show places 
in the entire industrial section of Vancouver, 
Mr. Hanbury has in mind the fact that numer. 
ous visitors will want to inspect the plant, and 
he has provided an observation deck, with en- 
trance from the outside of the main building, 
so that crowds will be welcome to watch the 
process of the manufacture of lumber according 
to the latest and best plans. The observation 
deck has adequate safeguards, and permits the 
visitor to look down from above upon the great 
saws in their work of transforming the logs into 
lumber. 





Executive of Saw Firm Optimistic 


N. A. Gladding, first vice president of E. € 
Atkins & Co., and manager of sales of that ex 
tensive concern, with headquarters at Indian- 
apolis, Ind., has just completed a tour of the 
Pacific coast, placing himself in close touch 
with business conditions all along the line. He 
was in Vancouver a few days ago, and while 
disclaiming an intention of speaking for any 
phase of the lumber business he was highly op- 
timistic. 

It scems to me that all the fundamentals are 
right, said Mr. Gladding at the Hotel Vancouver, 
and I gm convinced that there will be good business 
in every line. The change toward vastly improved 
conditions ought to be in full swing for July, and 
continue for several months, so that when _ the 
record'for the year is written the total will show 
a substantial balance on the right side of the 
ledger. As to the temporary depression in lumber, 
it is well to remember that bad weather has re 
tarded building operations, and that this condition 
will right itself in its own good time. 

In the United States the industry is pretty thor- 
oughly committed to the Hoover plan of standard- 
ization, also the question of wood utilization is 
claiming a great deal of attention. A paper on 
“Utilization,” read by H. C. Atkins at the Wasl- 
ington conference, has presented a number of prob- 
lems in an attractive and convincing manner, and 
has thrown considerable light on the need for 
conserving valuable lumber byproducts that are 
now neglected. The subject certainly merits all 
the time and attention that have been bestowed 
on it—if for no other reason because anything that 
will help the lumberman to make a fair profit on 
his manufacture ought to be encouraged. 


During his tour, Mr. Gladding has been ac 
companied by R. W. Neighbor, general man- 
ager Pacifie coast division, E. C. Atkins & Co., 
with headquarters in Portland, Ore. There are 
branch houses in San Francisco, Portland, Seat: 
tle and Vancouver. While in this city, Mr. 
Gladding and Mr. Neighbor were in conference 
with E. J. Banks, manager of the Vancouver 
branch. They have been in Spokane during the 
last few days. 


Plan Extensive Improvements 


Extensive developments and improvements to 
the plant and enterprises of the Vancouver 
Lumber Co. will follow an important change 
the personnel of the men who direct the af- 
fairs of this big lumber concern. The change 
has just been announced by E. J. Young, o 
Madison, Wis., who has become associated with 
J. H. Kirby, of Houston, Tex., who for moré 
than a year has taken a leading part in di 
recting the operations of the company, sin¢e 
he became the dominant shareholder. With Mr. 
Kirby and Mr. Young will be associated tw? 
other prominent figures in the lumber industry 
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of the United States, Chas. S. Keith, of Kan- 
sas City, Mo., and C. A. Goodman, of Marinette, 
Wis. 

Mr. Young has spent more than two weeks 
here in connection with the contemplated ex- 
pansion of the Vancouver Lumber Co. Large 
expenditures on plant have been authorized 
and development of the cedar limits owned by 
the company will be taken in hand at once as 
well. Mr. Young is no stranger to British 
Columbia. He has long been interested in 
timber holdings in this Provinee. For two or 
more months prior to his present visit, the re- 
organization of the stockholders’ interests was 
engaging his attention. His visit has mainly 
been to put in effect the decisions arrived at 
by the new group of owners. 

In an interview, Mr. Young said that the 
plans of the new control board are to make the 
Vancouver Lumber Co. one of the largest 
factors in manufacture and marketing of forest 
products on the Pacific coast. All the com 
pany’s interests will be under his personal 
supervision, he said. His view of coming Jum- 
ber activities is most optimistic. ‘‘Just as 
soon as the spring plowing and planting in the 


principal farming districts of the United States 
and Canada is completed, there will be a de- 
cided increase in the demand for all building 
materials, such as lumber, shingles and lath,’’ 
he said. 


Purchases Logging Assets 

Logging of the Empire Lumber Co.’s great 
Douglas fir limits near Cowichan Lake on Van- 
couver Island will be carried on by the Camp- 
bell River Lumber Co., of White Rock, on the 
mainland near the international boundary. An- 
nouncement has just been made of the com- 
pletion of the transaction which enables this 
transfer. It does not involve the actual sale 
or ownership of the limits, but it is a purchase 
by the Campbell River Co. of the James Log- 
ging Co.’s entire assets, and this includes a 
nine year logging lease of the Empire com- 
pany’s limits and title to tugs, logging equip- 
ment, and a mill on the Ettrick & Northern Rail- 
way of 50,000 feet daily capacity. Approxi- 
mately two billion feet of timber, 85 percent 
of which is first-growth fir, is estimated to be 
on the limits, and a value of fully $4,000,000 is 
involved in the transfer. 


Arkansas Soft Pine Goes to Maine 


CrOSSETT, ARK., April 13.—From the southern 
pine forests of south Arkansas, to the big woods 
of spruce, fir and white pine in Maine, is a 
far ery. Over the several thousand miles of 
forest, plain, farms and cities lying between, a 
carload of southern pine interior finish—Arkan- 
sas soft pine—recently was shipped from the 
Crossett Lumber Co. mill here to the little town 
of Oquossoe, Me. This lumber is being utilized 
to make beautiful and comfortable the interiors 
of log cabins built from trees felled in the snow- 
covered woods of Maine, and used as summer 
homes for wealthy folk. Thus the lumber prod- 
ucts of two widely separated and different sec- 
tions of the country are combined for service. 

A part of the earload of Arkansas soft pine 
interior finish consisted of large quarter-round 
molding strips, which are used for chinking the 
apertures between the logs. The jambs, mold- 
ings and easings are of the patterns used in 
fine residences in the cities. While these log 
cabins may appear rough on the outside, they 
really are rather elaborate summer dwellings, 
though located in the wilds of Maine. 


Specialist in Production of Structural Timbers and Long Piling 


New WESTMINSTER, B. C., April 11.—It has 
often been said that this is the age of special 
ists, and it is certainly true that the trend of 
business and professions alike is in that direc 
tion. ‘‘ Jack of all trades is master of none,’’ 
and each particular branch of a profession or 
business requires such a wide range of study 
that it is enough for one individual or organ- 
ization to master. This may just as well apply 
to any branch of the lumber business as any- 
thing else. Many lumber manufacturers claim 
to specialize in certain products, 
and their list of specialties is so 
long that they become generalities. 

The Timberland Lumber Co. 
(Ltd.) is an exception to the rule 
as a lumber manufacturing con- 
cern. This company does limit its 
products to a very few specialties, 
and the whole organization has 
heen built along this line. Begin- 
ning in the woods the timber was 
selected for the purpose and the 
plant erected with the same end in 
view. 

The Timberland Lumber Co.’s 
specialty is construction material, 
limited to timbers and dimension, 
while its clears and selects all go 
on special orders for industrial use. 
In addition to this the company in 
its timber operation gets out Jong, 
old growth fir piling for all sorts 
of marine construction. 

The Timberland Lumber Co. 
(Ltd.) was organized in 1910, and 
its president is J. G. Robson, well 
known in British Columbia lumber 
circles for the last twenty years. 
Paul E. Murphy is in charge of 
manufacturing, with the title of 
production manager; and Alex Robson, a broth- 
er of the president of the company, is the sales 
manager, 

The company’s original sawmill was built 
at Craig’s, B. C., about seven miles south of 
New Westminster. That plant cut out its tim 
ber about six years ago. 

The present plant was built in time to take 
up the operations where the old mill left off, 
Without any loss of time, being located on the 
Fraser River in the city of New Westminster. 


New Mill Built for Handling Timbers 


The company has always specialized in tim 
bers since the beginning. The new mill was 
built especially for, handling timbers in volume. 
At the same time the new mill was being built 
the company bought a tract of timber located 
on Vancouver Island, especially selected for the 
manufacture of high grade structural material. 
This tract contains a body of timber the indi- 
vidual trees of which are relatively small in size, 
although an old growth, fine-grained type of 





J. G. ROBSON, 
New Westminster, B.C 
President 


timber, produced only by a slow growing tree, 
and which is to be found in certain localities. 
This was the all-important beginning from the 
standpoint of product desired. 

In cutting on timber orders the side cut from 
the log goes very largely into dimension, and 
for the same reason that this timber makes good 
structural material in the larger sizes, it natu 
rally produces the best of dimension. 

At the present time the company is operating 
seventeen miles of main-line railroad, whieh rail 


case of breakdowns through an emergency for 
a very few days. For the last three years the 
plant has operated continuously night and day, 
cutting 50,000,000 feet of lumber annually. The 
company has unexcelled rail shipping facilities 
as well as water or cargo, but it caters particu- 
larly to the rail trade. 

In the mill, as in the camp, heavy construction 
was used throughout, and the timber and ship- 
ping docks were laid out to enable the company 
to saw on twenty-five. special orders simultane- 
ously. 

About 50 percent of the com- 
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road men say is the best built logging railroad 
on Vancouver Island. The company has always 
gone in for quality in every part of its construe 
tion and equipment, always looking forward to 
building for the future. Its main camp is lo- 
cated at Ladysmith, B. C., and the logs are 
rafted and towed around to the Fraser River and 
up to the mill site. 

As was said above, the company’s timber was 
selected for a special trade, and the logging 
camp in addition to producing logs, gets out 
large quantities of long, old-growth, fine grain 
fir piling. 

The mill cuts a great many long timbers, 
ranging from 70 to 90 feet for bridge trusses, 
scows, barges, derrick masts and booms, and 
acid and water towers for paper mills, and the 
company has built up a large trade for construe- 
tion material with the paper mill industry. 

The company has operated its sawmills con- 
tinuously for fifteen years, and never during 
that time has it voluntarily closed down, the 
only shut-down periods being for repairs or in 
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pany’s timber business is shipped 
out S48. This, of course, gives it 
uniform size, and makes these tim- 
hers attractive to contractors for 
framing purposes. The company’s 
dimension is all S48. 

The sawmill plant is unique for 
a plant of its size, in having no 
dry kilns or finish shed, and more 
particularly because it produces no 
boards or shiplap. The company, 
however, manufactures large quan 
tities of seleet grade timbers, car 
sills and structural material for 
railroads, 

The mill site consists of sixty- 
five acres of flat land, giving ample 
opportunity for efficient operation. 
A railroad spur track, a mile in 
length, connects the mill with the 
British Columbia Electrie Railway, 
which gives connections over all 
transcontinental lines of the North- 
west, namely the Northern Pacific, 
Great Northern, Chicago, Milwau- 
kee & St. Paul, and the two Cana 
dian transcontinental lines, the 
Canadian Pacific and the Canadian 
National, all of which serve the sawmill without 
any arbitrary. 

From the above it may easily be seen that this 
company is truly a specialist in the production 
of structural timbers and long piling. The 
coneern believes that the intelligent buyer, 
when he desires real quality and service, goes 
to the specialist for them. 


(aaa aeaeanaaan 

OWN YOUR HOME, that you may help to pay 
the debt you owe to society and better fulfill 
the duties of citizenship. In the years to come 
it will prove an aid and not a burden, an as- 
sistance and not a handicap; it will pay for 
itself over and over again. Don’t have the 
loving and patient companion and sharer of your 
life’s ups and downs moving two or three times 
a year from one rented place to another. Don’t 
have your child before he is ten years old live 
in fifteen or twenty different neighborhoods, 
forming new associations in each. 





AMERICAN LUMBERMAN 


AprIL 18, 1925 








[Special telegram to 
AMERICAN LUMBERMAN ] 

3EAUMONT, TEX., 
April 14.—An __ enor- 
mous crowd has flooded 
into Beaumont for the 
thirty-ninth annual con- 
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San Antonio, Tex. ; 
Elected President 





vention of the Lumber- 


men’s Association of 
Texas. 

The streets are bril- 
liant with flags, and 


bands are playing, and 
the entire city seems to 
have dropped its other business to aid in enter- 
taining the visitors. Traditional friendliness 
and good fellowship are much in evidence as 
Texans meet from all corners of the State in 
this famous lumber city. 

President T. C. Spencer, of the Spencer- 
Sauer Lumber Co., Houston, called the first 
session to order in the city library and conven- 
tion hall at 2 o’elock. Rev. Frank A. Rhea, of 
3eaumont, pronounced the invocation, following 
which Miss Gladys Harned played a violin solo. 

In welcoming the .visitors to the city, Mayor 
J. A. Barnes denied the old slander that lum- 
bermen are destroyers. They take beauties of 
nature and turn them into beauties of civiliza- 
tion. The visitors have a special interest in 
Beaumont because it was the cradle of industry 
in the State and is now a great exporting port. 
The mayor paid poetic tribute to the city and 
turned over the keys to the visitors. 

C. E. Walden, of Beaumont, then weleomed 
the lumbermen as the representative of the city. 
He recalled the little town of years ago, with its 
sparse population and its sawmills and log-filled 
rivers. He also recalled the beginnings of the 
Spindletop oil field, which marks the beginning 
of great urban growth, and he predicted the 
time when the city would spread until it included 
Houston as a suburb. He mentioned the con- 
vention here twelve years ago, when Secretary 
Dionne was employed by the association in his 
present position. He concluded with the state- 
ment that he was proud to be a lumberman in 
the ranks of home builders. 

A. B. Mayhew, of the Mayhew Lumber Co., 
Uvalde, in response for the visitors, stated that 
the weleomers had claimed everything for Beau- 
mont except modesty. He, too, recalled the meet- 
ing of twelve years ago, and mentioned that 
Ki. C. Hole, manager of the AMERICAN LUMBER- 
MAN, had been present and gave the Texas deal- 
ers an inspiring address. He lauded the associa- 
tion and stated that it had never been inves- 
tigated or suspected of wrong-doing, and that 
it is an organization of builders. 


President Makes Report , 

Following a solo by Mrs. Harvey Gilbert, 
President Spencer presented his report. He 
stated that last year President A. B. Mayhew, 
in his address, had said that love of home 
begets love of country, and that owning a home 
invests life with a spirit of permanency. ‘To 
this should be added the advice to organize 
building and loan associations, so that home 
building might be finaneed. In the last year 
103 new members have been added. At the first 
directors’ meeting a movement was begun to 
establish a building and loan organization, and 
at the last meeting, held in February, plans 
were perfected for this organization. President 
Spencer paid a high tribute to Traffic Manager 
R. G. Hyett. The traffic department has filed 
more than a thousand claims for members. 
He also commended E. D. Holt, who has man- 
aged the Lumbermen’s Underwriters for a num- 
ber of years. This is the twenty-fifth anni- 
versary of the founding of the underwriters. 
The president also paid glowing tributes to 
Secretary Dionne and Treasurer Blake. 

J. M. Rockwell, of Rockwell Bros. & Co., 


Houston, in making a brief and informal report 
of the work of the underwriting organization, 
presented figures showing its growth and the 
insurance now in force. He stated that over the 
period of its existence it had saved more than 
60 percent of premiums after losses and ex- 
penses had been paid. 
Finances in Flourishing Condition 

Thomas W. Blake, treasurer, then submitted 
a statement of receipts and disbursements dur- 
ing the last year, which showed the association’s 
finances in a flourishing condition. Comparative 
data indicated that there had been a steady in- 
crease in income and expenditures for the last 
ten years, figures for the year ended April 10, 
1915, showing an income of $2,420 and expenses 
of $2,096.89, compared with an income of 
$7,915.20 and expenses of $6,660.70 for the year 
ended April 8, 1924. 

The condensed statement of receipts and dis- 
bursements for the fiscal year ended April 14, 
1925, follows: 

RECEIPTS : 
3alance on hand April 10, 1924......$ 6,648.10 


Dues collected since above 
NE oe Ste eats os eee $8,639.00 
Sale of lien law books...... 10.50 
Extra contributions for legal 
UU NINO os 5.4.55 a ois BO 213.85 
= “SeR6s Ob 
MEREORURN co <u) amp ss ow w h Nwa WH Uw ie een $15,511.45 


DISBURSEMENTS : 
Secretary’s salary to April 1, 1925... 
Traffic expense: 
Salaries and traveling ex- 


2,400.00 


oS ear aaa) $4,703.59 

BONG sess susieeueoes wens 360.00 
————__ 5,063.59 
"TRECGHUTCT ES: BEDCTBC ..o.s.4.5i54 2.4.0.00% 15.00 
Treasurer’s bond, Nat’l Surety Co.. 17.50 
Sa ORMOORCS 6 5c x 65-66 care ase ess 188.31 
Stationery, printing and postage... 757.65 
TElCSTADh CXPOENSE 2 icin ccc ccce sre 68.16 
EVEN: S55 fs/o iw acne ies ole planet eres oters $ 8,510.21 

Balance on hand April 11, 1925, Second 
National Bank Houston............. $ 7,001.24 


All bills paid to date. 
Dues not paid by members... .$1,200.00 


Report of Traffic Manager 


R. G. Hyett, traffic manager, presented his 
report in printed form, which he distributed to 
the visitors. In this report he called attention 
to the railroads as a reliable and‘ satisfactory 
avenue of transportation, and stated that lum- 
berman have always helped with their resources 
to make possible the building of many miles of 
road which will be of great service to the State 
and industry. The most valuable service ren- 
dered is the quotation of rates and keeping the 
membership advised of proposed changes. The 
membership is becoming aware of the advantage 
of having freight bills audited. In many cases 
returns have been large. Rates and sailing 
schedules over water routes have been furnished, 
and this kind of transportation is increasing 
rather rapidly. With the completion of the 
intercoastal canal, a large number of Texas 
points can use this transportation. 


Secretary Tells of Association Activities 


In his report, Secretary J. C. Dionne stated 
that the association has passed the place where 
it needs to make a fight for members and for 
association activities on the part of members. 
These it has had for a number of years. It 
has always operated not in fear of law but in 
respect for law. It is unique in being without 
a constitution or bylaws, and yet no other or- 
ganization is operated with more fidelity to ful- 
filment of its intents and purposes or with more 
harmony within its ranks. The secretary paid 
tribute to Traffic Manager Hyett and President 
Spencer. Texas has grown as a lumber con- 
suming State. It now produces 1,500,000,000 
feet of lumber and consumes twice that amount. 
Texas dealers must educate themselves in the 
use of western woods to some extent. In clos- 
ing, Secretary Dionne stated that the associa- 
tion had changed the old saying to read, ‘‘God 
helps those who help each other.’’ 

Secretary Dionne then read a telegram from 
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Houston, asking for next year’s convention, 
and another telegram from James H. Allen, 
Snark of the Universe of the Concatenated 
Order of Hoo-Hoo, St. Louis, stating that for- 
estry matters required his presence in Washing- 
ton so he could not be present to assist with 
the concatenation. 
Speaks of Pine Grade-marking 

A. J. Peavy, president Peavy-Byrnes Lumber 
Co., Shreveport, La., spoke on behalf of the 
Southern Pine Association, in regard to grade- 
marking lumber. All lumbermen have problems 
that are more or less common problems, he said. 
After describing briefly the nature and scope 
of the Southern Pine Association, he mentioned 
the matter of prices, and stated that many 
people who should know better still believe 
prices are fixed by a ‘‘trust,’’?’ when they are 
fixed now, as always, by the law of supply and 
demand. He mentioned taxation, reforestation, 
standardization, and grade-marking as outstand- 
ing problems. He spoke gainst tax-exempt se- 
curities and against a graduated income tax, 
and stated that reforestation is largely im- 
possible under present tax laws. If these laws 
are changed, reforestation will have a splendid 
chance. Lumbermen are quite willing to assume 
a fair share of the labor of reforestation. He 
then gave a brief account of standardization, 
and added that grade-marking was the logical 
development of that movement. It promised to 
be of benefit to manufacturers by placing a new 
sense of responsibility upon the manufacturers 
and their graders, and will produce better lum- 
ber. It will aid dealers and architects by mak- 
ing plain just what is being specified and sold. 
The speaker closed with a tribute to Texas as a 
great State. 

G. E. Melliff, of the Melliff-MecAllister Lum- 
ber Co., San Antonio, then introduced a,resolu- 
tion endorsing grade-marking as the greatest 
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forward step in merchandising help to the dealer 
ever made by the Southern Pine Association. 


Benefits of Grade-marking to Retailers 


E. P. Hunter, general manager of William 
Jameron & Co., Waco, asked that the benefits 
of grade-marking to retailers be explained. In 
reply, Mr. Melliff said that the retail lumber- 
man is the only merchant who sells unmarked 
and uncertified merchandise. A good retailer 
buys according to Southern Pine Association 
rules, and endeavors to sell on the same basis, 
but unscrupulous dealers who ‘‘monkey’’ with 
grades sell lumber by the same grade name 
at less price and make the honest dealer appear 
to the public as a highjacker. Grade-marking 
will help stop this dishonest competition and it 
will let the public know that the dealers are 
not ashamed to indicate exactly the stuff they 
are selling. 
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G. H. Zimmerman, of William Cameron & Co., 
Waco, stated that he felt opposed to such en- 
dorsement of grade-marking until it has proved 
what it can do. In his opinion there are not 
many unscrupulous retailers, and that kind of 
dealer will find ways if he chooses of changing 
the grade-mark on lumber. Grading is not 
an exact science, and many line boards may fall 
jn either one of two grades, and in many cases 
the retailer can honestly regrade and still keep 
within the rules. Many mills have established 
the custom of shipping better lumber than the 
rules call for. In fact, no two mills grade the 
same. Not many Texans will tamper with 
grades, but such as do can not be changed in 
their ethics by placing a letter or number on the 
end of the board. 


Manufacturers Hope to Improve Service 


Mr. Peavy replied that the manufacturers 
hoped to improve mill service by grade-marking. 
He added that Secretary of Commerce Herbert 
Hoover had intimated in the standardization 
meeting that unless lumbermen themselves cor- 
rected some features of their business, the Gov- 
ernment would undertake to do it by law. Mr. 
Melliff cited some instances of crooked practices, 
and stated that these things not only made bad 
competition but shook public confidence in all 
lumbermen. Mr. Zimmerman stated that most 
dealers have built up a reputation for honest 
service, and that this good will was of great 
value to them. Any mechanical standardization, 
if it could be worked out, would be rather cer- 
tain to destroy this individual reputation. 

President Spencer then asked L. R. Putman, 
of the Ferry-Hanly Advertising Co., Chicago, 
to tell what he had learned in his special study 
of the subject. Mr. Putman stated that his 
study had not gone far enough for him to 
speak with certainty on the subject. But he 
called attention to the fact that Texas as a 
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principal consumer of southern pine was in the 
position of leadership, and while Texas might 
not need these safeguards, they were needed 
in other places. He mentioned inferior con- 
struction of houses built for sale in certain 
northern States, and said that as he saw it, 
grade-marking would make for protection of 
these uninformed house buyers. 

On rising vote, the resolution was carried. 
Mr. Peavy thanked the association and said he 
believed the movement would be of great value 
to the industry. 

Announcements and Committee Appointments 

H. T. Kendall, general sales agent of the 
Kirby Lumber Co., Houston, then announced 
4 trip to inspect the Kirby mills at Voth and 
Bessmay, on Thursday. Parson P. A. Simpkin 
announced a concatenation of Hoo-Hoo for this 
evening, and followed the announcement with 


Shingles and Laud Savings and Loan Association 


one of his eloquent speeches for which he is 
famous, dealing with fellowship in the lumber 
industry. President Spencer then appointed the 
following committees: 

Nominations—J. M. Rockwell, of Houston; P. E. 
Turner, of Elgin, and Royal Jeter, of Cameron. 

Resolutions—T. W. Griffiths, of Dallas: E. P. 
Hunter, of Waco, and Walter Steves, of San An- 
tonlo. 

The ladies were entertained at a_ tea this 
afternoon at the Neches Club, and will be 
guests at a bridge party this evening. 

WEDNESDAY SESSION 

[Special telegram to AMERICAN LUMBERMAN] 

BEAUMONT, TEX., April 15.—The morning 
session of the convention opened with a vocal 
solo by Mrs. Irving Bettis and with a string 
quartet number, following which President 
Spencer foiled the attempt of J. M. Rockwell 
to vote roses on the president’s table to the 
good looking past president. The first address 
of the session was on the subject of Selling 
Shingles, by T. H. Morrow, of the T. H. Mor- 
row Lumber Co., Dallas. 


Service in Selling Shingles 


The word “Service” is written all through the 
history of every truly successful institution 
whether it be a hotel, railway system, steamship 
line, department store, bank, retail lumber store 
or whatever it may be. The imprint of the life 
and teachings of the Man of Galilee is being seen 
and felt more in the business world today than 
ever before. The retail lumberman who is the 
happiest and gets the most out of life is that one 
who uses the Golden Rule in measuring his lumber. 

The old idea of selling the article of merchandise 
which bears the largest percentage of profit with- 
out regard to quality has become a thing of the 
past in the realm of better merchandising. 

In selling shingles, the dealer who has at heart 
the interests of his customers and the community 
in which he lives, should decide this question. 
“What is the best shingle I can offer my trade 
and at the same time keep within a reasonable 
price limit?’ At least 75 percent of the homes 
in America are those of moderate cost, and for that 
reason it is unnecessary to consume any time dis- 
cussing the relative merits of such expensive roof 
coverings as slate, copper ete. We then come to 
the two kinds of shingles which are most in de- 
mand, viz. wood and composition. There are cer- 
tain kinds of composition shingles which are of 
extra thickness and quality and carrying a corre- 
sponding price which, under favorable conditions, 
might afford a satisfactory roof, but where one of 
this nature is found it will so far exceed in cost 
a wood shingle of corresponding wearing quality 
that a comparison would not be fair. The ordinary 
composition shingle has not proved satisfactory 
from any standpoint and instead of being fireproof 
it has failed in properly conducted fire tests to 
stand up against the wood shingle. 

When the home owner, builder or architect in- 
sist on having a composition shingle it is well 
enough for the dealer to make it clear that in 
event same should prove unsatisfactory from any 
standpoint the customer will have to look to the 
manufacturer for an adjustment if he demands 
same. 


Retailers Should Be Posted on Red Cedar 

In selling a wood shingle of proper thickness 
and quality the dealer can always give his cus- 
tomer the assurance that it means a good roof for 
many years. There are a number of woods which 
have proved satisfactory for making shingles but 
as red cedar is the most popular we will take thut 
as a basis. 

The average retail lumberman is not thoroughly 
posted from a technical standpoint on red cedar 
timber in its various growths and for that reason 
he is sometimes imposed upon by unscrupulous 
manufacturers, but if he will confine his purchases 
to only such manufacturers as those whose in- 
tegrity and ability are unquestioned he will al- 
ways be assured of proper treatment. Unfortu- 
nately there has been a tendency among a certain 
elass of manufacturers to cut down on the thick- 
ness and over dry their shingles for the sole pur- 
pose of saving in freight charges. As a result of 
this practice shingles are being sold all over the 
United States today which are practically worth- 
less as a roof covering and the home owner is the 
victim. Unless the shingle manufacturer can 
eliminate or reduce this evil to a minimum it will 
sooner or later be brought to the attention of our 
national Government in such a way as to get 
favorable action. When will the retail lumber 


dealer awaken to the re- 
sponsibilities which rest 
upon him and realize that 
his is a high calling and 
that the humble cottager 
has as much right to the 
enjoyment and protection 
of a good roof as the 
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wealthy man who lives in 
a mansion? 

The United States Gov- 
ernment has outlawed the 
6/2 shingle and it can 
not be used on any of its 
buildings. Sooner or later 
it will not be seen in 
the stock of any reputable dealer and one of these 
days a notice will come through the lumber jour- 
nals that some tall, suncrowned specimen of Amer- 
ican manhood in the form of a shingle manufae- 
turer whose moral courage equals his physical 
strength has discontinued their manufacture and 
after that the lumber world will look on the man 
who makes 6/2 shingles as a pirate and an outcast. 

In selling shingles we should not look altogether 
on the profit side of the transaction but also think 
of the roof on the old home and remember that 
we are furnishing a roof that will either be a joy 
or a disappointment to some young bride and groom 
or possibly a white haired old couple who have 
worked hard and saved every penny to provide a 
roof against the rainy day. 

There is a certain sentiment about the old roof- 
tree which is dear to all of us. Beneath its sure 
shelter the crying babe first saw the light of day 
and in after years when manhood’s clarion call had 
been answered, the face of mother, standing be- 
neath its drooping eaves shone as a beacon light 
to guide the wandering footsteps home again. 

In recent years it has been my privilege and 
good fortune to hear some of the great masters in 
the art of music. I have sat entranced and under 
the magic spell of a laughing, crying, sobbing 
violin ; Heaven in all its glorious spiendor seemed 
to open upon my enraptured vision as my heart 
and soul thrilled with the grandeur of a pipe or- 
gan; and my very being has been sect aflame with 
the matchless voice of some sweet singer who 
poured forth a flood of golden melody, but the 
sweetest music that ever fell upon my ears was 
the glorious symphony played upon the 5/244 Per- 
fection red cedar shingles of my own roof by the 
gentle patter of the rain. 





In closing, Mr. Morrow recited a poem by 
Coates Kinney expressing the sentiment en- 
gendered in the mind by the patter of the rain 
upon the shingles above a cottage-chamber bed. 

At the close of his address, Mr. Morrow dis- 
played a panel of four grades of shingles, 
which he uses in his yard to convince customers 
of the wisdom of using thick and high quality 
wooden shingles. G. E. Melliff stated that no 
member of the San Antonio association has 
handled thin shingles for many years. A show 
of hands indicated that many Texas dealers 
have discontinued selling thin shingles. 


Speaks on Importance of Reforestation 


Col. J. L. Thompson, of Houston, deseribed 
the organization of the Texas Forestry Asso- 
ciation in 1908 and its reorganization in 1915. 
He was the first to suggest that fires and razor 
back hogs were the chief enemies of reforesta- 
tion. 

Gifford Pinchot, while chief. forester, at- 
tended one of the meetings, and Col. Thomp- 
son convinced him of the destructive habits of 
these hogs in young forests. Col. Thompson 
said he was laughed at in 1908 when he sug- 
gested the danger of future timber scarcity, but 
figures show that the forest area of the country 
has been reduced to less than one-sixth of its 
original area, and at present the bulk of the 
virgin timber is west of the Rockies, while the 
great consuming territory is east of the Great 
Plains. Three million acres of Texas land are 
now practically treeless that with attention 
would produce great forests again. The popu- 
lation of Texas will probably double within the 
next twenty-five years. France, with a smaller 
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area than Texas, supports 40,000,000 people and 
has more growing timber than Texas. 

Col. Thompson said it was important that all 
congressmen and State officers elected by Texas 
should understand the importance of reforesta- 
tion. Reforestation is of vital interest to the 
people of the plains area of the State, and he 
spoke of the menace of fire and asked for bet 
ter patrol and more signal towers. He urged 
that the association appoint a forestry commit- 
tee to cooperate with the State forestry asso- 
ciations, 

Secretary Dionne then introduced T. Tilford, 
a sawmill man, author and story teller, who 
entertained the convention by delivering part of 
Bill Nye’s lecture on adventures in milking. 

Problems of Paint Selling by Retailer 


H. J. Kuhn, of the Kuhn Paint & Varnish 
Co., Houston, then presented an exhaustive 
study of ‘‘Selling Paint.’’ He confined his 
study to the problems of paint selling by the 
retailer in a small town, and began by stating 
that there was a vast difference between han- 
dling paint and selling paint. He said the 
dealer who put in a poorly assorted stock and 
waited for trade got. business from the bargain 
hunter well supplied with mail order catalogs 
and from the painter whose chief efficiency les 
in increasing the size of the bills receivable. 
The country is only 25 percent painted, so the 
field for business is large. He stated that paint 
not only preserves structures, but also contrib- 
uted enormously to contentment and sanitary 
environment. 

He outlined the stock the small town dealers 
should carry, and laid special emphasis on the 
necessity for going out to discover prospects. 
Forty-four percent of business comes from 
townspeople and 33 percent from farmers. Most 
of the remainder is brought in by painters. 
Since painters apply more than half the paint 
sold, it is well to have their good will and they 
may well be considered entitled to a certain 
wholesale standing and receive a certain dis 
count. “The paint department should be in 
charge of one man, and that man may well re- 
ceive a small commission on sales. Mr. Kuhn 
then described the methods used in arranging 
for deferred payments, and stated that this 
brought much business and also lengthened the 
painting season. 

Luncheon Meeting of San Antonio Retailers 

The San Antonio association of retailers then 
staged a luncheon meeting such as is held in 
the city each week. 

The secretary called the roll and read the 
minutes of the last meeting, showing the char- 
acter of the work done by the association, such 
as handling advertising and charity pleas and 
the like. G. IX. Melliff, who is president, had 
the meeting in charge, and explained briefly to 
the audience the operation of the association’s 
machinery. Je stated that the organization 
served not only to keep dealers in touch with 
‘each other, but also to present a united front 
on matters that affect local retailing business. 
There were reports by committees on advertis 
ing, subscriptions, credits, Hoo-Hoo affairs, 
and the like. 

T. W. Griffiths, who sat in at the meeting as 
a visitor, made a speech of appreciation of the 
San Antonio work and expressed the belief that 
similar organizations would prove beneficial to 
other cities of the State. Mr. Melliff answered 
a number of questions from the floor in regard 
to the operation of the association. 

Entertainment Features 

The convention is being operated on the basis 
of a half day convention *meeting and a half 
day of entertainment. This afternoon is being 
devoted to a series of boat rides down the 
Neches River and to a golf tournament at the 
Beaumont Country Club. The ladies were en- 
tertained at a golf tournament for delegates 
and their ladies. 


THURSDAY SESSION 
[Special telegram to AMERICAN LUMBERMAN] 
BEAUMONT, Tex., April 16.—At the begin- 
ning of the morning session, the resolutions 
committee brought in a report expressing high 
appreciation of the hospitality of Beaumont, 
and thanking local lumbermen and their wives 


for the entertainment, and the Boy Scouts who 
ucted us messengers and orderlies, and the local 
and trade press and the musicians. <A resolu- 
tion was also passed, expressing appreciation of 
the work of Secretary of Commerce Hoover in 
standardization. 

The nominations committee presented the list 
of nominees for directors, as follows: 


T. W. Griffiths, Dallas; E. P. Hunter, Waco; 
L. K. Morris, Brownsville; Willard Burton, Fort 
Worth; P. E. Turner, Elgin; J. M. Rockwell, Hous 
ton; U. N. Olver, Amarillo; A. B. Mayhew, Uvalde ; 
G. KE. Melliff, San Antonio; R. G. Miller, Austin ; 
T. B. Hinkle, Paris; Robert Lander, El Paso: T. B. 
Pruitt, Pecos; W. L. Foxworth, Dallas; F. W. 
Murphy, Houston; N. C. Hoyt, Houston; W. T. 
Carter, Houston; J. F. Barnes, Waco; W. M. Mow- 
lan, Corsicana; R. P. Jeter, Cameron; F. F. Har- 
din, Brownwood; Douglas Wolseley, Fort Worth: 
T. C. Spencer, Houston: G. W. Gray, Hamlin; 
W. S. Howell, Bryan; J. H. Cooke, Houston; BE. H. 
Lingo, San Diego, Calif.; W. T. Harris, Dallas; 
Charles Bartlett, Dallas; Miers C. Johnson, EI 
Paso ; Sam Houston, Floresville; W. B. Sloan, Fort 
Worth; H. T. Kendall, Houston; T. W. Blake, 
Houston; U. S. Pfeuffer, New Braunfels: VP. J. 
Wooldridge, Plainview; W. L. Thomas, Weimar: 
W. B. Brazelton, Waco; H. B. Hawley, Dallas; 
Hubert B. Oxford, Beaumont; M. Maverick, San 
Antonio; I. P. MeFarland, Houston ; Walter Steves, 
San Antonio, and Curtis Vaughan, San Antonio, 


J. M. Pritchard, representing the Hardwood 
Manufacturers’ Institute, made a brief speech, 
describing the efforts of his organization to 
extend the use of hardwoods and especially of 
gum. The use of gum has increased 300 per- 
cent since 1914. The institute is promoting the 
sale of hardwoods through retailers by having 
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it finished at the mill ready for use instead of 
depending upon planing mills for remanufae- 
ture. 


Tells of Commerce Chamber and ‘‘B and L’’ 


S. Kk. Eberstadt, secretary of the Chamber 
of Commerce of Bryan, talked on the ‘‘ Building 
& Loan Movement in the Small Town.’’ He 
brought many exhibits of produce and pictures 
of houses from his town. 

The speaker described in detail the working 
of the ‘‘Bryan Plan’’ under which one of the 
most successful building and loan associations 
of the Southwest has been built up. Before 
proceeding to that part of his address, Mr. 
Kberstadt told of the form of organization, 
activities and ideals of the Bryan Chamber of 
Commerce, which sponsored the organization of 
the local building and loan association, and to 
whose cooperation much of its suecess has been 
due. Bryan is a city of 8,500 population, and 
in the last ten years has shown a gain of 52.3 
percent. It is not, said Mr. Eberstadt, a boom 
town, its growth having been steady and natural. 
The town is under a commission, city manager, 
form of government, and owns all its public 
utilities, including water, lighting and sewer- 
age. Under the codperative Bryan plan the 
city commissioners receive but $5 a month each 
for their services. So well is the city managed 
that the tax rate is only $1.81. Bryan is an 
edueational center, the Texas Agricultura] & 


Mechanical College being situated there, as wel] 
as other institutions of learning, besides fine 
public schools. It has more paved streets than 
any other Texas city of equal population, with 
fine stores and business houses, while the many 
magnificent homes, handsome cottages and at- 
tractive bungalows with well kept lawns and 
beautiful flowers, make it truly a city of homes, 
There is, said Mr. Eberstadt, moreover, a won- 
derful spirit of cobperation and progress, the 
only ‘‘knockers’’? being the carpenters and 
other mechanics who use their hammers solely 
for the building up of the town. . 

The Bryan Chamber of Commerce has a 
membership of. over 600 active members, which 
is «a continuous membership. That is, it is not 
necessary to make annual drives for members, 
Once enrolled the members stick year after year, 
paying their dues and participating in the ae. 
tivities. The organization is governed by a 
board of twenty-five of the town’s leading busi- 
ness men, mecting regularly every Tuesday 
morning at 10 0’clock, rain or shine. In the last 
eight years there has not been a weekly meeting 
missed, and the average attendance of directors 
has been nineteen. 

We know that in both the chamber of commerce 
and the building and loan association, we have 
developed a wonderful town and building plan, 
said Mr. Eberstadt, which we are more than will- 
ing to pass along to the other fellow. We are re- 
ceiving calls from all sections of Texas and other 
States. During 1924, on invitation from other 
chambers of commerce and under leave of absence 
given me by my organization, I visited sixteen 
towns—-and during the last three years, forty-nine 
towns—where I put on all day railies, from 10 
a. m. to 10 p. m. In the afternoon stores were 
closed to permit the people to hear me discuss 
the Bryan plan of building and loan associations, 
and if they were sufficiently interested and wanted 
such an organization, I would proceed to sell the 
stock and organize right on the spot. I organized 
an association at Brenham, selling for it $200,000 
stock; at Longview, $100,000; at Navasota, $115,- 
000; at Center, $85,000; at Wills Point, $75,000; 
at Decatur, $85,700; at Beeville, $15,000 ; besides 
many other places. For this service, which means 
five or six meetings a day, and talking from six to 
seven hours, riding midnight trains ete., I have 
never asked or accepted one penny, beyond actual 
railroad fare and hotel expenses, this being but a 
part of the Bryan plan of codperation and render- 
ing service to the other fellow. 

How ‘*B and L’’ Association Was Formed 

Mr. Eberstadt then proceeded to describe in 
detail the form of organization, method of op- 
eration ete. of the Bryan Building & Loan As- 
sociation, as follows: 


Back in 1918 Bryan began to feel the shortage 
of homes, and the chamber of commerce began to 
exert every influence to try and relieve the hous- 
ing problem. After much time and study it was 
decided to try to organize a building and loan asso- 
ciation, which it was thought would in a measure 
relieve the situation and encourage the building 
of homes. At that time not much thought was 
given to the investment feature, the hue and cry 
being for more homes for Bryan. 

In March 1919, a committee, of which I had the 
honor of being a member, was appointed to sell 
stock, and after working night and day for 28 
days, 1,250 shares, a total of $250,000 stock, was 
sold to 145 subscribers. Bylaws were drafted, di- 
rectors and officers elected, a charter was applied 
for, with capital stock of $500,000, and on April 
1, 1919, the organization was ready for business. 
April 1, 1921, two years later, the second series 
of 1,250 shares, or $250,000, was solid in twenty- 
six hours to 118 subscribers. In 1922 the charter 
was amended increasing the capital from $500,000 
to $1,500,000, and on April 1, 1922, the third 
series of 1,250 shares, or $250,000. was sold in 
eight hours to 114 subscribers. April 1, 1923, the 
fourth series of 1,250 shares, or $250,000, was sold 
to 122 subscribers in two hours and thirty minutes; 
April 1, 1924, the fifth series of 1,250 shares, oF 
$250,000, was sold to 96 subscribers in forty five 
minutes. <A hurried meeting of the board of direc- 
tors was called and they authorized another 625 
shares to be sold. These 625 shares, or $125,000, 
was sold to 55 subscribers in forty minutes, making 
a total of 1,875 shares, or $375,000, sold to 151 
subseribers in one hour and twenty-five minutes. 
On March 31, 1925, the sixth series of 625 shares, 
or $125,000, was sold to 52 subscribers in twenty- 
two minutes, making a total of 7,500 shares, 0f 
$1,500,000, sold to 702 subscribers. The board 
of directors have applied to amend the charter 11 
creasing the capital of $1,500,000, all sold, to 
$2,500,000. This tells, more than any words I 
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might utter, the confidence the citizens of Bryan 
nave in the building and loan association. 


Has Never Had to Foreclose a Loan 


The bylaws give the stockholders the right to 
withdraw at any time after 12 months with 4 per- 
cent withdrawal value, but to date the organiza- 
tion of over 700 members has never had an applica- 
tion for withdrawal, as the stock always finds a 
yeady market at not less than 8 percent profit. 
The organization have never had to foreclose a 
Joan, and not a member is in arrears. The first 
loan Was made four months after organization, and 
to date 150 homes have been erected; $300,000 
has been loaned for homes, besides $13,000 stock 
Joans. Monthly dues amount of $7,500 and monthly 
interest to $2,500, making a total of $10,000, which 
increases each month as additional loans are made. 
This money is loaned on first lien notes at 8 percent 
and compounded monthly interest in advance, 


The “Bryan Plan” Described 


What is this Bryan plan and how do we do it? 
The board of directors is composed of nine of our 
leading and most successful business men, who 
give of their time without receiving one penny for 
their services. The chamber of commerce fur- 
nishes me as secretary-treasurer without pay, and 
no one receives a cent of salary, except the book- 
keeper, Who draws a small salary. 

You might advance the idea that this will work 
in Bryan but not in other places, as other men 
have too much of their own business to attend to. 
I would say that all depends on their love, loyalty 
and deep interest in their home town, and but few 
places in Texas or any other State can boast of 
as public spirited citizens as are found in Bryan. 
The splendid and progressive gentlemen forming 
our board of directors lay aside their own personal 
business at any and all times to render service to 
the building and loan association. It is the public 
spirit and coéperation of such men that have made 
the organization the great success it is. 


Routine Requires But Littie Time 


I have my part of the work so systematized that 
I put in little more than a day and a half each 
month serving the organization as secretary-treas- 
urer. On the first of the month I collect at the 
three banks about $6,000, and the balance is paid 
me by the tenth. I consider this work one of the 
greatest any secretary can perform for his organ- 
ization ; further, a chamber of commerce could not 
render more constructive service or heve a bigger 
year’s program than to organize a pbuilding and 
loan association, even if it should take an entire 
year’s work to put it over, and though the Bryan 
plan of handling such an organization may be con 
sidered “small town” stuff, I don’t believe it can 
be excelled anywhere, either in small towns or 
large cities. Such an organization directly affects 
real estate, for many lots that now lie vacant in 
some towns would soon have little cottages upon 
them. No business is more directly affected than 
the lumber yards, the architects, contractor, plumb- 
ers, painters, brick layers and all otier classes of 
workmen ; hardware and furniture dealers, in thus 
increasing the valuation of a town and the revenue 
of the publie utilities; in faet every citizen 1s 
directly or indirectly benefited by home building. 


How the Money Is Loaned 

The guestion most often asked is, can you loan 
all the money you get in monthly? We have never 
solicited a loan, or spent a cent in advertising 
for same, yet we have never been able to take care 
of all of the applications that are filed with us. 
Right now we have on file applications for more 
than $85,000 for homes, for every home we take 
over we have applications for from three to five, 
and if we didn’t get another application for the 
next eight montns we would be able to run right 
along very smoothly and loan out every penny 
on applications on file. 

Under the Bryan plan an applicant does not 
have the least trouble building a home; he is not 
worried with a lot of red tape and indefinite wait- 
ing to own a home: all he has to do is own 
stock, file his application for a loan—-he of course 
Must own his lot—then make arrangements with 
his contractor or lumber dealer to carry him until 
his time comes and the building and loan associa- 
tion can take it over. The contractor files a build- 
er’s and mechanic’s lien and builds the home; 
when completed he turns the key over to the owner, 
who moves in and pays the contractor S percent 
interest from that time on until the building and 
loan association takes up the lien. Our real estate 
and building committee inspects the property and 
reports on it; at the next meeting the directors 
act upon the amount of the lien, and as soon as 
the funds become dvailable the lien is taken up 
With a check payable to the applicant and con- 
tractor jointly. We loan 60 to 75 percent of the 
actual value of the house and lot. If the amount 
the building and loan association loans will not 
cover the amount of the lien, the lumber yard 
takes second lien for the difference, and the Bryan 





lumber yards under this plan build as many homes 
as they possibly can get, very often carrying $15,- 
000 to $25,000 paper waiting for the building and 
loan association to ‘take over the load; to help 
people to get in the building and loan association 
the lumber dealers carry 100 to 175 shares each, 
paying monthly dues of $100 to $175, and when we 
put on a new series it is not a question how much 
stock the lumber yards want, but of how much we 
will let them have. 
Selling Services and Side Lines 

Roy Gaither, of William Cameron & Co., 
Waco, has made a careful survey of selling serv- 
ices and side lines. Side lines, he said, are the 
biggest half of business and offer the best 
avenue for expansion of business. The prin- 
ciple to be followed in adding side lines is not 
the selection of alien merchandise that may be 
easy to sell, but adding those things that will 
naturally complete home building service. The 
vocation of a merchant is not the peddling of 
merchandise but the intelligent sale of the fune- 
tion of merchandise. A garage should be 
thought of as a protection for the car. Flower 
boxes are for the growing of flowers. A house 
is for comfort and well-being of people. 

A dealer handling side lines is not looking 
for substitutes for lumber, but if he is a good 
merchant he studies the proper uses of lumber 
and other merchandise needed to fabricate it 
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into homes. He teaches people to use hard- 
woods or edge grain flooring and generally to 
build better and more artistically. 

While lumber will remain the most important 
line of the dealer, he is not now a one-com- 
modity man. His goal is the selling of better 
homes, and to do this he must help customers 
visualize his services in terms of the completed 
product. Remodeling has come to be an im- 
portant part of his business when looked at in 
this way, for while it may not offer large indi- 
vidual sales of lumber, it does make for better 
homes. This message is lost if service is not 
reasonably complete. 

Store helpers who do not now sell side lines 
effectively will be able to do so when they are 
educated to know goods and their uses, and they 
will be able to see that customers have all 
things necessary to finish up the job properly. 
The volume of side lines is so large in the sales 
of the Cameron Co. that it has installed a sales 
analysis department. This department finds 
how much is invested in each store in each of the 
twenty-four different departments, and shows 
whether or not the turnover is satisfactory in 
relation to the investment. Much stock moves 
sluggishly simply because helpers overlook it. 

Building and Loan Question 

G. E. Melliff reported for the special com 
mittee appointed by the board of directors to 
investigate the wisdom of establishing a State 
wide building and Joan organization for the 
purpose of aiding home financing in the smaller 


towns. He stated that the question has been 
up for years, and added that the committee be- 
lieved it was needed and was feasible. He out- 
lined a tentative plan for such an organiza- 
tion, under the general patronage and super- 
vision of the association, and went into con- 
siderable detail in regard to its organization 
and system of working. He said that to do 
something of direct benefit to dealers in smaller 
places, it could find nothing more useful than 
home financing, and added that such an or- 
ganization would have far more to sell than 
interest bearing securities. It would sell the 
State a great number of saving and home own- 
ing citizens. After some discussion, it was 
voted to continue the committee and that it 
proceed with the work of organization under 
the supervision of the board of directors. 

At this point the convention voted to meet 
next year at San Antonio. 


Manufacturer Addresses Retailers 


The final address of the convention was by 
John Henry Kirby, who stated in his urbane 
manner that it was always a pleasure to come 
to Beaumont, the great lumber city, and to 
mingle with the lumber retailers of the great 
State of Texas. He spoke briefly of the stand- 
ardization movement, and paid high tribute to 
Secretary Hoover. He added that grade-mark- 
ing was a logical addition to the standardiza- 
tion movement and would guarantee home own- 
ers against unscrupulous builders. 

Then this eloquent orator and patriot, whose 
thought is always centering about the welfare 
of this country, pointed out some conditions 
which, he stated, must give every honest citizen 
cause for uneasiness. Speaking as a Democrat, 
he recalled the action of his party fellows in 
Congress who had made an alliance with the 
radicals and rebels of the Republican party, 
and he attributed to this alliance the overwhelm- 
ing Republican victory in the recent presiden- 
tial election. But following the election, when 
the country seemed to be riding a wave of con- 
fidence, the President tried to form a cabinet. 
Then the Democratic members of the Senate 
again formed an alliance with the same rebel 
Republican element, to defeat and humiliate 
the President. 

Mr. Kirby found no fault with the exercise 
of the constitutional right to advise and con- 
sent to appointments, but he did look with 
apprehension upon this unnatural conspiracy to 
defeat an appointee with whom no reasonable 
fault could be found that would unfit him for 
office. This action, he stated, shook publie con- 
fidence and destroyed for a time the prosperity 
of the country. Confidence seems to be return- 
ing, and this is probably because of the protest 
and resentment expressed by the people against 
the action of the Senate. He pointed out the 
fact that these so called progressives had voted 
without debate to confirm an attorney-general 
who belongs to the reactionary wing of the Re- 
publican party, a@ man in whom Mr. Kirby 
found much to commend. He stated it was not 
important who was attorney-general, but it was 
important that publie confidence in the Govern- 
ment be sustained. 


Officers Elected 

The directors then retired and elected the 
following officers: 

President—G. E. Melliff, San Antonio. 

First vice president—J. H. Cooke, Houston. 

Second vice president—Hubert Oxford, Beau 
mont. 

Third vice president—Hugh Hawley, Dallas. 

Treasurer—T. W. Blake, Houston. 

Sergeant-at-arms—Jack Ray, Waco. 

Secretary—J. C. Dionne, Houston. 

Assistant secretary and traffic manager-—-R. G. 
Ifivett, Houston. 

The visitors go this afternoon by special 
train, as guests of the Kirby Lumber Co., to 
visit its mills at Voth and Bessmay. They will 
be entertained at a barbecue lunch at Voth. 

At a great concatenation held Tuesday night, 
forty-nine kittens were initiated and a number 
of cats were reinstated. Parson P. A. Simpkin 
acted as Snark, and a number of high officials 
were present, including Bolling Arthur Johnson, 
founder of the order. 





58 


AMERICAN LUMBERMAN 


APRIL 18, 1995 





es 


Arkansas Retailers Endorse Local Organizations and Condemn 
Direct Selling on Part of Wholesaler as Unethical Practice 


[Special telegram to AMERICAN LUMBERMAN] 

LitrLe Rock, Ark., April 15.—The twenty- 
first annual convention and exhibit of the 
Arkansas Association of Lumber Dealers was 
opened at the Hotel Marion this morning at 
9 o’clock. After registration and enrolment of 
new members, Talbot Feild, of Hope Lumber 
Co., Hope, president of the association, called 
the meeting to order and introduced Charles 
Evans, of Little Rock, as song leader, who led 
the gathering in singing ‘‘America’’ and sev- 
eral old southern favorites. 

President Feild then delivered his address, 
calling this the ‘‘back to prosperity conven- 
tion.’? He stressed the importance of this 
convention at this particular time, concluding 
by welcoming the members to the meeting and 
expressing a belief in the great benefit to be 
derived by all through the gathering. 


Convention Committees 
The following convention committees were 
appointed: 
Nominations—J. W. Wilson, M. D. Turner and 


J. H. Swanson. 
Resolutions—C. R. M. D. McCloud 


J. F. Hines. 

Suggestions—J. C. Dawson, Robert Stevens and 
A. F. Poole. 

President Feild then introduced the principal 
speaker of the morning, Frank A. Chase, gen- 
eral manager of the American Savings, Build- 
ing & Loan Institute, Kansas City, Mo. Mr. 
Chase’s subject was ‘‘ Home—How to Get It.’’ 

Mr. Chase is probably the world’s foremost 
authority upon building and loan, and he de- 
voted one hour and a half in speaking of this 
and its relationship to the lumber business. The 
two main parts of selling, he stated, are in 
creating a desire for the article coupled with 
the ability to purchase. Most of the emphasis 
in the past has been placed on the former, thus 
causing much wasted advertising on those who 
are in no position to buy it. How much easier 
it is, he said, to supply the public with a means 
for buying after which the desire for the article 
comes quite naturally. Building and loan asso- 
ciations are the most suceessful means of doing 
this in regard to home building. Such an or- 
ganization overcomes most of the defects of 
financing, since it provides cash business for 
the lumber dealer, so that the large capital 
necessary for carrying on an extensive credit 
business is no longer needed. 

Sketches Growth of Building and Loan 

He sketched the growth of the building and 
loan association, founded 94 years ago as a 
home building plan by a few workers in a 
suburb of Philadelphia. The idea has now 
spread until there are 11,000 associations with 


Black, and 


assets of over $4,000,000,000 and 8,000,000 
contributing or borrowing members. Home 
ownership brings permanency, independence 


and thrift, and discourages socialism and rad- 
icalism. Good business and good citizenship 
necessitate putting people in homes of their 
own. Mr. Chase advised the lumber dealers to 
cooperate in establishing building and loan asso- 
ciations to stimulate interest in home owning 
and home building. In so doing, they not only 
stimulate their own business but act as a great 
benefit to the community. 

B. E. Line, of Kansas City, Mo., secretary 
Southwestern Lumbermen’s Association, follow- 
ing Mr. Chase, told of the Oklahoma City con- 
vention of Southwestern association, and urged 
a more complete membership in the Arkansas 
association, complimenting Secretary L. P. 
Biggs, of Little Rock, on the work he has 
accomplished toward this end during the last 
year. 

Advocates Careful Selection of Retail Lines 

The afternoon session was opened by R. KE. 
Montgomery, president of the Lee Lumber Co., 
of Memphis, Tenn., with an address entitled 
“¢Sell All of It—Not Some of It.’’ Mr. Mont- 
gomery remarked that his subject was some- 
what beyond him, as he was not advocating a 


dealer going beyond his depth in handling a 
too complete line. His plea, rather, was to 
supply as many of the building needs of the 
customers as the dealer can do at a profit. 
‘*Select your lines carefully and then display 
them where they will attract the notice of the 
customer. When a man comes in to buy some- 
thing, find out what he is going to use it for, 
and then see how many other things that you 
handle he is going to need in the project. 
Lumber dealers do not sufficiently appreciate 
their prospects, nor work with them intensively 
enough. Keep all your stock in mind, said Mr. 
Montgomery. 

The next speaker was L. E. Sigur, of the 
Southern Pine Association, New Orleans, La. 
He spoke of the relation between the Southern 
Pine Association and the retail lumber dealer, 
illustrating his talk with several practicable 
examples of more ideal conditions. 

The last number on the afternoon program 
was a demonstration in lumber estimating, led 
by Rex Sharpe, in which the whole audience 
participated. 

At 8 o’clock a Hoo-Hoo concatenation was 
held in charge of R. J. Williams, Vicegerent 
Snark of the Little Rock district. 

THURSDAY SESSION 

[Special telegram to AMERICAN LUMBERMAN] 

LITTLE Rock, Ark., April 16.—At the execu- 
tive session of the Arkansas Association of 
Lumber Dealers, which took place Thursday 
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morning, Secretary Leonard P. Biggs took the 
floor and spoke of the two great troubles in 
the retail lumber business; first, price cutting 
and personal animosity in the local field due to 
strong local competition; second, tendency to- 
day of the manufacturer and consumer to get 
together jumping over the intermediary local 
dealer in their transactions. He said the re- 
tailer is responsible for this condition because 
he has not drawn up a common working code 
of ethies by which the manufacturer may know 
to whom he may and may not sell. 

He then put the main problem of the con- 
vention before the meeting to get the channel 
of distribution straightened out, which is to 
be through the retailer in all cases. 

He then presented to the meeting a number 
of resolutions which he had drawn up, which 
by establishing thorough codperation between 
the dealers would iron out most of their diffi- 
culties. The main problem under discussion 
was that of the wholesaler or manufacturer who 
sells to the dealer but at the same time sells 
direct to the consumer in a neighboring town, 
thereby carrying on both a retail and a whole- 
sale business. 

The discussion of the convention was toward 


drawing a confession from the manufacturer 
as to whether he is in the retail or the whole. 
sale business and making his purchases accord. 
ingly. 


Resolutions Adopted 


The five resolutions are as follows: 
Resolution No. 1 


WHEREAS, It is obvious that an annual conyoep. 
tion of retail lumber dealers does not provide suf. 
ficient contact between dealers, and 


WHEREAS, It is equally obvious that frequent 
social contact between dealers has desirable results 
in the way of educating dealers to higher ethical 
practices in their business, therefore, for the rea. 
sons and purposes stated, be it 

Resolved, That the association promote and 
foster the organization of the retail lumber dealers 
of the State into local groups as follows: 


1. The groups so formed shall be social clubs. 

2. The membership shall be composed of retail 
lumbermen, regardless of association affiliation, 

3. The clubs shall be known as “Pepclubz.” 

4. The purpose of the clubs is to provide social 
and business contact between dealers in the same 
community, educate dealers in the ideals, prac- 
tices and principles of the retail lumber trade, and 
methods by which the retail dealers may more ef. 
ficiently and economically serve the public, to bring 
the public and the lumber business into better un- 
derstanding and to promote good fellowship be- 
tween lumber dealers. 

5. The clubs shall be organized into groups of 
not less than seven yards. 

6. Clubs will be organized in such localities ag 
may have a sufficient number of yards conveniently 
located geographically, tentatively, the territorial 
allocation shall be according to specified schedule, 
Changes may be made from time to time as ocea- 
sion may demand. 

7. The only officer of the club shall be a pre- 
siding officer, selected by the elub who will serve 
for one year. 


8. The club will have no membership dues or 
fees. When meeting at dinner, each person will 


pay his own bill. 

9. The club will meet at such time and _ place 
and on such notice as it may decide upon, such 
meeting, however, to be not less than once a 
month. 

Resolution No. 2 


Resolved, That the board of directors be re 
quested, in preparing future convention programs, 
to provide thereon an executive session of not 
less than one and one-half hours. 


Resolution No. 3 

WHEREAS, Some disagreement has arisen between 
the retail lumber dealers of the State, on the one 
hand, and the wholesalers of building materials, on 
the other hand, relative to the distribution of 
building materials, and 

WHEREAS, We believe that a clear expression of 
the point of view of the retail trade would be 
beneficial to both parties, 


Therefore, For the purpose of promoting and 
maintaining cordial relations, we state our ad- 
herence to the following principles: 

1. That in the distribution of merchandise be- 
tween point of production and point of consump- 
tion, there are two factors that, each in his own 
sphere, perform necessary functions. First, the 
wholesaler who may be manufacturer, jobber or 
commission merchant, who warehouses merchan- 
dise in large quantities to supply the needs of the 
retail dealer; and, second, the retail dealer who 
buys in smaller quantities and for the purpose of 
resale to serve the needs of the consumer. 

2. That the distributer has a legal and moral 
right to procure his distribution in any manner 
he may see fit. 

3. That in the very nature of things a distribu- 
ter can not in a given territory and at the same 
time occupy the dual and inconsistent status of 
both wholesaler and retailer. 

4. That any wholesaler who at any time or place 
or under any circumstances sells to the consumer 
should be considered to be in the retail business. 
This is subject to exception in those localities 
where the wholesaler customarily maintains a Tr 
tail business and in cases where the consumers’ 
requirements are too large to be handled by 4 
retail dealer. 

5. That this classification of the wholesaler a5 
a retail dealer is not affected or modified by the 
real or alleged sales indifference of the retailer: 
by the request by the consumer of the wholesalet 
for quotations; by the fact that the wholesalet 
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nas no customer in that locality; that there is 
no dealer in that locality; nor by the fact that 
the wholesaler accords to the local dealer more or 
less so called protection. 

6. That when a distributer, under the guise 
of wholesaler, solicits business relations with the 
retailer, the retailer has the right to require of 
the wholesaler a definite sales policy backed up 
by action consistent therewith, applicable at all 
times at all places in the territory and not a policy 
made to fit each particular situation. 

Resolution No. 4 

WHEREAS, There exists a practice by which the 
wholesaler sells the consuming trade through sales- 
men and by mail and allows to the retail dealer 
a small commission on the sale, called ‘‘protec- 
tion” ; and 

WHEREAS, Such is inconsistent with the proper 
function of both the retailer and the alleged whole 
saler, 

Resolved, 1. That the retail dealers of this State 
will neither demand nor accept any commission 


Millwork Cost 


The eleventh annual convention of the Mill- 
work Cost Bureau was called to order by Presi- 
dent E. J. Curtis, of Clinton, Iowa, at 2:30 
p.m. Thursday. There was present a large 
and representative attendance of millwork 
manufacturers, which filled the spacious Floren- 
tine Room of the Congress Hotel, Chicago, prac- 
tically to its seating capacity. 

In his opening address, President Curtis gave 
a tribute to Former President F. J. Moss, who 
‘‘so ably and unselfishly guided this organiza- 
tion during the first ten years of its existence, 
surrendering the helm to the present executive 
one year ago.’’ President Curtis quoted Mr. 
Moss’ injunction when turning the ship over to 
his suecessor, ‘‘ Boys, steer straight and keep 
her in sight of land.’’ 

During the last year, said President Curtis, we 
have more than kept off the rocks. We have 
grown, but we have not, I regret to say, maintained 
the phenomenal numerical and financial progress so 
conspicuous during the last year of the former ad- 
ministration. Our total membership numbers a 
few more than our 1924 maximum, and in other 
respects—number enrolled in estimators’ course, in- 
stallation of cost systems, and accumulations of 
cash reserve—-we have steadily progressed. 

Without discredit to ourselves and at the cost of 
some $3,500, we have witnessed the birth and the 
serious jllness—if, indeed, not the death—of the 


International Woodwork Institute. Many in- 
dividuals and some groups are determined that 
this splendid work shall not fail, and to these 


people we should give our support and should 
solicit the support of varicus lumber manufactur- 
ing agencies in the interest of a constructive pro- 
gram important to the entire woodworking indus- 
try. 

Organization Deals With Fundamentals 

There can be no greater tribute paid this asso- 
ciation than to say that it is conceived of funda- 
mentals, breeds fundamentals, and thrives on 
fundamentals. It is, in truth, a family of funda- 
mentals and its family name is ‘Costs.’ Its oldest 
child is Factory Cost, its second is Overhead Cost, 
and its third is Distributing Cost. Never in its 
formal or informal meetings have selling prices 
been mentioned, that, in itself, being an everlasting 
tribute to its conception and the legal strength of 
its fundamental position. 

When that inevitable period of readjustment 
comes, let us not forget our three basie funda- 
Mentals. Let there be then the same regard for 
costs that there is today. Let us not forget that 
if costs are disregarded there can be no profit, and 
that without profit we can not pay our proper 
obligations to those who work with us, or to those 
for whom we work. 

When Is Lumber “Commercially Dry’? 


One thing occurs to me now as of special im- 
portance and perhaps worthy of brief elaboration. 
I have in mind the matter of kiln drying and the 
interpretation of the term “dry” or “kiln dried.” 
The kiln drying problem has been on our program 
ia prior years and I haven't the slightest hesitancy 
in Tecommending that it be placed there each year 
for at least a brief discussion. : 

All of you are familiar with the activities and 
furpose of the Central Committee on Lumber 
Standards, and through the trade press have fol- 
lowed the progress of that body. One of its func- 
tons has been the determination of all sizes, grades 
and weights of all kinds of lumber. In determin- 
ng weights, it was agreed that there should be 
wo standards—one for green lumber and one for 


on sales made by the wholesalers either by per- 
sonal solicitation of the consumer or by mail. 

2. That if such Wholesaler desires to sell the 
consumer, he will make the sale direct, make his 
own collection and adjustment, disregarding the 
dealer entirely. 

Resolution No. 5 

WHEREAS, The retail lumber yard is and has for 
many years been one of the logical steps in the 
distribution of cement from mill to user, and 

WHEREAS, The cement mills prefer 
this method of distribution, and 


ostensibly 


WHEREAS, The existing situation with regard to 
the selling practices of the mill is so unsatisfac- 
tory as to cause the retail dealer to debate the 
question of requiring the function of all final dis- 
tribution to be assumed by the mills, we deem it 
advisable to call attention to some of the existing 
facts in relation thereto. 

The distribution of cement is in a very chaotic 
condition. The responsibility for this condition 
can not be located with any degree of certainty. 


Charges and countercharges are made. If only a 
fraction of the accusations made are true, there 
exists a condition wholly discreditable to the great 
business of cement manufacture and in violation of 
the most ordinary code of business ethics. 


It is fairly certain that this condition has 
arisen because of the change in the sales policy 
of the mills. 

Under the former practice, when the retail dealer 
sold the cement to the consumer, and the mills 
confined their sales effort to the dealer, there was 
no opportunity for the exercise of these unpleasant 
practices. Under the present practice, the sales ef- 
fort previously confined to the dealers has been 
transferred to the public, the consumer, the con- 
tractor, the commissioners, interested taxpayers, 
and others. 

At the present time, the retailer does not figure 
in the transaction except in the capacity of com- 
mission dealer. The ostensible policy of selling 
the retailer is constantly evaded. There is no cer- 


(Continued on page 79) 


Bureau Holds Eleventh Annual 


Note: A report of the Friday, or clos- 
ing session of the Millwork Cost Bureau 
convention will appear in April 25 issue 
of the AMERICAN LUMBERMAN.—EDITOR. 





dry lumber. At this juncture, the representatives 
of the wood-using industries, of which I happen to 
be one, demanded a definition of the term “dry lum- 


ber.”” The lumber manufacturers’ representatives 
absolutely refused to comply, insisting that the 
term “commercially dry” was sufficient. One 


group of the millwork industry, whose product is 
very largely western pine, has undertaken to settle 
that problem by stipulating that air dried lumber 
shall not contain more than 12 percent moisture 
and kiln dried lumber not more than 10 percent 
moisture. Every one of you is interested in that 
subject as related to the greater subject of kiln 
drying. 
Utilization of Forest Products 

And then there is another one. Last November 
there assembled at Washington, at the call of the 
President and the secretary of agriculture, some 
300 men representing all branches of the lumber 


manufacturing and wood-using industries. That 
convention was termed the “National Conference 


on Utilization of Forest Products,’’ but more prop- 
erly might have been called, “A Conference to 
Promote the Elimination of Waste in the Wood 
Using Industry.” Through the trade press, you 
have become familiar with the work and results 
of that thoroughly competent and representative 
conference. You know that in the final analysis it 
was determined that while the Government could 
and would help, the real solution to the problem 
lay within the industries themselves. What, may 
I ask, is the millwork industry going to do about 
it? 
Function of Bureau Is Cost Work 

There may be some here who will interpret my 
remarks as suggestive that we assume certain 
specific activities in addition to our cost work. 
That distinctly is not my recommendation. I am 
more firmly convinced than ever that our one func- 
tion is the determination and application of funda- 
mental costs. We were conceived for that purpose 
and have lived for it alone. We may safely 
amplify our pursuits along the well made, familiar 
path, but we can not, with the slightest degree of 
safety, undertake new activities unrelated to 
costs. 


Report of the Secretary 


Next came the report of Secretary W. P. 
Flint, which showed the bureau to be in ex- 
cellent condition both as to membership and 
financial status. During the last fiscal year the 
expenditures were $73,883, an increase over the 
previous year of $2,478. Even with this addi- 
tional outlay and no advance in dues or initia- 
tion fee, the income showed a gain over expendi- 
tures. The bureau has a surplus or reserve of 
$34,337. ~The membership Jan. 31, 1925, was 
640, compared with 629 on the corresponding 
date last year. 

Since the bureau was organized some eleven 
years ago, said Secretary Flint, the dominant 
policy has always been to supply the industry with 
all possible information covering the cost of manu- 
facturing millwork and the educating of member 
employees in the proper manner of surveying and 
listing quantities from architects’ plans. We have 
never deviated from these prescribed activities, 
and while some few of our members have at times 
requested that our field be somewhat broadened, the 


consensus of the large majority is that we con- 
tinue along our established lines improving our 
present service wherever possible. 

The number of copies of Cost Book “‘A”’ in active 
use at the present time totals 2,870, which is an 
increase of 317 over the previous year. A complete 
revision of these schedules was placed in the hands 
of member-firms within the last thirty days. There- 
fore, all members are in possession of accurately 
balanced schedules on which to apply the data 
developed from the operation of their cost systems, 
and by the use thereof are enabled consistently to 
pursue the approved method of schedule estimating. 


Report of the Treasurer 


J. A. Loetscher, of Dubuque, Iowa, read his 
report as treasurer of the organization, as 
follows in part: 

Cash on hand January 31, 1925, the close of 
our fiscal year, amounted to $31,266.94, as com- 
pared with a balance of $29,228.15 for the pre- 
vious year. This shows an increase of $2,038.79. 
The average monthly balance on hand during the 
year earned for the bureau a total of $1,345.01. 

Your treasurer is bonded for $25,000. The 
amount of money on hand today totals $29,626.09. 
Of the sum-on hand, $15,850 is deposited with 
the bureau by the men enrolled in the Estimator’s 
Course, and will be refunded as the Estimator’s 
Courses are completed. Most of our funds are 
invested in United States certificates of indebted- 
ness, bearing 444 percent interest. 

H. P. Dixon, general manager of the Ameri- 
can Door Co., Los Angeles, Calif., discussed 
‘“Standard Glass Grades,’’ suggesting the de- 
sirability of millmen aiding glass manufactur- 
ers better to understand the market require- 
ments of the industry in the way of grades 
of glass. 

The convention next listened with a good 
deal of interest to an address by H. T. Didesch, 
managing director of the Millwork Institute 
of California, who strongly advocated broaden- 
ing the activities of the bureau to include vari- 
ous trade activities in addition to cost account- 
ing, and changing the name of the organiza- 
tion to the Woodwork Institute of North 
America. 

The report of the architectural relations com- 
mittee was then read by the chairman of that 
committee, J. P. Larson, secretary of the St. 
Louis Millmen’s Association, St. Louis, Mo. 
Mr. Larson was of the opinion that it would 
not be practicable to attempt to iron out the 
differences between millmen and architects un- 
der the auspices of the Millwork Cost Bureau. 

H. A. Sellen, of Chieago, chairman of the 
International Woodwork Institute committee, 
reported on the attempt that had been made 
to promote a national advertising campaign, 
reviewing the repeated efforts that had been 
put forth to interest the industry to the extent 
of providing the necessary financial support, and 
told of the disappointing results that had fol- 
lowed such efforts, and the lack of interest and 
support which had necessitated closing up the 
affairs of the institute, at least temporarily, or 
until adequate support can be enlisted. 

Thursday evening an enjoyable informal ban- 
quet and entertainment was tendered visiting 
members and guests by the bureau. This was 
held in the Florentine Room of the hotel. 
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New Hampshire Manufacturers Urged to Curtail Production in 
Market Equilibrium and Secure Better Prices 


Order to Restore 


Mancuestrr, N. H., April 13.—Consistent 
and persistent curtailment of production until 
the natural operation of the law of supply and 
demand enables lumbermen to do business on a 
basis of reasonable profits was the keynote 
struck at the annual spring meeting of the New 
Hampshire Lumbermen’s Association, held here 
last Saturday at the Carpenter Hotel. It was 
the largest attended meeting in the history of 
the organization. Over-production has always 
been the great fault of the lumber industry, it 
was generally agreed, and this results in efforts 
to stimulate consumption, too narrow margins 
between production costs and selling prices and 
a situation like that at present. 

The directors of the association met here 
Thursday night to discuss plans and policies. 
A Hoo-Hoo concatenation was held Saturday 
night, the first in New Hampshire. A delega- 
tion of Boston Hoo-Hoo was here to receive the 
New Hampshire kittens and after due and ap- 
propriate ceremony receive them into fraternal 
fellowship. 

In opening the business session, President 
Owen Johnson said, in part: 


Conditions, particularly in the box lumber line, 
have not improved—in fact, there is some question 
in my mind as to whether they are as good as they 
were at our last meeting. There has been no per- 
ceptible increase in prices or demand to speak of 
and to add to our troubles, the yards seem to be 
well stocked. This condition is rather hard to 
explain, especially in view of the fact that Govern- 
ment reports show a very large volume of trade. 
Box lumber undoubtedly. is selling for a great deal 
less, in proportion, to other basic commodities. 

I have been rather interested in a comparison 
of prices between 1914 and 1924; that is, the per- 
eentage of inercase. This report shows southern 
pine to be 112 percent higher, the hardwood group 
91 percent higher, cotton 82 percent higher, steel 
85 percent higher, and the bureau of labor index 
of building materials group 97 percent higher, 
whereas box lumber, if we base our figures on a 
$20 price in 1914 and a $30 price today shows 
only 50 percent higher than 1914. In looking over 
our own costs. I find that stumpage today is from 
25 pereent to 50 pereent higher than 1914, operat- 
ing from 60 percent to 100 pereent higher, freight 
eosts at least 100 percent higher, hauling from 70 
percent to 100 percent higher and our overhead 
charges at least 50 percent higher. This situation 
certainly does not look very promising. 

We, as operators, are to a certain extent re- 
sponsible for the situation in the box business to- 
day. Our reports have certainly shown us that we 
are over-producing. This over-production naturally 
had to find a market, which it did to a certain 
extent in the plants of manufacturers who were 
not financially responsible. These concerns have 
been and are today making prices which the larger, 
established, more responsible manufacturers can 
not meet, in this way driving prices down to a 
point where there is no profit in it either for the 
box manufacturer or the lumber producer. Un- 
doubtedly a large amount of the box business has 
been lost to fiber and veneer manufacturers. How 
much of this we do not know. Judging from in- 
formation I have received from wooden box manu- 
facturers, 40 percent or 50 percent of it has gone. 


Over-production of Box Lumber 


In the face of this we have had and have now 
a serious over-production in box lumber; that is, 
there are three things which primarily influence 
the situation as to price at the present time: First, 
a decrease in the consumption of box lumber by the 
box manufacturers; second, an over-production by 
the lumber manufacturers: third, a slump in the 
general business of New England, particularly in 
the manufacture of goods to whom the majority 
of our product ultimately goes. This latter causes 
lower prices. My suggestion is that for the pres- 
ent, at least, we do not operate unless we know 
where our stock is going and can sell to responsible 
parties. 

How to Remedy the Situation 


There is one thing I think we ean do to help 
out the situation; that is, put in a little time 
trying to create a market for wooden packing cases. 
I question if there is anyone here who is not ac- 
quainted with some retailer, either in groceries, 
boots and shoes, rubber goods or hardware. Take 
the time occasionally to talk the matter over with 
them. Ask them to specify that their shipments 
come in wooden cases. A concerted action of this 
kind certainly will do no harm and I believe will 
help you and me to move our boxboards. Think 
it over. 

Another suggestion is that we try to produce 
stock along other lines and in that way open up 
& new market. Of course, the majority of our 
lumber is fit only for boxing, at the same time 
there are white pine lots that will develop a large 
enough percentage of barnboards to make it worth 
while to saw for the building material and build- 
ers’ finish market. There are spruce lots which, 


if sawed properly, will find a ready market in 
building materials. The same situation holds true 
in higher grade hardwood. I do not, however, 
favor producing large quantities of cheaper hard- 
wood as the market will not absorb it. 
3rookmire’s comparison shows hardwood today 
to be 91 percent higher than in 1914 and I believe 
this will be lower before it is higher. We are 
trying to line up a survey of the different kinds 
of stock used in New England, which information, 
if we can secure it, from reliable sources, will be 
handed on to the members of this association. 

Our last report, while it is not particularly en- 
couraging, shows a step in the right direction ; that 
is, we have reduced our stocks on hand by about 
5,000,000 feet: I do not believe that this brings 
the amount down to a point yet where it is in 
line with the demand. At the same time, it is an 
indication that some of us have begun to realize 
that there is absolutely no money in producing box 
lumber on an already over supplied market. 


Report on Transportation Matters 


Frank Blodgett, of F. E. Blodgett & Son, 
Concord, called attention to a new supplement 
to the freight tariffs just issued by the Boston 
& Maine Railroad, and warned members that 
since lumber shipments usually weigh more when 
delivered than at the time of shipment and 
over-weight charges are hereafter to be billed 
back to the point of origin, it will be well to 
check freight bills before closing a transaction. 
Reporting for the railroad committee, he said 
that after three years of hard work and many 
conferences with the railroad representatives 
he was forced to state that the association had 
been ‘‘turned down flat’’ in its efforts to secure 
lower rates on lumber. Regarding the proposal 
to close up about 1,000 miles of the short lines 
of the Boston & Maine, Mr. Blodgett said that 
about two-thirds of the short hauls of lumber 
hereabout are ‘by truck, and that it might be 
well for members to give the railroads as much 
of this business as possible in order to help the 
association in fighting the proposed discontinu- 
ance. 

Discussion on Legislative Matters 

During the discussion of legislative matters, 
it was brought out that the association suc- 
cessfully supported the bill permitting exemp- 
tion from taxation of growing timber on 100 
acres of forest land in any township, instead of 
only 50 acres as provided in the bill adopted 
two years ago. The slash law also was ‘‘ tuned 
up’? this winter, making the operator or land 
owner responsible for the disposition of slash 
instead of the millman. The revised law pro- 
vides a fine of $25 for every 100 linear feet of 
slash left near roads. Another law just adopted 
requires portable mills to be registered and 
wear number plates like automobiles, and to 
secure a permit every time they are moved to a 
new location even on the same woodlot. 

Another bill supported by the association re- 
quires operators to report all timber cut by the 
kind—softwood or hardwood—excepting cord- 
wood and pulpwood. This report goes to the 
State forester and the consolidated report will 
be available for the association and other in- 
terested parties. A fine of $100 for every viola- 
tion is provided. 

S. O. Huckins, of Mountain View, said he 
had been able to secure about 20 percent re- 
duction in operating costs. He blamed the 
foreign debt situation and the flow of American 
funds to finance foreign lands for present busi- 
ness conditions. 

B. T. Janvrin, of Chase & Janvrin, Hampton 
Falls, said he was paying his woodsmen $4 a 
day and his teamsters $3.50 a day. He figured 
the average of operating costs to figure out at 
$10 a thousand from the stump to landing the 
lumber on sticks ready for loading. 

President H. H. Sturgis, of the Maine Lumber 
Manufacturers’ Association, said he couldn’t 
see much chance for cutting down production 
costs when the lumber operators must compete 
for their supply of labor with the farmers and 
the State road constructors. 

W. E. Dickinson, of the New England Box 
Co., Greenfield, Mass., declared that lumber- 
men were cutting prices not because they found 
labor any cheaper, but because they wanted to 


keep busy and preferred to operate at very low 
or no margin of profit rather than quit entirely, 

Clarence E. Clough, of Lebanon, presented a 
resolution on the death of Benjamin F., Greer, 
of Grasmere, which was unanimously adopted, 
After-Dinner Speaker Advises ‘‘Tuning-up”’ 

George E. McIlwain, the Boston economist, 
delivered the principal after-dinner address, fol. 
lowing an enjoyable banquet. He declared that 
the stage is set for better business than at 
any time for the last ten years, the one excep. 
tion being the way people feel. ‘‘False psy- 
chology has carried us away from the rational 
facts,’’ he asserted, ‘‘and this is responsbile 
for the last six weeks of pessimism.’’ He ad- 
vocated economy by dismissal of unnecessary 
high-priced men, tuning up of efficiency al] 
along the line to secure as low cost goods as ig 
compatible with desired quality, and thus meet- 
ing the present retail demand which he declared 
to be for a large volume provided purchases 
could be made at lower prices. 

Benjamin Ayres, of Concord, advocated ob- 
servance of National Forest Protection Week, 
In this connection most people think merely of 
fire protection and planting, he said, but for- 
estry means much more than that. To the 
sentimentalists forestry means scenery, but it 
really means the continued use of forest lands 
for the production of timber. ‘‘Use means for 
lumber and not just for scenery,’’ he continued, 
‘and continued use means something different 
from the present practice of us lumbermen.’?’ 

State Forester John Foster declared that New 
Hampshire is now consuming 750,000,000 feet 
a year of lumber, of which 450,000,000 feet is 
produced in this State and 300,000,000 feet 
imported from Canada, the South and the far 
Northwest. The estimated annual growth of 
New Hampshire forests is 300,000,000 feet an- 
nually, so that present production is 50 percent 
greater than forest replacement. These figures 
were the result of four years of intensive study 
and investigation, he said. ‘We ought to put 
our forests to work harder than ever before,’’ 
he told the lumbermen. ‘‘But it is a slow 
process. One grave difficulty is the lack of in- 
centive for the operator who buys stumpage and 
has no permanent interest in the land. What: 
ever we have been able to do in forestry legisla 
tion has been through the aid of your associa- 
tion.’? 


Quarterly Stock Report 


Quarterly report sheets were then distributed, 
showing on sticks April 1 the following stock: 


Round edge box lumber. 92,425,000 feet of which 
54,889,000 feet was sold and awaiting delivery; 
round edge pine butts, 3,061,000 feet of which 
404.000 feet was sold: square edge lumber, 8,039, 
000 feet of which 1,817,000 was sold; hardwoods, 
12,584,000 feet of which 6,134,000 was sold: ag 
gregate totals, 116,109,000 feet on sticks, compar- 
ing with 120.084,000 feet on Jan. 1. Of the total 
stock on sticks April 1 there were 63,244,000 feet 
sold and 52,865,000 feet unsold. 


President H. H. Sturgis, of the Maine Lum- 
ber Manufacturers’ Association, brought the 
greetings of his organization and a cordial im 
vitation for his New Hampshire colleagues to 
attend the spring meeting to be held in Portland 
on April 23. Regarding the general lumber 
situation he said in part as follows: 


Your own president said this morning what I 
have to say—“I told you so.” Somebody has got 
to produce less lumber so the market can absorb 
it or we have got to find a broader market t0 
absorb our excess stock. Few of us really want 
to stop. It is the only business we know. ut 
many of us will have to unless we find some way 
out. I feel the same today as I did three years 
ago. Don’t start operating until you have 4 con: 
tract for the lumber with a responsible firm. Get 
your contract at a reasonable profit over what you 
figure the lumber will cost you before you put an 
ax into the first tree. If we all do that our indus 
try will prosper and we shall all make some money: 


Lawrence Whittemore, formerly associated 
with Fellows & Son, of Manchester, and 4 
member of the association, was appointed sec: 
retary of the State tax commission two days 
ago. This body has much to do with the valua: 
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tion of property for tax purposes and lumber- 
men have in the past complained bitterly against 
the treatment it has accorded some of them. 
Called upon to set forth his views, Mr. Whitte- 
more said: 

Most of us think of taxation as something put 
upon us by the tax officials. That’s all wrong. 
Tax burdens are something we put on ourselves. 
Why, 84 percent of all taxes are spent right in our 
town meetings. Lumber is being taxed out of 
existence in New Hampshire. You all believe it. 
I believe it. Now I ask you when you believe it 
and this association believes it why, under the sun, 
don’t you do something? Amend the constitution. 
Give timber a chance to grow until its value is 
at the maximum. 


Mr. Whittemore was questioned regarding the 
values he would place on lumber stocks for tax 
purposes, and considerable discussion followed, 
particularly by S. F. Langdell, of Manchester. 


Discussion on Scientific Operating 


Clarence E. Clough questioned the use of the 
phrase ‘‘ operating in a scientific manner,’’ used 
by earlier speakers. State Forester Foster re- 
plied that it meant ‘‘lumbering a growth of 
timber in such a manner there will be a con- 
stant and perpetual production. It really goes 
back to the owner of the stumpage, who must 
make it clear in his contract that the sale is 
only of the mature trees, and that they must 
be taken out without serious damage to the 
smaller trees.’? 


There was a general discussion of this defini- 
tion, and several speakers insisted that lumber 
operators could not afford to make a contract 
on.such a basis, that an owner of stumpage 
would not be able to sell his timber unless he 


left it entirely to the operator to cut everything 
saleable, and that while this sort of lumbering 
might be scientific it surely would not be prac- 
ticable or profitable. 

D. D. Bean, of Bean & Simonds Co., East 
Jaffrey, stirred the meeting ,with a straight- 
from-the-shoulder on curtailing prodyction. His 


61. 


own mills were closed down, he declared in‘ 


answer to questions. ‘‘I am disappointed you 
are getting so little out of your asgociation,’’ 
he told his fellow members. ‘‘I have looked 
over this report sheet and I am amazed. I 
thought we were going to curtail production. 
You are selling your goods at less than cost. 


- 


You aren’t even helping to meet the competition | 


of substitutes because you can’t continue in- 
definitely selling at a loss. Maintain your prices 
and cut your cloth accordingly.’’ 


Recent Hoo-Hoo Happenings — 


Activities of Spokane Hoo-Hoo 


SPOKANE, WASH., April 11.—The noon meet- 
ing of the Spokane Hoo-Hoo Club yesterday in 
the Davenport Hotel, took recognition of the 
fact that the day was Good Friday, and the 
speaker for the occasion was the Rev. W. W. 
Edmondson, pastor of the Westminster Presby- 
terian Church. The Rev. Mr. Edmondson had 
his first charge in the former lumbering town 
of Tomahawk, Wis., and from this experience he 
learned how to point his message to gain en- 
trance to the hearts of lumbermen. 

George Duffy, chairman of the finance com- 
mittee, charged with raising funds for the en- 
tertainment at the Hoo-Hoo Annual here next 
September, reported that the executive commit- 
tee had asked him to raise $7,500 for that pur- 
pose, As a means of raising a portion of this 
amount, he said that each member of the club 
would be asked to contribute $10. 


Plans for “Save the Forest Week” 


WINNIPEG, MAN., April 13.—The Winnipeg 
Hoo-Hoo Club is taking an active part in ‘‘Save 
The Forest Week’? in western Canada, the date 
of which is April 19-25. The club has prepared 
an attractive cir¢ular which was sent out to all 
Hoo-Hoo and lumbermen in western Canada 
urging all to get behind this movement by or- 
ganizing various districts and calling meetings 
for the purpose of circularizing information 
amongst the various districts and arranging 
for lectures in schools and other publie gather- 
ings where this very important matter would he 
brought to the attention of all. 

In addition to this, T. A. Sparks, member of 
the Supreme Nine of Hoo-Hoo, was appointed 
chairman of the organized committee in Winni- 
peg and has already arranged for addresses to 
be given before all service clubs in the city 
and all public meetings which are to be held 
during that week. The Western Retail Lumber- 
men’s Association, also, through its offices has 
been sending out literature and suggestive talks 
which might be made before publie bodies and 
school children as well, and by these two or- 
fanizations codperating with the Government, it 
is almost assured that ‘Save The Forest Week’? 
this year will be the most successful since it was 
maugurated. 


Take Out Life Memberships 


Sr. Louis, Mo., April 14.—Three Hoo-Hoo 
took out life memberships during the week, it 
Was announced by Secretary-treasurer Henry R. 
Isherwood, today. They were Supreme Bojum 
olmont M. Carlton, manager Dix Lumber Co., 
ambridge, Mass.; John Paul Lynch, president 
Florida Timber & Investment Co., and general 
es Council Lumber Co., Council, Ga., and 

arty L. Folsom, Clifton F. Leatherbee Co. 
(Ine.), Boston, Mass. 


Concatenations and Appointments 
ae Hoo-Hoo conecatenations will be held in 
re around New York soon, it was announced 

ay at headquarters of the order. This has 
en decided upon by a committee composed of 
- ©. Hoffman for Brooklyn, W. H. McFarland 


: ter, N. 


for Westchester, Thomas Hussy for Manhattan, 
H. J. Tollner for the Bronx, H. H. Tinkham for 
Long Island and Franklin R. Moore for New 
Jersey. 
lows: May 6, Newark, N. J.; June 17, Long 
Island and New York City, Sept. 9. . 

The following appointments have been con- 
firmed by James H. Allen, Snark of the Uni- 
verse of Hoo-Hoo: 


Owen Johnson, president New Hampshire Lum- 
bermen’s Association, Manchester, counselor for 
New Hampshire. 

Blanchard Stebbins, Muir Lumber Co., Manches- 
H., Vicegerent Snark for New Hampshire. 

Fred J. Elbert, Galbraith-Foxworth Lumber Co., 
Wichita Falls, Tex., Vicegerent Snark for the Wich- 
ita Falls district. 

See ae eaaaaaaane 


Big Florida Concatenation 


JACKSONVILLE, FLA., April 13.—The greatest 
Hoo Hoo concatenation in the history of the 
South, certainly the greatest in Florida history, 
was staged in Miami April 9 on the roof gar- 
den of the El Commodoro Hotel. when sixty 
kittens were conducted through the onion bed 
following a parade on Flagler Street. Follow- 
ing the initiation a banquet was held at the 
Marine Roof Garden at which covers were laid 
for seventy-five. 


State Forester to Address Club 


MINNEAPOLIS, MINN., April 14.—At the next 
meeting of the Twin City Hoo-Hoo Club the 
speaker is to be Grover M. Conzet, Minnesota’s 
State forester. The meeting is to take place 
at the Radisson Hotel, Thursday, April 23. Ac- 
cording to the announcement inviting lumber- 
men to the meeting ‘‘the Hoo-Hoo Club has 
taken on a job of big proportions in trying to 
accomplish something in American Forest Week 
and the organization needs and expects the co- 
operation of everyone.’’ 


Speaks on Wisconsin Forests and Lakes 


MILWAUKEE, WIs., April 14.—Fred W. Luen- 
ing, popular Wisconsin naturalist and writer, 
was the principal speaker at a meeting of the 
Milwaukee Hoo-Hoo Club at the Hotel Pfister 
on Thursday, April 9. 

Mr. Luening has long been a student of Wis- 
consin woods problems and he talked for over 
an hour on the conservation of Wisconsin for- 
ests and lakes. Among other things he ex- 
plained the MHoricon marsh drainage, the 
Winnishiek, the pollution of the Fox River and 
other northern Wisconsin streams, and the 
Northern Lakes Park plan to the lumbermen. 

A bill, No. 4318, now before the State legis- 
lature, providing for special closed seasons 
when the burning of brush will not be allowed 
in the woods country, which was explained by 
Mr. Luening, was endorsed by vote of the club. 

During a short business session which pro- 
ceeded the forestry address it was decided to 
close the club’s charter, at the next meeting. 
Several members informally discussed plans for 
the club’s participation in the observance of 
American Forest Week. 


The coneatenations will be held as fol- 


To Restore Forestry: Buildmg 


PORTLAND, OrE., April 11.—At a recent meet- 


ing of the local Hoo-Hoo, of which E. D. Kings- 


ley,.of the West Oregon Lumber Co. ‘is. Vice- 
gerent Snark, a resolution was passed com- 


mending the efforts of Superintendent of Parks . 


C. P. Keyser to raise funds for Tepairing the 
famous Forestry Building here, and a commit- 
tee, consisting of Charles E, Miller, West Ore- 
gon Lumber Co., Kurt H. Koehler, Eastern & 
Western Lumber. Co., and Wilson W. Clark, 
Clark & Wilson Lumber Co., was appointed to 
call on the Portland Chamber of Commerce and 
pledge the support of Hoo-Hoo to the end that 
this unusual building be put into condition and 
maintain.in such a way that, it. will reflect credit 
on the city. The building ‘was erected for the 
Lewis & Clark Exposition held here in 1905, and 
will be remembered as f most imposing structure 
of huge logs. 
Midway at the entrance to Glacier National 
Park where it serves as a hotel. 


(gia @a@na@a0@% 


Program for Forest Week Observance 

SEATTLE, WasuH., April 11.—The Hoo-Hoo 
Club of Seattle has set aside Thursday, April 
30, for its program in observance of American 


i——a « 


A replica has been erected at ‘ 


Forest Weck. It is announced that J. H. Allen, » 
Snark of the Universe, will be here as principal . 


speaker; also that there will be short talks by 
members of the Federal Forest Service, Boy 
Scouts and other organizations. The club is 
making elaborate preparations, and. is urging 
all members to attend. 


Saeaaaeaaasaaasn 


Reforestation Club Topic 
SuSANVILLE, Cauir., April 11.—The first 


monthly meeting of the Hoo-Hoo Club of Susan-. : 
ville was held at the Alpine Hotel here Monday . 


night. The principal speaker was Forest Super- 


visor W. G. Durbin, who talked on reforestation - 


and kindred topics of interest, both to the lum- 
berman and the layman. 
the Fruit Growers Supply Co., and Charles Me- 


E. B. Birmingham, of - 


Gowan, of the Lassen Lumber & Box Co., also ° 


discussed lumber topics. 


e es e 
Shipping Crate Demand Booming 
Sturceon Bay, Wis., April 13.—Since Jan. 
1 of this year 150,000 feet of logs and 500 cords 
of bolts have been delivered at mills in this 
immediate region. All of it is to be sawed into 
box material to meet the demand for shipping 
erates for the crop soon to bloom in Door 
County. It is said that the prospect is per- 
haps the best on record, and the demand for 
this kind of lumber will be, in fact is, enormous. 

The Fruit Growers’ Unign has ordered 100,- 
000 crates and these are being made,and stored. 
So great has been the demand for fruit ship- 


ping packages, that local factories have been ~ 


compelled to appeal to local merchants to lend 
them space in which to store the output until 
shipping commences. One box factory alone has 
a weekly payroll of $1,700 for the wages of 
men, women, and children turning out fruit 
baskets and packages. 
ployed in this work. 


Girls largely are em- — 
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Hemlock Men Agree to Grade-Mark Output of Their Mills 


MILWAUKEE, Wis., April 14.—The Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion, at a well attended meeting in the Pfister 
Hotel here today, voted to proceed with its 
plans for the grade-marking of hemlock lum- 
ber, which had been tentatively endorsed at a 
previous mecting in this city on March 18. The 
general character of the grade-marks and the 
date on which the practice shall go into effect 
were left to the special committee on hemlock 
promotion, of which Itdward Hines, of Chicago, 
is chairman 

A resolution was also adopted providing that 
no member of the association be allowed to use 
the official grade-mark until he had subscribed 
to the hemlock advertising campaign hat will 
be put on to bring the merits of grade-marked 
hemlock to the attention of softwood consumers 
in Michigan and Wisconsin. This provision re- 
ceived the unanimous approval of those present. 

That the hemlock promotion campaign, in 
pveneral, and the grade-marking of the wood, in 
particular, will be enthusiastically received by 
architects and retailers was indicated at the 
noon Junecheon, at which the architects and re- 
tail lumber dealers were the guests of the asso- 
ciation, when Alexander B. Guth, head of the 
Wisconsin division of the American Institute 
of Architects, and Don 8. Montgomery, sec- 
retary-treasurer of the Wisconsin Retail Lum- 
bermens’ Association, assured the members of 
their personal approval of the association’s ef- 
forts in this direction and predicted that they 
would be received in the same manner by those 
whom they represented. 

President W. B. Clubine, of the Kdward Hines 
Wiardwood & Hemlock Co., Park Falls, Wis., 
called the meeting to order at 10:45 o’clock, 
with the request that R. B. Goodman, of the 
Sawyer, Goodman Iamber Co., Marinette, Wis., 
relate what had transpired in the directors’ 
meeting immediately preceding the open  ses- 
sion. Before taking up the action of the di 
rectors, Mr. Goodman explained the purpose of 
the proposed grade-marking of hemlock by say 
ing that it provided the only basis on which 
the association could inaugurate a hemlock ad- 
vertising campaign to promote the use of this 
lumber. The matter has now reached a point, 
he said, where if is necessary to determine 
whether the individual manufacturers are in 
favor of grade-marking and willing to adopt it 
m their business. He further stated that the 
directors had agreed the grade-mark, should it 
be adopted, should both designate grade of the 
tumber and mill at which it was produced. 


Discusses General Merits of Plan 


At this point Vresident Clubine ealled on 
kudward Hines, of Chicago, to speak on the 
general merits of the plan. Mr. Hines said 
that as a result of careless grading and a high 
price following the war the hemlock manu- 
facturers were losing their market to west Coast 
producers who are shipping in fir to Wisconsin 
and Michigan territory. The opening of the 
Panama Canal, permitting the fir manufac- 
turers to ship fir to the Atlantic coast by water 
at a low freight rate, had practically destroyed 
the market for hemlock in the Kast, he added, 
and the only thing Jeft for the manufacturer 
to do is to market it in the States in whieh it 
is produced. He said he thought this could be 
iccomplished by appealing to the loyalty of the 
people of Wisconsin and Michigan through the 
medium of advertising. Characterizing the ar- 
chiteets as the ‘‘doctors’’ of the lumber in- 
dustry, Mr. Wines said that they could be in- 
duced to ‘‘preseribe’’ hemlock if the grade- 
marking practice were adopted, as it would be 
1 definite assurance that the lumber specified 
would enter the building. In this respect, he 
asserted, it would be an insurance policy for 
the architect, retailer, and manufacturers and 
tt would chminate the indefensible practices of 


some retailers who substitute inferior grades 
for the better. Mr. Hines said that casual 


tnquiries on the part of his salesmen indicated 
95 percent of the retailers in Minnesota, Wis- 
consin, Illinois and northern Towa, and 100 
percent of the indnatries of this section, looked 


witl: favor on the grade-marking proposal. 
Inaividual Manufacturers State Views 

The president next called upon individual 
manufacturers to state their attitude on grade 
marking. W. A. Holt, of the Holt Hardwood 
Co., Oconto, Wis., said he believed the plan 
would be beneficial to the manufacturers and 
that it would be the only method of getting 
returns from an advertising campaign. If the 
association doesn’t adopt the idea, he said he 
would take it up on his own account as he was 
convinced of its merits. 

G. N. Harder, of the Isaac Stephenson Cox, 
Wells, Mich., stated that he believed the ex- 
pense of grade-marking would be money well 
spent, although he didn’t think it could be 
done for 4 cents a thousand. 

Mr. Hines then arose to remark that the 
benefits to be obtained would many times sur- 
pass the initial cost, and he cited the fact that 
in the export business branded lumber of uni- 
form quality will bring $5 more a thousand than 
that not so marked. 

Charles W. Fish, of the Charles W. Fish 
Lumber Co., Klcho, Wis., stated there were two 
advantages to be gained from grade-marking, 
the securing of uniformity of grades, and the 
capitalizing of an advertising campaign. ‘4A 
progressive step,’’ was his final verdict. 

After several others had expressed favorable 
opinions Mr. Hines suggested the president call 
on every member present, asking for a positive 
statement of his position. The suggestion was 
carried out. Representatives of nineteen firms 
expressed themselves as unequivocally in favor of 
grade-marking; four said they would abide by 
the decision of the association on the matter 
and three were not prepared definitely to state 
their position. 

With this expression of sentiment as 1 guide, 
W. B. Heinemann, of the Heinemann Lumber 
Co., Wausau, Wis., framed and introduced a 
resolution providing that members of the Nort)i- 
ern Hemlock & Hardwood Manufacturers’ Asso- 
ciation grade-mark hemlock lumber, the practice 
to become effective, and such grade-marks to 
he used as the committee may designate. The 
resolution was endorsed without a dissenting 
vote. Mr. Heinemann then introduced a second 
resolution providing that no member be per- 
mitted to use the association’s grade-mark until 
he had subseribed to the advertising campaign. 
This resolution also was unanimously adopted. 


Architects and Retailers Attend Luncheon 


The meeting then adjourned to the Red room 
of the hotel where the architects and retailers 


were guests of the association at a special 
luncheon. Included in the 100 present, was a 


good representation of the architectual profes 
sion and the retail interests. Following the 
luncheon, President Clubine informed the guests 
of the action taken in the morning session and 
then called upon Mr. Hines who outlined the 
hemlock promotion campaign in detail. His ad- 
dress was much the same as the one made before 
the manufacturers in the morning, except that 
he addressed his remarks to the architeets and 
retailers, calling attention to the superior quali- 
ties of hemlock in light construction and urging 
its specification and handling. Mr. Hines 
pointed out just what the lumber industry means 
to Wisconsin, and on this basis asked the visitors 
as a matter of loyalty as well as of business to 
lend their support to its maintenance. He 
further assured the retailers of the manufac- 
turers’ intention to codperate with them and 
called attention to the advantages which would 
acerue to the architects as a result of grade- 
marking, repeating his previous statement that 
it would constitute an insurance policy. Mr. 
Hines also emphasized the promptness with 
which hemlock deliveries may be made in any 
part of the State. He concluded by saying 
that the manufacturers are willing to swallow 
the extra cost of grade-marking in order to 
give consumers and retailers what they want. 
W. H. MeDonald, of Oshkosh, Wis., chief 
inspector of the association, exhibited samples 
of 2x4’s and inch stock to show how they would 


grade under the revision of ‘‘merchantable’’ 
into two grades, No. 1 and No. 2, and, to- 
gether with Mr. Hines, pointed out how superior 
hemlock is to the average grades of southern 
pine reaching this market. 

R. EK. Oberst, local architect, stated that he 
was using hemlock in several buildings he was 
putting up because it presented a better appear- 
ance than southern pine. He also stated that he 
was well satisfied with the results. 

Speaking for the retailers, Mr. Montgomery 
asserted that most dealers are in favor of grade- 
marking. He suggested that local inspectors 
be carefully instructed as to what constitutes 
No. 1 and No. 2 under the revised grading 
rules. It is up to the manufacturers to take a 
firm stand on this proposition, he said, as it 
will clear up a lot of the mystery surrounding 
the lumber business. 

Following a short talk by R. B. Goodman, in 
which he said grade-marking was in line with a 
movement to make the lumber industry more 
exact and scientific, and another talk by H, 
W. Wilbur, of the Wilbur Lumber Co., West 
Allis, Wis., Mr. Guth representing the Wis- 
consin architects, commended the association 
for this ‘‘forward step.’’ Mr. Guth was very 
enthusiastic over the grade-marking idea and 
manifested a great interest in hemlock as a light 
construction lumber. 


Discuss Transportation Subjects 

The meeting then adjourned, the members of 
the association reassembling in the hotel club 
rooms for a discussion of transportation sub- 
jects. This session was executive and conse- 
quently informal in character. The discussion 
centered on the proposal of the Interstate Com- 
merce Commission to regulate milling-in-transit 
privileges now enjoyed by the mills by limiting 
the weight that may be deducted for loss due 
to reworking or manufacture to 18 percent of 
the inbound tonnage and by restricting the 
amount of outbound tonnage that may be cred- 
ited against the inbound tonnage on certain 
manufactured commodities to a specified per- 
cent. Under this proposed rule the outbound 
tonnage on Jumber on which credit might be 
aed is limited to 33 percent of the inbound 
tonnage. Credit up to 49 percent may be gained 
on by-products such as bark, clippings and 
edgings when these are shipped out. The time 
limit for transit privileges is one year from date 
of freight bill covering the inbound shipment. 
In order to make the policing of transit ship- 
ments easier, the rule provides that payment 
shall be made the roads and the refund on out- 
hound tonnage made when shipment is made. 

In the discussion of this plan it was pointed 
out that the earriers would have the use of the 
company’s money without interest or security, 
and that in addition the resulting increase in 
rates would be so great that many companies 
would be forced out of business, inasmuch as it 
would.be impossible to secure full tonnage credit 
because of the low percentage of Jumber fon- 
nage admitted for credit. 

A committee was appointed to meet at an 
early date with the vice presidents in charge of 
traflie for the different railroads running 
through Wisconsin and see if some equitable ad- 
justment of this matter could not be worked 
out. <A. L. Osborn, chairman of the traffic 
bureau of the association, named among the 
members of this committee, the following: Ed- 
ward Hines, of Chicago; W. A. Holt, of Oconto, 
Wis.; R. B. Goodman, of Marinette, Wis.; J. 
T. Phillips, Green Bay, Wis.; C. E. Good, of 
Chicago; M. J. Fox, of Iron Mountain, Mich.; 
W. B. Heinemann, Wausau, Wis.; A. C. Wells, 
Menominee, Mich.; M. P. MeCullough, Scho- 
field, Wis.; C. C. Collins, Madison, Wis.; George 
Flanner, of Blackwell Falls, Wis., and J. . 
Owen, of Eau Claire. 

The appointment of a committee of five to 
study the transit privilege problem and report 
to the larger committee at the time of its meet 
ing with the representatives of the carricrs was 
authorized. President Clubine named Mr. Osborn 
chairman of this committee, with power to select 
the other four members. 
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Central Kansans Talk Over Problems of Retailer— 
Social Features Are Much Enjoyed by Big Gathering 


SaLINA, KaANn., April 14.—The ‘‘peppiest’’ - 
session Which the Central Kansas Lumbermen’s 
Association has ever known was that which 
convened here in Memorial Hall, this afternoon, 
when nearly 300 lumbermen, their ladies and 
wholesalers and jobbers met for the annual 
spring convention, From the very outset ol 
the meeting there was nothing staid or draggy 
about the get together. Becoming acquainted 
was the matter of a very brief period and, with 
the afternoon session out of the way, the ban- 
quet hour, with nearly 300 at the tables, proved 
a jollification such as the lumbermen have never 
before known. Verhaps the liveliest touch, and 
certainly one of the most popular, in the entire 
convention was the ‘‘Woodpecker Quartet’’ 
which kidded everyone in and furnished 
some otherwise delightful harmony for the ban- 
quet as well as for the afternoon session and 
the morning of the second day. The quartet 
was composed of C, D. Burkholder, McPherson ; 
Fred L. Taylor, Lyons; H. C. Wildgen, Hois- 
ington, and Howard Darling, Wichita. 


song 


The morning of the first day, Tuesday, was 
spent in registration of the delegates. The 
women played golf and attended the matinees 
at the up-town theaters in the afternoon, only 
a few of them remaining for the formal con- 
vention program. Glen C. Taylor, Lyons, presi 
dent of the association, presided over the early 
sessions. 

Tells Dealers What Advertising Is 

W. G. Cheney, Newton, the first speaker on 
the afternoon program, was unable to be pres- 
ent but sent his talk on ‘‘Sane Advertising for 
the Lumber Dealer’? to be read by J. N. Elliott, 
Salina. In the paper Mr. Cheney admitted that 
advertising has been forced upon the lumber 
dealers by competition. He advised the lum- 
bermen to remember that advertising is, after 
all, selling the customers an idea and suggested 
that they hang an idea on to their 2 x 4s, their 
shingles, their nails, and their other eommodi- 
ties and get their wares before the people. He 
suggested mailing lists, personal letters and 
newspaper space as good mediums of advertising, 
giving the newsprpers the credit for being the 
best medium of the three, providing more ways 
of reaching the people at less cost than any 
of the other mediums. ‘‘To grow a business 
must be planned, and advertising helps plan 
it,’? Mr. Cheney stated. 


Modern Lumber Merchandising 


“The Modern Lumber Merchant’? was the 
subject of a splendid address by J. H. Fores 
man, Kansas City, Mo., president of the South- 
western Lumbermen’s Association. THis talk 
was a plea for honest salesmanship, the ‘‘sell- 
ing of honest to-goodness goods and the giving 
of honest-to-goodness service to the com- 
nunity.’? THe urged the lumber merchants to 
be the kind of business men in whom the peo 
ple have confidence rather than the kind that 
beat the competitor by offering lower prices 
but giving less service. The carrying of 4 
small stock, thus allowing a greater turnover, 
Was advocated by this speaker, who cited, as 
an example, the building and loan associations, 
Which teach ‘*how much a dollar will do when 
it works and what it does when idle. The time 
of loafers and checker players who hang about 
the lumber yard has gone,’’? Mr. Foresman said. 
“A new era has dawned and it is an era of 
‘lean business places where women may come 
at will to shop.’ 

The fact that the lumber dealer is close to 
the home, and therefore should keep close to the 
thild life of each community, since children’s 
Interests naturally ‘center in the home, was 
foreefully brought out by Mr. Foresman. FH 
Treely predicted that 1925 will surpass any 
recent year for the lumber business, citing 
800d crops and an advancing demand as his 
Teasons for this optimism. 


The same feeling predominated throughout 


_do nothing but think. 


the entire convention and was evident in most 
of the talks, both formal and otherwise, that 
were given. A steady market, with no fall 
in prices, was also predicted. 

J. W. Beery, Manhattan, spoke briefly on 
**Credits and Collections,’’?’ admitting the gen- 
eral unhappy trend of his subject and deplor- 
ing the fact that credit had attached itself to 
the lumber business more freely than to other 
lines of business while the men in that business 
have been the slowest to adopt modern = ace- 
counting systems, 

One of the 
afternoon 


most 
session 


interesting talks of the 
was that given by Pryor 
Irwin, St. Louis, Mo., whose address, center 
ing about advertising, dealt with many phases 
of business as conducted by the lumbermen. As 
usual Mr, Irwin’s talk was inspiring and de- 
lightfully refreshing. He appealed for love 
of one’s job us the basis of success and foree- 
fully declared that any business is as big as 
the men who are in it and no bigger. ‘‘ Any 
business man,’’ Mr. Irwin said, ‘‘must take 
time now and then to think. Some men get so 
busy they don’t do that, while others want to 
The two must be com- 
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bined. If you want to make the lumber busi- 
ness bigger you must start making those in it 
bigger.’? 

Urging a fair net profit for the lumber 
dealer, Mr. Irwin also urged that the business 
man remember that that 
customer as well 
fellows ought to 


means fairness to the 
as to the merchant. ‘‘ You 
think the lumber business is 
fine, not that it is just selling boards,’’ Mr. 
Irwin said. ‘‘Remember you are making homes, 
the greatest thing on earth and the foundation 
of civilization. Get a vision of your usefulness 
to the community, for that is the big thing in 
your business. If you do that next year you’ll 
come back to the convention, checking up on 
yourself and able to say with glee that 
have grown and that you now really 

what it means to be a real lumberman.’’ 


you 
know 


Listing Frospective Customers 

Austin B. Sanhorn, Chapman, one of the 
youngest of the members, injected a sudden bit 
of life into the late afternoon when, 
during a discussion on advertising, he told of 
the mailing list which his company and 
for which he paid only to re-sell it to others, 
thereby saving his initial cost. He deseribed 
the way in which he has listed his prospective 
customers, so that he can tell who is interested 
in paint, who wants a new home, who needs a 
barn and can ‘‘mail them’’ accordingly, not 
bothering the man who just has a new home 


session 


uses 





with literature about new homes. He ‘‘sorts’’ 
his prospects in this way, trying to appeal to 
the personal desires of each. Advantage is 
taken, too, of current news developments and 
fads. For instance, Mr. Sanborn recently sent 
out letters describing to the women the best 
paint to use to convert their old furniture into 
the now popular antique style. He quotes actual 
prices in his advertising, he said, giving the 
probable cost of painting a house rather than 
simply saying paint is for sale at certain costs 
per gallon, 

Mr. Foresman, H. L. Laird, Minneapolis, 
Minn., Austin Sanborn and Pryor Irwin gave 
short talks at the banquet session. The dis- 
plays furnished by the various wholesale houses 
and other concerns filled the entire lower floor 
of the great hall where the convention was 
held and were elaborate in the extreme. The 
evening social event closed with a great ball in 
Memorial Hall, a colored orchestra furnishing 
the music. 


WEDNESDAY SESSIONS 


[Special telegram to AMERICAN LUMBERMAN] 


SALINA, KAN., April 15.—C. D. Burkholder, 
McPherson, who for the last year has acted as 
first vice president of the association was elected 
president at the conclusion of the second day’s 
session here today. Other officers elected are: 


First vice president—R. H. Wharton, Lost 
Springs. 
Second vice president—H. M. Wallace, Mar- 


quette, Kans. 

Directors—K, L. Larson, Salina, and James Boul- 
ware, Hlerington, Kans. 

Resolutions adopted were that the convention 
go on record as endorsing William Jardine and 
Herbert Hoover; that the membership of the 
Central Kansas Lumbermen’s Association be 
enlarged and the scope of activity be broad- 
ened; that the work of the officers for the last 
year be highly commended; that a vote of 
thanks be extended to the manufacturers and 
wholesalers whose exhibits did so much toward 
making the convention successful; that the work 
of the Southwestern Lumbermen’s Association 
regarding freight rates be endorsed by the 
Central Kansas association; that the resolu- 
tions of the Southwestern association be en- 
dorsed; that the citizens of Salina be thanked 
as well as the Shrine choir for the entertainment 
and hospitality accorded. The choir sang dur- 
ing the first evening program. 

Lumbkermen attending this year’s convention 
agreed that it was the best the association has 
ever known. The entertainment afforded in- 
cluded theater matinees and golf for the women 
each afternoon and a ball game by the Millers- 
Salina pennant entry in the Southwesterg 
League on the afternoon of Wednesday. 

The convention closed with the meeting of 
the line-yard managers and their general man- 
agers on Wednesday afternoon, the 300 dele- 
gates and their friends leaving for home deter- 
mined to make the 1926 convention still bigger 
and better. 


Announces New Stock Issue 


MEMPHIS, TENN., April 14.—The E. L. 
Co. has announced an $1,500,000 of 7 
percent preferred stock through the Union & 
Planters Bank & Trust Co., of this city. Pro 
from the sale of this stock will be used 
to retire $500,000 worth of old preferred stock 
and for the purchase of additional timber lands. 
The announcement of the stock issue carries with 
it a brief history of EK. L. Bruee Co. showing 
particularly the growth of the firm. It started 
business in 1911 with a capital stock of $55,000 
and the first year’s business amounted to $150,- 
000. The total volume in 1924 amounted to 
$6,250,000. The output of oak flooring was 
120,000,000 feet. The firm has plants in Little 
Rock and Prescott, Ark., and Memphis and 
Nashville, Tenn. 
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Penn Retailers Discuss Business Outlook 


PittspurGH, Pa., April 14.—At the monthly 
meeting of the board of directors of the Retail 
Lumber Dealers’ Association of Pennsylvania 
in the Chamber of Commerce here last week, 
President S. W. Means, of Pittsburgh, made a 
report on the National-American Wholesale 
Lumber Association convention in Atlantic City, 
March 18 and 19. Speaking of the papers deal- 
ing with the shipment of west Coast products by 
water through the Panama Canal, he said these 
showed that the difficulties of handling these 
shipments are being gradually solved and that 
the amount of lumber being shipped by this 
route is rapidly increasing. He said the whole- 
salers’ investigation of the cost of doing busi- 
ness will no doubt help stabilize the industry. 

Secretary William B. Stayer, of Pittsburgh, 
who also attended the convention, reported that 
the wholesalers’ organization is in favor of doing 
business through the retail lumber yard. Mem- 
bers of the State retailers’ association were 
urged to report to him immediately any viola- 
tions of this policy and they will be taken up 
through the wholesalers’ association. In return 
for this codperation, he said, the legitimate 
wholesaler should be patronized as an ally in 
the preservation of the retailers’ industry. 


Secretary Stayer also reported a pleasant 
meeting at Morgantown, W. Va., where a splen- 
did organization has been operating. This asso- 
ciation comprises dealers in the upper Monon- 
gahela Valley region of West Virginia. 

Chairman Charles H. Weber, of the 1925 plan 
book committee, made a report recommending to 
the board that the present plan book be re-issued 
to contain fifty additional homes, entirely new. 


Business Conditions in Various Districts 
Reports were made by the directors as follows: 


C. E. RoLanp, Westmoreland County distriet— 
Considerable estimating is being done, but a lot of 
work is being held up on account of the increased 
demands by the tradc¢s unions. Indications now 
are, however, that a good substantial year’s busi- 
ness lies ahead if there is no increase in prices. 

A. M. Hatnes, Fayette County districet—The 
spring outlook is fair, with considerable figuring 
at this time, and a good percentage being closed. 
Weather conditions have been holding work back. 
There are no labor troubles. No demands are be- 
ing made other than the plasterers, who want 
$1.75 an hour. There is in process of formation a 
contractors’ organization in Fayette County. The 
Fayette County Credit Bureau was represented at 
these meetings by O. C, Cluss, of the O. C. Cluss 
Lumber Co., Uniontown, and A. M. Haines, of the 
Connellsville Construction Co., Connellsville. 


J. G. Marks, North Cambria distriet—Eleven 


yards report that business continues dull. Nearly 
all the coal mines that have been active on ac- 


count of filling old contracts are shutting down 
indefinitely because they have been unable to secure 
any new business that would net them a profit. 
There is little new building being done, and yards 
are buying only for immediate needs. Dealers in 
this district report stocks on hand lighter than 
usual, but fairly well balanced. 

J. Henry Kiine, Lawrence County district— 
Lumber business in our district at this time is 
slightly less than last year. The manufacturing 
business is also dropping off since March 1. 

Bruce K. BaArnerr, Monongahela Valley district 
—Business in our district for the last thirty days 
has been very good, and prospects are very favor- 
able. ; 

Cc. F. Scnroyer, Mifflin County district—Busi- 
ness conditions continue fair. All dealers are tak- 
ing more interest in association work. The car- 
penters are trying to organize a union, but have 
not been very suecessful up to this time. 

F. M. WALLACE, Washington-Canonsburg district 
—Conditions in Washington County as regards the 
lumber business continue good. About the same 
amount of building is being done and figured as 
in 1924. 

R. S. Woopwarp, Allegheny Valley district— 
Business in the Allegheny Valley is good, although 
the volume is about 10 pereent less than in 1924. 
Wages remain at 1924 rates. District meetings 
are held weekly. 

KF. A. Morsta, Armstrong County district—Ad- 
ditional coal mines have shut down, but this is 
partly counterbalanced by the sand and limestone 
industry resuming. Considerable building is under 
way, but prospects are not as promising as earlier 


in the season. 
business. 

Marked Improvement in Last Two Weeks 

Harry A. Starter, Johnstown district—There 
has been a marked improvement in the lumber 
business in the last two weeks, due to more favor- 
able weather. It appears that business will be fair, 
at least the first half of the year. Several fair- 
sized contracts have recently been closed, including 
a new 5-story municipal safety building. 

GEORGE DILLICH, Butler County district—Busi- 
ness in the Butler district for January, February 
and March has equaled the corresponding period 
of last year. On account of the weather, not much 
new business had been placed at the time of this 
report. 

A. M. F. Srive.ter, Beaver Valley district—-Con- 
siderable figuring is being done at this time. Busi- 
ness is very satisfactory for this time of year. 

W. R. Cos, Jefferson County district—Prospects 
are not very encouraging, as no union coal mines 
are in operation on account of the high cost of the 
1923 operating scale, the operators maintaining 
that the cost of production is more than the sell- 
ing price of the coal per ton basis. This pro- 
hibitive scale has two years to run. We can not 
hope for anything until settlement or compromise 
is made by the union. 

G. P. Textor, Wilkinsburg district—Business is 
good and a steady trade all summer is anticipated. 
We are doing a lot of figuring and are getting 
about 25 percent of what we figure. 

G. E. Evans, Uniontown distriet—Building pros- 
pects in the Uniontown district are much less 
promising than last year, although a fair volume 
of business is coming out. Many coke plants and 
mines are shut down. 


The outlook is fair for an average 


—, 


tically suspended. Almost all work this year jg 
private construction, home building etc. 


S. W. MeANsS, Pittsburgh district—There ig 4 
large amount of building under way in the Eagt 
Liberty district at this time. The outlook jg 
promising. 


J. A. Exper, Altoona district—Conditigns gep. 
erally good and prospects about normal. 


Harry R. MILLER, Cumberland (Md.) district 
The general outlook is only fair, with the firgt 
three months of the year about 25 percent below 
normal. Dealers are doing much figuring, but few 
jobs are being let. Cumberland will have some 
heavy public and industrial building this year, 


J. B. WaAuace, Pittsburgh district—In the 
southern, western and northern parts of Greater 
Pittsburgh, we have booked in the last three 
months at least twice as much business ag we 
did in the corresponding period of last year, and 
all at good prices. Prospects for the second quar. 
ter do not look so bright. We are doing consider. 
able estimating, but find that a good deal of build. 
ing is being held up until general business im. 
proves. The industrial trade is slow and many 
employees are working only part time, with some 
laid off altogether. The buying market on the 
lower grades has been much weaker of late, and J] 
look for it to go still lower until the stocks at 
the mills are depleted. Prices on the higher grades 
have continued firm. We have a good stock and 
are only buying for immediate requirements, | 
would say that our turnover last year was ap- 
proximately four times. This is not as good as 
some of our Pittsburgh neighbors report and ig 
partly accounted for by the fact that we have con- 
tinued to carry considerable stock used by the in- 
dustrial trade, which has been moving very slowly 
the last few years, and also by the fact that we 
buy most of our stock millwork in carload lots, 
I believe the matter of securing more turnovers 
should be given serious consideration by all of us, 


Industrial building is prac-for it certainly is one sure way to better profits. 


Plans More Intensive Trade Promotion 


Discussions on cost accounting and broaden- 
ing the market for wooden boxes featured the 
concluding sessions of the annual convention of 
the National Association of Box Manufacturers. 
This was the twenty-sixth annual and was held 
at the Drake Hotel, Chicago, April 8-10, a re- 
port of the first day’s deliberations appearing 
on page 53 of the April 11 issue of the AMERI- 
CAN LUMBERMAN. 

M. W. Fleming, of Boston, Mass., commented 
on the progress in cost investigations, whereby it 
is hoped to introduce a better system of account- 
ing so that box factories will know their costs. 

Sdgar L. Heermance, of Yale University, in 
speaking on ‘‘The Part a Trade Association 
Should Play in Its Industry’’ outlined the 
major activities which a trade-association should 
take part in. He said that a trade association 
must aid its members in better production, so 
as to turn out a better product; that it must 
undertake advertising and trade extension work 
to enlarge the field and to see that its prodnet 
is properly used. Mr. Heermance also said that 
a trade association must look to the future of 
the industry and consider earefully the source 
from which the lumber supply is coming, 
and that the members must codperate with the 
lumber people to conserve the supply and to use 
it properly. He spoke about this being the day 
of cooperative work, and told how many indus- 
tries had benefited themselves and their custum- 
ers by cooperating in working out their prob- 
lems. 

The triple-action trade extension plan was 
introduced by Seeretary C. V. Hodges, and the 
plan itself was explained by Raymond Watts, 
manager of the trade extension hureau. J. H. 
Dunning voiced the views of the trade extension 
committee on the plan. It was stated that the 
board of governors has given careful considera- 
tion to the need for broadening the market for 
boxes, and decided that the most important ac- 
tivity of the industry today should he devoted 
to increasing the demand for wooden containers. 
The board proposes to accomplish this by educa- 
tional work which will bring about better pack- 
ing methods through the use of the proper kind 
of package, thereby appreciably reducing the 
enormous annual loss in damage to merchandise 
in transit. The details of the plan for going 
ahead with this campaign are to be worked out 
by a committee consisting of J. H. Dunning, of 


New York City, chairman; W. D. Burr, of Chi- 
cago; Fred C. Gifford, of Chicago; and H. L. 
Pease, of Chelsea, Mass. 

W. D. Burr, chairman of the membership com: 
mittee, reported the addition of nine new men: 
bers since the October meeting, making the 
membership approximately two hundred. 

Appropriate resolutions were adopted on the 
death of the following: David L. Goodwillie, 
E. H. Defebaugh, Clayton B. Cramer, and James 
C. Jeffery, all of Chicago, the latter association 
counsel for a number of years; William First: 
brook, sr., of Toronto, Ont. 


Officers Elected 
The election of officers resulted as follows: 


Board of governors—B. F. Masters, Chicago, 
chairman; W. B. Morgan, New Orleans, La., and 
J. H. Dunning, New York City, vice chairmen; 
W. D. Burr, Chicago: S. G. Clifford, Evansville, 
Ind.; J. A. Gillies, New Haven, Conn.:; W. J. El: 
Jenberger, Cleveland, Ohio: W. A. Finnegan, Old 
Town, Me.; Bruce Forrester, Kansas City, Mo.: 
P. J. Galbraith, Philadelphia, Pa.; F. C. Gifford, 
Chicago; W. S. Goodwillie, Chicago; W. C. Green, 
Rockford, Ill.; Bert Hanna, Detroit. Mich.; J. W. 
Jarboe, St. Louis, Mo.: F. S. Knapp, Omaha, Neb.; 

M. Firstbrook, Toronto, Ont.; T. J. Morris, 
Memphis, ‘Tenn. ; H. L. Pease, Chelsea, Mass. ; D. J. 
Wilson, Spokane, Wash.; Louis Wuichet, Chicago; 
C. Fred Yegge, Chicago. 

Treasurer—W. F. Kurz, Chicago. 

Secretary-manager—C, V. Hodges, Chicago. 

Assistant secretary—M. W. Fleming, Boston. 


Mass. 
swsunesaasan 


Yale Presented with Redwood Board 


New Haven, Conn., April 13.—In these days 
when local forests are composed mostly of 
saplings, the receipt of a board so wide that 
when erated it taxed the eapacity of the door 
of Sage Hall, at Yale University, serves to re 
mind one that there are still giant trees in e 
istence, 7 

The plank in question, which is of California 
redwood, was presented to the Yale School 0 
Forestry by The Pacifie Lumber Co., of which 
J. H. Browne, of New York City, is president, 

The gift was suggested by Henry W. Sage, 
Yale 1895, the son of the donor of the School 
of Forestry Building. The specimen, which 
six feet wide, ten feet long and two inches thick, 
has been finished in natural color and mountet 
on the wall in the corridor of the fourth floot 
of Sage Hall. 








t 
r 
I 
J 
I 
] 


a en eee Geek a ee en ee 





18, 1995 


ee, 


year jg 


ere ig q 
the East 
tlook ig 


QNS gen. 


istrict 
the firgt 
nt below 
but few 
Ve some 
year, 
—In the 
Greater 
St three 
S aS we 
ear, and 
nd quar. 
consider. 
of build. 
ness im- 
1d = many 
ith some 
- On the 
-e, and ] 
stocks at 
PY grades 
tock and 
nents. | 
was ap 
good as 
t and ig 
1ave con- 
y the in- 
ry slowly 
that we 
oad lots 
‘urnovers 
ull of us, 
fits. 


, of Chi- 
id H. L, 


hip com: 
ew mel: 
cing the 
ad. 

d on the 
od willie, 
id James 
sociation 
m First: 


yllows: 


Chicago, 
La., and 


hairmen; § 


vansville, 
WwW. J. El: 
gan, Old 
ity, Mo.: 
. Gifford, 
C. Green, 
h.c d, We 
ha, Neb.; 

Morris, 
ss.; D. J. 
Chicago; 


ago. 
Boston 


Board 


1ese days 
ostly of 
vide that 
he doors 
res to Te 
es in ek 


‘alifornia 
school of 
of which 
yresident. 
W. Sage, 
ie School 
which is 
hes thick, 
mounted 
irth floor 








neem torr 


ORAS YT 





April 18, 1925 





AMERICAN LUMBERMAN 


65 

















Ninth District Club Organized 

SHAWANO, Wis., April 14.—Organization of 
the Wolf River Lumbermen’s Club, making the 
ninth district club operating under the aus- 
pices of the Wisconsin Retail Lumbermen’s 
Association, was completed at a meeting of 
neighborhood lumbermen at the Murdock 
House, this city, on Tuesday, April 7. 

Following lunch at the hotel the meeting was 
called to order by M. J. Wallrich, of the M. J. 
Wallrich Lumber Co., Shawano, and Anton 
Kuckuk, of the Retail Lumber & Supply Co., 
Shawano, was elected temporary chairman. 
Don S. Montgomery, secretary of the State as- 
sociation, discussed in detail the various lum- 
bermen’s clubs throughout the State with re- 
spect to their organization, operation, programs 
and many other details. 

Each of the dealers present spoke of the ad- 
visability of organizing a district club and it 
was unanimously decided that one be formed 
to be known as the Wolf River Lumbermen’s 
Club covering the territory consisting of Forest, 
Langlade, Outagamie, Shawano and Waupaca 
counties, with the exception of the city of 
Appleton. 

Clyde O. Davis, of the Welcome-Shiocton Lum- 
ber Co., Appleton, Wis., was elected president 
of the new club, and C. R. Kant, of the D. G. 
Rohrer Lumber Co., Clintonville, Wis., secretary- 
treasurer. It was decided to hold the next 
meeting at Clintonville on Tuesday, May 19. 

On motion the club approved the action of 
the State association favoring the grade mark- 
ing of hemlock, the eliminating of merchantable 
and the dressing of widths according to Amer- 
ican Lumber Standards. 


Southwestern to Meet in Beaumont 
New OrLEANS, LaA., April 13.—The South- 
western Hardwood Manufacturers’ Club will 
hold its April meeting in Beaumont, Tex., April 
22, instead of at New Orleans, as announced 
last week. Secretary Schaad, in his notice of 
the change, explains that the Hardwood Manu- 
facturers’ Institute has arranged for a regional 
meeting at Beaumont on that date, and it was 
decided to make it a joint club and institute 
meeting. Many of the club members are mem- 
bers also of the institute. Secretary Schaad 
adds that two days—April 22 and 23—have 
been scheduled for the joint sessions and 
special arrangements have been made for the 
entertainment of the visiting club and insti- 
tute members. 


Evansville Club’s Activities 

EvANsvILLE, INp., April 15.—The regular 
monthly meeting of the Evansville Lumbermen’s 
Club, held last night, was presided over by 
Charles Wolflin, president. After the usual 
business men’s luncheon there was a discussion 
of business matters. 

The ‘‘Clean-up and Paint-up’’ campaign was 
endorsed upon motion of Dan Wertz, of the 
Maley & Wertz Lumber Co. It was decided to 
make a drive for new members during the next 
month or two. 

John C. Keller, traffic manager of the club, 
said that at its last session, Congress instructed 
the Interstate Commerce Commission to investi- 
gate the rate structure of all common earriers 
m the United States and Mr. Keller suggested 
that the question of freight rates ought to be 
discussed fully by the local club and it was de- 
cided that this would be done at the next regu- 
lar monthly meeting of the elub to be held on 
Tuesday night, May 12, at Kelley’s Bungalow 
Inn on the Hemenway Highway at Boonville. 

A report was made on the work of the co- 
Operative committee, headed by Dan Wertz. 

tT. Wertz and his son, Claude, have recently 
returned from an extensive trip to Arizona and 
they spoke entertainingly of what they saw. 

an Wertz, in speaking of business conditions, 
said that while there had been no material im- 


climatic conditions 


provement during the last month or two, things 
had held their own very well and that in his 
opinion there would be a steady increase in 
trade from now on. 

President Wolflin said that building opera- 
tions had got fairly started when the strike of 
the union carpenters came on and this has re- 
tarded building during the last week or two. 
The furniture business was reported satisfac- 
tory, as was also the veneer trade. 


Urges Coodperation with Architects 


SHREVEpPORT, LA., April 13.—At the regular 
meeting of the Shreveport Lumbermen’s Club, 
April 8, O. N. Cloud, sales manager of the 
Peavy-Byrnes Lumber Co., was the main speak- 
er, saying in part: 

From the viewpoint of time the South is one 
of the most mature sections of the country and out 
of our experience several developments have come 
which through the test of time and application 
insure their permanence. Among other things is 
southern design in architecture. In recent years 
and for a number of reasons there have been in- 
troduced into our residential construction espe- 
cially, certain types of architecture unsuited to 
and as a result have proved 


unsatisfactory to home owners of this class of 


construction, 

Coéperation with architects and builders with a 
view to ascertaining from our experience in the 
past the type of construction best suited to vari- 
ous localities throughout the country, commends 
itself as an activity of great opportunity for or- 
ganizations such as this and kindred associations 
representing the various branches of our great 
industry. In addition to counsel and advice in the 
matter of design we should do everything possible 
to throw a line of protection about the users of 
our materials. Present cost entitles our customer 
to a property that will last and that can be main- 
tained at lowest possible cost. To accomplish this 
the importance of using materials of superior 
quality should be emphasized, otherwise buyers and 
builders of homes will sustain losses through pur- 
chase of hastily constructed buildings of materials 
of inferior quality. 

President W. F. Jolinson presided at the meet- 
ing, and among the visitors was Don Russell, of 
Kinder, La., timber estimator for the Peavy- 
Byrnes interests. 


Starts Ball Season With Two Wins 


WarrEN, Ark., April 14.—The Southern Lum- 
ber Co.’s ball team started the season here last 
week with three games: Two of them with 
Ouachita College, the first being won by the 
college men 8 to 7. The Southern’s team won 
the second game 1 to 0. The third game of the 
season was played with one of the district agri- 
cultural teams and was a walk away for the 
Southern, the score being 26 to 0. O. O. Axley, 
manager of the Southern Lumber Co., is expect- 
ing to have a good season again this year. 


(APES 


Buy Indiana Lumber Yard 


Attica, INp., April 14.—Joseph M. Hixon, 
of Attica, and his brother, Fred Hixon, of In- 
dianapolis, Ind., have purchased the lumber yard 
and business of the Attica Lumber Co., sit- 
uated on West Mill Street, and will operate 
under name of the Hixon Bros. Lumber Co. 
Both members of the new company are well 
known in the lumber trade. J. M., or ‘‘Joe,’’ 
as he is familiarly known to a large circle of 
friends in the business, has been a resident of 
Attica for more than ten years, and for fifteen 
years a salesman for the Roberts Sash & Door 
Co., of Chicago. He was formerly part owner 
and manager of the business which he and his 
brother have just purchased. He sold out some 
years ago to Roscoe McCord, who now retires 
from business. Fred Hixon has also been 
actively engaged in the lumber business for 
years and is now seeretary of the True-Hixon 
Lumber Co., of Indianapolis, which position he 
has held for about fifteen years. Both brothers 
will retain their present wholesale connections 
and the Attica business will be conducted under 
the management of Frank Hatton who has been 
assistant to Mr. McCord for some years. 








SELL 


the 
Beauty 
of an 
OAK 
Floored 
Home 


Every good salesman creates his own mar- 
ket, and breaks down the buyer’s resistance by 
holding before him the mental picture of the 
finished product his goods will make. Every . 
retail lumber dealer can sell more hardwood 
flooring by emphasizing the sanitary appear- 
ance and investment value, rather than by talk- 
ing about just the grades of Clear, Select, and 
No. 1 Common, ete. which mean nothing to the 
user until put into the finished floor. 


Sell beautiful oak floors, and we will furnish 
them to you, quality and milling guaranteed. 


Wire or phone your inquiries and orders at 
our expense for,— 


Oak and Maple Flooring 

Oak and Gum Mouldings, Trim, etc. 

Kiln dried Oak and Gum Lumber, rough 
or dressed 

Tennessee Red Cedar Clothes-Closet 
Linings 





Local shipments from Chicago warehouse for 
hurry-up orders you may need. Every shipment 
guaranteed; you and your customer satisfied or 
money back. No quibbling. 


Any quantity, delivered anywhere. 


E. BARTHOLOMEW HARDWOOD CO 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


We sell through dealers only 
4-18-25 


> PENCILS 


ADVERTISING AND COMMERCIAL 








> 


Best advertising novelty for retailers and whole 
salers. Send for free samples and prices. 


ABBOTT PENCIL CO. 
150 West Larned St., DETROIT, MICH. 











ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bldg. 


Gen’! Office—-2200 Insurance Exchange. CHICAGO 








DROLET & STEENSON 


TIMBER ESTIMATES 
LOGGING REPORTS 
MAPS 


108 SoutH LA SALLE Sr., CHICAGO 


Southern Office, Tuscaloosa, Ala. 
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WATCH CLOCK 


CORPORATION 
SUCCESS OF 


| ole} 8 ferel a ee 
Hardinge Patents 
Newman Clock Co. 


4138 Ravenswood Ave.,Chicago 
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April 20-24—Building Officials’ Conference, Forest Prod- 


ucts Laboratory, Madison, Wis. Annual. 
April 21-22—Appalachian Logging Congress, Sinton 
Hotel, Cincinnati, Ohio. Semiannual meeting. 


April 22—Southwestern Hardwood Manufacturers’ Club, 
Beaumont, Tex. Monthly meeting. 
April 22—Plywood Manufacturers’ 
torium Hotel, Chicago. 
April 23—Maine 
Portland, Me. 
April National 
tion, Chicago, 
Muay 1—General Standardization Conference, Washing- 
ton, D. C 
4-6-—Associated 
Gayoso Hotel, 
5-6—Hardwood Manufacturers’ 
Chisca, Memphis, Tenn, Annual, 
May 6—-Georgia-Florida Saw Mill Association, 
Hotel, Jacksonville, Fla. Annual. 
7-8 & Millwork Association, 
lando, 
8-9 


Association, Audi- 
Spring meeting. 
Lumber Manufacturers’ 
Spring meeting. 


Association, 


28-29 Lumber Manufacturers’ Associa- 


Annual, 


Muay Cooperage Industries 
Memphis, Tenn. Annual. 


Institute, 


of America, 


May Hotel 


Mason 


May Lumber 


Annual. 


Florida 

Fla. 

American 

more, New York City. 

12-14—-National Fire 

gress Hotel, Chicago. Annual, 

May 15-16—Plains Retail Lumbermen’s Association, Am 
arillo, Tex. Annual, 

May 19— 
Macon, 


Or- 


May Construction Hotel 
meeting. 


Association, 


Council, 3ilt- 
Spring 
Muy 


Protection Con- 


Manufacturers’ Hotel 


Monthly 


toofer 
Ga. 


Club, 
meeting. 


Dempsey, 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipment. 
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West Penn Lumber Ce. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 
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White Pine MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 
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B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 
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May 20-22—Chamber of Commerce of the U. 


S. A., New 
Washington 


Auditorium and New National Chamber 
Building, Washington, D. C. Annual. 

25-28-——-Nutional Association of Purchasing Agents, 
Milwaukee Auditorium, Milwaukee, Wis. Annual. 


11-12—-National Hardwood Lumber’ Association, 
Brown Hotel, Louisville, Ky. Annual. 


June 19-20—Pacifie Northwest Millwork Association, 
Grays Harbor, Wash. Quarterly meeting. 
22-24--Lumber Trade Golf Association, 
wold, New London, Conn. Annual 
June 24-26—National Foreign Trade 
Hotel, Seattle, Wash, Annual. 
6-8 -Ontario Retail Lumber Dealers’ 
St. Catharines, Ont. Annual outing. 
(SABLA AAAAGAS#: 

Final Plans for Appalachian Congress 

CINCINNATI, OHIO, April 14.—Local ar 
rangements for the entertainment of the Ap- 
palachian Logging Congress which is to hold 
its spring meeting at the Hotel Sinton next 
Tuesday and Wednesday, have been completed. 
The principal event -will be a banquet on Tues 
day evening which will take the form of a dinner 


May 


June 


June The Gris- 
tournament, 
Council, Olympic 


Aug. Association, 


dance. Thomas R. Marshall, former vice 
president of the United States, will be the 
principal speaker at the dinner. HH. F. Vanor- 


man, lieutenant governor of Indiana, is also 
on the program. ‘The dinner has been arranged 
by the Appalachian Supply Association in con- 
junction with the Lumbermen’s Club of Cin- 
cinnati. After the business session, there will 
be dancing until midnight in the ball room 
of the Hotel Sinton. 

The Lumbermen’s Golf Association of Cin- 
cinnati has arranged a golf tournament for the 
delegates on Monday afternoon. 

Business sessions will occupy both Tuesday 
and Wednesday mornings. Monday evening will 
be ‘‘machinery night’? with moving pictures 
showing the various new kinds of equipment 
used in logging. Tuesday afternoon there will 
be an inspection of the plant of the Globe- 
Wernicke Co., manufacturer of office furniture 
and equipment. 

(Aas 
Hardwood Institute Annual Program 

MEMPHIS, TENN., April 13.—Joe T. Rob- 
inson, United States Senator from Arkansas, 
will be one of the principal speakers at the 
third annual meeting of the Hardwood Manu- 
facturers’ Institute which will be held at the 
Wotel Chisca in this city May 5 and 6, accord- 
ing to the completed program which was given 
out today. He will be introduced by Senator 
K. D. McKellar, of Tennessee, who will also 
make a short talk to the hardwood men who will 
be in Memphis for this meeting. According to 
the reservation list there will be about 400 
hardwood producers in Memphis for this meet- 
ing. 

The opening session of the first day will be 
devoted to the address of President E. B. Nor- 
man and the report of Secretary J. M. Pritchard 
in addition to the addresses of the two sena- 
tors above mentioned. Appointment of com- 
mittees will then be made. At the afternoon 
session Treasurer C. C. Dickinson will make 
his report, followed by Executive Vice Presi- 
dent J. H. Townshend on ‘‘The Purposes of 
the Institute.’? B. F. Dulweber will report 
for the inspection rules committee and C. V. 
Sweet, of the Forest Produets Laboratory, 
Madison, Wis., will tell of grading rule studies. 
A buffet supper will be held at the Polo Club 
at 7 p. m. 

M. W. Stark will report for the statistical 
committee at the Wednesday morning session, 
followed by A. T. Horton, of the J. T. Horne 
Veneer Co., Tuscaloosa, Ala., on ‘‘Statistics 
and the Veneer Industry.’? R. C. Staebner, 
president of the Appalachian Logging Con 
gress, will discuss ‘‘The Chance for Forestry,’’ 
after which Landon C. Bell, Columbus, Ohio, 
will expand the subject ‘‘The Present Status of 
Public Forestry Measures.’’ At the after- 
noon session 8. 8. King, of Dayton, Ohio, will 
tell how ‘‘ Home Builders Pay for the Waste.’’ 
W. C. Chamberlain, of the Stout Lumber Co., 
Thornton, Ark., will lead the discussion on 


the war of 1812. 


etc 


hardwood trim. Then will follow discussions 
on hardwood problems, such as utilization of 
waste, trade extension and research work. The 
resolutions committee will then report, fol- 
lowed by election of officers. 
SR RBAABBEBEBAAS 

Institute to Hold Regional Meeting 

MEMPHIS, TENN., April 13.—J. H. Town. 
shend, executive vice president of the Hardwood 
Manufacturers’ Institute, will leave Memphis 
the latter part of the week for Beaumont, Tex,, 
where he will be principal speaker at a regional 
meeting of the institute which is to be held 
at the Beaumont Hotel on April 22. It will 
probably be a two-day meeting. John YM, 
Pritchard, secretary of the institute, will also 
be present and make a short talk. About 
seventy-five hardwood men of Texas are ex- 
pected to be in attendance at this meeting, 
which will be presided over by J. W. Link, of 
the Kirby Lumber Co., of Houston, Tex. 


Ontarioans Plan Outing 

Toronto, OntT., April 13.—A meeting of the 
special committee of the Ontario Retail Lum 
ber Dealers’ Association, appointed for the 
purpose of arranging for the annual midsum- 
mer outing, which is to take place at St. Cath- 
arines, Ont., was held recently in St. Cath- 
arines and plans for the outing were gone over 
in detail. The outlook at present is that this 
will be an outstanding event in the history 
of the trade in Ontario. It has been necessary 
to make a further change in the dates as 
previously announced. They have now _ been 
settled definitely and the outing will take place 
on Aug. 6, 7 and 8. The Province of Quebec 
Retail Lumber Dealers’ Association has of: 
ficially announced that its summer outing will 
take place at the same time and at the same 
place as the Ontario association’s outing. In 
other words, the outing will be a joint affair, 
which will add greatly to the numbers in at- 
tendance, and to the interest in the event. 
The committee in charge of the outing for the 
Ontario association has also extended a warm 
invitation to the wholesale lumber dealers of 
Ontario, and also to any retail lumber dealers 
in the northern States who care to join with 
the Canadian dealers. 

Much the most interesting event of the out- 
ing will be a trip of inspection in charge of 
guides, throughout the whole of the New Well- 
land Canal works. Last but not least, the 
whole of the Niagara Peninsula is sacred soil 
for citizens of the United States and Canada, 
inasmuch ag it was the scene of the last battle 
between the two countries, over a hundred and 
ten years ago. The whole district is alive with 
historic interest relating to the struggles of 
For this reason it is hoped 
that the Canadians may have with them, on this 
occasion, a number of their friends from the 
United States. 

@aeaaaaaaaaan 


Discusses Manhattan Building Trade 

New York, April 13.—Former United States 
Senator William M. Calder, for years a leading 
building contractor in Brooklyn, was principal 
speaker last Thursday at the bimonthly luneh- 
eon of retailers and wholesalers of the New 
York Lumber Trade Association. The mecting 
was held at the National Republican Club in 
Manhattan. 

Mr. Calder said he was amazed to find recent 
ly that he ean buy lumber now at least 30 per 
cent cheaper than he has been able to buy at 
any time since the World War. He added that 
the present was a good time to purchase lumber 
as he could not see how prices ean go lower. He 
declared that he has also been convinced that 
the present is the proper time to build to the 
best advantage. 

Of building conditions, he said: 


The homes for the middle class have been built; 
the market is saturated. Now what we must do 1s 
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to build homes of moderate price for the multi- 
tudes who can not engineer transactions involving 
more than $5,000 to $7,000. In order to build such 
homes, we have got to go outside the thickly popu- 
lated sections where the land is cheap. Such 
homes can not be built on sites that cost $1,500 to 
$2,000. 

It is because the demand for middle class hom s 
has been satisfied that building permits in Brook- 
lyn are showing a decrease and Queens is coming 
forward as the great building center of the metro- 


politan district. Eventually the building wave 
must flow further down Long Island. 
Subway construction, which will enable city 


workers to live in outlying districts and yet reach 
their work by easy transportation, is the big prob 
lem confronting New York City today. This great 
city will always need lumber. Only a normal busi 
ness Should be expected this year, however. Do 
not let anyone tell you that there is going to be 
another big boom in building. We have caught up. 
There is only one class of building in which we 
are behind—homes for the worker who earns $40 
a week or less. That sort of construction is im- 
possible in Manhattan. It costs too much. So I 
say to you, and I am not talking polities, the 
greatest need today is subways. The future lies in 
Brooklyn, the Bronx and more particularly in 
Queens. 

William E. Code, of the Hunterspoint Lum- 
ber & Supply Co., who presided at the luncheon 
in the absence of Joseph F. Murphy, president 
of the New York Lumber Trade Association, in 
introducing Senator Calder said: ‘‘ Before the 
war it was said that labor formed 35 percent 
of the cost of construction and the materials 65 
percent. Since the war that proportion has been 
reversed. ”?” 

Mr. Calder agreed with this view, but said 
there had been some improvement of late in the 
labor situation. He cited the case of bricklay- 
ers who last season were paid by the day, where- 
as this season those employed on his own projects 
were paid according to the bricks laid. 


Akron Association Elects Officers 

Akron, Onto, April 13.—Arthur Richards, of 
the Henry Lumber Co., of this place, has been 
installed as president of the Akron Association 
of Lumbermen. Other officers are Max James, 
first vice president; Frank H. Deitz, secretary; 
Ross Wilson, treasurer. The installation took 
place at a dinner. 


Mississippi-Louisiana Millmen Organize 


LAuREL, Miss., April 14.—About thirty-six 
lumbermen assembled here last Saturday, at the 
Hotel Pinehurst and organized the Mississippi- 
Kast Louisiana Sawmill Managers’ Association. 
The lumbermen present were representatives of 
approximately all of the larger mills and some 
of the smaller ones in this vicinity. This or- 
ganization will be composed of both yellow pine 
and hardwood operators. Officers were elected 
as follows: 

President—John M. 
Co., Laurel, Miss. 

Vice president—D. H. Foresman, Sumpter Lum 
ber Co., Eleectrie Mills. Miss. 

_ Treasurer- A. GB. Welch, J. JF. 
Co., Hattiesburg, Miss. 

, secretary—H. R. Orchard, 
Co... Laurel, Miss. 

_ Board of direetors—E,. <A. 
Emery, Ovett, Miss.: V. A. Stibolt, Natalbany 
Lumber Co., Hammond, La.; F. L. Adams, Adams 
sanks Lumber Co., Morton, Miss.; F. A. Mullett, 


Zissell, Marathon Lumber 


Newman Lumber 
Lumber 


Marathon 


Emery, Bentley & 


Long-Bell Lumber Co., Quitman, Miss.; A. De 
fese, A. DeWeese Lumber Co., Philadelphia, 
Miss.: and J. H. Cassidy, Great Southern Lumber 


; 
Co., Bogalusa, La. 
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Wholesalers’ Executive Committee 

NEw York, April 13.—President Dwight 
Hinckley, of the National-American Wholesale 
Lumber Association has announced the ap- 
pointment of the executive committee to serve 
for the ensuing year, as follows: Dwight 
Hinckley, Cincinnati, Ohio; F. S. Underhill, 
Philadelphia, Pa.; C. A. Goodman, Marinette, 


Wis. ; W. H. Schuette, Pittsburgh, Pa.; Ben 8S. 
W oodhead, seaumont, Tex.; Max Meyers, 
Cleveland, Ohio; C. A. Mauk, Toledo, Ohio; 


Horace KF, Taylor, 3uffalo, N. Y.; C. L. Lind- 
ner, Portland, Ore.: M. J. E. Hoban, Brook- 
lyn, N.Y, This, is a list of good, strong men, 
well versed in the problems confronting the 
lumber wholesaler, and from past experience 
Mm association work, well qualified for the work 
mn hand. 

The reaction of the annual convention at At- 
lantic City, N. J., March 18 and 19, has been 
most favorable. Reports from all sections of 


the country to which delegates have returned 
since the meeting indicate that the association 
had a most important and successful meeting. 
The officers are at work upon a program of 
activities for the coming year, and further 
announcement will be made shortly. 

Sa RRREBREEBES 

Seeks Drying in Transit Privilege 

MINNEAPOLIS, MINN., April 14.—The North- 
western Hardwood Lumbermen’s Association is 
seeking from western railroads a drying in 
transit privilege which will mean a saving of 
214 to 15 cents for each 100 pounds on a ear, 
affecting Twin City firms. KE. A. Koelln, who is 
in charge of the traffic department of the Payson 
Smith Lumber Co., explained the proposal at a 
meeting of the association in Minneapolis last 
week. 

Railroads which have established - through 
rates, he said, have promised in the near future 
to so modify their rates as to provide for the 
kiln drying in transit with only slight addi- 


tional freight rates. This, he said, would prove 
of material benefit to Twin City companies. 

Reports brought to the meeting by lumber- 
men were that there is the usual amount of 
northern hardwood at the mills and that piles 
are growing. Some of the wholesalers said that 
retail business is improving. 

The association, on motion of T. T. Jones, of 
the T. T. Jones Lumber Co., voted to extend 
financial support to the Minnesota plan for par- 
ticipation in American Forest Week. 


Address Monongahela Valley Dealers 


PITTSBURGH, Pa., April 14.—President S. W. 
Means and Secretary William B. Stayer, of 
the Retail Lumber Dealers’ Association of 
Pennsylvania, addressed a meeting of the 
Monongahela Valley Lumber Dealers’ Associa- 
tion at Scenery Hill, Washington County, last 
Wednesday evening. The meeting was held in 
Century Inn, on the National Pike, a tavern 
more than 100 years old. 


Program for General Lumber Conference 


WasuHincton, D. C., April 13.—The plan of 
permanent organization and financing of the 
Central Committee on Lumber Standards will 
be one of the subjects for consideration at the 
general lumber conferenee May 1, at the Depart- 
ment of Commerce. The members of the Central 
Committee, at their recent meeting in Washing- 
ton, felt that all organizations involved in this 
movement should take a greater interest in the 
financial support of the committee, and to that 
end has sent out a letter to those organizations 
seeking expression of their views on the matter. 


The program of subjects approved and recom- 
mended by the Central Committee for the gen- 
eral conference follows: 


I. Revised and Supplementary Recommended 
American Lumber Standards for Softwood Lumber. 
These supplementary and amendatory recommenda- 
tions, together with the recommendations previ- 
ously adopted, are arranged in logical sequence 
according to subject matter. Supplementary and 
amendatory recommendations are shown in_ bold 
face type. The numbers in parentheses indicate 
the numbers of the corresponding paragraphs of 
United States Department of Commerce, simplified 
practice recommendation, No. 16, Lumber, issued 
by the bureau of standards, July 1, 1924. 


A. Supplementary Recommendations : 


1. Nomenclature of commercial softwoods. 
2. Definitions of defects and blemishes. 

3. General grading provisions. 

4. Workings. 

5. Moldings. 

6. Structural timbers. 

7. Softwood factory lumber. 

§. Inspection provisions. 

9. Lumber abbreviations. 


B. Amendatory Recommendations : 
1. Dressed sizes. 
2. Inspection provisions. 

II. Short Lengths Reports. Pursuant to See- 
tion 42 (a) of American Lumber Standards “That 
a survey be made by, or under the authority of, 
the Central Committee on Lumber Standards, cov- 
ering the production and uses of short lengths of 
lumber, and the results thereof shall be compiled 
and submitted for consideration at a conference 
to be held on or about May 1, 1925.” 

A. Report of Department of Commerce and Cen- 
tral Committee on Lumber Standards on 
construction uses. 

I. Report of Forest 
dustrial uses. 

C. Report of manufacturers on production, 

Pils Provisions for Lumber Grading. te 
port by the lumber manufacturers’ associations, on 


Products Laboratory on in 


sasie 


the extent to which the grading rules for yard 
lumber have been revised to conform to the basie 
provisions of the American Lumber Standards, 


pursuant to Section 39 of American Lumber Stand 
ards: 

“39. That, pursuant to the following recommen- 
dation adopted in general conference, Washington, 
Dee, 12-13, 1923: ‘That, to the extent to which 
differences in quality of timber, in conditions of 
manufacture, and in the uses to which the product 
is put, will, in practical applieation, permit the 
basie provisions for the grading of yard lumber 
shall be uniform,’ associations of manufacturers, 
distributers, and consumers of lumber, which pub- 
lish and apply grading rules for yvard lumber, shall 
formulate basie provisions for the grading of yard 
lumber and grading rules for yard lumber, subject 
to report thereon by them at a subsequent confer- 
ence to be held on or about May 1, 1925, of the 
extent to which they shall at that time have 
formulated their grades accordingly, within the 
limits of the basic grade classifications for yard 
lumber. adopted in general conference. Washington, 
Dee. 12-13, 1923, and effective July 1, 1924.” 


IV. Report on Supply and Demand of American 
Standard Lumber, prepared from questionnaire in- 
formation for first quarter of 1925, supplied by 
manufacturers, wholesalers and retailers to the 
Central Committee on Lumber Standards and the 
Department of Commerce. 

V. Report by Central Committee on Lumber 
Standards on enforcement of the American Lumber 
Standards pursuant to Section 36 of American 
Lumber Standards. 

Among others: 


(a) Publicity of sizes as American Lumber 
Standard which do not conform to the 
standards. 


(b) Publication in grading rules of sizes as 
American Lumber Standard which do not 
conform to the standards. 


(c) Shipments of ‘mixed grades as a _ single 
standard grade not provided for in the 
American Lumber Standards. 

(d) Filling of orders, which do not specify 
American standard lumber, with lumber 
of non-standard size or grade, by members 
of manufacturing associations, which have 
published standard association grading 
rules conforming to the American Lumber 
Standards. 

(e) Failing to ship in accord with association 
grading rules when exact finished sizes 
are not specified in the order. 

To encourage the promotion and sale of Ameri- 
ean Standard lumber, the Central Committee on 
Lumber Standards recommends that all orders spe- 
cify American standard lumber by placing on each 
order a stamp stating that “Shipment under this 
contract shall be in accordance with American 
lumber Standards.” 

VI. Report on Finances and Permanent Organ- 
ization of the Central Committee on Lumber 
Standards. 

VII. The Central Committee on Lumber Stand- 
ards has provided for the publication, for the bene- 
fit of all lumber buyers and consumers, an Amer- 
ican Lumber Standards handbook, showing for each 
standard size and each standard grade in each 
standard item of softwood yard and factory lum- 
ber, the name and address of each Jumber manu- 
facturers’ association, which provides for such 
sizes, grades and items in their association grad- 
ing rules, and whose members produce such stand- 
ard material, such publication to be distributed 
generally to softwood lumber buyers and users. 


Enters Retail Lumber Business 


Eau Criaire, Wis., April 14-—-The C. H. 
Bergman Co., this city, has entered into the 
retail lumber and building material business, 
to be conducted in conjunetion with its present 
retail and wholesale coal business. The com- 
pany is erecting a large lumber shed, one-half 
of which wil! be used for housing dry lumber 


in all the different grades of both hard- and 
softwoods. While the remainder of the shed 


room will be used for interior finishing, sash 
and doors, frames, casings, window moldings, 
insulation materials ete. A complete line of 
builders’ hardware will be carried. Additional 
buildings will house composition roofing, cement, 
lime, plaster, brick, tile ete. The Bergman 
company plans to be able to furnish the build- 
er with all materials needed from basement 
floor to roof when all its stocks are in place. 

C. A. Willis, formerly of the Hoepner-Bart- 
lett Co., of Eau Claire, has purchased an in- 
terest in the C. H. Bergman Co. and will be 
in charge of the lumber and building material 
department. 
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Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 


Perkins Building, 
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Newberry, Mich. Grand Rapids, Mich. 
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> Bone Dry * 
Hardwoods! 


SOFT MAPLE 
2 cars 4/4” Ist & 2nds 
5 cars 4/4” No. | Com. & Btr. 
3 cars 4/4” No. | Common 
4 cars 4/4” No. 2 Com. & Btr. 


BASSWOOD 

2 cars 4/4” Ist & 2nds 

5 cars 4/4” No. | Common 
7 cars 4/4” No. 2 Common 
cars 4/4” No. 3 Common 
cars 5/4” Ist & 2nds 
cars 5/4” No. | Common 
cars 5/4” No. 2 Common 
cars 6/4” Ist & 2nds 
cars 6/4” No. | Com. & Btr. 
car 6/4” No. 2 Common 


The Adams-Thom 
wavs.” Lumber Co. 








Jean LaRue says: 
**She’s dam’ good 
mass to deal wid!*’ 


—-WwWNHeNNR & 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock,Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 














Remember , 


Mershon, Eddy, Parker Company 


SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipmert from Idaho. 
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VON PLATEN -FOX COPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 





17 
HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 








‘NOTES FROM 











Fuel Conservation to Be Discussed 


Although the United States has within its 
borders the largest supply of fuel in the world, 
including oil, natural gas and coal, nothing 
will be left within a few decades except the 
coal, according to an exhaustive report pre- 
pared by a committee of experts for submission 
to the third biennial meeting of the Interna- 
tional Chamber of Commerce, which meets in 
Brussels June 21-27. The report suggests pos- 
sible ways of conserving the remaining solid 
fuel supplies of the country. It was made pub- 
lic Tuesday by the American section of the 
International chamber. _ 

The report points out that ‘‘imports, if pos- 
sible, of liquid fuels may postpone their ex- 
haustion for several decades, but it seems quite 
probable that by 1950 much the greater part of 
the natural liquid and gaseous fuels will have 
practically disappeared.’’ Present methods of 
using coal are declared to be wasteful and new 
methods are becoming more urgent. Attention 
is called to the vast resources of fuel in oil- 
shale reserves, several times greater than those 
of petroleum, which are still untapped, await- 
ing the time when they can be mined and mar- 
keted economically. 

Among the directions in which developments 
may come, as outlined tentatively by the com- 
mittee, are the following: 

Electrification of railroads, using where possible 
hydroelectric power; linking together of great cen- 
tral stations in a general electrical network, with 
high tension transmission ; domestic heating from 
central plants or by gas or coke; large use of gas 
for industrial heating from gas generat d at the 
coal mines and where this is not possible, use of 
coke ; the power in industrial plants to be electrical, 
from central-power stations linked to the general 
electrical network; much larger development of 
water power; development of the oil-shale indus- 
try; use of coal at the mines, there to he subjected 
to complete gasification or carbonization, with 
complete byproduct recovery, the resulting gas to 
be transmitted under high pressure to the point of 
use where this point is not too distant, the coke 
to be used for the generation of electricity trans- 
mitted at high tension to point of use, and ship- 
ments from the mine plant to be mainly in the form 
of coke or coke briquets ete. 


Reverses Lower Court on Log Rates 


The Supreme Court Monday reversed the lower 
court and upset the logging rates fixed by the 
department of public works of the State of 
Washington for application on the four trans- 
continental systems operating in that State. The 
department of public works took all freight 
charges on the trunk lines and branches and 
made up an average unit figure which it called 
100 and fixed uniform distance rates based on 
that unit figure. The railroads objected on 
numerous grounds and took the matter into 
court. The trial court sustained the State au- 
thorities, but the Supreme Court reversed its 
finding on the ground that the method adopted 
in arriving at the uniform logging rates, which 
the carriers contended involved a reduction of 15 
to 37 percent in existing logging rates, was not 
a proper one, the department of public works 
having failed to take into account differences 
in costs and other factors ordinarily observed 
in rate making. The fact that the order of the 
State body provided for an experiment over a 
period of one year was held by the higher court 
not to cure its defects. 


Development of Naval Stores Trade 


As a result of the recent conference between 
Secretary Hoover and a special committee of the 
Pine Institute, C. C. Concannon, chief of the 
chemical division, Department of Commerce, 
looks for an increase in the $25,000,000 annual 
export business and a broader domestic distribu- 
tion of naval stores. The committe was formed 
following the recent naval stores convention at 
Savannah. 

The recent contact between representatives of 
the Pine Institute and Secretary Hoover, the first 
of its kind in the history of the turpentine and 
rosin industry, was one of the most progressive 
steps yet taken by the naval stores interests in 





the development of foreign trade, said Mr. Con- 
cannon. This industry, representing an _ invest- 
ment of $30.000,000. is now producing merchandise 
totaling $40,000,000, more than half of which is 
shipped abroad. The United States produces more 
than 60 percent of the world’s supply of naval 
stores, and its nearest rival is France, which 
registers but 20 percent of this production. Other 
foreign sources of these raw materials are develop- 
ing, however. 

Mr. Concannon feels that the present strong- 
hold the American producers have on the world 
market can not only be maintained, but very 
probably increased by close cooperation between 
the industry and the department. A special 
world survey is now being made, the results of 
which will be given to the trade in this country. 


Reduces Income Tax Deficiency 


The United States board of tax appeals has 
handed down a decision in Docket No. 353— 
Appeal of G. Tl. May—finding that the tax- 
payer’s deficiency for the calendar year 1919 
was $789.58. The commissioner of interna] 
revenue sent out a letter to Mr. May, setting 
forth that the deficiency in income tax for 
1919 was $1,482.59, being based on the com- 
missioner’s determination of a profit to the 
taxpayer of $13,125.59 on the sale of his in- 
terest in a partnership known as the Georgia- 
Florida Yellow Pine Co. The board of tax ap- 
peals finds that Mr. May’s profit on that sale 
was only $8,125.59, thus reducing the deficiency 
to $789.58. 


Administration of National Forests 


Senator Stanfield, of Oregon, has called a 
meeting for this week of the subcommittee of 
the Senate committee on public lands and sur- 
veys,. authorized by a resolution adopted on 
March 4 to investigate ‘‘all matters relating to 
national forests and to the public domain and 
their administration, including grazing and for- 
est reserves.’? The purpose of the investiga- 
tion is to clear up the matter of grazing fees 
and determine the advisability of creating an 
additional board of some sort to pass upon ques- 
tions in dispute as to grazing rights. Appar- 
ently there is no thought of going into the ques- 
tion of the general administration of the na- 
tional forests. Another matter to be studied 
is the advisability of enacting a bill introduced 
by Senator Phipps, of Colorado, covering graz- 
ing on the public domain in general. 

Members of the subcommittee are Senators 
Stanfield, Cameron, Spencer, Dale and Gooding, 
Republicans, and Pittman, Jones, of New Mex- 
ico, Kendrick and Dill, Democrats. The plan 
is to hold a hearing here on grazing fees before 
going West. In September hearings will be 
held in Utah, Montana, Oregon, Arizona and 
New Mexico. Some members of the subcom- 
mittee are also members of the Senate commit- 
tee on irrigation and reclamation, which is to 
hold hearings in the West in October. 


To Confer on Desk Standardization 


Consideration of the possibilities of simplifica- 
tion and standardization of office furniture, sup- 
plies and appliances will be undertaken at 2 
meeting to be held under the auspices of the 
division of simplified practice, Department of 
Commerce, in New York City April 21. Repre- 
sentatives of the National Association of Sta- 
tioners, Office Outfitters & Manufacturers, the 
Railway Accounting Officers’ Association, the 
National Association of Purchasing Agents, in- 
dividual manufacturers and some consumer OT- 
ganizations have been asked to attend. 

From the day of the old roll-top desk down to 
the present day, it is pointed out, there has 
been an increasingly complex problem for firms 
using large numbers of desks to secure a con- 
sistent series of uniform sizes, and at present 
business procedure is finding flexibility, neatness 
and economy of floor space highly important 
items. 

Some of the benefits visualized by stand- 
ardization of desks ete. are: The manufacturer 
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would benefit through increased production at a 
minimum cost. » It should conserve the hardwood 
supply, especially in the better grades. The 
dealer would benefit by a reduction in over- 
head cost of handling, which should increase his 
turnover and enable him to sell more desks. The 
consumer, in turn, would benefit by a probable 
reduction in selling prices; also he would be 
enabled to secure equipment of the same size 
at all times, improving the appearance of his 
office, conserving floor space etc. 


Ruling in Income Tax Case 


A taxpayer who purchased stock before 
March 1, 1913, and sold it after that date for 
less than its admitted fair value but more than 
he actually paid for it, is not entitled to a de- 
duction as loss for purposes of the income tax. 
This is the ruling of the Supreme Court in a 
case involving such a transaction. The ques- 
tion arose over the estate of the late James J. 
Flannery, of Pittsburgh, Pa., which sought a 
deduction under the circumstances mentioned. 
The commissioner of internal revenue rejected 
the claim. The estate paid the tax and then 
fled suit in the court of claims, which decided 
in favor of the taxpayer. The Supreme Court 
reversed this finding on the ground that Flan- 
nery had suffered no loss in the sale of the stock, 
since he received for it more than it actually 
cost him, although less than its fair market 
value as of March 1, 1913. Justices McReynolds 
and Sutherland dissented. The decision will 
dispose of a considerable number of similar 
cases pending in the bureau of internal revenue. 


Decision in California Open Shop Case 


When labor strikes or lockouts do not result 
in any material restraint of interstate commerce 
the Federal Government can not intervene. This 
ruling of the Supreme Court was handed down 
ina case from San Francisco where the indus- 
trial association of that city, the California 
Industrial Council and other organizations of 
employers had been found guilty of violating 
the Sherman antitrust law in a fight for the 
adoption of the open shop, as opposed to the 
closed shop which labor unions had enforced 
up to 1921. The employers adopted a permit 
system under which supplies could be obtained 
only by builders who would agree to join the 
open shop movement. The lower court held this 
to be a restraint on interstate commerce, as some 
of the building materials came in from other 
States, 

In handing down the decision Justice Suther- 
land said the Supreme Court did not find any 
Violation of the antitrust law. The evidence 
showed, he declared, that interference with in- 
terstate commerce was neither desired nor in- 
tended, and that the aggregate value of mate- 
rials brought into the State was only a few thou- 
sand dollars while construction work during 
the period of the controversy totaled $100,- 
000,000, 


To Study Housing Situation 


The housing situation will be considered at 
the thirteenth annual meeting of the Chamber 
of Commerce of the United States, to be held 
in Washington, May 20-22. Housing will come 
before the civic development group meeting. 
This question, in the opinion of the chamber’s 
‘vic development department, is vital at this 
time because of the effects of the shortage of 
housing in industrial areas. The group will 
give attention to the economical use of land in 
urban communities and to the question of the 
telation of housing to citizenship. 


(SReaesaeaaaaan 


To Fill Vacancy in Lumber Division 

Announcement has been made by the United 
States Civil Service Commission that May 29 is 
the closing date for the filing of applications 
for the vacant position of business assistant in 
the lumber division of the bureau of foreign and 
domestic commerce of the Department of Come 
merce, which will be filled by competitive ex- 
amination at a date to be announced later. 

The position of business assistant carries an 


entrance salary of $1,860 a year, with oppor- 
tunity for advancement without change in as- 
signment up to $25400 a year. Promotion to 
higher grades may be made in accordance with 
the civil service rules. Listed among the duties 
of the position are the study of the manufac- 
ture, distribution, and consumption of lumber 
and wood products, elimination of lumber 
wastes, lumber market requirements and prac- 
tices, and the preparation of bulletins and press 
articles on these same subjects. Competitors 
will be rated on practical questions, a thesis to 
be written in the examination room, and educa- 
tion and experience. 


Further information on the position, as well 
as application blanks, may be obtained from the 
United States Civil Service Commission, Wash- 
ington, D. C., or the secretary of the board of 
United States civil-service examiners at the post 
office or custom house in any city. 


(@g@@a@aeaaneanaaa: 


Automotive Export Outlook Bright 


Record-breaking automotive exports of last 
year are likely to be surpassed in 1925 if the 
prosperous conditions reported in the auto mar- 
kets of the world for the first quarter of this 
year can be taken as a criterion, says Perey 
Owen, chief of the automotive division, Depart- 
ment of Commerce. With but few exceptions, 
reports from foreign agents of the department 
reflect conditions promising an even greater vol- 
ume of trade than in 1924, 


Data on California Industries 


According to a summarization of the data 
collected at the biennial census of manufactures, 
1923, the value of products at factory prices 
of manufacturing establishments in California 
aggregated $2,216,639,000. This total repre- 
sents an increase of 26 percent as compared 
with $1,758,682,000 in 1921. 

The lumber and timber products industry 
(embracing logging camps and sawmills) is the 
leading one in California as measured by num- 
ber of wage earners. In this industry the 
average number of wage earners employed dur- 
ing the census year increased from 19,290 in 
1921 to 24,772 in 1923, or 28.4 percent. The 
value of products turned out by 206 such es- 
tablishments in 1923 was $86,959,037, against 
$51,380,066 two years before. Wages paid in 
1923 totaled $38,245,790, against $24,980,230 
in 1921. 

Lumber planing-mill products not made by 
planing mills connected with sawmills in 1923 
were valued at $82,228,916, compared with $53,- 
450,395 in 1921. In 1923 the number of such 
planing mills was 322, with an average of 10,- 
026 wage earners, whose wages aggregated $15,- 
256,747. In 1921 the number of mills was 307, 
employing 6,864 men on the average, receiving 
wages totaling $10,120,131. 


(SEB EBEaABaEBBBaAaABaAE 


Flooring Specialist Buys Arkansas Mill 


MeEmpHis, TENN., April 13.—The E. L. Bruce 
Co., whose headquarters are in Memphis, an- 
nounces the purchase of the plant of the R. J. 
Hackney Lumber Co. at Little Rock, Ark. The 
plant covers fifteen acres of ground and is a 
single band mill, The purchase price was not 
announced. 

This purchase adds approximately 18,000,000 
feet of production to the output of the E. L. 
Bruce Co. and makes the firm one of the largest 
hardwood and yellow pine producers in Ark- 
ansas. It already owns one large plant at 
Little Rock, one at Prescott, Ark., one at Mem- 
phis, and one at Nashville, Tenn. Recently the 

3ruce company purchased 27,000 acres of timber 

land in Mississippi. The Bruce company op- 
erates flooring plants at Little Rock, Memphis, 
and Nashville, and sawmills as well as flooring 
plants in the two Arkansas cities. 

Officers of the E. L. Bruce Co. are: FE. L. 
Bruce, sr., chairman of the board of directors; 
R. G. Bruce, president; C. Arthur Bruce, first 
vice president; E. L. Bruce, jr., second vice 
president; Frank Bruce, secretary; George Me- 
Sweyn, treasurer. 
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Below are a few items of dry stock 
which we are featuring as specials 


this week. Write or wire for prices. 


13M’ 4/4” Sel. & Btr. Ash 
25M’ 4/4” F. A. S. Basswood 
4/4” No. | Com. Basswood 
150M’ 4/4” No. 2 Com. Basswood 
35M’ 5/4” F. A 


200M’ 4/4” No. § Com. Birch 
300M’ 4/4” No. | & Btr. Birch 
200M’ 4/4” No. 2 Com. Birch 
43M’ 5/4” F. A. S. Birch 
41M’ 5/4” Sel. Birch 
6/4” F. A. S. Birch 
3M’ 6/4” Sel. Bireh 
30M’ 8/4” F. A. S. Birch 





A 

200M’ 4/4” Sel. ap! 
122M’ 4/4” No. 3 Com. H. Maple 

M’ 5/4” Sel. H. Maole 

25M° 5/4” No. | & Btr. H. Maple 
100M’ 6/4” No. | & Btr. H. Maple 

, 130M’ 8/4” No. | & Btr. H. Maple 

15M’ 5/4” No. | Com. & Btr. S. Elm 
27M’ 4/4” Sel. & Btr. Wis. Oak 

8M’ 5/4” Sel. & Btr. Wis. Oak 

13M’ 5/4” No. 2 Com. & Btr. Wis. Oak 
17M’ 3/4” No. 2 Com. & Btr. Ash 
11M’ 3/4” No. 2 Com. & Btr. Soft Elm 
75M’ 3/4” No. | Com. & Btr. Birch 






































Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 


Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 






















HARDWOOD FLOORING 

Maple - Oak - Beech 
irch 
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NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 








HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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\ peony: 


Here’s a Company you can look 
up to—you can be 
quite confident you 
are not only going to 
get good lumber and 
good prices but 


Excellent Service 


as orders are rarely 
delayed beyond 24 
hours after receipt. 
That's due to our 
enormous stocks 
carried at our 


Minnesota Transfer 


yards—and our facilities for quick-loading! 








It will be profitable for you to get our 


quotations! Many others report they've 


found it so. 


Get in touch with us! 





Friend Retailer: — 


Retail sales are good for this time of 
ployment is extensive and wdges high. 

Production is but little above normal consumption. 

Rail traffic is heavy and the service unsurpassed. 

Foreign demand is increasing as the foreign situa- 
tion gradually grows better. Who has helped clear 
this situation up? Why, Dawes. Where is he now? 
Where he will do this country the most good. 

Have we less faith in our country than the for- 
eigner who is crazy to get over here, where wages 
are the highest in the world and luxuries the com- 
monest? 

Come on—forget pessimism 
you have needed for so long and must have goon. 

Our Maxim: ‘Good Grades at Current Prices and 
Always a Square Deal.” 


year—em- 


and buy that lumber 








718-19-20-21 White Bldg. 
. L. Johnson, Manager 


CrusLolge Sac 


Manugactiurers of: Sighs Lode, 


Seattle, Wash. 


Spruce mud Hip Liunbor 
Sucoma; VWastunglon. 





GILBERT NELSON & CO. 


Public Accountants 
Il SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 














“Paint Now—Pay Later’ Campaign 
CoLo., April 13.—‘‘ P: 


aint now and 
pay later’’ is the slogan for a general move 
ment that has been inaugurated among the 
manufacturers and dealers in paints and dee 
orating supplies. Not only are these groups in- 
terested in the movement, but the lumber dealers 
are likewise taking an active interest. 

At the first meeting of those interested in the 
plan 110 were in attendance; and a week later, 
at the second gathe or there were 269. Thomas 
Hfurst, president of the Mountain States Lum- 
ber Dealers’? Association, and T. J. Vincent, 
the new secretary, were invited to and attended 
the meetings as members of the lumber group. 

“‘Under the new plan,’’ explained H. M. 
Barton, manager of the paint and glass depart- 
ment of the McPhee & McGinnity Co. and presi- 
dent of the Paint, Oil & Varnish Club of Colo- 
rado, ‘‘the home owner enters an agreement 
whereby 20 percent of the cost of the painting, 
decorating or painting job is paid in cash upon 
satisfactory completion of the work. He then 


DENVER, 


pays off the balance in ten monthly instal- 
ments.’’ The idea is said to have originated a 


year ago in Philadelphia, and since that time has 

been agitated in other cities. The plan as ex- 
5 

plained is certain to be a reality in Denver. 


The arrangement here, said Mr. 
with a local financing company. The home owner 
selects the contractor or firm he desires to do his 
job. He asks for time payment privilege when the 
estimate is made. The financing company looks 
up his credit and if he is well rated, the agree- 
ment is elosed. The painting or decorating com- 
pleted, the owner pays 20 percent in cash and signs 


Barton, is made 


notes for the balance of payments. When the 
notes are signed, the financing company pays the 
contractor in full, deducting a commission of % 


percent. 


Local lumber dealers are greatly interested in 
the plan of painting now and paying later, 
since, they argue, everything else can be bought 
now on that plan. 
they will work as a group through the same 
channels as the Paint, Oil & Varnish Club or 
that they will join it in the movement. It is 


Last Minute News 


(Continued from page 31) 


obstacles develop in the securing of the neces- 
sary land, it is thought that this action of the 
city council practically assures the contemplated 
developments. 


Ottawa Lumberman Killed 
[Special telegram to AMERICAN LUMBERMAN] 
MONTREAL, QuE., April 16.—Roland Robert 
Dickson, a prominent lumber merchant of Otta- 
wa, Ont., was instantly killed and three com- 
panions injured yesterday afternoon when the 
steering gear of his automobile locked, causing 
it to hit a telegraph pole. The accident oc- 
curred near Aylmer, Que. 
"saa aaeaeanane 

Withdrawal of Public Lands Ordered 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 16.—Temporary 
withdrawal of seattered tracts of public lands 
comprising approximately 538,030 aeres in Cali- 
fornia and Nevada, valuable for national forest 
purposes, was authorized by an executive order 
issued today. According to the order, these 


tracts are to be withheld from settlement in 
pursuance of an act passed Jast February 
by Congress, providing for the classification 


and exchange of both publie and private Jands 
to be added to the national forests. » 


Line Extension to Tap Timber Region 
[Special telegram to AMERICAN LUMBERMAN ] 
WASHINGTON, D. C., April 16.—Division 4 of 

the Interstate Commerce Commission has issued 

a certificate authorizing the Cowlitz, Chehalis & 

Caseade Railway to construct an extension of its 

line of railroad in Lewis County, Washington, a 

distance of fourteen miles from its present 

terminus at Lacamas, in a general southeasterly 
direction. It was represented that the proposed 
extension is necessary to serve a large timber 
and agricultural region that is without rail 
transportation. The applicant estimates that 


There is no probability that . 


pointed out by local dealers that, while they he- 
lieve the system of deferred payments is cor- 
rect in principle, they would prefer to act in. 


dividually. A few, however, will codperate with 
the club and deal through the same financing 


company. 


Mill Fire Causes $250,000 Loss 


[Special telegram to AMERICAN LUMBERMAN] 

BELLINGHAM, WasH., April 11.—A_ planing 
mill with a capacity of 125,000 feet, a battery of 
nine dry kilns containing perhaps 400,000 feet 
of lumber, four sheds filled with several million 
feet of dressed lumber, office and office records, 
and a section of dock were consumed in 4, fire 
of undetermined origin early Saturday, at the 
Puget Sound Sawmills & ‘Shingle Co. here, 
Vice President J. G. Karles says the loss may 
reach $250,000 or more, fully covered with in- 
surance. No announcement concerning the re- 
building of the mill will be made until after a 
conference of the directors, who are J. H, 
Kane, Mrs. Michael Earles and William Earles, 
of Seattle; Joseph G. Earles, of Bellingham, 
and Tom Harrington, of Port Angeles. Mr, 
Kane is president. Tom Earles, of Seattle, is 
a stockholder. 

The sawmill, which has a daily capacity of 
250,000 feet, and the shingle mill, which has not 
been operating, were saved by hard fighting on 
the part of the city fire department, with the 
use of practically all its equipment and men. 
It is uncertain whether the sawmill will be op- 
erated, but Vice President Earles says the com- 
pany’s logging camp near Concrete will con- 
tinue to run, continuous operation being neces- 
sary because a large tract of timber must be 
logged before it is flooded by the damming of 


Baker River by the Puget Sound Power & 
Light Co. 
The planing mill, dry kilns and sheds em- 


ploved about 100 men in two shifts. Inelud- 
ing the sawmill, about 275 men were employed 
in two shifts. The monthly payroll totaled 
$33,000. 


for All Lumbermen 


the tributary territory contains about 100,900 
acresy of which 6, 000 acres are under cultiva- 
tion, 7,000 acres in pasture, and the remainder 
heavily timbered with large fir and cedar. The 
area is said to contain 30,000,000,000 feet of 
timber, which it is claimed will provide a profit- 
able traffic for at least 35 years. 


Acquires Interest in Company 


MINNEAPOLIS, MINN., April 14.—Announce- 
ment is made by H. G. Foote, president of the 
H. G. Foote Lumber Co., this city, that Leo C 
Schmoldt, formerly sales manager of the Thomp- 
son Yards (Ine.), has become connected with 
the Foote company as vice president and sales 
manager, having acquired an interest in the 
company. Mr. Schmoldt is well known in the 
retail lumber business of the Twin Cities, hav- 
ing been identified with it for a number of 
years. 

Mr. Foote also announces that Harry M. Me- 
Neil has become connected with the Foote con- 
cern in a sales and office capacity. He formerly 
for several years was in charge of the Thomp- 
son Yards branch at Sioux City, later operating 
a retail business in that city under his own name. 

SHA ARBBLAGAGAG’AD 
Southern Pine Mill Prices 
[Special telegram to AMERICAN LUMBERMAN] 
Rig igee pe D. C., April 16.—Following are 
b. mill prices, April 9 to 11, of a varying 
seta of southern pine mills, bei ‘ing weighted 
averages “ reported actual sales at latest avail: 
able dates 


Sap aaeine Common Boards, $25 
Kidge grain— or S4S " 
1x3” B&better...$78.19 1x 8” No. 1 .....*3411 
Flat grain— DSC Oe ING: Za aas 24.98 
1x4” B&better .. 45.31 1s 8" UNG. 3B acccs 17.09 
1x4” No. 2 com.. 20.46 1x12” No.1..... #46.71 
1x6” No. 2 com.. 21.43 PRES” NOE 4 ions 23.88 
1x6” No. 3 com.. 15.83 — Longleaf Timbers, S45; 
Dimension, 2x4”, 16’ 20’ and Under: 
DS cane Ree aoa 25.35 8” and under.... 24.73 
DU Binds wpb eee 24.65 Bie cue biar en waa eale eles 37.79 


*Figures for April 1 to 11. 
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The Old House Settles 

We’re going to raise the house a bit, 
It’s sagged along the center. 

We fear that folks will notice it, 
The visitors who enter. 

So men are bringing joists and jacks 
And pulleys, ropes and winches 

To raise the house the height it lacks, 
About. three-quarter inches. 


I’ll bet that house, if it could speak, 
Would really start protesting. 

It doesn’t lean, it doesn’t leak, 
In comfort it is resting, 

Like folks who find an easy chair, 
To read a book or letter, 

And say, when they are settled, ‘‘ There, 
Now that is so much better! ’’ 


I guess that house, if it could thus 
Express its own convictions, 

Would say, ‘‘The trouble’s not with us, 
But human predilections,’’ 

Would say, ‘‘The.trouble with this town 
Is too much jazz and clatter— 

If folks would only settle down, 
The houses wouldn’t matter.’’ 


We See b’ the Papers 


There are a lot of people who go to church 
regularly. Every Easter. 

Pittsburgh has been heard in Australia, but 
sometimes you can’t even see it from Verona. 

The weather in Chicago is reported to be more 
or less unsettled; and, we might add, the bills. 

In Little Rock, Ark., four thousand men went 
to an Easter service. Yes, sir, went, weren’t 
dragged. 

The professional bulls and bears in Wall 
Street have come to a halt, the market page 
reports, but not to a halter. 

Ontario is to have 4.4 percent beer, thus 
showing an ingenuous confidence in the moral 
and mathematical honesty of her brewers. 

A erowd of 35,000 attended a Chicago man’s 
funeral, Personally, we would hate to have that 
happen to us. It would look too unanimous. 

France has been keeping her citizens about 
as well informed as to her true financial condi- 
tion as some of our citizens keep their wives. 

A Canton, Ill., farmer tried to kill himself 
with a rope, a knife and a rifle, but is recover- 
ing. That man could almost drink bootleg whis- 
key, 

The White Sox won all 19 of their training 
season games; and you ought to see us shoot 
‘em down the alley before the match really 
starts. 

Emerson Hough immortalized ‘‘The Missis- 
sippi Bubble,’’? and perhaps some future rail- 
road novelist will do as much for the Milwaukee 
bubble. 

_ Anyway, these crossword puzzles are enough 
foolish business, without the market page run- 
ning @ man to the dictionary also, don’t you also 
think so? 

One of the market reports refers to ‘‘leth- 
argic’’ trading, and there are a lot of people 
in the leather business who will wonder what 
that means, 

Another Chicago man is dead from runniing 
his automobile engine in a closed garage. The 
darned things are dangerous even when they 
are standing still. 

__Paris papers bitterly attack President Cool- 
idge for having said too much regarding the fall 
of Premier Herriat. Can you imagine, my dears, 
fan you imagine? 

Of course, the White House afterward issued 
a statement that what the President said was 
nothing in the first place. Which was what we 
Would naturally suppose. 


y . : : 
We don’t know anything we are interested in 





less than in the price of wheat on LaSalle 
Street; but we are interésted, keenly interested, 
in the price of wheatcakes on Clark Street. 

Peace hath her victories no less renowned 
than war; and, by failing to pay France, Ger- 
many is making herself just as popular with the 
world in peacetime as she was in wartime. 

‘*A Garage in Mind?’’ advertisingly inquires 
the Southern Cypress Manufacturers’ Associa- 
tion. Well; if you could see the inside of many 
an American mind it would look like a garage. 


Henry Ford has sent an airplane to Chicago 
with a thousand pounds of automobile parts. 
We are willing to bet that if the plane passed 
another on the way over it passed it on the 
wrong side. 

The martens have arrived in Chicago after 
their winter sojourn in the South. It was not 
mentioned on any of the society pages, but it 
was a much more important arrival than any 
of the others that were. 


These people who want light wines and beer 
(although they would really prefer heavy wines 
and beer if they could have them), and want to 
amend the prohibition amendment accordingly, 
remind us of what John Brown, for so many 
years treasurer of the Metropolitan Opera House 
in New York, once said to us: ‘‘It’s a great life, 
if you weaken just a little.’’ 


Between Trains 


MorGANTOWN, W. Va.—The Shrine Club 
broke all records tonight for a dinner gang in 
this man’s town as 450 of us sat down together 
around the unusually festive board. Some of 
the folks we met at Fairmont a few months ago 
also drove over, so it was quite a family party, 
what with people eating off their laps when 
places at the table ran out, and all that sort of 
thing. Past President Jacobs, whose determina- 
tion brought us to this fair city, and New 
President Shuman, who handled the affair, were 
as pleased as—well, almost as pleased as we 
were. 





Cuicaco Heiecuts, Inu.—This is one of Chi- 
cago’s finest little manufacturing suburbs. 
Most of our suburbs, you know, are devoted to 
the manufacture of late news about the neigh- 
bors, but out here they really make something, 
including friends of folks who come to the 
town, as we did, we might mention in passing, 
at the invitation of the Woman’s Club, to give 
their men-folks what was coming to them. 





Ripon, Wis.—As a Ripon man put it last 
night, there is a strong movement in Wisconsin 
in favor of coming back into the Union. Ripon, 
like Jackson, Mich., claims to be the birthplace 
of the Republican party, so it seems that the 
Republican party is twins. Anyway, on July 
4 Ripon proposes to hold a Republican round- 
up. That sounds like it is going to be a party 
matter and a partisan occasion, but it is pro- 
posed to make it a roundup of all of the forces 
of good government. It is hoped it will be the 
first step in a revival of the old parties in the 
State. Another man said last night he had 
heard more politics discussed in Ripon since 
election than he did before, showing that Wis- 
consin is beginning to sit up and take an inter- 
est in the situation. 





3EAVER FALLS, PA.—The manufacturers of 
the Beaver Valley, at least that part of it that 
lies within the confines of Beaver County, as- 
sembled last night and listened to their State 
president, and a representative of the Penn- 
sylvania Railroad, and other persons who sought 
to cheer them up, not that they needed it. The 
latest figures available show that the value of 
Pennsylvania’s manufactured products in 1923 
was $7,500,000,000; and yet there are people 
right here in Pennsylvania, or, rather, wrong 
here in Pennsylvania, who will tell you what an 
awful country this is. But none of them was 
present tonight. 


























An Oak Flooring 
That Is Winning 
Dealers on Merit 


Meadow River Oak Flooring has 
the advantage of being cut from 
famous West Virginia Oak. And 
that’s a mighty big advantage 
when it comes to getting sales. 


West Virginia Oak has a soft 
texture, a beauty of grain,a gloss 
that puts it in a class by itself. 
It shows its quality and brings 
sales to lumber dealers who sell 
it. 

If you want an outstandingly 
good Oak Flooring, sell Meadow 
River Oak Flooring. Red and 
White Oak Flooring, Maple, 
Birch and Beech flooring ship- 
ped in mixed cars with Oak, 
Chestnut, Maple, Poplar and 
Basswood interior trim, Poplar 
Bevel Siding, etc., when desired. 


Get in touch with us 
on your requirements 


THE MeApow River LumBeER Co. 
RAINELLE, W. VA. 


MEADOW 
RIVER 
OAK 
—FLOORING— 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring shipped in mixed cars with 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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Co PACIFIC COAST Co 


Hemlock 
Bevel 
: * & 
Siding 
Quick shipments of }2x4 and %x6 
No. 2 Clear and Better West Coast 
Hemlock Bevel Siding in straight 


cars or mixed with Douglas Fir and 


Red Cedar Shingles. 


from 


“The Lumber Capital of America” 
PACIFIC STATES LUMBER CO. 


TACOMA, : - WASHINGTON 

















Branch Offices and Salesmen: 

S.B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 

G A. Jones, 706 LumberExchange,Minneapolis,Minn. 

Joseph Lean, P. O. Box 774, Omaha, Nebraska 

Frank Probst, P O. Box 1187 Fargo, No. Dakota 

O.G. Valentine, P.O. Box 171, Denver, Colorado 

H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 
gi? ) 


‘a all 
PINE 
Our Soft, Light, High Al- 


titude Timber insures big 
values to buyers of 











H. B. in BOX, SHOP 
W. T. VIRGIN, and CLEARS 


Vice-President 
R. H. DOWNMAN 
J. H. McWILLIAMS 


T. C, TERWILLIGER, Clover Valley 
Sec.-Treas, & Gen. Mgr. i. umb er i O. 
F. E. WALKER. 


Asst. Sec, & Treas, LOYALTON, CAL. 


AJA 


¢ | ; 
ose Mixed 
Cars 


We can furnish almost 
any kind of Pacific 
Coast lumber products 
in mixed cars. The 
harder the item the 
better we like it. 


Try us on your 
next order. 











R. R. Material, 
Factory Stock, 
Red Cedar Poles, 
Fir Piling, 
Garage Doors, 

P. O. Cedar, 
Built-up Columns, 











Mouldings. 
If it’s a specialty you 
need try us. 
H. J. ANDERSON Een’: 
e Ve Company 


301-338 Northwestern 
Bank Building, 


Portland, Ore. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St,, Chicago, Ill. 


—— 
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Investments in Railway Bonds 

WasHINGTON, D. C., April 13.—The bureau 
of railway economics points out that nearly 
30 percent of all the income-producing en- 
dowments of the principal universities, colleges 
and technical schools throughout the United 
States are invested in steam railway stocks and 
bonds. This is shown by a tabulation of re- 
plies received from 65 of the foremost endowed 
colleges and other educational institutions to a 
questionnaire recently sent to them. The total 
book value of the productive investments of 
these 65 institutions amounts to $531,696,687. 
Of this amount, $148,270,933 is invested in rail- 
way securities, or 27.9 percent of the total. 
Investments in steam railway bonds alone ag- 
gregate $129,150,352, while holdings of stock 
total $19,120,581. 


S@aeaaesaaaaaaa: 


Surplus Cars on Class One Railroads 


WASHINGTON, D. C., April 13.—Class one rail- 
roads on March 31 had 344,959 surplus freight 
cars in good repair and immediately available 
for service, according to reports filed with the 
car service division of the American Railway 
Association, This was an increase of 24,394 cars 
over the number reported March 22. Surplus 
coal cars totaled 185,724, an increase of 16,- 
761 within a week, while surplus box cars num- 
bered 113,615, an increase of 6,422 during the 
same period. 


Rates on Sash in Mixed Carloads 


WASHINGTON, D. C., April 18.—The White Pine 
Sash Co., of Spokane, Wash., bas filed with the 
Interstate Commerce Commission a complaint 
against the Ann Arbor Railroad Co. and others, 
attacking the rates on sash in mixed carloads with 
lumber, door frames, earpenter’s moldings and other 
forest products shipped to Eastern Trunk Line 
and New England territories. The rate on lumber, 
door and window frames knocked down, carpenter’s 
moldings and many other forest products, it is 
pointed out, is 87 cents a hundred pounds, whether 
in straight or mixed carloads. A rate of 92.5 cents 
is applied on sash knocked down in straight car- 
loads and $1.065 on sash set up or knocked down 
in mixed carloads with each other or with other 
forest products. Complainant contends that no cir- 
cumstances existing justify charging higher rates 
on knocked down sash and other products in mixed 
carloads than in straight carloads. 


Seeks Reparation on Box Shook Shipments 

A complaint filed by the Flagstaff Lumber Co. 
against the Arizona Eastern Railroad Co, and 
others seeks reparation on numerous shipments of 
box shook, which moved between April 1 and 
July 1, 1923, from Flagstaff, Ariz., to Westmore- 
land, Calif., on a combination rate of 62% cents a 
hundred pounds. This rate, it is claimed, was un- 
just and unreasonable, the carriers contem- 
poraneously publishing lower rates from competing 
points. 


Revenue Freight Loadings Decrease 


WASHINGTON, D. C., April 15.—Loading of reve- 
nue freight for the week ended April 4 totaled 
922,375 cars, according to reports filed today by 
the carriers. Compared with the corresponding 
week last year, it was an increase of 60,385 cars 
and with the corresponding week in 1923, it was 
an increase of 26,000 cars. The total for the week 
of April 4, however, was a decrease of 9,020 cars 
under the preceding week this year, there being 
decreases in the loading of all commodities com- 
pared with the week before with the exception of 
miscellaneous freight and ore. 

Forest products loading totaled 79,661 cars, 
2,401 cars below the week before but 2,170 cars 
above last year. Compared with the correspond- 
ing week two years ago, it was an increase of 
5,836 cars. 

Grain and grain products loading amounted to 
34,259 cars, a decrease of 616 cars below the week 
before and 837 cars under the same week last year. 
It also was a decrease of 5,047 cars under two 
years ago. In the western districts alone, grain 
and grain products loading totaled 19,465 cars, a 
decrease of 2,968 cars under the corresponding 
week last year. 

Coal loading totaled 131,487 cars, a decrease of 
9,402 cars under the preceding week due largely 
to the observance of April 1 as a holiday in the 





ete 


mining regions. Compared with the same week 
last year, the total for the week of April 4 wag 
an increase of 8,284 cars but it was a decrease of 
32,708 cars compared with the same week two 
years ago. 

(RARBG AGAS 


Date Set for New Jersey Rate Hearing 


New York, April 13.—Examiner Griffin, of the 
Interstate Commerce Commission, will hold a hear. 
ing on April 22 at 10 a. m. in the rooms of the 
Merchants’ Association, 283 Broadway, on the pro. 
tests filed by a committee of New Jersey lumber. 
men against alleged unreasonable rates on lumber 
shipped from southern points. 

The committee, in its complaint, charges that 
the railroad rates on shipments of lumber and 
other forest products from the southern States for 
delivery in Jersey City, Weehawken, Bayonne, 
Perth Amboy, Trenton, Newark, Harrison, New 
Brunswick and other New Jersey cities, since July 
20, 1924, have been unjust and unreasonable, 

Since these rates are more than one cent a hun. 
dred pounds in excess of corresponding rates to 
Philadelphia, and are also high as compared to the 
rates to New York City, they are unduly pre}. 
udicial, it is alleged, and deprive New Jersey lun. 
bermen of the natural advantages they should 
have from their geographical location. 

Fourteen railroads are named in the complaint, 
including the Central Railroad of New Jersey, the 
Delaware, Lackawanna & Western, Erie, Lehigh 
Valley, Pennsylvania, Baltimore & Ohio and At. 
lantic Coast Line. 

The complaint was entered in behalf of the lum- 
bermen by Eric E. Ebert, of Newark. It asks the 
Interstate Commerce Commission to prescribe new 
rates and award reparations, 


Preparing Data in Hardwood Case 


MEMPHIS, TENN., April 14.—J. H. Townshend, 
secretary-manager, and J. V. Norman, general 
counsel for the Southern Hardwood Traffic Asso- 
ciation, are personally preparing data to be sub- 
mitted to the Interstate Commerce Commission on 
behalf of the hardwood shippers in the general in- 
vestigation of rates which have been ordered in line 
with the Hoch-Smith rate resolution recently 
adopted by Congress. Meetings of the board of 
directors of the traffic association and probably a 
menibership meeting may be called in preparation 
of this case so that views of all members can be 
obtained, : 


SRaaeaeaaaaaes 


Ruling in Docket No. 12,608 








WASHINGTON, D. C., April 13.—Division 5 of the | 


Interstate Commerce Commission hag _ dismissed 
Docket No. 12,608—Western Pine Lumber Co. vs. 
Director General, As Agent, and Spokane, Portland 
& Seattle Railway Co.—finding complainant not en- 
titled to the basis of settlement for the detention 
and use of foreign freight cars prescribed by the 
commission in Birmingham Southern Railroad Co. 
vs. Director General. Complainant on Oct. 1, 1918, 
acquired fifteen miles of the Klickitat Northern 


railroad. Its status as a common carrier of freight 
is not questioned. In upholding its view, Division 
5 says: 


“The per diem plan with reclaims applies to car 
riers which perform a switching service as dis- 
tinguished from a line-haul. No reclaim is allowed 
where a short line, whether industrially owned 0 
otherwise, performs a line-haul service 
tinguished from a switching service. The com: 
plainant herein performs a line-haul service, and 
not a switching service, and performs no service 
at all on the majority of its own shipments mov 
ing over the defendant carrier’s line. Were it 
given the demurrage basis asked it would secur? 
practically the free use of trunk-line equipment, 
and its connections would have to pay per diem for 
the extra free time asked. Such a basis would be 
more favorable to complainant than straight per 
diem. The complainant is under a duty to per 
form its common-carrier obligation and furnish it 
share of the equipment.” 


Users of the national forests of Oregon ani 
Washington next summer will be aided in their 
journeys by the 3,000 new road and trail sigt 
which have just been completed and shippél 
out from the district forester’s office, Portland, 
Ore. These signs are on boards, 414x22 inches 
with a light cream background and dark greé? 
lettering. In addition to the familiar shield 
and pine tree design of the Forest Service, ea 
sign bears such practical information as thé 
name of the road or trail and distances to give 
points. 
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Model Camps Conducive to Efficient Labor 


KANSAS City, Mo., April 13.—The attitude of 
the far sighted lumberman toward his woodsmen 
is probably best exemplified by Fred Dierks, 
manager of the railway and logging department 
of the Dierks Lumber & Coal Co., of this city, 
who in a recent statement to the AMERICAN 
LUMBERMAN declared that his company consid- 
ers its logging camps as an important factor in 
the manufacture of lumber as its sawmills and 
that it consequently endeavors to make them as 
near models of comfort, sanitation and con- 
venience as possible. 

Mr. Dierks further stated that the company 
realizes its camps enter into the cost of pro- 
duction, and that it is constantiy attempting 
to make them as efficient as possible, in order 

















Boarding house at Dierks Lumber § Coal Co.’s 
Logging Camp 


that the men and their families may be happy 
and contented, and free from sickness and dis- 
ease. 

The single men live free of charge in specially 
prepared bunk houses while those who are mar- 
ried have homes of their own. The rooms in the 
bunk houses, all of which are outside ones, are 








Bunk house where single men live free of charge 


light and airy and are furnished with equipment 
sufficient for two men. They are electrically 
lighted and contain double steel deck bunks, 
which the men find very comfortable. A bath- 
house with eight showers completes this fine 
sanitary equipment. The company employs a 
janitor who keeps the bunk houses clean, looks 














Residence of company physician and camp 
hospital 


after the laundry, makes up the beds, builds the 
fires and wakes the men each morning. 

A completely equipped boarding house is 
maintained for the benefit of those parties fur- 
nishing board: to the men. In return for the 
free use of this building the company reserves 
the right to fix the rate charged the men for 
their meals, and also sees that good food is 
served. At present the maximum charge for 
board is $1 a day. 

The camps also have their day schools where 


the children may secure instruction during the 
school year. Some of the teachers are supplied 
by the county and the others by the company at 
its own expense. Sunday school is held every 
Sunday and preaching services twice a month. 
Here again the Dierks company is very liberal, 
as it pays the ministers who travel to the camps 
to conduct services. 

Despite the fact that little trouble ever occurs 
in the camps, the company maintains a camp 
officer, who guards against law violation, and 
it has also built a camp hospital, which is in 
charge of the resident physician. That the men 
may secure recreation through reading, several 
magazines and daily and county newspapers are 
delivered to the camp at the company’s expense. 

The camps are in charge of James Campbell 
who, from his headquarters at Broken Bow, 
Okla., makes trips of inspection to each one at 
regular intervals. By maintaining its camps 
under these conditions, the Dierks Lumber & 
Coal Co. keeps its men happy and contented 
and gets the most out of them and also reduces 
labor turnover to a2 minimum. 


IN THE REALM OF BUILDING 


Building Active In Minneapolis 


MINNEAPOLIS, MINN., April 14.—The largest 
weekly total of building permits this year, near- 
ly three times the total for corresponding week 
of 1924, was recorded last week with an ag- 
gregate of $774,270. Building contractors and 
lumbermen said today that the high figure is a 
result of a spring building rush just opening. 


The high record was 113 permits in a single 
day, which brought the week’s total to 351, also 
a record for the year. Only 152 permits were 
issued in the same week of 1924, 


Much Building Activity in Texas 

Austin, TEx., April 13.—In all of the larger 
cities as well as in many of the smaller towns 
unusual building activities are in progress, espe- 
cially in the matter of erecting hotels and apart- 
ment houses. More new hotels are being built 
in Texas at this time than in the history of the 
State. In Dallas, San Antonio, Houston, Austin 
and Fort Worth additional accommodations for 
visitors are being provided at a total cost of 
many millions of dollars. It is stated by lum- 
bermen and dealers in building materials gen- 
erally that the long drouth has seemingly had 
little effect upon the building program. New 
residences are being erected at a rate little below 
that of the first two or three years after the 
war when the housing problem was acute in all 
the cities of the State. The types of residences 
show a big improvement over those of a few 
years ago. The hotels and apartment houses 
are likewise of the most modern kind and of 
substantial construction. The growth of towns 
in the newly developing agricultural parts of 
northwestern Texas continues unabated. 














Texas Towns Break Building Records 

Austin, TEx., April 13.—During the first 
three months of this year the building permits 
in nineteen of the larger towns of Texas showed 
a total of $11,517,849, which breaks the reeord 
for any corresponding period of this group of 
towns. The figures for the different cities fol- 
low: 

Abilene, $87.160; Amarillo, $463,650; 
$60,625; Beaumont, $169,539; Cleburne, $22,22: 
Corpus Christi, $173,475; Corsicana, $173,945; 
Dallas, $2,058,841 ; El Paso, $254,309 ; Fort Worth, 
$722,884; Galveston, $166,092; Houston, $2,307,- 
264; Houston (metropolitan area), $2,462,732; 
Port Arthur, $127,854; San Angelo, $130,650; San 
Antecnio, $982,130; Temple, $102,449; Tyler, 
$44,493 ; Waco, $174,742 ; Wichita Falls, $832,790. 

SAeaeeaeaaaaaaaaas 

A CLEAN PROFIT is one that gives the other 

fellow a chance to make one. 


Austin, 
PO” 995 ‘ 


[I PACIFIC CoasT CI 


Practical Specialists 
Pacific Coast Lumber Products 








DRYAD, WASH. 
MILLS +{ np. Ry., C., M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U.S. A. 











RIGHT 
PRICES 


because we’re right 
in the heart of 


Northwest Lumber 


and know stocks, condition, and character of the 
logs cut in 187 mills. It’s taken us years to get 
this knowledge. It’s our most valuable asset. 
It’s your—this knowledge service— make use of it. 





We get what you want. 
“ASK ADVANCE” 


Advance Lumber Co. 
309-10 Lindelle Bidg., 
SPOKANE, WASHINTGON 











The Polleys 
Lumber Co. 


Pondosa 


Pine 


ye 


General Offices and Mills: 
Missoula, Mont. 


Manufacturers of 


——> 


Shipments via N. P. 
and Milwaukee Rys. 
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PORTLAND, ORE. 


AND THE COLUMBIA VALLEY 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Old 
Growth 


Our Specialty 
Vertical Grain Uppers 


Carefully dried —Wel! manufactured. 


Mills: AYMOND, WASH. 
General Seles Ome. PORTLAND, ORE, 


Chicago Representative 
L. H. Dodd Lumber Co., 514 Railway Exch. Bldg. 














Geo. T. Quality 


MICKLE 


Service Lumber Co. 


Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


411-417 Yeon Building, 


PORTLAND, OREGON 
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Two Mills 
to Serve You 


Wecan give you the same 


Douglas 
Fir 


prompt, satisfactory  ser- 
Joist vice we are giving other 
Long buyers in the items listed 
Dimension opposite 
Surfaced — SELLING AGENTS — 
Small Griswold-Grier Lumber Company 
Timbers Evergreen Lumber Company 
Plank ; 
Rough or The Griswold 
Surfaced 
—_ Lumber Co. 
Mining Gasco Bldg.. 


Timbers PORTLAND, ORE. 





Ready Reference 
Inventory Book 


and again. 

The pages are indexed so that inventory can be 
taken quickly and accurately. The count is so 
arranged in the proper page that any errors are 
quickly checked. The book is 8%x3% inches and 
has heavy manila cover with stiff cardboard back. 


Prices quoted are POSTPAID 
1 copy, $1.50; 4 copies, $5.00; 
10 copies, $10.00 


American Lumberman 
4313. So. Dearborn St., Chicago, IIl. 





This is one of the most practical inventorv books . 
ever published. Thousands of copies have been sold . 
and companies who have used them re-order time ‘ 








. 
Business Changes 
ALABAMA. River Lumber Co. 
sold to Kenton Lumber Co. 


ARKANSAS. Alf—Hickman 
Caddo Lumber Co, 

Greenwood—Mansfield Lumber Co. 
Greenwood Lumber Co, 

Harrison—J. K. Simmons sold interest 
Tie & Lumber Co. to H. J. Penny, of Lawrence, 

Little Rock—-R. J. Hackney Lumber Co. 
by E. L. Bruce Lumber Co. 

Pocahontas—J. M. Hofman & Son succeeded by J. M. 


senton—Alabama 
Lumber Co, sold to 
has purchased the 
in Harrison 


Kan. 
succeeded 


Hofman & Sons Lumber Co., incorporated; capital, 
$25,000. 

CALIFORNIA. San Francisco—Hill & Morton (Inc.) 
removing headquarters to Oakland. 

COLORADO. Atwood—Schillig Lumber Co. chang- 
ing name to Logan County Lumber Co. , 

Ouray—Rice Lumber Co. sold to W. E. Cuthbert, 
business will continue as John F. Rice & Co., and 
Frank Rice remains as manager. 

FLORIDA. Lake Worth—Helmick Lumber Co, sold to 
B. KF. Moore & Son who will operate under name of 


Wonder City Lumber Co, 
GEORGIA. Alma—Georgia Planing Mill Co. has been 
sold to Carolina Lumber Co., of Greenville, S. C., and 
Jacksonville, Fla., which will continue the manufacture 
of yellow pine flooring, ceiling, siding and finish. 
INDIANA, Attica—Attica Lumber Co. sold to J. M. 
and Fred Hixon, of Indianapolis, who will continue the 
business under name of Hixon Bros. Lumber Co., with 
Frank KE. Hatton as manager, ; 
Farmersburg—Vierson & Bro. Lumber Co., of Terre 
Haute purchased the J. L. Weeks lumber yard and 
will continue operation under management of Harry 
Miller: 
Greenfield Greenfield 
Broadway Lumber Co. 
IOWA. Brooklyn—Stokely Lumber Co. 
building supply, coal and grain business to H. C. 
and son, Ray. 
KANSAS. Olathe—Mills-Sparling Co. 
P. A. Cowan Lumber Co, 
MASSACHUSETTS, soston—Davenport, Peters Co. 
moved office to the new Atlantic National Bank Build- 
ing, 100 Milk St. (Rooms 822-3). 
MICHIGAN. Detroit—Hrickson-Tillotson 
succeeded by O, G. Erickson Lumber Co, 
MINNESOTA. Faribault—Reynolds Planing Mill sold 
to George F, Behlke and W. H. Kroenke who will 
operate as Faribault Planing Mill. 
Mahnomen—Walz Bros, succeeded by 
ber Co. 
MISSISSIPPI. Laurel 
ceeded by Jones County 
MISSOURI. Cape Girardeau—-Forest Lumber Co, suc- 
ceeded by Riverside Lumber Co. 
Clinton—Mills-Sparling Lumber Co, 


Lumber & Ice Co, succeeded by 


sold lumber, 
Light 


succeeded by 


Lumber Co. 


Wilcox Lum- 


Long Branch Lumber Co, 
Hardwood Lumber Co. 


suc- 


succeeded by 


P. A. Cowan Lumber Co, 

Kansas City—-Missouri Hardwood Lumber Co. sold to 
Connelly Hardwood Lumber Co. 

NEBRASKA, Blair—Crowell Lumber & Grain Co. 
sold grain elevator and lumber yard to Rivvett Lum- 
ber Co. 

Dorchester—Byers Lumber Co. succeeded by Gus 
Prestagaard., 

Havelock—Havelock Lumber & Coal Co, taken over 


by I. L. Yost Lumber Co. 
NEW JERSEY. Atlantic City—H. & P. Lumber & 
Milling Co. succeeded by Palliser Lumber & Milling Co. 
North Wilkesboro—Carola Lumber Co. has acquired 
and will operate the plant of the Meadows Mill Co. 
OHIO. Attica—Showalter & Cook succeeded by At- 
tica Lumber Co. 
Bloomville—Wolfe Lumber & Supply Co. has pur- 
chased local lumber yard. 


SOUTH DAKOTA, 
by ©. L. Colman Lumber Co. 
TEXAS. Edinburg—Lumber yard 
Edinburg Building Co, sold to A. J. 
office to be built; J. D. Turner 
WASHINGTON. Aberdeen 
sold sawmill to A. L. Scharff. 
suldi—Green River Lumber Co. 
River Lumber & Shingle Co. 
Newport—Ralph Johnson has disposed of his logging 
business to Oscar Rabbitz. 
Okanogan—E. F. MeNall has purchase® the sawmill 
plant and equipment of Mrs. G. W. Hendricks. 
Seattle—W. G. Savage Lumber Co. changing 
to Savage Lunfber & Shingle Co. 
Skamakawa-—Feazle Shingle Co. 
grain Shingle Co. 


Colman—J. F. Anderson succeeded 
and 
Ross; 
remains 
Pacific 


buildings of 
lumber yard 
as manager. 
Cedar Mfg. Co. 


succeeded by Green 


name 


succeeded by Mono- 


Incorporations 
orca Mobile—-Hempstead Sales Co., incorpo- 
rated, 
ARKANSAS. Eureka Springs—Searcy Hardwood Lum- 


ber Co., incorporated; capital, $10,000; sawmill. 


Fayetteville—Phipps Box Co., incorporated; capital, 
$10,000. 

CALIFORNIA. Corona—Corona Sox Co., incorpo- 
rated; capital, $75,000, 

FLORIDA. Orlando—Newell-Hurlburt. Co.,  incorpo- 
rated; building materials; Sidney P. Newell, formerly 


of Kissam-Newell Supply Co., 
corporators; warehouse erected, 
Palmetto—Manatee River Lumber Co., incorporated; 
capital, $50,000; E. W. Stoltz, builder and contractor; 
W. L. Fender and P. J. Hackney, incorporators. 
ILLINOIS. Chicago—Ozark Timber & Stave Co. re- 
incorporated under Illinois laws; capital, $100,000. 
East St. Louis—Riemann Lumber Co., incorporated; 


and G. B. Hurlburt, in- 


capital, $15,000. 

INDIANA. Fort Wayne—Jacob Klett & Sons, incor- 
=_* capital, $150,000; lumber and building ma- 
terials. 


Indianapolis—Gale Lumber Co., incorporated; capital, 

$50,000. To deal in lumber and building materials. 

KENTUCKY. Lexington—Liberty Lumber Co., 
porated; capital, $15,000. 

LOUISIANA. Alexandria—Wilder Timber & Land 
Co., incorporated; capital, $30,000; general lumber and 
sawmill business. 

MARYLAND. Baltimore—Sarstoon Hardwood Co., jn- 
corporated; capital, $500,000; Gen, Frederick A. Chubb, 
president; to transport timber from Guatamala, Centra] 
America, and to develop mahogany resources there 

MASSACHUSETTS. Boston—Dayton A. Webster, in- 
corporated; capital, $150,000. 

NEBRASKA, Lincoln—-Lumbermen’s 
corporated; capital, $1,000. 

NEW JERSEY. WHoboken—Bruce Flooring Co., incor- 


incor- 


Service Co., in- 


porated; capital, $100,000. 
NEW YORK. WLellmore—Bellmore Lumber Co., incor- 
porated; capital, $20,000. 


New wens Manhattan—Dalis Lumber Corporation, in- 
corporated; capital, $10,000. 

New York —Southern Parquet, incorporated; capital, 
$10,000, 

OREGON, Klamath Falls—-Big Lakes Box Co. in- 
creasing capital to $1,000,000. 

North Bend—North Bend White Cedar Co., incorpo- 
rated; capital, $50,000; lumber and_= shingle manu- 
facturing. 

TEXAS. DBGeaumont seaumont Box Mfg. Co. increas- 


ing capital from $20,000 to $75,000. 

McGregor—S. Amsler & Co., incorporated; 
$50,000. 

Lubbock—Whaley Lumber Co. 
$75,000 to $250,000, 

WASHINGTON. Olympia-—Olympia Tie & 
Co., incorporated; capital, $50,000, 

Onalaska——-Carlisle Lumber Co, 
$2,500,000 to $3,500,000. 

Seattle—-Ranier Cabinet Works, 
$5,000. 

Seuttle—Great West Lumber Co., 
ital, $4,000. 

Spokane—H, J. Burns 
$75,000; to manufacture 

Tacoma-—Uglum 


$40,000. 
BRITISH NORTH AMERICA 
ONTARIO. Midland—Pratt & Shanacy, 
capital, $500,000; operate sawmill at 
headquarters, Midk: ind, 


New Mills and Equipment 


ALABAMA. Magazine Point—Magazine Hardwood 
Sawmill Co. will rebuild planing mill which was burned. 

Selma—s. R. Richardson reported to erect cedar mill 
here. 

FLORIDA, Delray—Ocean City Lumber Co. 
$30,000 millwork plant. 

Indiantown—E, ‘T. Roux, of Tampa, has acquired tim- 
ber tract and put in a mill here under name of Indian 


capital, 


increasing capital from 


Timber 
increasing capital from 
incorporated; capital, 
incorporated; cap- 
Co., incorporated; capital, 


and sell sawmill equipment. 
Lumber Co., incorporated; capital, 


incorporated; 
Biscotasing; 


to erect 


Lumber Co.; will lay tram roads, erect employes’ 
houses ete, 

Hollywood—Southern Mill & Bungalow Co. plans 
building plant in the Lake Mabel harbor section to 
munufacture ready-cut houses. 

OKLAHOMA. Hugo—R, Sutherland, of Kansas City, 
plans erection of planing mill east of Hugo. 

OREGON. Columbia City—Columbia City Lumber 
Co.’s new sawmill has begun operation. 

Marshfield—North Bend White Cedar Co. has begun 


construction of plant, 
TEXAS. Ruliff—Peavy- 
build sawmill here. 


Moore Lumber Co, reported to 


New Ventures 


ALABAMA. Glencoe—Weems & Walker recently be- 
gan; handle manufacturers. , 
Selma—S. H. Richardson, Huntsville, plans establish- 


ment of new mill at this point. 


ARIZONA. Yuma—Alfalfa Seed & Lumber Co. re- 
cently began; retail. 
ARKANSAS. Bruce—Graves Bros. Corporation re- 


cently began; sawmill. 
Wilmar—Baxter Lumber Co. recently 
and planing mill. 


began; sawmill 


CALIFORNIA. Azusa—C. E. Williams is opening 
new lumber yard here. 7 
Baldwin Park—Johnson Mill & Lumber Co. opening 


branch lumber yard. 


Claremont—Heinecke Lumber Co. opening yard. 


Downey—F. Fallen recently began retail lumber 
business. , 

~ ira L. Manning Lumber Co. opening retail 
yard. 

Santa Clara—McElroy, Chien Lumber Co., of San 
Jose, reported to open branch lumber yard here. 

Savannah—Kerckhoff-Cuzner Mill & Lumber Co. open- 
ing branch yard, 


FLORIDA. Tampa—H. Mays, Lumber Dealer, Tre- 
cently began retail business. 

Tampa—Weitzel Flooring Corporation recently began. 
_ KANSAS. Ottawa—North Ottawa Lumber Co. open 
ing lumber yard. 

KENTUCKY. Cynthiana—Harrison County Lumber 


Co. recently began; retail. 


LOUISIANA. New Orleans—Falbacher Lumber Co. 
recently began; retail, 


MAINE. Portland—Gardner Lumber Co., organized by 
Herbert N. Gardner, will begin wholesale lumber busi- 
ness May 1 with office in the Fidelity Bldg. 

MICHIGAN. Detroit—John W. Comerford 
Co. opening office at 1303 Lafayette Bldg. 

MISSISSIPPI. Amory—L. E. Puckett Co. 
began; yellow pine manufacture. 

NEW YORK. New York—Kirch-Marsh Co. 
began; wholesale; 280 Lexington. 


Lumber 
recently 


recently 


1925 
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New York—W. E. Van Wert recently began whole- 
sale hardwood flooring business with office in Grand 
Central Terminal, 

NORTH CAROLINA. Andrews—John Tatham _ re- 
cently began; sawmill, 

OREGON. Beaverton—Service Lumber Co. recently 
pegan business. 

Eugene—G. H. Marshman, ©. C. Crowl and R. G. 
Hamon have engaged in business as the Eugene 
Handle Co. 

RHODE ISLAND. Westerly—James L. Lenihan re- 
cently began lumber business, 

TENNESSEE. Martinsville—Orgill Lumber Co. re- 
cently began; sawmill. 

TEXAS. Floydada, Lockney and Zuitaquo—W. L. 
Kizzar opening yards, 

Quanah—David A. Womack Lumber Co. opening new 
yard. 

Silverton—Floydada County Lumber Co. opening local 
yard under name of Silverton Lumber Co. 

WASHINGTON. Seattle—Cedar Sales Co. recently 
began; commission lumber. 

Tacoma—Paramino Lumber Co. 
wholesale and commission. 


WISCONSIN. Lannon—Lannon Lumber Co. recently 
began; retail. 


New Sheds and Yard Improvements 


ARIZONA. Winslow—J. D. Halstead Lumber Co. will 
erect buildings for local lumber yard; has purchased 
yard of Hall Lumber Co. Headquarters, Los Angeles. 

ARKANSAS. Fayetteville—Kelley Bros. Lumber Co. 
will erect new building; cost, $4,500. 

CALIFORNIA. Culver City—Culver City Sash & 
Door Co. to erect lumber shed on Washington Boulevard. 

ILLINOIS. Dupo—Dupo Lumber & Hardware Co. will 
erect two-story and basement store building, 36x72, to 
cost about $20,000. 

INDIANA. Marion—Custer Lumber Co. constructing 
new lumber shed. 


recently began; 


IOWA. Des Moines—Century Lumber Co. will erect 
addition, 50x100 feet; to be used for hardware de- 
partment. 


KANSAS. Lane—F. R. Nuzman and R. S. McCrea 
erecting new lumber yard, 

Reece—Pickering Lumber Co. moving sheds; will en- 
large and improve. 


Casualties 


ALABAMA. Jacksen Gap—White Lumber Co., loss by 
fire; office and commissary burned. 

Mobile—Planing mill of Magazine Hardwood Saw Mill 
Co. at Magazine Point has been burned with loss of 
$30,000. 

Talladega—Burton Lumber Co.’s plant destroyed by 
fire; loss about $10,000. 

ILLINOIS. Chicago—Alexander B. Stevens Co., loss 
by fire, $10,000. 


LOUISIANA. Eros—W. S. Powell sawmill near Eros 
destroyed by fire. 
MICHIGAN. Petoskey—Fochtoman Lumber  Co.’s 


lumber sheds badly damaged by fire. 

Shelldrake—Blacksmith and machine shops and the 
sawmill of Bartlett Lumber Co. destroyed by fire; loss 
about $100,000. 

MISSOURI. Ellington—Local plant of the Sterling 
Hardwood Flooring Co., of St. Louis, destroyed by 
fire. 

NORTH DAKOTA. New Salem—Dunham Lumber Co., 
loss by fire, $4,000. 

OHIO. Toledo—Kelsey-Freeman Co., loss by fire, 
$5,000. 

OREGON. Eugene—Dutton Lumber Co.’s sawmill at 
Westlake totally destroyed by fire. 

TENNESSEE. Memphis—Chickasaw Cooperage Co., 
loss by fire, $2,000; stock and dry kiln damaged. 

TEXAS. Alba—Ogletree Hardwood Lumber Co.’s 
sawmill destroyed by fire; loss, $6,000. 

Avinger—E. C. Henderson Lumber Co.’s yards de- 
stroyed by fire; loss, $30,000. About one million feet 
of lumber was destroyed. 

Brownwood—Office of Wm. Cameron & Co. damaged 
by fire; loss between $2,000 and $3,000. 

Eastland—Higginbotham—Bartlett Lumber Co., loss 
by fire, $50,000; plant destroyed. 

Frankston—John Norwood lumber mill destroyed by 
fire. 

VIRGINIA. Petersburg—Veneer mill of 
Trunk & Bag Co. burned. 

WASHINGTON. ‘Tacoma—Small veneer plant oper- 
ated by Ernest Dolge and members of the Wheeler- 
Osgood Co., destroyed by fire; loss, $8,000. 

WISCONSIN. Waukesha—American Chest Co., dry 
kiln and contents destroyed by fire; loss, $25,000. 

BRITISH NORTH AMERICA 


ONTARIO. Holland Center R. S. Harbor’s sawmill 
and grist mill destroyed by fire: loss, $12,000. 


Virginia 


Son of Founder Heads Georgia Firm 


Macon, GA., April 13.—While in many groups 
of American industrial enterprises, examples are 
frequent where one generation succeeds another 
in the ownership and management of an indi- 
vidual company so that the family name and 
that of the company become, as it were, synon- 
omous, instances of such succession within the 
lumber manufacturing industry of the South 
are comparatively limited. This possibly is true 
for the reason that the majority of single opera- 
tions have been based on a timber supply, the 
cutting of which has required a span of years 
only within the term of a single active business 
life or because many sons of those who pioneered 
in the timbered areas of the Gulf States twenty 
years ago, have preferred to seek fortune in 
other fields. 

It is therefore of something more than casual 
interest to note that one of the largest manu- 
facturing operations in Georgia is, and has been 
for several years, operated under the active 
management of the son of the man who founded 
it, namely the Case-Fowler Lumber Co., of 
Macon, manufacturer of yellow poplar, Georgia 
cypress, red gum, oak, ash and shortleaf pine 
lumber. 

Like many of its contemporary hardwood en- 
terprises, this one began as an Indiana opera- 
tion in 1887, when William M. Fowler estab- 
lished a mill at Brookville, in the State which at 
that time and for many years later was the cen- 
ter of American hardwood production. 


_With the subsequent necessity of following 
timber supply, Mr. Fowler moved southward 
and becoming associated with J. D. Case under 
the company title as it stands today, built one 
band mill at Chattanooga, Tenn., and another 
at Birmingham, Ala., in 1902. Operations were 
conducted at these points until 1910 when both 
plants were disposed of and moving still further 
southward, the company reéstablished at Macon, 
Ga., where it has been ever since. 

Two years ago following the loss by fire of its 
original mill, the company built what is today 
one of the model sawmill plants of the South. 
Of steel and conerete construction with two 
bands and a.resaw, having an annual capacity 
of 30,000,000 feet, it is indeed a splendid exam- 
ple of modern manufacturing equipment. In 
addition is a smaller mill at Macon producing 
shortleaf pine finish and another at Doctortown, 


Ga., one hundred and fifty miles south, equipped 
with a single band and resaw for the manufac- 
ture of both pine and hardwoods. 

The combined annual production of all three 
plants is upward of 50,000,000 feet, a total 
which ranks this concern among the largest 
manufacturers in the Southeast, and possibly as 
the Jargest individual manufacturer of poplar 
lumber. 

In active charge of these combined operations 
is H. C. Fowler, president and treasurer of the 
concern and the son of William A. Fowler, its 
founder. Mr. Fowler began his career as a 
lumberman in 1907, entering the employ of the 
company while still operating at Chattanooga 
and Birmingham. A lumberman born, it was not 
long before he qualified for major responsibili- 
ties, eventually becoming the active head of the 
organization. Associated with him as other 
officers are William M. Fowler, vice president; 
J. D. Case, vice president, and H. L. MacEwen, 
secretary. 

Adhering to a merchandising policy which 
includes close personal contact with the consum- 
ing market, the general sales offices of the com- 
pany are located at Philadelphia, Pa., under 
the management of J. H. Mackelduff, 1234 Com- 
mercial Trust Building. Branch offices are also 
maintained in charge of salaried representatives 
at Elizabeth, N. J., Allston, Mass., Detroit, 
Chicago and St. Louis. 

Special features of the company’s service in- 
clude poplar, gum and cypress shipped in the 
same car, as well as machine-sanded stock in 
all items of flat surfaced trim and moldings. 
Shortleaf pine can also be included in the same 
shipment on payment of a nominal stop-over 
charge required by the separate location of the 
pine mill. 

The Case-Fowler Lumber Co. has two slogans 
which have become well known to the trade and 
which speak for themselves, namely ‘‘If It’s 
52-inch Poplar, Wire Case-Fowler’’ and the 
other ‘‘ We Sell No Lumber Except That Which 
We Make Ourselves.’’ 


‘(THE TENANT who has flowers growing in his 
front yard is the future home-owner,’’ observes 
O. H. Funsten, president of the Richmond (Pa.) 
Real Estate Exchange. 





Why not? 


A garage is nothing to 
be sneezed at! Judging 
from the thousands of 
them going up, there is 
money in them for the 
progressive dealer who 
carries a line of Nicolai 
Garage Doors. Made of 
soft old-growth Doug- 
las fir — durably con- 
structed - custom built 
-100% Vertical Grain - 
Nicolai trademark- 
ed! Specify Nicolai 
Garage Doors to your 
jobber. 


NICOLAI 


Door Mfg. Company 
PORTLAND, OREGON 


Cable address: (Acme or Bentley Code) 
“NICOLAI” Portland, Oregon 


Eastern Address 
28-E. Jackson Blvd. 


CHICAGO, ILLINOIS 
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C1 PACIFIC COAST Co 


= White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 RailwayExchante CHICAGO, ILL. 


Tel. Harrison 1295 














‘ Red Cedar Siding 


SHOR Ti Siti’: 


Flooring 


Clapboards in Straight Cars 
or with Bungalow Siding 
ALSO GENERAL YARD STOCK 


John D. Collins Lumber Co. 


WHITE BLDG. SEATTLE, WASH. 




















[J SAN FRANCISCO Ca 
-COOS BAY LUMBER CO. 


Manufacturers of 
Douglas Fir and 
Port Orford Cedar 


GENERAL OFFICES: 
1000 Balfour Building, San Francisco, Cal. 
Los Angeles Office: 806 Central Bldg. 





| 
| 
| 











ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
iso 





California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St. SAN FRANCISCO, CAL. 











California White 
and Sugar Pine 


Write or wire. 


Frank P. Doe Lumber Co. 


—INC.— 


16 California Street, SAN FRANCISCO 




















( = = =v 
_ Lumbermen’s Exchange 
| R. P. PRAY R. H. BROWNE 


White and Sugar r INE 


and North Coast Lumber, Box Shooks, 


| California 
| 
| 
Cut Stock, Mouldings 














255-257 First National § AN FRANCISCO | 


Bank Building 








ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR ‘PINE 


FOR FACTORY AND.PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bldg,, San Francisco; Calif. 














Southern Pine Exports in 1924 


WASHINGTON, D. C., April 138.—During 1924 
exports of southern pine aggregated 850,892,000 
feet, compared with 830,830,000 feet the year be- 
fore. Of this total last year, rough lumber con- 
stituted 562,128,000 feet, dressed lumber 108,662, 
000 feet, timber 174,647,000 feet and logs 5,457,000 
feet. Commenting on these figures, Axel HI. Ox 
holm, chief of the lumber division, Department of 
Commerce, said : 


“The: principal market for southern pine is 
Argentina, taking 180,000,000 feet. The quantity 


is slightly smaller than that of last year. Next 
in importance is Cuba. The Cuban market took 
153,000,000 feet of southern pine in 1924, repre 


senting a considerable increase over the 1923 fig- 
ures. The British market took 122,000,000 feet, 
representing the same quantity as the year before. 
Mexico took 69,000,000 feet, a small increase. 

“It is interesting to notice how our southern 
pine shippers reached most of the world’s markets 
requiring quality softwoods. Southern pine, which 
is called pitchpine abroad, is well known from 
the Arctie regions to the tropics. 

“Southern pine is a wood of very special quali- 
ties and there should be an_ exeellent market 
abroad for small dimension stock to be used for 
specific purposes such as flooring blocks, washing 
machines, machinery parts ete. Our’ shippers 
should endeavor to manufacture southern pine to 
the greatest possible extent at the manufacturing 
plants instead of shipping logs and square timber 
for remanufacturing purposes abroad.” 


German Market Improves Steadily 


WASHINGTON, D. C., April 13.—‘“The German 
lumber market is steadily improving, even though 
opinions may not be uniformly good,’”’ says Con- 
sul Thomas If. Bevan, Ilamburg, in a report under 
date of March 7. 

Mr. Bevan adds that one of the large Hamburg 


lumber firms reports that during January and 
February its business showed a great improve- 
ment over previous months. Others report that 


German consumers are following a hand-to-mouth 
policy in buying foreign lumber. 

“While the Rhenish-Westphalian manufacturers 
using lumber are entering the market again,’ con- 
tinues Mr. Bevan, “the furniture and allied indus- 
tries as a whole are still very much behind their 
normal output. On the other hand, while build- 
ing activities are still of small proportions in North 


Germany, much brisker activities are reported from 
Central and South Germany, 

“HWowever, lumber imports from Poland, Czecho. 
slovakia, Austria, the United States and other 
countries are showing a steady increase, which jg 
only hampered by the continuance of the adverse 
financial conditions prevailing in the German mar. 
ket, and long credits are still the rule in the do- 
mestic lumber trade. 

“The Hamburg demand for walnut, hickory and 
persimmon logs is dull, while southern pine jn 
both timber and lumber, poplar and ash logs con. 
tinue to meet with a favorable market. <A recent 
shipment of 250,000 feet of southern pine was sold 
immediately upon arrival at Hamburg.” 


Better Tone to British Market 

WASHINGTON, D. C.. April 13.—Under date of 
March 28, Trade Commissioner Mowatt M, 
Mitchell, London, advised the Department of Com- 
merce that, with the exception of the Manchester 
district, a better tone was reflected in the British 
lumber market, with stocks moving at a good rate, 

“Since a large part of the consumption is jn 
house building woods,’’ said Mr. Mitchell, “and 
this being the contracting season for North Buro- 
pean softwoods for delivery during the coming 
year, attention tends to coneentrate on thege 
rather than on American species, 

“The Southern Railway is doing extensive re. 
construction work, and its requirements for both 
southern pine and Douglas fir are heavy.  Liver- 
pool. The Clyde, and northern Ireland, in spite of 
lethargy in the shipbuilding trades, report a good 
consumption of structural woods, particularly of 
Douglas fir and southern pine, 

“The extraordinary interest in plywoods still 
keeps up, and for the week ended March 16 ar- 
rivals were valued at over $250,000.  Unfortu- 
nately, only a small portion came from the United 
States, although the trade is most enthusiastic 
American products, particularly Douglas fir.” 

A eablegram from Acting Commercial Attache 
II. I). Butler supplements what Mr. Mitchell hag 
to say about plywo6ods with the following: 

“There is a heavy demand in Great Britain for 
plywood and the leading North European produc- 
ing countries are oversold for some time. Douglas 
fir plywood has rapidly been gaining favor in Great 
sritain on aecount of its figure and large dimen- 
sions, and only its higher price in comparison with 
North European varieties has restricted its use. 
However, interest in this American product is con- 
stantly growing and a recent large importer of 
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Patent Granted Covering Means for Increasing Dry Kiln Circulation 
Patent number 1,515,481, covering means for producing circulation in dry kilns, has been granted and 
assigned the Moore Dry Kiln Co., of Jacksonville, Fla., and North Portland, Ore. This patent covers the 
use of baffles for guiding circulation in natural draft kilns, and also covers the use of internal fans, 


and the central duct system for producing and guiding a rapid mechanical circulation. 


Sixteen claims 


were granted. The accompanying illustrations show end view of the kilns with and without internal fans. 
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plywood is quoted as saying ‘Merchants who have 
hitherto disregarded Douglas fir plys are now real- 
izing the necessity of including this species among 
their stocks.’ ” 
SHR aaeaaaaes 

Argentinian Trade Regains Activity 

WASHINGTON, D. C., April 18.—Trade Commis- 
sioner George S. Brady, Buenos Aires, in his latest 
report to the Department of Commerce, states that 
the market for American southern pine and spruce 
in Argentina fell off during the early part of 1924 
put has since regained its position. 


AMERICAN LUMBERMAN 


He adds that American white pine, Douglas fir 
and spruce encounter considerable competition from 
Brazilian Parana*pine and central European soft- 
woods, so that any increases in American prices 
or decreases in European prices are immediately 
felt in Buenos Aires. 

“For many uses there is no recognized substi- 
tute in Argentina for ‘American southern pine,” 
says Mr. Brady. “It is largely used in building 
construction, especially for flooring. The railroads 
also employ it in considerable quantities for car 
building.” 

















New Crawling Tractor Crane 


The locomotive crane has demonstrated its labor- 
saving functions in handling material in many 
fields of endeavor. Such equipment is not only 
useful but it has become practically a uecessity on 
railroads, in shipbuilding plants, in lumbering op- 
erations, in the iron and steel industries, in coal 
yards, on contracting work, in sugar manufactur- 
ing, in foundries, on docks and in practically all 
manufacturing plants. Crawling tractor cranes 
have been developed to extend the usefulness of 
the locomotive crane beyond the limitation of 
rails, and now several manufacturers of material- 
handling equipment have already entered this 
field, among them the Industrial Works, of Bay 
City, Mich., builder of locomotive cranes and crane 
equipment for the last fifty-two years. 

The Industrial Works has just recently an- 
nounced a new and greatly improved 10 ton crawl- 
ing tractor crane, known as type DC. This device 
is very similar in outward appearance to the 
former types of tractor cranes built by the com- 
pany, but its design embodies many new engineer- 
ing features such as split gears for propelling, in- 
creased speeds, double clutch mechanism, unusually 
long tractor belts, independent functions ete., 








money. The double clutch mechanism by which 
the two slewing band clutches are operated by one 
lever makes for very simple slewing. The direc- 
tion of slewing is changed at will by the movement 
of the slewing double clutch lever. No reversal of 
the engine is necessary. The crawling tractor belts 
are of ample length to give plenty of stability 
when lifting over either end, on any kind of ground. 
The center distance between the two end sprockets 
on the type DC is 10 feet, one of the longest on the 
market today, giving ample stability and support 
for a large range of operation. 

All functions of this crane are absolutely inde- 
pendent of each other, which means greater cer- 
tainty of operation. Separate levers actuating each 
function are conveniently placed on the operator’s 
platform in the revolving upperworks. Different 
combinations of these independent functions may 
be utilized at one time to great advantage. This 
crane can be equipped to operate with a steam en- 
gine, electric motor, gasoline motor or fuel oil 
engine of the Diesel type to suit any operating 
conditions known today. It is extremely versatile, 
operating with clamshell or dragline bucket, elee- 
tro-magnet, hook and block or grapple. It is read- 
ily convertible into a shovel or a pile driver. Any 
equipment that operates on a boom can be applied. 


New and improved 10-ton crawling tractor crane built by the Industrial Works, of Bay City, Mich. 


which, it is claimed, make the machine the fastest, 
simplest, sturdiest and most rugged type yet pro- 
duced, and the most economical to operate. 

The most important of all the new features is 
the system of split gears by which each tractor 
belt is separately controlled. Two concentric ver- 
tical propelling shafts at the axis of revolution 
lead two independent but concentric trains of spur 
and bevel gears, each operating one tractor belt. 
Each belt is directly controlled by two powerful 
friction clutches and brakes in the revolving up- 
Perworks, which gives absolutely independent, defi- 
nite and easy control over each belt while pro- 
Pelling. This is an all-gear drive from engine to 
8prockets with no chains in the mechanism at all. 
The Industrial type DC is said to be the only 
crawler crane which steers and propels by friction 
clutches. It is also said to be the only crane which 
has a friction ckhutch and band brake for each 
tractor belt. These features make maneuvering in 
close quarters comparatively simple. 

All speeds of the motor operated crane have 
been increased 25 percent, which provides ample 
Speed for the fastest possible handling of all ma- 
terials. This new feature should make for great 


savings in time and corresponding savings in 


The utmost care has been used to combine the nec- 
essary strength with the light weight essential to 
a tractor crane, and convenience in operation and 
maintenance have been provided to the highest 
possible degree. The makers are confident that this 
new improved crane will continue to supply a de- 
mand for a general utility crane of small capacity 
sturdily built. It has already found a ready mar- 
ket in practically all fields of industry. 


Booklet on Crescent Saw Tables 


“Crescent Saw Tables” is the title of a 20-page 
booklet, 11x8%4 inches, recently issued by the 
Crescent Machine Co., of Leetonia, Ohio, illus- 
trating and describing its saw tables, which the 
concern states have been developed to meet the 
requirements of a wide range of users. The line 
embraces machines adapted for satisfactory use in 
many different kinds of ‘establishments, each ma- 
chine being specially suited for the particular work 
it is intended to do. Among the machines listed 
are: Combination saw table for grooving, rabbet- 
ing, beveling, ripping or cutting off; universal saw 
table for use in pattern shops; variety, sliding top 
and motor driven saw tables ete. 





It Meets the Test of 
Beauty and Long Life 


McMinnville Oak Flooring will com- 
pletely satisfy your customers who are 
closely comparing values. It is manu- 
factured from Cumberland Mountain 
soft textured Oak—lumber that is fa- 
mous for its beautiful figure, uniform 
color and long wearing qualities. 


Our method of manufacture insures 
you flooring that is free from knife 
marks. 


Order a car or two and see 
how easily it sells and how 
well it satisfies all builders. 























Money for You In 
R&G Garage Doors 


Other lumber dealers are selling 
R. & G. Garage Doors profitably. 
You can do the same. When 
you point out to your custom- 
ers that they can buy R.@ G. 
Doors cheaper than they can 
the lumber and have a carpen- 
ter make them and that they will 
have much nicer appearing, more 
sturdy and durable doors, your 


R. & G. sale is made. 














PAT. OFF. 





Garage Doors 


Start getting the R. & G. 
profits in your town NOW. 


Rowe & Giles 


LUMBER CO. 


CHAGRIN FALLS, OHIO 
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Better Quality 
Band Sawn 


Southern 
Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we're “making good” 
with the most critical 
buyers. 













We manufacture high 
quality lumber and 
ship it when you want 
it. Let us prove it on 
your next order. 





The Hendrix Mill 
& Lumber Go., 


Band Mill and Yards: MOUND CITY, ILL. 

















Try Us On 
Poplar, Gum 


White Ash, Cypress, 
and other 
SOUTHERN HARDWOODS 


Steam Treated 
KORN-KURED GUM 
a Specialty. 

















We can Daily 
Surface Capacity 
or Resaw. 100,000’ 
BRAND 
The KO RN Co. 
Sumter, S. C. 
Band Mills: Sumter, S.C. and Augusta, Ga. , 








Lumber and i 
HUTCHINS Sterbss ex? | Dovelae Fi, 
Saw Mill, Band Resaw and Planing Mill | White Pine, 
CHICAGO OFFICE: YARDS and MILL: | Railroad and” 
402 Great Northern 139th & Western Ave. Car Material. 
Building. Blue Island, Ill. ORDERS SOLICITED 


Phone, Harrison 2517 Phone, Blue Island 800 








SAW MILLS 


ENGINES 
SAW MILL MACHINERY 


Write for Catalog 


THE ENTERPRISE o. 
Columbiana, Ohio. 


























EVANSVILLE, IND. 


April 13.—-Hardwood trade in southwestern In- 
diana has improved. In some sections there has 
been price cutting, but this has not been serious. A 
good many inquiries come from railroads. There 
has been an improvement in retail sales, and it is 
expected that as roads get better the yards will re- 
plenish broken stocks. Reports say that dry stocks 
are rather low. ‘The local wood consuming fac- 
tories are being operated on good time. Furniture 
trade is not as active as it was for several weeks 
after the mid-winter market. Box trade is fair. 
Plow makers report good trade. Ash, gum, poplar, 
quartered white oak, elm, walnut and maple are 
moving very well. Plenty of logs are coming in 
from southern Indiana. 

Elmer DPD. Luhring, of the Luhring Lumber Co., 
as president of the local Chamber of Commerce, 
has appointed a committee that will take steps to 
form an industrial bureau to seek new industries 
for Evansville. William Johann, of the Evansville 
Planing Mill Co., is a member. 


JACKSON, MISS. 


April 13.—The hardwood market is still de- 
pressed, and practically all mills are seriously con- 
sidering closing down. Some operators report an 
increase in inquiries, and a few orders have been 
Quartered red gum has been the most 
No change is reported in the export 


LOUISVILLE, KY. 


April 13.—The hardwood market has continued 
fairly active, and fair to good movement is reported 
in gum, oak, walnut, poplar, chestnut, maple, elm 
and cottonwood. The furniture trade is busy and 
buying well, as are the flooring, cabinet and panel, 
automotive and many other industries. Veneers 
have been active, especially in walnut. Production 
of lumber is active in the South, although it is 
reported that there has been a little let-up in 
logging. Prices on inch stocks, Louisville, show 
no change over the week. Kentucky and Indiana 
quartered oak, white, FAS, $140; common, $85; 
red, $110 and $67.50; plain white, $100 and 
$62.50; plain red, $90 and $55. Southern oak, 
quartered white, FAS, $125; common, $75; quar- 
tered red, $105 and $65; plain white, $85 and $60; 
plain red, $80 and $58. Poplar, Kentucky, $110 
for FAS; $75 for saps and selects; and $55 for 
No. 1 common. Poplar, southern, $105, $70 and 
$50. Quartered red gum, $88 and $61; plain red, 
$80 and $56; quartered sap, $60 and $45; plain 
sap, $56 and $36. Walnut, FAS, $210; selects, 
$150; common, $110; No. 2, $50. Chestnut, $105 
and $57. Ash, $95 and $55. 


COLUMBUS, OHIO 


April 13.—Hardwood trade shows slight im- 
provement all along the line. Retail trade is bet- 
ter, as dealers have been able to move out sold 
stocks. Factory demand is also pretty fair, al- 
though most buying is hand to mouth, Concerns 
making boxes, implements, ‘automobiles and fur- 
niture are the best customers. Musical instru- 
ment factories are buying to a limited extent. 
Railroad inquiries continue good. Prices are still 
irregular, as there is some cutting, though the 
larger producers are holding firm. Dry stocks are 
not large, and better grades in some instances are 
rather scarce. F. B. Pryor, sales manager W. M. 
Ritter Lumber Co., reports trade expanding. Re- 
tail trade is better while factory demand is hold- 
ing up. 

The American Column & Lumber Co. is having 
a steady demand for hardwoods, according to M. 
W. Stark, head of the company. Prices are some- 
what irregular, however. The Virginia Lumber 
Co. is having a good hardwood trade. 

Southern pine is rather unsteady. Buying on 
the part of dealers is small, as their stocks are 
rather good. Orders for mixed cars to fill in 
are the rule. Transit cars are numerous, and 
these are often sold at much less than list prices. 
Most of the retailers are busy figuring on new 
work. 

Robert Briggs, who recently beeame manager 
of the Continental Clay Co., of Columbus, follow- 
ing a receivership announced that a retail lumber 
yard will soon be opened at the company building 
supply yard on Galloway Avenue. For the time 
being the company will not operate a mill. 

William A. Slatter, manager Columbus Wood- 
working Co., contemplates opening a new retail 
yard at the Toledo & Ohio Central and East Main 


received, 
active item. 
situation. 


' Street, close to a thriving suburb. 


L. B. Schneider, sales manager John R. Gobey 
Lumber Co., Columbus, reports considerable weak- 








ness in the southern pine market, but he is of the 


opinion that the bottom has been reached. While 
(lealers’ stocks are still pretty good, the continueq 
favorable weather has enabled them to move out 
part of them. John R. Gobey, head of the com- 
pany, who took an extended trip on the Mediter- 
ranean, is due to sail April 15 from Liverpool on 
the Homeric. We is accompanied by his wife, 

I’. B. Pryor, sales manager W. M. Ritter Lumber 
Co., recently returned from a conference with the 
eastern sales office at Philadelphia, where he 
found conditions improving. He left this week for 
a business trip to Detroit and other Michigan 


points. 
DETROIT, MICH. 


April 13.—-Hardwood buying by the automotive 
industry is largely in bargain offerings, par- 
ticularly of hard maple and northern elm. Ash 
is holding its own on a more satisfactory ‘basis, 
with prices showing a tendency toward firmness, 
There are practically no inquiries from automobile 
and body plants, due to the large stocks of hard- 
woods now being offered at unusually low prices. 
Production schedules in various plants are showing 
a consistent improvement, especially in the larger 
factories. 

A greatly improved volume of business in soft 
woods is reported, The wholesale market is firm, 
and prices show a tendency to advance. On the 
whole, retailers are making larger purchases. 
Transit car offerings in this territory are normal 
and are moving rapidly. 

A series of golf tournaments is planned under 
the auspices of the Detroit Hoo-Hoo Club, begin- 
ning early in May. It is proposed to hold these 
golf meets weekly at various country and golf 
clubs near Detroit and Windsor. 

W. C. Coles, of the Arkansas Oak Flooring Co., 
spent several days in Detroit this week. 


BUFFALO, N. Y. 


April 15.—The opening of navigation at this 
port took place at the beginning of this week, 
when the steamer W. P. Snyder, Jr., ploughed 
through the ice in the harbor and started for 
Ashtabula for a load of coal for the upper lakes. 
A number of vessels will probably start out this 
week. Up to the beginning of this week, a dozen 
vessels had taken out clearance papers. 

The annual election of the Hook & Axe Club, an 
organization made up of Chamber of Commerce 
members, was held on April 18. Harry I. Abbott 
was elected president, succeeding Clark W. Hurd. 

The luryber firm of H. KE. Mallue & Bro, has 
bought the yard of the Tifft Lumber, Mill & Sup- 
ply Corporation and will continue the business 
under the name of the Tifft Lumber & Mill Co. 
Improvements are now being made to the sheds 
and equipment. 

Hugh McLean returned last week from a two 
weeks’ trip to the South, during which he visited 
the mills of the McLean Lumber Co. at Little Rock 
and Memphis. 

Frank T. Sullivan, of the Sullivan-McNeil Lum- 
ber Co., has been elected president of the Niagara 
Golf Club. The club links are located at Niagara- 
on-the-Lake, quite near his home. 

William Crowe, of the BE. L. Bruce Co., Memphis, 
was a local visitor this week and is making a tour 
of the State with the salesmen of C. W. Bodge & 


Co. 
MEMPHIS, TENN. 


April 13.—A_ slightly increased demand was 
noted during the last week in the southern hard- 
wood market, due in the main to a few more orders 
from automobile group and the building trades. 
The volume of business, however, is far from satis- 
factory and, while prices are firm, they are far 
from the cost of production. A number of large 
mills in this section have closed down in the last 
week and will remain closed until the present 
supply of lumber is sold. Other manufacturers 
report that as soon as their present supply of 
logs is exhausted that they will close down their 
mills. Manufacturers are losing money on today’s 
market, Some nice orders have been received in 
the last week from the automobile group, but the 
volume is less than had been expected. The |uild- 
ing trades are gradually getting back into the 
market, but demand is not expected to be unusual, 
due to the curtailment of building in many larger 
cities and the failure of the agricultural in- 
terests to invest in new buildings. The flooring 
people are taking a little heavier volume of oak 
with the opening of spring. This demand is 
limited, however, for flooring manufacturers Tre- 
port that their business is not up to expectations 
and that prices are slightly off. The interior 
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trim people are still regular buyers of hardwoods, 
and demand from this source shows some increase. 
Yhe furniture trade still is buying from hand-to- 
mouth, and not very actively. The foreign demand 
yomains fairly active, there being a fair volume of 
business and a large number of inquiries. 

Harry D. Love, vice president Turner-Farber 
Love Co., will leave Memphis in a few days for 
New York, from which port he will sail April 25 
on the Homeric for an extended trip abroad. Mrs. 
Leve will accompany him. 

Frank B. Robertson, of the Dudley Lumber Co., 
will sail from New York April 25 on the Doric 
for Liverpool, England. Mr. Robertson will spend 
several months abroad visiting all his connections. 


MARINETTE, WIS. 


April 13.—-Work in the mills on both sides of 
the river, Marinette and Menominee, continues un- 
interruptedly. Lumber companies in northern 
Wisconsin are preparing for their spring drive. 
One of the largest will be down the Flambeau 
River from Sawyer County to the mills at Lady- 
smith. 

The Fuller-Goodman Lumber Co. has added two 
more yards to its chain, it was announced this 
week. One will be newly built in Florence, Wis. 
The other has been purchased from the Looman & 
Wilsey Lumber Co., Waupun, Wis. The company 
now has twenty-four yards. 

The mill of the Iron County Lumber & Fuel Co., 
Crystal Falls, Mich., will be dismantled, according 
to Manager Smith, the company having decided to 
stop sawing lumber. 


JACKSONVILLE, FLA. 


April 13.—The hardwood market is very dull, 
and prices still show a tendency to decline, reduc- 
tions of $1 to $3 being made on all items since 
April 1. Hardwood consumers have been buying 
on a very conservative basis for some weeks, only 
taking what they need for immediate consumption. 
The automobile industry is now in the begin 
ning of its rush period, and if sales come up to 
expectations there should be a good demand 
from this quarter very soon. ‘The export situa- 
tion continues satisfactory, with every indication 
of a good demand from overseas for the next 
two or three months at least. 


RHINELANDER, WIS. 


April 138.—Warmer weather has been bringing in 
more inquiries for lumber and some orders are 
resulting. Retail yards are beginning to ask for 
prices on hemlock and pine. 3usiness is widely 
distributed. Inquiries were received for several 
hundred thousand feet of 4/4 maple flooring stock, 
but as a rule, the call is mostly for one or two 
carloads at a time. Shingles and lath are dull, 
and prices are quiet. The mill yards are pretty 
well filled with green lumber now. Some ship- 
ments are being made from stock cut early in the 
winter, but as a rule there is enough dry stock to 
take care of present demand. 


CINCINNATI, OHIO 


April 14.—The Chieago Mill & Lumber Co.’s 
baseball team, winner of the 1924 amateur cham 
pionship of Cincinnati, started its season Saturday 
by playing the strong St. Xavier College baseball 
team. The lumbermen lost by a score of 7 to 2, 
the collegians having the edge on training. The 
lumber team is a strong organization and promises 
to make a game fight for the flag in its league 
this season. 

Albert Heidt, vice president Kasse, Shoe & 
Schleyer Co., leaves next week for an extensive 
‘rip in Europe. Mr. Heidt will combine business 
with pleasure, taking his family with him. He will 
call on the firm’s agents and customers in Great 
Britain and on the Continent. Ie expects to be 
away until September. 


MILWAUKEE, WIS. 


April 14.—Stimulated by the best weather the 
Milwaukee territory has had at this time of year 
na decade, all retail yards are busy rushing small 
lot orders to the jobs, and in turn replenishing 
their stocks. The movement of softwood building 
items therefore ig comparatively brisk. Local hard 
wood distributers report that industries are buy 
ing very little. Present dry stocks at the northern 
mills, however, are short, and prices are being 
maintained on spot shipments, but concessions are 
ing offered on orders placed for delivery after 
te new cut is ready. Early indications are that 
there will be a surplus of good inch maple unless 
there is a material pick-up in demand. Northern 
birch and gum, however, will probably continue in 
fair request and with firm prices even after the 
New cut is ready for delivery. Wemlock is still a 
Scarce article at all yards in the Milwaukee terri- 
tory, but further north the manufacturers’ cam- 
Paign seems already to have produced results, and 
demand for the native softwood is reported to be 





good. All interests report that price competition 
is especially keen this spring. 

Sealed proposals for furnishing of labor and ma- 
terials for the erection of a reinforced concrete 
sawmill building, including foundation, at Neopit, 
Wis., are being asked in advertisements by the 
superintendent of the Menominee Indian Mills, 
Neopit. 


Lumber Firm Holds Roofing Show 


St. Louts, Mo., April 14.—A ten-day roofing 
show conducted by the Julius Seidel Lumber 
Co. under the direction of Claude Dann, man- 
ager of company’s building specialties depart- 
ment, has proven very successful, according to 
Mr. Seidel. The show, which began April 4 
and will close tomorrow, is being held in a va- 
cant store at 408 Washington Avenue, opposite 
the Missouri Athletic Association and in the 
downtown retail section. 

The event was announced through thousands 
of handbills. distributed in the residential see- 
tion by Boy Scouts. A miniature model home 
was placed in the window to attract 
passersby. The giving away of a pattern roof- 
ing also helped to draw to the show interested 
persons, who were asked to register, thereby 
building up a mailing list of live prospects. 

A special discount of 5 percent on any roof- 
ing materia] bought at the show also pyoved at- 
tractive, and the number of sales made the 
event profitable. As many as five house patterns 
were sold in one day. The attendance ranged 
from 50 to 100 persons a day. 

Panels showing the possibilities of Celotex 
for decorating panels drew much attention, as 
did also a panel of redwood 7x10 feet. 


Arkansas Retailers in Annual 


(Concluded from Page 59.) 


tainty of a sale under present conditions until 
the cement is actually delivered. 

The custom of the mills of attending on large 
lettings only is now past history. The size of the 
possible order is getting less and less important. 
Under present conditions, the news of a small let- 
ting will bring to the seene the salesmen of as 
many as ten mills. This is certainly an unreces- 
sary expense, and among other things, creates a 
false impression in the public mind as to cement 
profits. The tendency is toward the pursuit of 
still smaller contracts and, unless checked, it is not 
unreasonable to prophesy the time when the sack 
trade will be solicited. 

In view of the acknowledged fact that the cost 
of distribution enters into the price of the product, 
and in view of the fact that the public is entitled 
to be served in the most economical manner, we 
believe the following statement of principles is 
just and should be adhered to by both the mills 
and the retail dealer: 

1. That each of the cement mills that distribute 
in the State formulate and earry out a clear-cut 
definite policy to sell either direct to the customer, 
assuming the full burden and responsibility now 
carried by the dealer, or to sell to the legitimate 
retail dealer. 

2. That in the event the mill chooses the second 
method, it will on all sales or lettings of contracts 
calling for less than 2,500 barrels of cement, leave 
to the dealer the responsibility of making the sale. 
(Signed) Cauthor Robbins, J. T. Luna, Andrew 
Smith, S. A. Ilolt. 

These were practically all unanimously 
adopted with very- little adverse eriticism from 
the floor. All expressed the belief that the 
territorial club proposed would promote an 
understanding between the dealers which would 
show them the way out of the difficulties and 
at the same time show the ethical manufac- 
turers the best way in which to deal with them. 


Officers Elected 


The following officers were elected: 


’ 


President—C. E. Black, Corning. 

Vice president—Eugene Pfeifer, Little Rock. 

Secretary—L. TP. Biggs, Little Rock. 

Treasurer—-M. D. Turnage, Little Rock. 

Advisory board—-E. C. Henry, Eugene Barton, 
Cc. Cc. Curl, HW. D. Swazey, Talbot Feild, J. HW. Har 
ris, Cauthor Robbins, J. T. Luna, Andrew Smith, 
and §S. A. Holt. 

The convention adjourned to attend the base- 
ball game between the Little Rock and Mem 
phis clubs of the Southern Association, and re- 
assembled at 7 o’clock for a banquet and later 
a dance at the Hotel Marion. 








Four of 
Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 





Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 





OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 





Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


GOODFELLOW 


Lumber Company 


Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 


























Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**‘Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co. 


CENTURY. FLORIDA 

















| Cummer Cypress Go. 





Mills: Jacksonville and Sumner, Fla. 
LUMBER 


Gy p re 3 SS Rough and Dressed 
Shingles and Lath 


| Sales Office, 280 Madison Ave., New York city | 














YELLOW PINE 
Pelahatchie Lumber Co. 


Pelahatchie, Miss. 
Sales Office: Jackson, Miss. 


QUALITY—SER VICE—SATISFACTION 




















We manufac- 


HAND MADE 
ture them in 


C Zz = R E ss all sizes {rom 
SHINGLES Heart Stock 


We’also sell Sawn Cypress Shingles in all sizes 
Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. } 
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TROUBLE AND LITIGATION 


CINCINNATI, OnrIO, April 14.—William R. 
Etheridge, doing business as the Evanston Lumber 
Co., 1637 Dana Avenue, Cincinnati, has filed a 
voluntary petition in bankruptcy in the United 


States district court here. The schedules as 
filed show liabilities of $11,965 and _ assets 
of $9,132. The assets include stock in trade, 


horses and vehicles, machinery, accounts” and 
bank deposits. Unsecured creditors include Harry 
R. Browne, Kirkpatrick Lumber Co., Pioneer Lum- 
ber Co., Southern Lumber & Realty Co., Whitaker 
Paper Co., and Ward Brock Sash & Door Co. 


MILWAUKEE, WIs., April 15.—James F. Sparks, 
of Crandon, Wis., an official of the Fielding & 
Sparks Logging Co., has filed a voluntary petition 
in bankruptcy in the federal court in Milwaukee, 
listing his assets at $91,000, of which $47,000 is 
insurance, and his liabilities at $56,342. 


EVANSVILLE, INpb., April 14.—The Moore & 
Young Lumber Co., of Nashville, Tenn., has filed 
suit against Harry Slow, former Evansville lumber 
dealer, and his wife, charging them with defraud- 
ing the company by false representation and con- 
spiracy in transfer of Slow’s real estate holdings 
to his wife’s name. The company asks judgment 
for $8,000. 
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HYMENEAL 


ARICK-HAYS. The marriage of Miss Veva 
Hays, daughter of Mr. and Mrs. Harry I. Hays, 
of Fort Wayne, Ind., to Walter Arick, son of 
Mrs. William Arick of that city, took place on 
April 12 at the home of the bride’s parents. The 
young couple were unattended, the only wit- 
nesses being the bride’s mother and sister and 
the mother of the bridegroom. Rev. J. W. Pot- 
ter of the First Methodist Episcopal Church 
officiated. Mr. and Mrs. Arick are enjoying a 
short wedding trip and upon their return will 
make their home in Fort Wayne. Mr. Arick is 
in the wholesale and commission lumber busi- 
ness in that city. The bride is a social favorite 
and a well-known singer of the Indiana city. 





WINTERMOTE-LAU. The marriage of Miss 
Helen Lau, of Chicago, and E. V. Wintermote, 
jr., of Tacoma, Wash., took place in Chicago on 


April 15. Mr. Wintermote is the son of E. V. 
Wintermote, vice president of the Tidewater 


Mill Co., of Tacoma, and is secretary of that 
company. The young couple will make their 
home in Tacoma. 








We Have a Market 
for YOUR STOCK 


We have built up a fine 
steady trade and offer re- 
liable manufacturers an 
A-No.1 outlet for their 
products. 


















TITITIS LILI Tt 


Manulacturers’ A\gents~ 
R. A. Long Bidg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ELL. 
Ford Building, DETROIT, MICH. 























Fi i 
ix Your Credit Loss 
= | 
in Advance 

_ You can state pretty accurately every | 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a | 
problem than ever. | 

If the year’s total covered credit losses | 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay | 
the excess. 
_ Thus your credit loss for twelve months 
is determined in advance and nothing can | 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


| Over $9,500,000 paid to our policyholders 
| | The American Credit-Indemnity Co. 
| 








OF NEW YORK 


511 Locust St. 1045II1.Mer.Bank Bld. 80 Maiden Lane 
__ St. Lous Mo. 








Chicago, Ii. New York, N. Y. 


























TACOMA, WASH. 


April 11.—Plans for codperative action by the 
lumbermen of southwestern Washington, to put 
into effect the new lumber standards adopted last 
year at the standardization conference and since 
approved by the West Coast Lumbermen’s Asso- 
ciation, were approved by the Tacoma Lumber- 
men’s Club at the regular meeting Wednesday. An 
effort will be made to get all the southwestern 
Washington mills to start manufacturing the new 
standards, but if this fails the club members 
pledged themselves to lead the way and are confi- 
dent that the other mills will follow suit. The 
matter was brought up by A. C. Hemphill, sales 
manager of the Oregon-American Lumber Co., who 
Was a guest at the meeting and who inquired when 
the Washington mills could be expected to start 
manufacture of the new standard grades and sizes. 
This brought about a general discussion of the 
matter. It developed that there was little or no 
opposition to the new standards, but that all the 
mills are waiting for some one else to take the 
first action. The club then decided to take the 
initiative, and named a committee to attend a meet- 
ing of the Seattle Lumbermen’s Club this week, 
when the same question is to be brought up. The 
committee¢ is composed of Frost Snyder, Russell 
sSordeaux and Mr. Ilemphill. 

The club also appropriated funds to prepare 
one or more floats for the big parade planned as 
part of the celebration of American Forest Week 
in Tacoma, 

R. A. Dailey, Northwest secretary of the Na- 
tional-American Wholesale Lumber’ Association, 
was a guest at the meeting and gave a brief ac- 
count of the recent national convention of the 
wholesalers. 


Plans for the extension of the Municipal Belt 
line which would open up a new industrial dis- 
trict on the tideflats, and bring additional service 
to several of the mills already located there, re- 
ceived a severe blow this week when the city 
attorney rendered an opinion that the present ob- 
ligations of the road are too great to permit of the 
use of the funds needed for the construction of the 
extension. 


Demand that the city of Tacoma cease opera- 
tions in the slashing of a right of way for the 
Cushman power transmission line from the plant 
on Hood Canal to Tacoma, was made on the city 
council Wednesday by Mark E. Reed, president 
Phoenix Logging Co. Mr. Reed charges that the city 
has invaded the company’s property without au- 
thority, and that the company can not allow the 
action. An agreement for the right of way was 
under consideration, but Mr. Reed declares that 
the city has gone ahead with the work before 
arranging details, and notified the council that he 
will no longer consider the proposition. Members 
of the council stated that Mr. Reed’s action is 
due to a misunderstanding and expect to straighten 
the matter up without court proceedings, 


Reports of the first forest fires of the season 
were received Wednesday by Fred BE. Pape, State 
supelvisor of forests. The blaze is reported to 
be near the Canadian boundary, and to be menacing 
a large tract of timber owned by the Campbell 
River Mill Co. 

Fire which started in the sawdust conveyor 
of the Wheeler, Osgood Co. on Wednesday, was 
quickly extinguished by the city fire department 
before any great damage was done, 

EK. J. Fenby, forest supervisor for the district, 
has been named as the official representing the 
Government in the celebration of American Forest 
Week in Tacoma, Mr. Fenby is working on plans 
to make the celebration a notable one in Tacoma 
and has the support of the local civic organiza- 
tions, 

“Careful Alix,” a comedy caricature, hag been 
adopted by the State department of labor and in- 
dustries for the safety campaign planned for this 
summer, which will be largely centered on the lum- 
ber industry. Safety bulletins, in which the adven- 
tures of ‘Alix’? will be featured, are to be sent 
regularly to all the mills and camps, and a special 
appeal is to be made to employers asking them to 
cobperate in the safety work. 

3usiness conditions in California are improving, 
according to Everett G. Griggs, president St. Paul 
& Tacoma Lumber Co., who returned this week 
from the South. Mr. Griggs declared that the 
market for lumber in California is better, and that 
crop prospects in that State are good. The export 
market shows little improvement, he stated, ac- 
cording to reports made at the meeting of the 
Douglas Fir Exploitation & Export Co., of which 





he is president and which met last week in San 
Francisco. 


Shipping conditions in Tacoma showed an im- 
provement during March, according to the report 
of the city harbormaster. The report shows that 
129 deep sea vessels with a tonnage of 331,543 net 
tons called at the port during the month. In 
February, only 117 vessels called. A large majority 
of the ships were lumber carriers. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Dickman 
Lumber Co., Arizona Maru, Japan, 500,000 feet 
(part cargo); Dorothy Wintermote, California, 
300.000 feet (part cargo), and Everett, California, 
275,000 feet (part cargo). St. Paul & Tacoma 
Lumber Co., Dorothy Wintermote, California, 100,- 
000 feet (part cargo). Milwaukee dock, Arizona 
Maru, Japan, 300,000 feet (completing). Tide- 
water Mill Co., Dorothy Wintermote, California, 
350,000 feet (part cargo). Terminal dock, Henry 
S. Grove, Atlantic coast, 300,000 feet (part cargo), 
and Mauna Ala, Hawaiian Islands, 150 tons box 
shook and 100,000 feet lumber (part cargo). Baker 
dock, Glymont, California, 100.000 feet (part 
cargo). Puget Sound Lumber Co., Dorothy Win- 
termote, California, 700,000 feet (completing). 
Portacoma docks, Boren, Australia, 300.000 feet 
lumber and 700 tons box shook (part cargo) ; Lon- 
don Shipper, Europe, 2,800 doors and 260.000 feet 
lumber (part cargo) ; 7'yndareus, Japan, China and 
Philippine Islands, 250 tons box shook and 850,000 
feet lumber (part cargo); Dorothy Wintermote, 
California, 200,000 feet (part cargo) ; Idaho, Cali- 
fornia, 600,000 feet (part cargo) ; Santa Inez, At- 
lantic coast, 350,000 feet lumber and 100,000 feet 
poles (part cargo), and Dagfred, Europe, 550,000 
feet (part cargo). Henderson Bay, Providencia, 
Mexico, 200,000 feet mining props (part cargo), 

Logging and lumbering are the most important 
industries of Washington, according to official fig- 
ures on industrial payrolls published this week 
by the State department of labor and industries, 
The report shows that the total payroll for the 
entire State was $246,447,638.58 during 1924. 
This is an increase of more than $2,000,000 over 
the 19238 figures. The logging and lumbering in- 
dustries were responsible for 44 percent of the 
whole. Of this amount $45,256.895.49 was spent 
in logging operations, $41,612,065.97 in sawmills, 
$14,810,721.48 in planing mills, cabinet works and 
sash and,door factories, $5,301,189.52 in shingle 
mills, $986,869.74 in lumber inspection and creosot- 
ing work and $259,816.52 on log booming. To these 
figures might be added $2,907,413.34 paid to paper 
mill workers. The average daily wage paid work- 
men in the State is $4.72. 


The appointment of George J. Osgood, general 
manager Wheeler, Osgood Co., as a member of the 
newly organized lumber export committee named 
by Secretary of Commerce Herbert Hoover, was 
received with enthusiasm by Tacoma lumbermen 
this week. Secretary Hoover’s action in giving 
Tacoma representation on the committee, and 
his selection of Mr. Osgood for the post, were en- 
dorsed by all the local millmen. The idea of 
such a committee was also approved, and it is 
generally felt that many of the misunderstand: 
ings between the Government and the industry 
can be cleared away by such a body. 

Endorsement of Everett G. Griggs, president St. 
Paul & Tacoma Lumber Co., for reélection as direc- 
tor of the Chamber of Commerce of the United 
States, has been given by the chambers of com- 
merce of Tacoma, Seattle, Portland, Everett, Bell- 
ingham, Hoquiam, Aberdeen, Spokane, San Fran- 
cisco and Los Angeles. Mr. Griggs represents the 
Pacific coast on the board. He is practically 
certain of reélection at the annual convention of 
the national organization, which is to be held at 
Washington, D. C., in May. 

John Buffelen, president Buffelen Lumber & Man- 
ufacturing Co., has been appointed Tacoma’s offi- 
cial delegate to the International Chamber of Com- 
merce meeting to be held at Brussels, Belgium, 
June 28. Mr. Buffelen will be in Europe at the 
time and has accepted the appointment. 

Frost Snyder, president Clear Fir Lumber Co., 
has been named by the trustees of the Tacoma 
Lumbermen’s Club to represent the club on the 
recently organized council of civie organizations 
which will hereafter have charge of all develop- 
ment campaigns undertaken in the city. 

Arthur L. Scharf, Tacoma timber broker, who 
last week purchased the plant of the Pacific Cedar 
Mannfacturing Co., Aberdeen, admitted this week 
that he was acting for other interests in making 
the purchase, but declined to name the real buyers 
of the plant. Mr. Scharf declared that the mill 
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will probably be dismantled and the machinery and 
equipment moved to another location, but declined 
to give out anything more definite. He purchased 
the plant at a bankruptcy sale for $35,250, while 
the cost of the mill originally was set at $300,000. 

Organization by Olympia interests of a new firm, 
known as the Olympia Tie & Timber Co., was an- 
nounced this week. The company is capitalized 
at $60,000, and the incorporators are Oscar Jacob 
son, J. Svenn and Fred Fant. 

The Schumacher Wall Board Corporation, of 
seattle, has established a branch in Tacoma. 
The Liberty Lumber Co. has started the 
struction of udditional storage sheds at its South 
Tacoma plant. 

In a suit filed in the Federal court here this 
week, E. H. and J. H. Savage, of the Savag:» 
Lumber Co., are named defendants by G. M. Stock, 
as trustee for the Suess Glass & Manufacturing 
(o. The complaint alleges that the Suess com- 
pany, as bankrupts, made a trade which enabled 
the defendants to obtain a greater percentage on 
the company’s assets than was allowed other 
creditors. 

Mr. and Mrs. E. V. Wintermote left today for 
Chicago to attend the wedding of their son, E. V. 
Wintermote, jr., to Miss Helen Lau, of that city. 
The wedding is set for April 15. Mr. Wintermote 


con- 


COOS BAY, ORE. 


April 11.—Lumber, shipments to the Orient for 
March totaled slightly over 5,198,000 feet, most of 
which went to Japan and China. About four mil- 
lion feet was sent to Atlantic ports. Exports con- 
sisted chiefly of white cedar lumber and logs, and 
fir squares. The fore part of April was a busy 
time for the mills and shippers on Coos Bay, with 
several Japanese steamers in port for foreign 
cargoes. Freight to Japan, which was $16 two 
weeks ago, is now $14.50.. In April, to the 
twentieth, there are four Japanese steamers sched- 
uled for cargoes going to the Orient. Mills are 
running on orders that will be delivered to these 
boats on Coos Bay. The Shinkai Maru started her 
cargo at the Coos Bay Lumber Co. dock. The 
steamer is taking between 1,500,000 and 2,000,000 
feet of white cedar logs and Jap squares. The 
Coos Bay Lumber Co, is now loading this ship with 
300,000 feet of white cedar, Brereton scale, and 
500,000 feet of lumber, for Japan. ‘The Stout 
Lumber Co. has been accumulating lumber this 
week in the absence of craft to move it, and next 
week will ship a considerable amount on the 
Shinkai Maru. The Bay Park mill has a quota of 


200,000 feet of lumber to ship on the Shinkai 
Maru, and will load the middle of the coming 
we.k. The White Cedar Lumber Co. will par- 

















Courtesy Metropolitan Museum of Art, New York City 
This room in the American Wing of the Metropolitan Museum of Art, New York City, reproduces 
the parlor of the Hart House (1640) at Ipswich, Mass., and a model is posed in costume of the 


seventeenth century. 


the March 7 issue of the AMERICAN LUMBERMAN, page 87. 


The general framing is similar to that in the Capen House, shown in 


The Hart House shows a more 


definite effort for decorative effect than any contemporary American room still in existence. 
The quarter round chamfer of the summer Leam has decorative value, and here the girts are 


chamfered as well. 


molded board, on which red and black coloring is used. 


Around the fireplace wall runs a band of decoration, dentils cut from a 


Three walls are plastered and un- 


paneled, but the fireplace wall is sheathed in vertical molded boards, the moldings of which 


are worthy of examination 





Is vice president of the Tidewater Mill Co., and 
secretary of the Puget Sound Lumber Co., while 
his son is treasurer of the Tidewater Mill Co. 

Everett G. Griggs, president St. Paul & Ta- 
coma Lumber Co., confirmed the reported purchase 
by him of the H. F. Alexander estate, on Gravelly 
Lake, on his return from California this week. Mr. 
Griggs will make the new place his country home. 

H. E. Crosby, of Michigan City, Ind., representa- 
tive of the Pullman Co., was a Tacoma visitor this 
week, Mr. Crosby is visiting the local mills in 
the interest of his firm, inspecting shipments of 
‘ar material and observing the supplies on hand 
of such lumber. 

Miss Helen Mayer, employed by the Wheeler, 
Osgood Co., has been awarded the Bryn Mawr 
Scholarship at the summer school conducted by 
the college for working girls. The scholarship is 
funded by club women and labor organizations of 
Tacoma. 


ticipate in loading the Iavre Maru beginning 
Sunday, with logs and white cedar lumber. The 
Rosalie Mahony, coaster, will load for San Fran- 
cisco at the Stout Lumber Co. later this week. 
A lumber cargo for San Francisco will be put over 
the Smith Terminal dock in Marshfield from the 
Johnson mill, of Coquille, next week. 

About 150,000 feet of lumber was jettisoned 
from the Daisy Putnam last Sunday, when the 
craft struek while passing out to sea and lost her 
rudder. 


Mills on Coos Bay are operating on a 5-day 
basis, and there has been no intimation of fur- 


ther reduction of operating time. 

Failure of the First National Bank of Bandon 
interfered with the operation of the ‘Thompson- 
Kelly white cedar mill in Marshfield, to which the 
bank had extended eredit. The mill will be idle 
until finances are straightened out. 

A disturbing announcement was made at Pros- 








Goldsboro 
N.C. Pine 


A General Purpose 
Building Lumber 











Since the days of the 
Pilgrims, North Caro- 
lina Pine has been the 
favored wood for all 
building purposes on 
the East Coast. We 
have steadfastly upheld 
its quality thru perfect 
milling and careful 
grading. The modern 
equipment of our mills 
and our ideal location 
for rail and water trans- 
portation enable us to 
offer 


Jiffy Service 
to East Coast 
Buyers 


It has always been our 
policy to seek trade 
only from the territory 
we know we can serve 
promptly—either by rail 
or water. Many of our 
customers have been 
with us for years. This 
proves we deliver the 
kind of lumber they 
want and when they 
want it. We'll do the 


same for you. 


Johnson & 
Wimsatt, 


WASHINGTON, D. C. 
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per, a small town two miles from Bandon, this 
week, when Sudden & Christenson announced that 
their sawmill there indefinitely, per- 
haps permanently. The town was built up around 
the mill The company’s large log supply 
sold this week, 

The Coos Veneer & Box Co., of Marshfield, in ad 
“dition to shutting down its night shift, April 1 
put into effect a 10 percent reduction in wages, 
effective mostly among women employees, 

The Pacific Veneer Co., which closed last week 
temporarily while a supply of white cedar could be 
engaged, is expected to be operating again by the 
middle of April. Wleavy demands for white cedar 
lumber of late caused a shortage. 

Kk. C. Mather and Thomas Carey, who are log 
ging in Curry County on Floras Creek, declare they 
will be delivering logs to the Roosevelt highway 
and trucks within the next ten days. This firm 
is logging white cedar, principally. 

Smith & Doyle, a logging firm operating on 
Dement Creek, in southern Coos County, are build- 
ing road and tapping a fine timber area in which a 
great quantity of white cedar will be found. 

Activities by the Clayton Mark Co. in 
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ervice 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
2 


You'll find our prices 
right and our quality 
unexcelled in 


2, 
S Partition, Ceiling, 
@ Moulding, Trim, 

s Lath, Dimension, 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 











We're on the Job 
when it comes to getting out lumber | 
that satisfies builders. Convince 
yourseli by trying us on 


N. C. PINE | 


Flooring, Ceiling, Roofing, Long and 
Shortleaf Yellow Pine, rough or dressed 


Car and Cargo Shipments. 


Ellington & Guy, Inc. , ici $= 











QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 
Rowland Lumber Co., Norfolk: 


Virginia 
Operating John L. Roper Lumber Co. 











7 
County, where the concern is building a logging 
railroad, have suggested the establishment of a 
new town in the vicinity of Frankport, where the 
company will raft and ship its logs. 

The Stout Lumber Co, logging railroad survey 
on South Inlet has been mostly cross-sectioned 
and the company is nearly ready for construction. 

Word has been received here that C. A. Smith, 
head of the Coos Bay Lumber Co., who had been at 
Mayo Bros.’ hospital at Rochester, Minn., while 
recovering from a series of operations, is gaining 
fast and will soon return to his home in Berkeley, 


Calif. His son, Vernon Smith, had been with him 
during his stay at the hospital. 
W. S. Ribenack, president Stout Lumber Co. of 


Oregon, was on Coos Bay this week to look over 
the company’s two mills at North Bend and _ in- 
spect developments in locating camps. 

J. A. Walsh, manager of fire patrol affairs in 
Coos County, says the fire season will open on 
May 15, and after that date no one may start 
brush or debris fires without a permit. 


VICTORIA, B. C. 


April 11.—-While some of the Comox district 
camps are still operating, others are closing down 
to await a more favorable market. The Comox 
Logging Co. will continue to operate for the time 
being, but the International Timber Co. has laid off 
its buckers and fallers. At Union Bay, Bloedel, 
Stewart & Welch will soon suspend operations for 
two months. While several of the larger camps 
closed down last winter, others remained open and 
the mild weather enabled the small loggers to put 
logs in the water. 

The Comox Harbor flats as far as the Courtenay 
River bridge are to be dredged this year so as to 
straighten out the channel and improve the facili- 
ties for booming grounds. 

If market continues to show improvement, this 
should be an active season at Cowichan Lake, The 
Cameron Lumber Co. is operating at Mile 54, Ca- 
nadian National, and the Genoa Bay Logging Co. 
is handling logs at the lake. It will not take long 
for the Genoa Bay company to clean up a stand 
of four million or five million feet at Shore Creek, 
where it recently moved its crews. 

It will probably be possible to lay rails by May 
1 on the 7.35-mile extension line of the Canadian 
National’s Cowichan Bay railroad, and it is ex- 
pected that the railway will be ready late in July. 
With the opening up of this line the development 
of logging operations in an area so far inaccessible 
will be greatly facilitated. 

The Charter Logging Co., which has been taking 
out timber near the north end of the Cowichan 
Lake line of the Canadian National, has closed 
down. 

After a three months’ shutdown, the Canadian 
Puget Sound Lumber & Timber Co.’s mill at Vie- 
toria is resuming op:rations. During the suspen- 
sion, machinery has been installed that will in- 
crease the capacity by about 15,000 feet per 8-hour 
day. 

Work on the rebuilding of the Victoria Lumber 
& Manufacturing Co. mill at Chemainus is pro- 
ceeding rapidly, and there is every prospect of the 
big plant being ready by midsummer. 

The Hillerest Lumber Co.’s mill, five miles west 
of Duncan, is now being entirely reconstructed. 
Additional machinery will bring capacity to 100,000 
feet daily. The mill will resume manufacturing 
early in April. 

Port Alberni is agitating for the establishment 
of a lumber assembly wharf to enable shippers in 
the Alberni Canal zone in participating in the ex- 
port trade, 

The British Columbia forest branch has decided 
to establish a forestry office at Nelson, B. C. 


BELLINGHAM, WASH. 


April 11.—The Bloedel 
made its first shipment 


Donovan Lumber Mills 
from its Beaver camp on 
the Olympic Peninsula yesterday. For a while 
shipments will be small. The company’s camp at 
Goodyear is shipping regularly to Bellingham. Log 
tratlic on the Milwaukee showed a big increase this 
week. One day’s shipments alone reached 125 cars, 
a record for the local branch, The St. Paul & Ta 
coma Lumber Co. shipped sixty-five cars in one day. 
Logging operations on a large scale are being con- 
ducted by the Puget Sound Sawmills & Shingle Co. 
at Conerete. Vice President J. G. Earles states 
that for an indefinite time the company will operate 
three sides, shipping twenty-five to thirty cars to 
Bellingham daily. On account of the necessity of 
cutting a large tract of timber by next August to 
prevent it being flooded by the backing of water 
from the Baker River power dam now building, the 
company will operate its camp and mills six days 
weekly. It also is running a night shift. In mills 
and camps it is employing 450 men. Other night 
shifts in this district are being employed by the 
Morrison Mill Co., the Anacortes Lumber & Box 
Co. and the Bloedel Donovan Lumber Mills. Two 
mills are idle here, those of the Siemons Lumber 


Co. and the E. K. Wood Lumber Co. The former 
may resume operations soon. The latter, says 
President Fred J. Wood, should be running again 
in May, by which time new machinery will be jn 
place, 

The Puget Sound Log Patrol, which will ep 
deavor to check log thefts and will recover stoley 
or drifting logs and timber, was organized this 
week by the following Bellingham lumberm:y: 
State Senator E. J. Cleary, log buyer for the 
Whatcom Falls Mill Co.; John MeMahon, general 
superintendent Bloedel Donovan Lumber Mills: 
L. G. Chapman, manager Chinn Timber Co.; P. F. 
Norman, general superintendent E. K. Wood Lum- 
ber Co., and Everett G. Griggs, jr., Whatcom 
County manager for the St. Paul & Tacoma Lumber 
Co. 

The cargo business promises to be fairly heavy 
this month. This week’s business follows: Bloe- 
del Donovan Lumber Mills, &. J. Luckenbach, 
3,000,000 shingles, Florida; schooner Ella A., 880. 
000 feet, New Caledonia ; Whitney Olson, 1,500,000 
feet, San Pedro; Colusa (due), 2,700,000 feet, west 
coast South America; Arkansas (due), 500,000 
feet, United Kingdom; Manu Ala (due), 656,000 
feet, Hawaii; Innaren (due), 585,000 feet, South 


Africa. Puget Sound Sawmills & Shingle (Co, 
Margaret Dollar, 800,000 feet, Atlantie coast: 


Eagle, 600,000 feet, Atlantic coast. E. K. Wood 
Lumber Co., El Capitan (due), part cargo for San 
Pedro. Morrison Mill Co., Point Lobos, part cargo 
of box shook for Mexico; ship Star of Lapland, 
300,000 feet of box shook and 350,000 feet of Jum- 
ber, Alaska. The company will shortly ship an- 
other cargo of shook to Hawaii. 

The Port Commission has awarded a contract 
for extending its dock 250 feet, thus providing 
more space for lumber and other cargo shipments, 
and will enlarge its warehouse. Another port im- 
provement soon to be made is the removal of Starr 
Rock, an obstruction near the E. K. Wood Lumber 
Co. 

Esker Fitzwater, of the Brooks Lumber Co., has 
gone East on a business trip that will last several 


months. 
MINNEAPOLIS, MINN. 


April 14.—Volume of shipments of forest prod- 
ucts in the Northwest was relatively 8 percent 
lower in March than in the corresponding month 
of the preceding year, according to a report of the 
Minneapolis Federal Reserve Bank, just made pub- 
lic. sut the report emphasized a_ striking gain 
of 27 percent in the money value of the total busi- 
ness transacted in the ninth Federal Reserve dis- 
trict, compared with March of 1924. In physical 
volume, total March business when compared with 
February did not have the normal seasonal in- 
crease. , Prospective building activity, as shown by 
permits issued in March by eighteen cities of the 
district, was 42 percent greater in valuation than 
last year, although seven of these eighteen cities 
reported a smaller total, the bank report showed. 
As compared with February there was approxi- 
mately a doubling in both the number and valua- 
tion of permits granted. 

Retailers and industrial users are buying in 
small lots and are purchasing frequently. Con- 
servatism is the key to the whole market. North- 
ern pine manufacturers and wholesalers said busi- 
ness last week showed a substantial improvement 
over the preceding week, although there were only 
scattered large orders. The hardwood wholesalers 
and manufacturers did a good aggregate business 
in the last seven day period, although they made 
the volume from a large number of small orders. 
Northern white cedar post and pole distributers 
are beginning to cash in on better times. Red 
eedar shingle prices are growing stronger. Minne- 
apolis and St. Paul sash and door mills are doing 
a good, steady business. 

With the season for heavy lumber business just 
starting, the Northwestern Lumbermen’s Associa- 
tion, which has headquarters in Minneapolis, has 


announced four meetings of lumbermen at which 
the current problems are to be discussed. At Dir 


luth tomorrow a meeting will be conducted for the 
organization's members in that distriet. April 21 
a meeting will be at Sioux City, Iowa; April 22, at 
Omaha, Neb.; and April 23, at Mason City, Iowa. 

W. E. Thomas, of the Thomas-Halvorson Lum- 
ber Co., of Lake Crystal, Minn., who was in the 
Twin Cities this week visiting the lumber trade, 
says that the weather has played a prank on lum- 
bermen this year. Winter turned sharply into 
summer and sent farmers into the fields to seed 
before they had been given time to take care 0! 
their early spring repairs and construction work. 
The result is that lumber retailers in the smaller 
towns will have to wait until the ‘‘between season 


period. : 
A. C. White, of the A. C. White Lumber Co., 
Dover, Idaho, was in the Twin Cities last week. 


He is making a tour of lumber consuming districts. 

According to M. J. Seanlon, of the Brooks Scan- 
lon Lumber Co., who just has returned to Minne- 
apolis after a trip in the East and South, Jumber 
producers are feeling the effects of closing dow2 





ApRI 


of 0 
ticul 


cial 
still 
mile 
If s 
men 
in | 
jner 
Mo! 
low 
har 
COW 
puy 
nee 
her 


as 
bei 
De 
gre 
thi 
fac 
in 

mé 
co) 
no 
ha 
ca 

ne 
W 

in 


les! lelial Tala 


, 1925 


ee, 


former 
', Says 
| again 
l be in 


ill ep 
Stolen 
ds this 
‘Trmin: 
DY the 
reneral 
Mills: 
PF. 
| Lum- 
ateom 
umber 


heavy 
Bloe- 
nbach, 
, 880.- 
00,000 
» West 
00,000 
96,000 
South 
eC Co., 
coast : 
Wood 
rv San 
cargo 
pland, 
f lum- 
ip an- 


ntract 
viding 
nents, 
rt im- 
Starr 
umber 


.» has 
everal 


prod- 
»rcent 
nonth 
of the 
» pub- 
gain 
busi- 
e dis- 
ysical 
with 
il in- 
vn by 
f the 
than 
cities 
owed, 
yrOxi- 
ralua- 


ig in 
Con- 
‘orth- 
busi- 
ment 
only 
alers 
iness 
made 
ders. 
uters 
Red 
inne- 
loing 


just 
ocia- 
_ has 
hich 
Du- 
r the 
il 21 
2, at 
owa. 
Laum- 
the 
rade, 
lum- 
into 
seed 
‘eo of 
york. 
aller 
son” 


Co. 
yeek. 
“icts. 
can- 
inne- 
nber 
own 


- 





Apri 18, 1925 


AMERICAN LUMBERMAN 





of many factories in the East. The South, par- 
ticularly Florida, is enjoying prosperity, he said. 


OMAHA, NEB. 


April 13.—Wholesale trade continues good, espe- 
cially in cities and larger towns. Country dealers 
still are cautious and buy close. Weather has been 
mild, but recent rain has slowed up farm trade. 
If spring is wet, the farmers will put off improve- 
ments until fall. Contrary to expectations, trade 
in big towns and cities has shown a 380 percent 
jnerease in comparison with that of a month ago. 
Money for building continues easy and the rates 
low. Building and loan associations are pushing 
hard to place loans, and have eliminated all 
commissions and extra charges, so that now home 
puyers and home builders can get all the money 
needed at flat 6 percent, which is the best rate 
here for a number of years. 


DULUTH, MINN. 


April 14.—-Business is described as really good 
yy mill sales officials, fine weather having brought 
a spurt in buying by retail yards. Quotations are 
peing firmly held through the northern pine list. 
Dealers here handling western lumber expressed 
gratification over the cleaning up of in-transit cars 
that had been somewhat of a disturbing market 
factor. Dealers here who have been specializing 
in that trade have been experiencing a good de- 
mand for western shingles creosote-dipped and 
colored. A picking up in demand for lath was 
noted on this market lately. Shipments of lath 
have been going forward in good volume to Chi- 
eago and Milwaukee. Numbers of northern Min- 
nesota portable mills are busy cutting up lath. 
Woods operators up this way have been experienc- 
ing a good eall for piling. 

Sawmill operations at Duluth, Cloquet, Virginia 
and International Falls are continuing upon a 
full-time basis. Indicative of a strong shipping 
demand for lumber, the Virginia & Rainy Lake Co. 
is operating its planing mill at Cloquet on a double 
shift. 

William H. Badeaux, secretary Northwestern 
Lumbermen’s Association, delivered an interesting 
address on Tuesday at a meeting of members of 
the Duluth Builders’ Exchange, taking for his sub- 
ject “The relation of the lumberman to the con- 
tractor.” 

Wood operating plants in Duluth are taking a 
deep interest in fire safety and accident prevention 
moves. The Scott-Graff Lumber Co has had a 
safety committee at work for some time. Neither 
mill nor retail division has reported an accident 
since the first of the year. 

The Iron River Hardware Co., Iron River, Wis., 
has put in a full line of lumber, interior finish 
and sash and doors, 


BALTIMORE, MD. 


April 13.—The matter of making a display of 


jaltimore and Maryland wood products, such as 
lumber, furniture and other articles, at the 


Southern Exhibition, to be held in the Grand 
Central Palace in New York from May 11 to 28, 
was taken up at the last meeting of the managing 
committee of the Lumber Exchange here on Mon- 
day, but no decision was reached, as the special 
committee named to consider the question stated 
its inability to make a report. The committee was 
continued, with instructions to report later, per- 
haps next week. i 

The Weyerhaeuser Timber Co. last week received 
a further addition of 6,000,000 feet of lumber and 
other wood products on the steamer Pomona, of 
the corporation’s fleet. Meanwhile the Steel Engi- 
neery had come in with 8,500,000 feet more, but 
Was unable to reach the dock because of a strike 
of tug boat crews. The steamer Santa Barbara, 
which got in last week from San _ Francisco, 
brought about 200,000 feet of lumber. The lumber 
Was intended for shipment to various points in 
the East. 

Bb. Powers, of Alfred Dobell & Co., London, tim- 
er brokers, sailed last Saturday from New York 
alter making a trip of several months through the 
lumber sections of this country. <A. Hf, Blankston, 
Case-Fowler Lumber Co., of Macon, Ga., sailed 
on the Baltic as a fellow passenger. He expects to 
spend about six months in the United Kingdom 
and on the Continent, looking after shipments sent 
over Dy his company. 

President F, E. Hoffman, of the Hoffman Lum- 
ber Co., which operates a large sawmill and plan- 
mg mills at Columbia, S. C., and who is president 
of the National Lumber Exporters’ Association, 
Mas gone to Europe on another trip, and his 
Stay, it is believed, will extend over six weeks, 
covering some of the ports of the United King- 
dom, France, Italy, Spain, Belgium and Holland. 

The Surry Lumber Co., two units of whose big 
Saw, shook and planing mill plant at Dendron, Va., 
Were destroyed by fire about two months ago, is 


engaged in preparations to rebuild. Instead of two 
units, however, four will be erected. 

The Brown-Bledsqag Lumber Co., wholesale hard- 
woods, has moved from the fifth to the fourteenth 


story of the Munsey Building, so as to have more 


room. Joseph §S. Nash has been added to the corps 
of salesmen, and will look after New York and 
srooklyn. 


KANSAS CITY, MO. 


April 14.—Further improvement in the lumber 
market has been noted in the last week by sales 
managers, who report that demand is showing 
signs of broadening, now that spring weather has 
definitely set in. The country yards still are the 
weak point in the market, orders from that source 
being widely seattered and small. There has been 
a little more demand lately from Iowa and Ne 
braska. ‘The eastern territory is slow, so that the 
bulk of demand is coming from the South and the 
cities in the middle West and the Southwest. The 
price situation still is unsatisfactory to manufac- 
turers, though sales managers say that it is better 
than it was two weeks:ago. 

Local yards see a very promising outlook ahead. 
Closely checked estimates are that the population 
of Kansas City has inereased 50 percent in the 
last five years, and that the present rate of growth 
is as heavy, if not heavier, than in the previous 
years. There is greater real estate activity this 
spring than in any year since the war, and appli- 
cations for building permits this month are keep- 
ing up well with the activity in the first quarter of 
the year, when permits reached eleven million dol- 
lars. 

Orville Pier, southern pine sales manager W. R. 
Pickering Lumber Co., is on a trip to the mills and 
afterward will attend the Texas meeting. 


JACKSON, MISS. 


April 13.—Renewed activity in southern pine 
was noted by manufacturers in this vicinity dur- 
ing the last week. It is understood that the 
yards are sending out large quantities of lumber to 
the jobs, and many of them are finding it neces- 
sary to fill in their stocks. Prices are firm, with 
an upward tendency. Quick shipments are the 
rule. Mill stocks are not excessive, and some items 
are searce, Some mills report shortage of labor, 
and mill costs are ruling high. Considerable labor 
goes to the farms at this season and increased in- 
dustrial activity is making competition for labor 
keen. Export demand is holding its own, with 
prices firm. Renewed activity is noticed in car 
material. Lath and other byproducts are strong. 


SHREVEPORT, LA. 


April 13.—The southern pine market is in some- 
what better shape, due to Detroit, Chicago, St. 
Louis and other big cities buying yard stock, and 
a healthy demand from farther east. However, de- 


mand from the central West and Southwest is 
quiet. Suyers and sellers are meeting on prac- 


tically even terms, so that the market has a 
steadier, better tone. The mills are encouraged to 
stand pat on their offers, though they are pretty 
keen to get desirable business. If present demand 
continues, prices are likely to resume an upward 
movement. Railroad items are in good, steady de- 
mand. Some railroad lines about to be absorbed 
are reducing their shop forces. The oil fields are 
sending in about the usual volume of orders, and 


business from Oklahoma and Texas is. slightly 
larger. Cars and labor are plentiful, and ship 


ments move rapidly to destinations. Wholesalers 
of hardwoods state that prices have been dropping 
steadily the last week. There seems to be a check 
in buying by furniture factories and auto body 
coneerns, and the demand for interior trim and 
sash and door factories is very light. The price 
change is not very large. 


LAKE CHARLES, LA. 


April 13.—The southern pine market continues 


sluggish. Business last week remained at about 
the level of the last few weeks. Meantime pro- 


duction continues very close to normal, with prac- 
tically all mills taking advantage of the ideal 
weather to run full time. As a result of heavy 
operations for the last month, stocks are in much 
better shape and assortments are better than they 
have been in several months. There is no special 
activity on any southern pine items, Timbers, 
dimension and building material are in strong 
enough demand to prevent further declines in 
prices. The export demand remains unchanged, 
though indications of an improvement in this quar- 
ter are favorable. While oil prices have to some 
extent affected the demand for oil well material, 


the call for derricks is very satisfactory. Local 
demand for building material is fairly good. Con- 


tinued dry weather has had a tendency to slow up 
Mill bookings are smaller than they have 
been this year, though prices are not any weaker 
than they have been during the last few weeks. 
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It Pays to Buy 
N. C. Pine 
Branded 





Full Thickness 


When we say “full thick- 
ness,/ we mean that such a 
board has not been robbed of 
any strength, stiffness nor‘re- 
sistance to warping. It is full 
13/16°—a thickness which the 
Forest Products Laboratory, 
Madison, Wis, has recom- 
mended for general factory 
and building purposes. 


Camp's N. C. Pine has been 
a favorite lumber for years on 
the East Coast. It has been 
a quick seller and steady “re- 
peater” because it was care- 
fully manufactured from high 
gradé timber. It will be just 
as good in the future and will 
be easy to identify as every 
board will be plainly branded 
on the ends. 


Protect your reputation and 
give bigger values to your cus- 
tomers by selling only the 


Extra Standard 
Dressed Board 


We can furnish any quantity 
you require on short notice 
and keep your assortments 
well balanced all the time. 
Let us prove it on your next 
order. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


214 Flat Iron Bldg. 
SEO. W. JONES, Mer., Phone 7664 ‘Ashland 
PHILADELPHIA: Otis Building 
Ik. D. WOOD, Manager 


NEW YORK: 


PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 
DAILY CAPACITY 
Rea I ss ba 2d ac cae<cadacaucececauans 600,000 feet 
Pies NGI hic sedcinicecescccnccacé 500,000 fret 





Franklin, Va. 
Wallace, N. C. 


Marion, S. C. 
St. Stephen, S. C. 
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Want Quick | 
Service ? 


We can serve you from our 
big concentration yard in 
St. Louis. 


Want direct from 
the mill shipments ? 


Our new wholesale depart- 
ment can meet your re- 
ments to your entire satis- 
faction. 








Longleaf Yellow Pine 
Louisiana Red Cypress 
Sitka Spruce, Douglas Fir 
Washington Red Cedar 
Tennessee Red Cedar 
California White and 
Sugar Pine, Redwood, 
White Oak, Maple, Beech 
and Birch Flooring. 


=. manne sore Fs ag a. 
¢ => stoc ressed as desired, 

as > Special sizes cut to order. \ 
- ~ 














oe el 


Julius @ 


Seidel 
LUMBER CO., 
St.Louis,Mo. 











Cc LOUISIANA Coo 





Manufacturers of band 
sawn hardwoods. 
Grades guaranteed un- 
der rules of National 
Hardwood Lumber 


Association. 


We solicit your inquiries: 


Bonita Lumber 
Company, Inc. 
BONITA, (™9hees*) LA, 
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leaf 
YellowPine lember” 


Lake Charles, Louisiana 




















Manufacturers 


Short | seal Pine and endieaiits 


LOS ANGELES, CALIF. 


April 11.—The heavy rains of the last two 
weeks have had a very stimulating effect on all 
lines of business in southern California, including 
the lumber trade. Due to the fact that this sea- 
son’s rainfall is slightly ahead of last year’s pre- 
cipitation, a new note of optimism is noted among 
the lumber fraternity. The curtailment of pro- 
duction at the mills is reflected in conditions at 
San Pedro, according to the Woodhead Lumber 
Co. There is a less-than-normal coastwise moyve- 
ment of lumber into this port, and for the first 
time in many months the stocks at the port may be 
considered as normal, and, in fact, less than 
normal in many standard items. There is still a 
small surplus of the lower grades, but it is pointed 
out that an increased appreciation of the impor- 
tance of using good standard grades of lumber for 
the framework of the home is causing a distinct 
falling off in demand for inferior grades. 

The cotton crop of California and Arizona, which 
wholesalers watch with interest, as this important 
crop has a direct bearing on the trade, totals 257,- 
900 bales for the season 1924-1925, which is 28,900 
more bales than the Government estimate made on 
Nov. 21, 1924. ‘This increase will add approxi- 
mately $3,000,000 to the crop value, which the final 
estimate gives as $32,500,000. This is an average 
of 25.25 cents a pound, or 1 cent a pound more 
than the cotton raised in any other section of the 
country, 

Charter of the coastal lumber steamer J’lorence 
Olson to the Pacific Spruce Corporation for three 
additional trips between Newport, Ore., and Los 
Angeles, was announced yesterday. The Florence 
Olson arrived here yesterday from San Diego with 
a cargo of spruce and will sail late today for the 
return to Newport. When interviewed yesterday 
Mr. Olson stated that a revival is seen in the 
lumber movement to southern California. The 
Olson steamer Whitney Olson, which has been tied 
up during the slack period, is being prepared to 
return to her run between Bellingham and_ this 
port. 

The San Diego harbormaster reports March 
coastwise receipts of 7,386,193 feet of lumber, and 
exports of nearly 50,000,000 feet to Mexico. 

The local wholesale firm of Maxwell & Wilkinson 
has dissolved. Mr. Wilkinson will continue in the 
wholesale business, and Mr. Maxwell will enter 
the retail field, having acquired an interest in the 
Brace Lumber Co. and the Riverside Lumber Co., 
operating yards in Glendale. 

Members of the California Retail Lumbermen’s 
Association are elated over the results accom- 
plished at Sacramento. Out of eleven bills pre- 
sented amending the lien law, two were reported 
favorably, and these two were approved by the 
association. 


SAN FRANCISCO, CALIF. 


April 11.--Lumber dealers in San Francisco are 
doing a fair volume of business, with building 
construction going right ahead. Yards throughout 
the San Francisco Bay district are carrying mod- 
erate stocks and buying only for filling in. Steam 
schooners are finding business a little bit better, 
but a number are still tied up. Export shipments 
are being made to Japan and Australia on old 
orders. The Douglas fir mills have been filling 
orders promptly. The Redwood Export Co. is 
making parcel shipments to Australia, and there 
are prospects for some full cargoes later in the 
season. 

The Fruit Growers’ Supply Co. has been making 
good sales of white pine, and stocks at Susanville 
have been considerably depleted. With the big 
mill unable to start up for the season before the 
middle of May on account of installing new band- 
saws, a good clean up is expected before new stock 
will be dry. 

Chas. R. McCormick & Co, are making moderate 
shipments of fir to San Francisco and other Cali- 
fornia ports. 

The redwood mills are operating at a moderate 
rate and the Pacific Lumber Co, is getting its full 
share of orders and making prompt shipments to 
the California and eastern markets. 

The Red River Lumber Co. is making a normal 
cut of white pine at Westwood. Although present 
demand is not very heavy, shipments since the first 
of the year have made a good showing and the 
outlook is considered favorable. There is a de- 
mand for commons and a little shop is moving. An 
assortment of panels is being accumulated, with 
the new veneer factory in operation. 

The Sugar Pine Lumber Co. will push white and 
sugar output at the mill at Pinedale, near Fresno, 


with logging under way. ‘The remanufacturing 
department is busy. 
R. F. Pray, of the Lumbermen’s Exchange, who 


has made a tour of the principal eastern and middle 
western districts, did not find business as lively as 
could be desired, but made some sales of white 
pine. 


ee, 


The Hammond Lumber Co. is making a good out. 
put of redwood at Samoa and shipping steadily to 
the southern California yards. Shipments of fir 
are being made from the Columbia River to Ca}j. 
fornia and the Atlantic Coast. 

The Lassen Lumber & Box Co. will make about 
a normal production of white pine. The two mills 
can make a cut of about 45,000,000 feet. There jg 
a moderate demand for pine shook and the box fae. 
tory at Susanville is taking care of orders 
promptly. The output will be increased before the 
fruit season opens, and a box factory at Castella 
will be operated during the rush period. 

The Hart-Wood Lumber Co., which has mills 
at Raymond, Wash., has been making fair ship. 
ments of fir from the Northwest to California 
ports with its fleet of'nine steam schooners. 


SEATTLE, WASH. 


April 11.—Among the guests at the luncheon of 
the Hoo-Hoo Club of Seattle Thursday were: Al. 


len C. Hemphill, sales manager Oregon-American 
Lumber Co., Portland and Vernonia, Ore.; P. §&, 
Beagle, field superintendent Wickes Boiler (Co, 


Saginaw, Mich., and Frost Snyder, vice president 
Tacoma Lumbermen’s Club and manager Clear Fir 
Lumber Co., Tacoma. Dr. H. P. Packard, an 
American physician and surgeon who has lived for 
nineteen years at Teheran, Persia, delivered an ad- 
dress on “Relations in the Near and Middle East.” 


Carl Blackstock, vice president of the Hoo-Hoo 
Club, presided. ° 
R. D. Baldwin, advertising manager Simonds 


Saw & Steel Co., Fitchburg, Mass., 
during the week, in conference with Thomag M, 
Shields, manager, with headquarters in Seattle, 
3efore returning East, Mr. Baldwin will visit all 
the Simonds branches on the Pacific Coast, in- 
cluding those at Vancouver, B. C., Portland, San 
Francisco and Los Angeles. 

Hallett Fiser, until recently in the lumber busi- 
ness at Bellingham, Wash., has become sales man- 
ager of the Gould Lumber Co., with headquarters 
in Seattle. Previously, Mr. Fiser was a member 
of the organization of the Washington Cedar & 
Tir Products Co. 

One of the most beautiful structures on the 
campus of the University of Washington is the 
Alfred Hf. Anderson hall of the college of forestry, 
in which classes are meeting this week for the first 
time. The hall is a memorial to the late Alfred 
Ii. Anderson, Washington logger and timberman. 
It has cost $250,000. The announcement is made 
that the Pacific Coast Plywood Manufacturers, 
M. W. Cassmore, secretary, will assemble in the 
new hall April 23. Assurance is given that Dr, 
ITenry Suzzalo, president of the University of 
Washington, will attend. It will be the first meet- 
ing of lumbe ‘rmen on the campus since the historic 
convention of the National Manufacturers’ Asso- 
ciation in the Forestry Building during the Alaska- 
Yukon-Pacific Exposition of 1909. 

Reforestation work in the Cedar River water- 
shed, from which Seattle gets its water supply, 
began this week with the planting of 51,000 cone- 
bearing trees. There was a total of 50,000 seed- 


was in Seattle 


lings of fir, spruce and cedar, with some white 
pine, sugar pine and Port Orford cedar. State, 


Federal and city governments and logging opera- 
tors are coOperating. The city owns a nursery con- 
taining seven acres, which will be sown to 500,000 
seedlings for transplanting on the watershed. 


PORTLAND, ORE. 


April 11.—The lumber industry 1s waiting to 
see what is going to develop within the next two 


or three weeks. There is a considerable volume of 
business being done, but not enough to bring 
values to where manufacturers can make a 


profit. The situation is attributed to overproduc- 
tion. Too much lumber is being cut, some say, 
but usually it is the other fellow who is doing 
the overproducing. However, a number of mills in 
this district are working up a five-day schedule. 

About 10,000,000 feet of lumber was set afloat 
here during the week for ports on the Atlantic 
coast; one cargo was shipped to South America, 
a couple started for the Orient, and one was sent 
to Mexico, the first for that destination in some 
time. 

Charles LL. Lindner, vice president Henry D. 
Davis Lumber Co., who has just returned from the 
convention of the National-American Wholesale 
Lumber Association, in Atlantic City, fecls opti- 
mistic over the outlook. He made a rather ex- 
tensive survey of the East and came to the con- 
clusion that there is every reason to look for 4 
good demand for lumber. Mr, Lindner says he 
found optimism everywhere. 

Herbert J. Anderson, president H. J. .\nderson 
Lumber Co., also returned this week from the 
Atlantic City convention, and a subsequent trade 
inspection tour that took him to Washington, New 
York, Boston, Philadelphia, Cincinnati, Cleveland, 
Chicago and Minneapolis. Mr. Anderson warns 
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manufacturers against overproduction, which he 
gays is responsible for the present low fir lumber 
yalues. 

A. C. Dixon, general manager Booth-Kelly Lum- 
per Co., Eugene, was in Portland this week after 
a tour of western Oregon to see what the other 
mills were doing. “If the mills will run under 
slow bell till the July shutdown,” he said, “‘it 
will be reasonable to look for business under satis- 
factory conditions, but it is hard to tell what may 
happen if the mills go on cutting irrespective of 
the volume moving.” 

H. P. Dutton, of the H. P. 
has returned from Westlake, Ore., where he lost 
his sawmill by fire a few days ago. He expects 
to rebuild the plant without delay. The logs, lum- 
ber in piles and docks were saved, as was the large 
hotel building housing employees. 

Grant Robertson has resigned as manager of the 
Winchester Bay Lumber Co., at Reedsport, and has 
gone to eastern Oregon on a vacation trip. He was 
formerly sales manager for the Multnomah Lumber 
& Box, Co., of Portland, and makes this city his 
home. 

Frank C. Young, one of the best known lumber- 
men of this part of the country, is now with the 
Serlinger Lumber Co. as buyer. 


EVERETT, WASH. 


April 11.—Curtailment of logging operations is 
beginning to have an effect on the supply of shingle 
cedar, which is a byproduct of fir logging. The 
input of logs has been reduced between 50 and 60 
percent, so that shingle logs are beginning to show 
signs of scarcity. The price remains steady to firm 
at the $18 base. The shingle market is somewhat 
improved over the situation a month ago. 

The Mukilteo mill of the Crown Lumber Co. has 
840,000 feet of lumber for the Lewis Luckenbach, 
which is now taking on a record cargo of 8,000,000 
feet for the Atlantic coast from various fir mills. 
It has loaded 1,500,000 feet on the Columbia 
River, and is scheduled to take about 5,500,000 feet 
from Seattle and Tacoma. On one voyage in 1924 
the Lewis Luckenbach cleared with 7,560,000 lum- 
ber from Puget Sound, 

Frank F. Sumner, secretary Sumner Iron Works, 
who returned during the week from a tour of 
southern Oregon and a part of California, reports 
a considerable volume of business in that territory. 
Sumner electric dogs are being installed by the 
Pelican Bay Lumber Co, and the Shasta View 
Lumber Co., at Klamath Falls, Ore., and by the 
Red River Lumber Co., Westwood, and the Bay- 
side Redwood Co., Eureka, Calif. The Hammond 
Lumber Co., Samoa, Calif., has placed with the 
Sumner Iron Works an order for machinery for a 
remanufacturing plant. 


SACRAMENTO, CALIF. 


April 11.—The white pine market is still un- 
settled, probably because of overproduction, and 
the expected eastern demand has been delayed by 
weather conditions. Severe weather brought tem- 
porary shutdowns in some parts of northern Cali- 
fornia, but operations are now well under way. 

The Modoc Lumber Co, at Klamath Falls, has 
its mill running smoothly. No lumber from this 
season’s cut has been shipped as yet, although 
some holdover lumber has been moved. The Modoc 
company added more men to the woods crew this 
week in preparation for the sale of surplus logs 
to the Big Lakes Box Factory and the adding of 
another shift to the mill soon, 

The Klamath Lumber & Box plant was 
closed down for two shifts this week because of an 
accident to the carriage. 

The sawmill of the Big Lakes Box Co. resumed 
sawing Tuesday when log shipments began arriv- 
ing from camps on the Strahorn and Solomon 
sutte tracts. The sawmill of the Topsy Lumber 
Co. started the season's run the same day. Later 
in the season the Topsy organization plans to start 
construction of a modern 8-foot band mill at 
Grenada flat, about two miles from the present 
mill site, 

The McCullom’s 
below Keno, is about to start 
provements having been completed. The 
daily capacity of 40, 000 feet. 

Frozen logs caused the 


Dutton Lumber Co., 


Co.’s 


Klamath River 
operations, im- 
mill has a 


mill, on the 


Pelican Bay Lumber Co. 


to lose one shift this week. The company is con- 
structing an excess fuel conveyor. 
Kit’s sawmill,” about eight miles north of 


Bonanza, will start running about April 15. Log- 
ging has heen under way for some time. 

The Ewauna Box Co. started a night shift this 
week, running five cut-offs. The day shift is run- 
hing eight cut-offs. The company last week added 
4 30-inch Yates planer. 

C. G. Celio & Sons announce they will operate 


their sawmill in Lake Valley, in the El Dorado 
County field, this season with full forces. Owing 
to the high altityde, operations will not start 
until early in June. 


SPOKANE, WASH. 


April 11.—Prices took a drop, of $3 on No. 1 
Idaho and of $1 on all width of No. 2 and No. 3 
Pondosa pine, the first of the week following a 
weakening tendency apparent with some of the 
mills for several weeks. Buying continues to be a 
hand to mouth affair with, however, slight in- 
creases in volume of orders reported this week by 
some mills and some wholesalers. 

A local sales manager, probably as closely con- 
versant with the situation here and in the East as 
anyone, said today: “There has been more or less 
complaint about lack of a large volume of orders 
but, checking back over the order files, we find that 
our business has been practically as large as has 
been consistent with prompt shipments.” 

N. A. Gladding, of Indianapolis, vice president 


FE. C. Atkins Co. and a member of the Hoo-Hoo 
House of Ancients, and R. W. Neighbor, of Port- 


land, Ore., western manager E. C. Atkins Co. and 
Hoo Hoo counselor for Oregon, spent Monday and 
Tuesday in Spokane. They had luncheon Monday 
noon at the Davenport with Andrew MacCuaig, 
president of the Advance Lumber Co., supreme 
scrivenoter; R. L. Bayne of the Weyerhaeuser 
Sales Co., Vicegerent Snark, and James Brown, 
president Long Lake Lumber Co. and of the Spo- 
kane Hoo-Hoo Club, 

George A. Holden, sales manager McGoldrick 
Lumber Co., accompanied by Mrs. Holden, left this 
week for a two months’ eastern business trip. 

J. P. McGoldrick, president McGoldrick Lumber 
Co., returned the early part of the week from a 
trip of several weeks to California. 

Vincent Gregg, of the Gregg-Soderberg Lumber 


Co., is now in the East on a sales trip. He will 
return in May. 
DENVER, COLO. 
April 13.—T. J. Vincent, secretary Mountain 
States Lumber Dealers’ Association, has been 


spending the last week visiting neighboring towns 
in the interests of the association. He reports 
considerable activity in the lumber business in the 
larger towns, although in the rural districts there 
is a slowing up on account of the spring work on 
the farms. With the settlement of the sugar beet 


problem, which was retarding business to a notice- 
able degree, an increase in building and improving 


is expected later from the beet farmers. 

B. F. Salzer, president B. F. Salzer Lumber Co., 
has just returned from abroad, where he and his 
mother have been sojourning for the last four 
months. They visited twenty-one countries, in- 
cluding those of the Mediterranean, and stopped at 
the principal historic places and the scenes of the 
World War. 

Elmer McPhee, vice president McPhee & Me- 
Ginnity Co., is spending his spring vacation at 
White Sulphur Springs, W. Va., and Hot Springs, 
Va. 

I. F. Downer, vice president and secretary Hal- 
lack & Howard Lumber Co., is on an extended 
trip in the East, where he is taking a vacation and 
visiting with his two children, who are attending 
school there. He will spend some time in New 
York City, and on his return trip stop at Chicago 
to attend the annual convention of the Millwork 
Cost Bureau. 


HATTIESBURG, MISS. 


April 13.—The expected revival of car material 


demand has not yet reached here, though some 
additional orders are coming. As they have old 


mills are not suffering for 
Export demand has 
large sizes are 


orders on hand, the 
lack of this class of cutting. 
improved, and heart timbers and 
strong. Dimension is more active, and shed stock 
is moving better. Weather conditions are ideal 
and logs are coming from places that usually re- 
main too wet for logging until midsummer. Com- 
mon labor is scarce. Little mills especially are 
handicapped because of shortage of men; very few 
of them are running full capacity. 


NEW ORLEANS, LA. 


April 13.—“If it were not for our hopes of an 
old-fashioned spring buying boom,” said one south- 
ern piner today. “I think most of us would be fairly 
well pleased with the present volume. So long as 
the yards can be reasonably sure their orders will 
be promptly filled and shipped, they can hardly be 
expected to stock up heavily. My idea is that 
most of the line-yard buying now is to replace 
stock moved out and to maintain yard assortments. 
If that is so, the volume seems to me fair enough.” 
Reports of shaded prices are still heard, but it ap- 
pears that concessions offered by individual mills 
commonly apply only to items on which they are 





C9 LOUISIANA Co 


Real Values in 
Southern Hardwoods 


oo 50,000! 4/4 Log Run Willow 


Gum 50,000' 4/4 FAS Pl. Sap Gum 
Cottonwood 75, 000' 4/4 No. 1 Com. Plain 
Sycamore Sap Gum 

Red Gum 1 car 4/4 No. 4 Com. Red Gum 
Willow 1 car 4/4 FAS Red Gum 





1 car 5/8 Qtd. Sycamore 
1 car 5/8 Plain Sycamore 
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Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 
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MBERCO, [ro : 


isan La. LCRR 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 


For Sale Circular and Gang Mill 


complete, with Planing Mill, Dry Kilns, 
| Sheds and Buildings; Five years old—In 
A-i Condition. Can deliver early in 1925. 


LOCK, MOORE & CO., Ltd., Westlake, La. 


K. Moore, Pres., M. P. Paret, Vice-Pres., G. W. Law, Sec’y-Treas. 
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100,000 Capacity 
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HAND MADE 


CYPRESS SHINGLES 
and CLAP BOARDS 


Manufactured in all sizes and lengths. 
Samples on request. 


Gulf Coast Timber Co. ,Inc., "isan 




















We can most always furnish orders for 


se wuire. Oak Cross Ties 


Standard 6x8-8' 0” 
Let us know what you can furnish, 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, Company, Inc. 

















RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mille at 


Office. 
CANDY, LA. RUSTON, LA. 











THRE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume ‘‘Handbook of Build- 
ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, Ill. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 

BIG SALKEHATCHIE CYPRESS CO. 

Varnville, S.C. 

LYON PINE COMPANY, 
Odessa, Fa. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


BLACK RIVER CYPRESS CO, 
Gable, S.C. 
BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 
SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











Min Cling Soccialisis 


36" and 4" CEILING. 
4" and " BEVEL SIDING. 


STOVER LUMBER CO. | 


MOBILE, ALABAMA. 
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ILLIAMS & LICK 
The Coupon Makers 
FORT SMITH, ARK. 














overstocked, and for which there is no very brisk 
call. Cypress orders approximated the volume 
of the preceding week and prices remain un- 
changed. The hardwood report is that the slight 
gain of demand noted the preceding week was 
held, but without featurable farther increase. 
IIardwood quotations are still soft in spots, it is 


added. 
PITTSBURGH, PA. 


April 14.—DBetter weather has stimulated lum- 
ber buying and home building in the Pittsburgh 
district though prices remain virtually unchanged. 


While the industrial trade continues somewhat 
disappointing, home building activity is more 
marked, Buyers now appear to be satisfied that 
prices have reached about their lowest with 
early advances to be expected. Southern pine is a 


ebb, 


little stronger, with a better demand than a week 
ago. Idaho white pine remains unchanged, with 


a fair demand. Western pine is a little slow, espe- 
cially in the No, 8 grade, California white pine is 
in good demand, with a scarcity in C selects and 
3inch clear. Wardwoods are fairly active, espe- 
cially in the lower and the demand for 
the better grades is showing some improvement, 
with some scarcities reported in dry stocks. The 
mills appear to be willing to accept any price for 
such items of gum as they may have in stock. 

I. V. Babcock, of the Babcock Lumber Co., is 
spending ten days at the company’s operations at 
Maryville and Tellico Plains, in eastern Tennessee, 


JACKSONVILLE, FLA. 


April 13.—-There was a considerable improve- 
ment in shipments of southern pine for the week. 
Orders have increased with improved weather. All 
yards on the Florida East Coast Railway are em- 
bargoed. Also all yards at Cocoanut Grove, ex- 
cept two. This section of the State affords one of 
the best markets, under normal conditions. The 
yards on the west coast, in the Tampa, St. Peters- 
burg and Sarasota section are heavily stocked, 
Prospective builders are holding off because of the 
downward trend of prices. All mills are being op- 
erated full time, and are accumulating a wide 
assortment of stocks. The supply of cars is ample, 


grades, 


With the exception of flooring, the demand for 
shed stock is on mixed orders. Demand from the 
yards in the central and northern part of the State 
has increased slightly, and sales are being made 
direct. Orders from the North and East are com- 
ing in slowly. Mills are inclined to shade prices 
on items in surplus. Sales of 4-inch B&better floor- 
ing continue light at $44 to $45; No. 1 is not as 
strong, selling at $39 to $40; No. 2 moved better 
than for several weeks at an average of $19.75; a 
decline of 75 cents; No. 8 moved slowly; its price 
is steady. B&better 4-inch heart rift is quoted at 
$87; sap rift, $77; C rift, $60; No. 2, $34. Sales 
of S-inch B&better flat are being made at $53 to 
$55; No. 1 averaged $43; No. 2 averaged $16.75: 
No. 3 sells at $10 to $10.50 and there was a good 
movement of it. B&better 38-inch heart rift is 
quoted at $92; sap rift, $82; C rift, $65; No. 2, 
$36. Demand for 6-inch No. 2 is light; price is 
$25; No. 3 is $16.50 to $17. 

In ™%-inch ceiling, demand is for No, 2 grade, 
and the southern Florida mills are obtaining $22; 
those in other sections, $19 to $20. Shipments are 
light owing to embargoes. Call for ,:-inch ceiling 





is only on mixed orders and the mills that can 
handle this class of business are holding prices 
steady ; B&better, $37; No. 1, $34; No. 2, $17; No. 
3, $9.50. Sales of y-inch have been light and 


large stocks are on hand. Concessions are being 
off red. A few sales of No. 2 partition are being 
made; prices are steady. 
Sales of bond retailers 
movement 
Most of 


siding direct to the 
equaled those of last week, but the 
through wholesale channels was light. 
this pattern is sold in southern Florida. Prices of 
B&better and No. 1 are firm; No. 2 declined 50 
cents. Demand for novelty is light, even on mixed 
orders, but the mills are holding prices steady. 
There seems to be no demand for bevel stock as the 
section of the country that consumes it has not 
started building operations. A few sales of No. 2 
square edge were made at $11. 


The roofer market has shown no decided change. 


Demand continues light, most orders not exceed- 
ing two or three cars for quick shipment. Transit 


ears are not being offered as freely as they were 
two weeks ago. Manufacturing and hauling con- 
ditions are good, but not all the mills are operating 
full time. Some small ground mills report a short- 
age of lavor. Price of 6-inch is $19 to $20; 8-, 10- 
and 12-inch, $21. Longleaf kiln dried stock is 
moving slowly ; prices are firm. 

Sales of rough and dressed finish are small and 
on orders calling for a few thousand feet of every 
width. B&better shortleaf, kiln dried, D4S, 4/4x6- 
to 12-inch, sells at $49. Price of all 5/4-inech stock 
is firm. No. 1 boards are in fair demand at $39 to 
$40 for 4/4-inch random widths. No. 2 boards are 


not as strong in demand and prices are not ag 
firm, sales having been made at $22.50 for 6- ang 
8-inch. No. 3 boards were not strong in demand 
and prices declined $1 for each width. 

Demand for dimension and timbers has improved 
a little. Several nice orders were booked for ship 
ment by boat to eastern markets and there wag a 
larger all-rail movement. Orders for special stock 
were more frequent and considerable factory floor- 
ing is being bought. Small framing is the leading 
item on the list, but prices have been reduced 
slightly. 


The bulk of railroad buying is of car material— 


decking, siding and framing. Prices show no 
change, 
Demand from Cuba and the West Indies con- 


tinucs good, and the mills on the Gulf are wel] 
booked for May and June delivery. Considerable 
export stock is being cut by the interior mills and 
shipped here and to Tampa for forwarding. Prices 
are firm, with a slight advance on kiln dried strips, 

Pine shingles are in fair demand; prices are 
steady. Lath are in good demand at $3.75 to $4 
for No. 1, kiln dried. 

The Avon Park Sash & Door Co. has applied for 
articles of incorporation for a $35,000 investinent 
at Avon Park, Fla. It will build a millwork plant. 
W. T. Poland, prominent millwork man, will be 
the general manager, 

There is little change in the cypress market, 
Prices remain steady. The demand from all points 
is somewhat better, especially for No. 1 shop and 
factory selects. Florida is taking a good volume 
of these factory grades in 8/4, 10/4 and 12/4 
stock. Cypress lath are very scarce, and few mills 
can furnish anything but green stock, for which 
they are securing $9 to $9.50 f.0.b. cars mill. 

The Whittle & Slade Lumber Co., of Butler, Ga, 
is closing down its planing mill at Butler and will 
move its plant to Eufaula, Ala., where it has se- 
cured a large tract of exceptionally fine timber, 
Holdings near Butler have been sold to the Butler- 
Payne Lumber Co., which also operates a planing 
mill at that point, and because it was able to 
secure such a fine body of timber in Alabama. 

John M. Naugle, president John M. Naugle & 
Co., Bellefontaine, Ohio, passed through Jackson- 
ville a few days ago on his way back home. He 
has spent several weeks in southern Florida with 
a view to returning later in the year, and estab- 
lishing himself in some branch of the lumber busi- 
ness in southern Florida, 

J. H. Doppes, of J. B. Doppes Sons Lumber Co., 
Cincinnati, Ohio, recently spent several weeks in 
Florida. While in Orlando he had a very pleasant 
visit with his old friend, Ed. Leech. Mr. Leech 
represents the Burton-Swartz Cypress Co., of 
Perry, Fla., and incidentally is Vicegerent Snark 
for Florida. 


TUSCALOOSA, ALA. 


April 13.—The southern pine market is slowly 
and quietly broadening as to inquiry and orders, 
This improvement is almost imperceptible and has 
not yet affected prices. However, low offerings 
are regarded as being out of date. Mill men now 
know about what the market is, and are able to 
cast aside bargain offers. They can get enough 
business at market to keep the wheels turning. 
There are indications of an increase in demand as 
spring advances, No one is expecting lower prices. 
With a 10 percent increase in business, the cheap 
buyer will be out of the running, and it now seems 
that this 10 percent will be forthcoming. 


NEW YORK, N. Y. 


April 13.—-The market shows a decided improve 
ment, Only in hardwoods is there apparent weak- 
ness, and here there has been some improvement, 
especially in flooring items. Industrial demand for 
hardwoods has been below what had been expected. 
There is a better tone to softwoods, though some 
items have failed to regain recent losses. Strange- 
ly enough the comback was led by eastern spruce, 
in which some firms report an actual price gain 
of from $1 to $2. Buyers are inclined to 
quibble over prices. Fine weather has helped to 


less 


start an active building movement, especially in 
Queens, Brooklyn, Long Island, Westchester Coun- 


ty and New Jersey. Retailers and wholesalers in 
all sections of the Metropolitan district are well 
pleased with the outlook. Manhattan retail yards 
are much encouraged by an increase in orders. 

William C, Reid, formerly president New York 
Lumber Trade Association, who has been ill for & 
number of weeks, left the Jamaica Hospital last 
week-end. He is now convalescing at his home 1p 
Jamaica, L. I. 

Robert R. Sizer, head of the firm that bears his 
name, continues seriously ill. It was said today 
that his condition has shown very little improve- 
ment. 

Oscar Keppler, well known retailer, with a yard 
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at 575 Flushing Avenue, Brooklyn, has just pur- 
chased the property which he has occupied for 


years. He is preparing to renovate the buildings. 
w. E. VanWert, well known in the local trade, 


nas just opened an office in Grand Central Ter- 
minal and is in business on “his own.” 

Ww. G. Frost and his son, Luther, both of the 
Frost & Davis Lumber Co., recently returned from 
q vacation at Florida resorts. 

The General Machinery & Supply Corporation, 
which moved last year to larger quarters at 136 
Liberty Street, now finds it necessary to take addi- 
tional space in the same building. 


BEAUMONT, TEX. 


April 18.—A number of mills in this section re- 
port very satisfactory business in southern pine 
the last week, and most manufacturers believe 
each Week from now on will show improvement in 
pth demand and _= prices. A slight softening, 
amounting to between 50 cents and $1, was noted 
in flooring and shiplap prices. Reports of addi- 
tional rains in scattered sections show that the 
jong drouth has at last been broken, and there is 
an optimistic feeling in lumber circles. Orders 
and shipments are still below production, but not 
sufficiently so to enable the mills to fill out their 
proken stocks. Ilardwood buying was on a little 


broader basis. 


(Concluded on page 103) 


TIMBER LAND SALES 


SACRAMENTO, CAIa¥F., April 11.—The Pelican 
say Lumber Co., of Klamath Falls, Ore., has been 
awarded 2,400,000 board feet of timber in the 
Crater National Forest of Oregon, on which the 
company bid $4.25 a thousand for yellow and sugar 
pine. The tract affected by the sale is adjacent to 
other Pelican Bay holdings.north of Kirkford and 
Sand Creek. 


ILATTIESBURG, Miss., April 13.—V. M. Scanlon 
and J. B. Semmes, of this city, both veteran lum- 
ber manufacturers and interested in several opera- 
tions, last week closed a deal for several thousand 
acres of hardwood timber lands south of Columbia, 
Miss. It is understood that the purchase price 
was $180,000. The tract was sold by J. H. Cassidy 
and L. C. Sheridan, of Bogalusa, La., and contains 
millions of feet of mixed hardwoods, oak, hickory, 
ash, gum, etec., it is reported. It lies along the 
west bank of Pearl River in Marion County and is 
largely swamp land. 


LOUISVILLE, Ky., April 14.—-The Louisville 
Cooperage Co., of this city, has purchased a tract 
of 2,000 acres of splendid hardwood timber along 
Maces Creek, near Viper, Perry County, Kentucky. 
The tract is known as the Brashears boundary, and 
was purchased from Lee Brashears. R. L. Bra- 
shears, of Jeff, Ky., has purchased several hun- 
dred acres in the same district, it is reported, and 
will develop this summer. The Pope Lumber Co. has 
purchased a timber boundary near Nolansburg, Ky., 
on the Cumberland, and will install mills. 

















City and country business being done by sash 
and door mills in the Minneapolis-St. Paul district 
was larger last week than in the one preceding. 
Inquiries from the farming districts have turned 
jnto orders. In the city the pleasant weather has 





Display of the Huttig Sash §& Door Co. of St. Louis, Mo., at the recent 
St. Lowis 1925 Lumber Convention, featuring the fine doors and other 


millwork produced by that company. 
tained a handsome breakfast set. 


products not shown in the photograph. 


resulted in the beginning of a large building pro- 
Sram, chiefly in the construction of small homes. 
The sash and door mills are prepared for the heavy 
demands. Stock sizes and patterns are in good 
Volume ready for the trade. 

Sash, door and interior finish plants at Duluth, 
Minn., are operating on full time, with sufficient 
orders booked to carry them along for some time. 
Shipments from these plants have shown a sub- 
‘tantial increase during the last ten days. Quota- 
tions are firm throughout the list. 

some of the outside plants in the Kansas City 
(Mo.) district report a rather slow demand for mill- 
work in the last two weeks. Local plants report 
that city business is good, especially on special jobs, 
with a spotty demand for yard stock. 
me i opening of the spring building season there 
jin oc activity in millwork, door and sash 
ie. n Columbus and central Ohio. Orders are 
heen 1 - better, as many homes and apartments 
idine started. Most of the factories are 
mille ng almost to full capacity. Door and sash 

8 have been rather busy accumulating stand- 


ard sizac ¢ = - 
rs Sizes for the spring rush. Prices have been 
“out steady, although some cutting has been 


resorted to. 


The nook partitioned off con- 
The display, which was greatly 
admired by all visitors, also contained built-in conveniences and other 


The sash and door trade at Omaha, 
tinues at least as good as a week ago. No change 
in prices is noted. Rural dealers are holding off, 
although not quite so much as a few weeks ago. 
The bigger town trade is getting better right along, 
particularly in the line 
of resiGence building. 

The Baltimore (Md.) 
and door men are 
encouraged by the lat- 
est developments and 
view the situation with 
a distinct measure of 
hopefulness. For a time 
it looked as if the in- 
tense competition would 
hurt business seriously, 
but of late orders have 
come out with = such 
freedom that the incen- 
tive for making. conces- 


Neb., con- 


sash 


sions has been weak- 
ened, and orders are 
now being taken on a 
basis that affords a 


measure. of. profit, 
which, if not large, at 
least represents the dif- 
ference between a posi- 
tive loss and a gain. 
The sash and door 
plants are for the most 
part busy, and construc 
tion in Baltimore pro- 
ceeds at a rate that 
holds out prospects for 
an improvement rather 
than a narrowing in the 
business. 
Buffalo (N. Y.) door and millwork interests are 
reporting increase in business as compared 
with last month, and are looking for further im- 
provement in the near future. The chilly weather 
has so far been holding up considerable work. 
Current glass trade reports are to the effect that 
marked selling activity has characterized the win- 
dow glass situation of late. The improvement that 
has taken place in the last ten days is said to be 
solid in character and is expected to continue if 
nothing oceurs to check the building activity. 


some 


Millwork Men Attend Convention 


PITTSBURGH, PA., April 16.—Delegates from the 
Pittsburgh Millwork Estimators’ Club to the Mill 
work Cost Bureau convention being held at the 


Congress hotel, Chicago, this week, left last night. 
The party was composed of J. L. Broido, of the 


Center Lumber Co.; J. D. P. Kennedy, of the May 
Lumber Co.; Charles H. Weber, of the Keystone 
Lumber Co.; J. M. Reid, of the Carnegie Lumber 
Co.; Arnold M. Bauer, of the Bennett Lumber 
Co., and H. F. Burnworth, secretary of the Pitts- 
burgh Lumbermen’s Club. 




































STOPPING THE LEAKS IN we 
TRANSMISSION AND UTILIZA 


‘ 





BY TERRELL CROFT 





Cut Down Your 
Power Costs 


You can undoubtedly cut power costs a sub- 
stantial amount by vigorously inspecting your 
power transmission system for power leaks. 
This is neither difficult nor expensive. It needs 
only simple equipment, and you can carry out 
the tests yourself by simply following the pro- 
cedure outlined in Terrell Croft's up-to-the- 
minute book “Stopping the Leaks in Power 
Transmission and Utilization”. 


Let us send you a copy with our compli- 
ments. 


It discusses the various types of drives: points 
out the good features and the shortcomings of 
individual and group drives: indicates where 
each may best be used. It shows in clear and 
simple detail, with dozens of diagrams, just 
how to follow through and test the efficiency 
of your power transmission system: how to 
locate every avoidable leak—leaks that often 
waste hundreds of thousands of dollars a year. 


As thet‘edition of Mr. Croft’s book is 
limited, copies are reserved for engi- 
neers, plant executives, and educational 
institutions. 


The Leather Belting Exchange has nothing to 
sell. It is a service organization, having as its 
sole function the aiding of power users toward 
the more economical, efficient, and satisfactory 
distribution and utilization of power. Mr.Croft's 
book is an aid tothis end. Simple and practi- 
cal, it may lead to better results at lower costs. 

ay we send you a copy ? 


LEATH ERSBELTING EXCHANGE 
Philadelphia, Pa. 











Nothing takes the place of 


LEATHER 


! Leather Belting Exchange ! 
i 417 Forrest Building, Philadelphia, Pa. ! 
! Please send mea free copy of Mr. Terrell ! 
I Croft’s book “Stopping the Leaksin Power ! 
{ Transmission and Utilization’’. i 
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Pilot of the 
Credit Seas 


for lumbermen, is Clancy’s Red Book 
Service. Many have learned to de- 
pend on this service alone as their 
credit pilot and it has guided them 
safely for years. The service is avail- 
able to you at very reasonable rates. 


Write for full particulars and Pamphlet No. 49-S. 


Our Collection Department specializes 
on lumber collections 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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- 4 





That First Impression 


So Much Depends 
On It 


Hand your pros- 
pect,a Wiggins 
card and you 
produce a first 
impression 








OTEEL COMPANY 











‘ 
that com- PITTSBURGH. PA 
a - FISHER BUILOING® 
mands re CHICAGO 
spectful at- 
tention, 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it the 
distinction of supreme quality. 

Ask for tab of specimens, detach the card one by one and 
observe their clean-cut edges, and the protection afforded by 
their being encased in convenient book-form style. Samples free 
on request. 


The John B. Wiggins Company 
Established 1857 


Engravers Plate Makers 
1108 South Wabash Avenue, 


Die Embossers 


CHICAGO 








Timber Surveys and Plans 


for the management of virgin and second 
growth timber on practical forestry principles. 








“Hercules” Wire Rope 


has been tested by time and 
proven by service. 


Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago Denver Saa Fraacisco 





WARREN AXE & TOOL CO. 


WARREN, PA. 


Ss 
honers Panama-Pactic GRAND PRIZE 
SSE ee 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOS'TION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes &T cols 








ey 








Hf. Olander, of the Oak Terrace Sash & Door 
Co., Wighwood, Ill., called on his friends in the 
local trade this week, 


Thomas Foster, president of the Reliance Box 
Co., spent a couple of days recently in Pittsburgh, 
Pa., calling on the trade there. 


J. F. Wigman, of the J. F. Higman Lumber Co., 
St. Joseph, Mich., hardwood wholesalers, was a 
business visitor in Chicago this week. 


Iu. If. Levissee, of the Levissee Lumber Co., Osh- 
kosh, Wis., a wholesale firm, transacted business 
in the Chicago market this week. 


C. V. McCreight, of the C. V. MeCreight Lumber 
Co., Pittsburgh, Pa., has been making a business 
visit in Chicago and Minneapolis, Minn., during the 
week, 


Rn. F. Pray, of the Lumbermen’s Exchange, San 
Francisco, Calif., passed through Chicago this week 
on his return to the west Coast from a business 
trip in the East. 


S. L. Brokenshire, of Chicago, has accepted a 
position as manager of the lumber and building 
material department of the Farm Produce Co. 
(Inec.), Cass City, Mich. 


John A. Spencer, of the John A. Spencer Lum- 
ber Co., spent several days of this week at the 
company’s Detroit (Mich.) office, conferring with 
C. P. Raymond, its manager. 


William J. Stuebe, secretary and general man- 
ager of the Hooton Lumber Co., Terre Haute, Ind., 
was installed as the new president of the Terre 
ITaute Rotary Club recently. 


Harry H. Maus, of the Harry H. Maus Lumber 
Co., South Bend, Ind., while on a business visit to 
this market this week, reported business in his 
section to be rather quiet at present. 


J. A. Gorman, of the Winegar-Gorman Lumber 
Co., returned the first of the week from a visit to 
the consuming territory in Michigan. Among other 
cities, Mr. Gorman visited Grand Rapids, 


R. CC. Clark, manager of the Chicago sales office 
of the Tremont Lumber Co,, Rochelle, La., this 
week made a business trip to Rockford, Freeport 
and other consuming centers in northern Illinois. 


Frank Schopflin, vice president of the Central 
Coal & Coke Co., Kansas City, Mo., announces that 
D. A. Stahly has been appointed, effective April 6, 
as assistent to the vice president in charge of the 
luinber department, 


W. A. Cooper, who for some time has been in 
charge‘of hardwood sales at the Chicago office of 
the Tremont Lumber Co., of Rochelle, La., is now 
representing the Roy O. Martin Lumber Co., of 
Alexandria, La., in the Chicago territory. 


E. S. McSwain, of the McSwain Lumber Co., 
Birmingham, Ala., was in the city several days ago 
conferring with Nat S. Wolfe, of the Nat S. Wolfe 
Lumber Co., who handles the MeSwain concern’s 
account in this territory. 


Kk. J. Wurst, sales manager of the J. J. Newman 
Lumber Co., Brookhaven, Miss., spent a few days 
of this week in Chicago, conferring with the 
Charles L. Baxter Lumber Co., which represents 
the Newman concern exclusively in the Chicago 
territory. 


Charles A. Dean, who operates a large sawmill 
at Alexander City, Ala., was one of the southern 
lumbermen who visited the Chicago market this 
week. While here Mr. Dean conferred with Nat 
S. Wolfe, of the Nat S. Wolfe Lumber Co., which 
represents Mr. Dean locally. 


J. H. Austin, jr., formerly vice president of the 
Germain Co., Pittsburgh, Pa., while in Chicago on 
a business visit this week announced that he has 
formed his own company in Pittsburgh, to deal 
in lumber on a commission and wholesale basis, 
under the name of the Austin Lumber Co. 


I. C. Swan, sales manager of the Foster Creek 
Lumber & Manufacturing Co., Stephenson, Miss., 
and the Wisconsin-Alabama Lumber Co., Sylacauga, 
Ala., passed through Chicago this week on his 
return South from Vancouver, B. C., where he has 
been spending about a month on business matters, 


Earl N. Hager, of Dwight, Ill., a well known re- 
tail lumber dealer, and his brother, Henry Hager, 
have purchased the P, Schertz & Co. yards at Gib- 
son City and Guthrie, Il. The yard at Gibson 
City will operate under the name of The Hager 





Lumber Company, and will be managed by Henry 
Hager. 


The Harnischfeger Corporation, of Milwaukee, 
Wis. (formerly the Pawling & Harnischfeger Co,) 
announces the removal, effective May 1, of itg 
Pittsburgh (Pa.) sales office from Room 67, 
Fidelity Building, to Room 612, Farmers Bank 
Building, Fifth Avenue and Wood Street. A, J, 
Dreyer is district manager and M. B. Bradley js 
sales engineer attached to this office. 


R. G. Hiscox, manager of the Western States 
Lumber Co., San Francisco, Calif., manufacturer 
and wholesaler of California white pine, passed 
through Chicago a few days ago on his way to 
New York. He said that business on the west 


Coast is picking up, and that prospects look 
favorable, 
W. B. Vanlandingham, of Vanlandingham-Cook 


Lumber Co, left Wednesday for a two weeks’ trip 
through the South, in the course of which he will 
visit several of the larger mills, making a survey 
of conditions and the general business outlook, 
Mr. Vanlandingham will visit the mills east of the 
Mississippi River as he journeys southward and 
those west of the river on his return trip, 


H. R. Kilpatrick, manager of the Homochitto 
Lumber Co., Bude, Miss., accompanied by Mrs, 
Kilpatrick and Mrs. J. F. Vernon, wife of the presi- 
dent of the J. F. Vernon Lumber Co., Brookhaven, 
Miss., are on a Caribbean cruise, visiting Cuba, 
Panama and other tropical countries, according to 
posteards from the travelers received by Chicago 
friends during the week. 


James II. Lang, treasurer and general manager 
of the Chicago Lumber Sales Co., spent Easter 
Sunday at Elwood, Ind., as the guest of Arthur 
Wylie, of the Elwood Lumber Co., and Mrs. Wylie. 
On the return trip, Mr. Lang stopped at the com- 
pany’s yards at Delphi, Ind., and found them to 
be doing nicely. He expected to leave Chicago the 
latter part of this week for French Lick, Ind., to 
spend a few days’ vacation. 


George Drolet, of Drolet & Steenson, lumber 
estimators with offices at 108 South LaSalle Street, 
Chicago, spent a couple of days in this city last 
week. This firm has just completed a cruise of 
25,000 acres in Alabama for the Tishomingo Land 
& Lumber Co., in which Mr. Drolet has been in 
charge of the field work. He has returned South 
to take a good sized crew into the field in Missis- 
sippi on work which he figures will take between 
two and three months to complete, 


F. H. Porter, manager of the White Pine Lumber 
Co., Bernalillo, N. M., called on the local trade 
during the week. The White Pine Lumber Co. is 
a newly organized concern, operating a new and 
well equipped sawmill with a production of 50,- 
000,000 feet of white pine a year. The equipment 
includes two band mills and a resaw. The com- 
pany owns 700,000,000 feet of white pine stump- 
age, and operates a logging railroad 70 miles long. 


William Clancy, president and treasurer of the 
Lumbermen’s Credit Association, has just returned 
from a two months’ pleasure trip to California 
and the Hawaiian Islands. Mr. Clancy reports 
having had a most enjoyable visit in the mid- 
Pacific, and was particularly impressed with the 
climate of the islands—the balmy breezes temper: 
ing the daytime heat, the cool nights, and the 
“liquid sunshine,” as the natives call the light 
showers that fall while the sun continues to shine. 


Mr. Macomber, jr., of F. B. Macomber & Son, San 
Francisco, Calif., passed through Chicago this week 
en route to the East where he expected to visit the 
principal lumber distributing centers for the pur- 
pose of making a survey of current and prospec: 
tive market conditions. He said that the Call 
fornia market has been rather quiet since the 
middle of January, but is now showing signs of 
picking up again. He looked for marked activity 
in the building field this spring. 


E. R. Hutchins, president of the Hutchins Lum- 
ber & Storage Co., together with Mrs. Hutchins, 
have just returned from a twelve weeks’ stay at 
Miami, Fla. Mr. Hutchins is very fond of fishing, 
and he and Mrs. Hutchins spent considerable time 
at the Florida Keys on board the yacht “Vic, 
owned by their son, R. G. Hutchins. They took 
one fishing trip of two weeks’ duration, on which 
they were very successful. In one day they caught 
five varieties of fish in the Gulf stream—Spanisb 
mackerel, bluefish, amberjacks, kingfish and 
grouper. On one of his fishing trips in the Gulf 
stream, Mr, Hutchins caught a wahoo, a rather 
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rare fish in those waters. The wahoo is a cross 
petween a kingfish and a barracuda, and is a good 
fighter. 


H. J. Fletcher, salesmanager of the railroad car 
material department of the W. L. Shepherd Lum- 
per Co.. Montgomery, Ala., arrived in Chicago the 
frst of the week to look after the company’s in- 
terests in this market. Mr. Fletcher was on the 
Jast lap of an extended trip throughout the north 
in the course of which he called on the rail’ in- 
terests in most of the larger cities. He reports 
that the railroads are taking some lumber, al- 
though not in large quantities. His sojourn here 
was terminated Thursday evening when he left 
on the return trip to Montgomery. 


John J. Borland, formerly manager of the Chi- 
cago sales office of the Red River Lumber Co., 
Westwood, Calif., has severed this connection and 
joined the John D, Mershon Lumber Co., for which 
he, together with S. J. Mills, will cover the Chicago 
trade. Mr. Borland has been associated with the 
Red River Lumber Co. for eight years, having becn 
its Minneapolis (Minn.) representative before com- 
ing to Chicago some time ago. The Chicago office 
of the Red River Lumber Co., located at 360 North 
Michigan Avenue, is now under the management of 
H. V. Seott, who has been in charge of the com- 
pany’s sash and door department here since Jast 
October. 


The Edgecumbe-Newham Co. (Ltd.), of Van- 
couver, B. C., manufacturer of Edham Kolored 
Shingles and Edham Quality red cedar shingles 
and siding, announces that A. Edward Roberts, 
formerly manager of the company’s eastern Cana- 
dian sales and service office, has been appointed 
sales manager and is now making his headquar- 
ters at the Vancouver offices. Regarding Mr, Rob- 
erts, the company advises: ‘He is fully familiar 
with our products and their sale, he having been 
in charge of our eastern sales for the last two 
years. He is also a qualified architect, which, in 
addition to his knowledge of our products, places 
bim in an excellent position to advise customers 
on any problems that might come up in connection 
with their use.” 


Reincorporates in Illinois 


The Ozark Timber & Stave Co., formerly incor- 
porated under the laws of Arkansas, has surren- 
dered its charter in that State and has reincor 
porated in Illinois, moving its offices from Little 
Rock, Ark., to 10 North Clark Street, this city. The 
capitalization of the company remains unchanged 
at $100,000, and the same officers will direct its 
policies, Herman Katz continuing as president and 
D. H. Katz, as secretary. Asa reason for removing 
to Chicago and reincorporating under the laws of 
Illinois, officers of the company explain that of late 
their business has spread out over so much terri- 
tory that they can better serve their customers 
from headquarters in this market, 


Opens Chicago Office 


The Dwight Lumber Co., of San Francisco, Calif., 
manufacturer of California white and sugar pine 
lumber and wholesaler of Pacific coast woods, is 
opening a Chicago office at 727 Stock Exchange 
Building for the purpose of distributing the com- 
pany’s woods in this territory. F. B. LeCrone, 
who for 10 years has been sales manager of the 
Baker White Pine Lumber Co., Baker, Ore., has 
arrived in the city to take charge of the offices. 
Mr. LeCrone announces that the company will 
handle all west Coast woods, specializing in pine, 
however, and will give attention to both the retail 
and industrial trade. 


To Move Headquarters to Yard 


The Hutchins Lumber & Storage Co. announces 
that, on account of its much increased volume of 
buisness in the industrial, building and railroad 
trades, it has decided to combine its general offices, 
heretofore located in the Great Northern Building, 
With the Blue Island office, located at 139th Street 
and Western Avenue, Blue Island, Ill. This change 
will take place May 1. The company has arranged 
with the telephone company to have a direct line 
installed from the city to the Blue Island head- 
quarters, the use of which line will incur no 
—” The telephone number will be Pullman 

The company’s yards and sawmill at Blue Island 
are modern in every respect. A feature of the 
mill is a 60 foot carriage, which enables the han- 
dling of sawing orders of all descriptions. Bridge 
and car material, building lumber, lath, shingles, 
Piling and timbers are always kept in stock, in 
Douglas fir, pine, hemlock, spruce and cedar. 

‘7 R. Hutchins is president of the company; 

- E. Hutchins, vice president; C. B. Hutchins, 


Secretary, and R. G. Hutchins, treasurer and 
manager, 


New Blue Book Is Issued 

The April (1924)*edition of the credit rating 
book published by the National Lumber Manufac- 
turers’ Credit Corporation, 2017 Conway Building, 
Chicago, has just been mailed to their subscribers. 
It presents a neat, compact appearance printed, as 
it is, from new type in double column form on 
high-grade book paper and as a special feature, two 
color, double page maps of the states are included, 
adding to the “Blue Books” the advantages of an 
atlas. 

The credit corporation has recently installed a 
new Portland (Ore.) office, in charge of Harold F, 
Hubbs, who is permanently located at 216 North- 
western Bank Building. Pacific coast subscribers 
will receive special reports from there and Mr. 
Hubbs will spend most of his time in the field in 
touch with credit conditions for the further de- 
velopment of the “Blue Book” Service. 

Subseribers who benefit by this new activity are 
indebted to F, C. Knapp, of Portland, and Ernest 
Dolge, of Tacoma, Wash., members of the credit 
corporation committee, they having for some time 
urged its establishment and having recently helped 
substantially in its realization. 


Observations on European Trip 


NEW York, April 13.—J. B. Tisdale, one of the 
most prominent lumber retailers in Queens County 
and president Tisdale Lumber Co. which owns sev- 
eral finely appointed yards, didn’t go to Europe 


? 




















John T, Volk, a New York lumber salesman and 
a prominent member of the Nylta Club, while on 


a business trip in Connecticut 
attention called to the above tree, growing on Mt. 
Carmel, Conn. Mr. Volk says the freak is known 
as the “Door Tree” and apparently was produced 
by one of the lower limbs taking root and forming 
a second trunk. 





to study lumber conditions and paid but little 
attention to what the people of other countries are 
doing in this regard. His sixty-seven day trip 
across the Atlantic was devoted largely to pleasure 
and to seeing how the people over there live. 

Mr. Tisdale spent much time in countries that 
border on the Mediterranean, and he advises other 
lumbermen who are “going across” not to miss 
Egypt in their travels. Mr, Tisdale and his wife 


returned on the liner Homeric with more than 
four hundred other Americans. 
“T was particularly impressed with Egypt,” Mr. 


Tisdale said. “The reports of English misrule and 
extreme radicalism among the natives are without 
foundation, from what I could see and gather in 
my conversations with the Egyptians. The English 
rule Egypt in a fair and progressive manner and 
the Egyptians I believe are aware of the fact and 
perfectly well satisfied with the existing govern- 
ment, 

“Of course there is a class of radicals in Egypt 
and I do not believe they are capable of govern- 
ing themselves. They have been largely responsible 
for recent troubles. But they are a very small 


recently, had his 


minority. The average Egyptian speaks well of 
British rule.” 

Mr. Tisdale says he does not consider the 
Egyptians capable of home rule and continued: 

“If the British do not govern them, someone 
else will. The minute the British let go, the radi- 
eals will stir up unending strife and turmoil. 
Under the present rule, they will continue to thrive 
and prosper in spite of occasional outbursts by the 
radicals.” 

Mr. Tisdale went on to tell of the surprising 
modern conditions which he had found in Egypt 
and described them as unlike what he had expected 
to find. He was delighted with Cairo and amazed 
at the low cost of living there. This, he ex- 
plained, was due to low taxation and the absence 
of a national debt. 


Constantinople, Mr. Tisdale described as run 
down and uninteresting, He enjoyed Naples and 
Athens and other southern European capitals, but 
was not especially enthusiastic over them. He 
thoroughly enjoyed a short stay in London. He 
was much pleased with jaunts to Monaco and 
Monte Carlo. Other cities he visited included 
Alexandria, Cadiz, Seville, Granada, Gibraltar, 
Tripoli. 

Journeys to Tut-Ankh-Amen’s tomb, Mt. Vesuvius 
and Pompeii were features of his stay abroad. 
“But,” he concluded, “Egypt was by far the most 
interesting country we visited.” 


Buys Florida Millwork Concern 


SoutHu Benn, INp., April 13.—Annonncement has 
been made by the Paxton-Pavey Lumber Co., of 
this city, of the purchase of the Landis Lumber & 
Millwork Co., of Clearwater, Fla., and of the or- 
ganization of a corporation under the laws of 
Florida, to be known as the Paxton-Pavey Lumber 
Co. of Florida, under which name the new concern 
will operate. The title of the new company, which 
is capitalized at $150,000, was chosen purposely to 
distinguish it from the Paxton-Pavey Lumber Co.’s 
interests in this section of the country. 


J. I. Pavey, who has been associated with the 
Paxton-Pavey Lumber Co.’s yards in Indiana, will 
take up his residence in Florida and, as general 
manager of the new corporation, will look after its 
interests in that State. Mr. Pavey is a director of 
the Retail Lumber Dealers’ Association of Indiana 
and is also a former president of the Northern In- 
diana & Southern Michigan Retail Lumber Dealers’ 
Association. 


Receives Unique Gavel as Gift 


SHREVEPORT, LA., April 13.—S. H. Bolinger, of 
the S. H. Bolinger Lumber Co., of this city, was 
recently presented with a gavel which recalled 
memories of the days when he wielded the birch 
rod and ruler and expounded the mysteries of the 
three “R’s” in a little country schoolhouse at Oak- 
ville, Ill. The handle of the gavel was fashioned 
from one of the desks in this old schoolhouse and 
the head from the root of the old oak tree which 
in those days stood close by the school building, 
The donor of the gift was Joseph Monroe McKiel, 
a friend and former pupil of Mr. Bolinger, who in 
presenting it to his former schoolmaster wrote a 
touching letter, referring to the old time scenes 
and also a poem, using as his subject the “stump” 
of this old tree. Mr. Bolinger modestly refrained 
from mentioning the receipt of this gift to the local 
press until Arthur Rex, president of the W. A. An- 
derson Lumber Co., of Shreveport, who had seen 
the gavel and poem, deemed the matter interesting 
enough to write a short article setting forth the 
details of the story, which, together with the poem, 
was printed in the local paper under the caption 
“Bolinger Receives Gavel Made from Desk in Coun- 
try School House Where He Was Teacher Fifty 
Years Ago.” 


Organize Wholesale Concern 


PiITTsBuRGH, Pa., April 13.—The newest addi- 
tion to the Pittsburgh lumber fraternity is the 
Austin Lumber Co., a wholesale lumber concern 
organized by J. H. Austin, jr., and A. P. Vander- 
veer, This company, which has temporary quar- 
ters in the Farmers’ Bank Building, will do a 
wholesale lumber business, catering largely to the 
railroad and industrial trade. Mr. Austin, who 
heads the new company, for several years has been 
vice president and sales manager of the Germain 
Co., and prior to his connection with that concern, 
for a number of years was sales manager of the 
W. R. Pickering Lumber Co., Kansas City, Mo. 
A. P. Vanderveer, his associate, also is a former 
vice president of the Germain Co. Mr. Austin has 
a host of warm friends throughout the southern 
pine industry especially, who will be pleased to 
know that he has gone into business for himself 
and who will join their many friends in other 
sections in wishing him and his associate, Mr. 
Vanderveer, success in their new venture. 
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PHIN KIMBALL, for many years a sawmill 
operator and a dealer in timber and farm lands, 
died at his home in St. Louis, Mo., on Sunday, 
April 5, after an illness of several weeks. He 
was 65 years old. Mr. Kimball was born in the 
business, one might say, as his father, Benjamin 
Kimball, was a sawmill operator at Carsville, 
Ky., where Phin Kimball was born on Dec. 20, 
1859. His parents moved to Metropolis, Il., the 
following year, his father entering the sawmill 
business there, in which he remained actively 
engaged until his death. Phin Kimball went to 
work for his father in the, mill when a boy. In 
1880, he and his brother, Adolphus, built a mill 
of their own at Metropolis and operated it until 
1890, when Phin Kimball went with the Desha 
Lumber & Planting Co., of Boston, Mass., to 
take the position of manager of the Metropolis 
office and sales department. He remained with 
that company for about ten years when he again 
branched out, entering a partnership with Ern 
Rankin under the firm name of Rankin & Kim- 
ball, with office in the old Equitable Building, in 
St. Louis, Mo. After several years this partner- 
ship was dissolved and Mr. Kimball in 1902 went 
into business for himself under the name of 
Kimball Lumber Manufacturing Co. He became 
widely known throughout the country during the 
years of that company’s operations by his slogan 
“We sell the stuff.’’ He built a sawmill at 
Laark, La., at which place he had acquired large 
holdings of land and timber, and operated there 
until the early part of 1914 when he retired from 
active business, devoting his time thereafter to 
the sale of timber holdings and farm lands. Mr. 
Kimball leaves a widow, Annie Rast Kimball, 
three daughters and two brothers. One brother, 
Adolphus, operates a sawmill at Arkansas City, 
Ark. The deceased was a Knight Templar and 
a Scottish Rites Mason. 

DANIEL MAUPIN DULANY, retired lumber- 
man, died at Eau Claire, Wis., on April 8, at 
the age of 63, after four years of suffering from 
angina pectoris. He had been a resident of Eau 
Claire since 1882, having gone there from Han- 
nibal, Mo., as an accountant for the Empire 
Lumber Co., organized in that year by the con- 
solidation of Ingram & Kennedy Co., of Eau 
Claire, and Dulany & McVeigh, of Hannibal, Mo. 
After the Empire Lumber Co. finished its Wis- 
consin operations in 1900, Mr. Dulany remained 
in Eau Claire, devoting himself to public and 
philanthropic affairs, which activities made him 
a valued citizen of that place. Mr. Dulany was 
born in Paris, Mo., April 4, 1852. The Dulany 
family has been a widely known lumbering 
family for several generations, coming into note 
first through the operations at Hannibal, where 
Mr. Dulany’s father, William H., his uncle, 
Daniel M., and his older brother, George W. 
Dulany, sr., all became well known in the in- 
dustry. All of them have preceded him in death. 
Besides his lumber interests at Fau Claire Mr. 
Dulany was a_ stockholder in the numerous 
sawmill companies in Louisiana and Washington 
and a number of retail lumber companies in 
Iowa and Missouri as well as various other en- 
terprises. For years he was on the board of 
directors of the Eau Claire National Bank and 
the Eau Claire Savings Bank. He is survived 
by his widow, Mary Gould Dulany; his sister, 
Mrs. J. H. Duncan, of St. Louis, and his 
nephews, William H., jr., of St. Louis, and 
George W. Dulany, jr.. of Chicago. Funeral 
services were held at Christ Episcopal Church 
at Eau Claire on April 11. 


FRANCIS E. PERRY, one of the most widely 
known and highly regarded salesmen of the 
Southern Pine Sales Corporation, New York 
City, died on April 8, following an operation in 
the Homeopathic Hospital in Newark, N. J. Mr. 
Perry was about 35 years old. He had been a 
close personal friend of Charles Hill, manager of 
the Southern Pine Sales Corporation, ever since 
it was organized. Mr. Perry represented the 
corporation in northern New Jersey, and at 
times worked the trade in the Metropolitan dis- 
trict. His popularity among customers in those 
sections was great and deep regret for his death 
was expressed among the trade there. Funeral 
services were held on Saturday, April 11, at the 
home in Glen Ridge, N. J., and were largely at- 
tended, numerous retailers of northern New 
Jersey and employees of the Southern Pine Sales 
Corporation being among those present. Mr. 
Hill and his wife and sister-in-law and a num- 
ber of salesmen of the organization from Phila- 
delphia, Pittsburgh and other points also at- 
tended. The body was taken to Rhode Island 
where it was interred at Mr. Perry’s old home 
near Providence. Walter Colton, of the South- 
ern Pine Sales Corporation, and members of the 
East Orange Lodge of Masons, of which Mr. 
Perry was a member, accompanied the body to 
its final resting place. Mr. Perry is survived by 
a widow and a five-year-old son, his parents, one 
brother and two sisters. During the World War 
Mr. Perry served as a member of the New Eng- 
land Saw Mill Unit. 


R. R. REDFIELD, rate expert for the Kirby 
Lumber Co., of Houston, Texas, for many years, 
died at his home in that city on Saturday, March 
28, at the age of 67. Mr. Redfield was highly 
regarded in the Kirby organization and in lum- 








ber circles of Houston. He was a member of 
the Knights of Pythias and Elks lodges ang 
those organizations had charge of the funera] 
services. Among the honorary pall bearers were 
John H. Kirby, B. F. Bonner, J. W. Link, W. 7 
Hancock, T. P. Wier, R. W. Wier, H. T. Ken. 
dall, R. F. Ford, W. M. Sangster, J. W. Seale, 
E. D. Bloxom, W. C. Coolgrove, S. A. Robbing, 
W. J. Howard, L. P. Clarkson, Dr. E. P. Howell, 
J. F. B. Rawcliffe and C. C. Smith. The de. 
ceased is survived by a widow, one daughter, 
Mrs. J. H. Dwire, of Houston, and one sister, 
Mrs. T. S. Maxwell, of St. Louis. 


JAMES MAYHOOD, of the Mayhood Lumber 
Co., Medicine Hat, Alta, and Vancouver, B. C., 
died on March 22 at a hospital in Vancouver, ac- 
cording to word received at Hoo-Hoo headquar- 
ters in St. Louis. Mr. Mayhood was 74 years 
old and was an honorary life member of Hoo. 
Hoo, which he joined in 1907 at Regina, Sask. 
He had been engaged in the lumber business in 
western Canada for more than thirty years. He 
suffered a paralytic stroke about seven years 
ago. After a partial recovery, he sustained an- 
other stroke about two years ago and had since 
been confined to his bed. A son, Murdoch f, 
Mayhood, has been in charge of the business 
since the illness of his father. 


THOMAS A. HABEL, proprietor of the Habel 
Lumber & Coal Co., of West Lebanon, Ind., died 
on April 10 at his home there after a year’s 
illness. Mr. Habel was 64 years old. He had 
conducted a lumber business in Henning, Ill, 
for many years and prior to that was in Ross- 
ville, Ill. He went to West Lebanon in 1920. A 
widow, three sons: George, of Danville, III, 
Harold, Fort Wayne, Ind., and Ray, of Reading, 
Kan., and a daughter, Lela, of West Lebanon, 
survive with a sister and brother. 

LEWIS G. MITCHELL, a well known lumber 
retailer of Brooklyn, N. Y., and a member of the 
firm of Cropsey & Mitchell, died on Friday, April 
3, at his home in the Bath Beach section of 
3rooklyn. Death was due to heart disease. He 
was 65 years old. Mr. Mitchell was a member of 
Kedron Lodge of Masons and an Elk. He was 
born in East Orange, N. J., and was unmarried. 
Funeral services were held Sunday, April 5. A 
sister and brother survive. 








A. J. SONES. pioneer logger and Jumberman 
of La Crosse, Wis., died at the home of his son 
in Haines City, Fla., on April 9 at the age of 91. 
Mr. Sones had been living with his son there for 
the last few years. He had been engaged in 
lumbering and logging since 1856 until his re- 
tirement, at which time he was superintendent 
and head of logging operations for the Holway 
Lumber Co. Surviving are a widow and four 
sons. 

MRS. FRED BURBACH, wife of Fred Bur- 
bach, of the C. F. Mohr lumber yard at Portage, 
Wis., and a daughter of the late ©. F. Mohr, 
founder of that business, died at her home in 
Portage on April 13 after a short illness. Mrs. 
Burbach was well known in the Wisconsin lum- 
ber trade and was a frequent attendant at meet- 
ings of the Wisconsin Retail Lumbermen’s As- 
sociation. 


JAMES M. TALBOT, widely known Indiana 
lumberman, and an active member of the Retail 
Lumber Dealers’ Association of Indiana, died at 
his home in Tipton, Ind., recently at the age of 
69. Mr. Talbot had been engaged in the retail 
lumber business in Tipton for twenty-seven 
years, 





JAMES BRADFORD, for many years superin- 
tendent of the Kneeland-McLurg Lumber Co., 
and widely known among upper Wisconsin lum- 
bermen, died recently at his home in Morse, 
Wis., at the age of 70. His body was taken to 
his former home in Louisiana for burial. 


TIMOTHY McSHANE, owner of the Bargain 
Lumber Co., Kansas City, Kan., died on April 
11 from injuries received when struck by a street 
ear. He had lived in Kansas City 45 years. 
daughter and five sons survive. 


Recent Patents 


The following patents of interest to lumbermen_Teé- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. ©.. at 20 cents each. State number 0 
patent and name of inventor when ordering. 


1,531,508. Saw set. Henry B. Reynolds, Lathrop, 





Ala. 

1.531.675. Saw. Frank G. Mattson, Kotuku, New 
Zealand. 

1,531,830. Band-saw sharpener. Oscar H. Banker, 


Racine, Wis. 

1,531,930. Portable electric hand saw. Charles M. 
Harrison, Baltimore, Md. ; 

1,532,423. Electric motor controller for wood working 
machines. Charles J. Marshall, Beloit, Wis., assign! 
to P. B. Yates Machine Co., same place. 

1,532,467. Machine for making dovetail slots. Joba 
h. Barnett, Cairo, Ml. 
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; Plain ia 32@ 33 34 3 65@ 68 Seiad Gao. saan 24@ 26 2@ 44 ted & white oak - oni Per N 
¥ in sap : 34@ 35 y.. 31@ 32 ) 26 246 Gu ak. .$25.00 M 
1, New FAS 388@ 40 P QD 32 4 Q 26 mM .... to $30.00 
nag Ses e 50@ 51 ag Oax— S@ 49 «86a oy | Poplar «.......... 22.00 to 26.00 yp to $23.00 
2, 7 jn ane 53@ 5 ities SOO Oe eg dae smeis 27.06 29. .00 to 19.00 
sanker, oat Bs m. °° 30@ 31 i2@ 54 55@ 5G agg oe gg 80@ 82 Elm ......--000. oD) Arm 33.00 20.00to § 
ieee -. 20,50 pag 35 40@. 42 “a... “= oe . ee: ae Hicko — = up). 30.00 to 26.00 14.00 to 79.00 
ries &. PAS... ct 23.50 No. 2 com....: 56@ 57 60@ 62 65 Kory (128 mp) 25.00 to 35.00 18.00 to 38.00 
, No. 1 com..... 50@ 52 =53@ 5 — 37@ 38 =38@ 40 65@ 68 _Logs are classifie 35.00 18.00 to 28.00 
working oa” 35@ 36 aR@ 54 ...@ FAS = 42@ 44 No. 1 and 2, : ied by buyers here 
assignot «Pf Warrerey Wri 31@ 32 36@ 3T onsee's ee Seema: 90@ 95 siculaek tak aga Gan cee Bag ae 
PAS RED WHITe OaK— 36@ 37 ...@... Nes and sel.. 6846 = 100@105 105@110 both. cover the average oriaea range is 
. No. 1 com. and 125@128 135@14 , No. 2 ‘com. ie “ @ 48 190 50 78@ 80 The difference i a 
gl. |, @140 150@155 No. 2 com. B.. 33@ 34 36@ . oo ered prices nee fo ee ee 
.. 7%@ 80 s2@ Sore M .. 27@ 28 30@ 31 37@ 3g | distance rfl a f.o.b. prices is “chy ae deliv- 
7 84 90@ 95 MAPLE— ys 31@ 32 the timber. ogs are hauled s based on the 
95 Log run ... 38a from rsa ng ash ana ae the weight pe 
.-. 838@... 55@ 60 65@ can be pre “1 istances; while-g1 ory are drawn 
70 nearby ‘fitably drawn i im, poplar and e 
arby points. 1 into Memphis only foun 
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ey, 


“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, April 13.—Average 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
Ee ye $135@145 16 Gite $155@165 
a! er 10! 5@1 10 ant ig 115@ 120 
No. 1 com..... 85@ 90 10 Q@ 95 95@100 
No. 2 com..... 45@ 50 54@ 59 55@ 60 
Sound wormy.. 43@ 45 52@ 57 55@ 60 
QUARTERED RED OAK— 
| SSP SIIVGl1IS. a6 Ses. 06s Qsx- 
No. 1 com..... 60@ 65 ...@... «--@... 
No, 2 cCom..... MO@ 45 cee @ece oss@. 
PLAIN WHITE AND RED OAK— 
SUS One 5 ciara $10: 5@108 $115@125 $130@140 
Selects ....... 70@ 7  80@ 85 85@ 90 
No. 1 com..... 60@ 65 T@ 7 TW@ 75 
No. 2 com..... 40@ 45 45@ 47 45@ 49 
No. 3 com..... 22@ 24 25@ 28 25@ 28 
Sound wormy.. 43@ 48 55@ 60 55@ 60 
Bass woop— 
FAS .........$ 75@ 80 $ 80@ 85 $ 80@ 85 
No, 1 COM. ...+% 52@ 55 57@ 60 57@ 60 
No. 2 com:.... 30@ 33 35@ 40 40@ 45 
CHESTNUT— 
eS uiceey 6 $105@110 $115@120 $125@130 
No. 1 com..... 65@ 70 10@ 75 75 80 
No. 3 com..... 20@ 21 21@ 22 21 22 


Sd. wormy and 
No. 2 com... 
Sd. wormy and 
No. 1 com. & 


31@ 33) 33@ 35 =33@ 35 


Detter. jes 35@ 37 37@ 39 39@ 40 
BircH— 
Ps Gas SS Sas $118@122 $122@125 $130@135 
No. 1 com. and 
— eee 70@ 7 T5@ 80 T5@ 80 
No: 2 COM... 33@ 388 38@ 43 40@ 42 


wholesalers’ prices, 


carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 


Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 8/4 
Se eee ae $ 95@105 $ 95@105 Te. cio ee wae $ pt 70 $ 70 75 $ T5@ % 
0, 2 ON, 65:0 ee ee 65@ 70 65@ 70 INO. P°CON. 0-002 45 47@ 50 47@ 
NO, 2 COM... eo ee 35@ 40 35 40 NO...2 COM. «6:<.6 279 30 30@ 33 33@ 35 

MaPrLe— 4/4 << 8/4 10&12/4 16/4 
MID ions tk ra cigs soto pie sqacene is ere 85@ 90 $9 95 $ 95@100 $110@115 er ee 
SS eee er 55@ 60 % 75 75@ 80 80@ 85 os @., 
PG ci bAsone bcancreenes 38@ 43 40@ 45 43@ 48 48@ 53 

WwW xeon ASH— 

ile o aia kia omnes sissies ae weet $ 95@100 “se 115 ae 4 $125@130 $155 @169 
No. 2 COM. ONE Ble icc cc ce cce 55@ 60 T0@ 7 5@ re 100@105 ap aim 
i ne seca nannies 30@ 35 35@ 40 10@ 4 45@ 50 50@ 53 





VALLEY HARDWOODS 


Cincinnati, April 13.— 


GuM— 4/4 5/4&6/4 8/4 

Qtrd. red: 

eS $ 83@ 88 $ 85 90 $ 90@ 95 

No. 1 com. 55@ 60 62 g 67 65@ 70 
Qtrd. red, sap no defect: 

Ee re 60 65 70 

No. 1 com... 44 46 52 
Plain red: 

a. ene 73@ 82 86@ 88 88@ 92 

No. 1 com... 52@ 57 57T@ 62 60@ 65 
Sap: 


if 

Bxbds., 13-17” 

Plain FAS 6” 
& wider... 

No. 1 com... 

No. 2 com... 


MAPLE— 
Spot worms N. 


COR Gh 265s. seine 
@ 


55@ 5! 8@ 60 60@ 63 
38@ 40 41@ 43 48@ 45 
23@ 25 25@ 27 27@ 29 


D., log run. .$ 43 $ 55 $ 60 
Sorr ELM— 4/4 5/4 6/4 8/4 
WAS  ch46s%.%e08 $63 $70 $70 $75 
INO; 2 COM. ¢ 66:.3:0% 48 50 50 60 
WO. 2 COM... o0 <0 25 27 27 27 


-Average wholesalers’ prices, carlots, Mississippi Valley woods, 





Cincinnati: 
CoTTroNnwoop— 4/4 5/4&6/4 8/4 
FAS, 6” & wdr.$ “ 55 $ 55 58 ...@.. 
No. 1 com..... 44 44@ 46 ...@ 
NO, 2 COM: «0:0: 33 37 37@ 39 
QUARTERED WHITE OAK— 
Se si pakie 8s $120@125 $125 @130 $130@135 
SRLORER <1: s:0.07s 90@ 95 95@100 100@10; 
No. 1 com..... 70@ 75 et S80 80@ & 
No. 2 com..... 40@ 45 45@ 50 50@% 
QUARTERED RED OAK— , 
NOS chai aia) lal ece art te OR oi 
INO; 2 COM. 6.0-6: 65 oe 
No. 2 com..... 330 eee 
PLAIN WHITE AND RED OAK— 
ee $ 80 85 $100@110 $110@115 
eee 60@ 65 65@ 70 70@ % 
No. 1 com..... 50@ 55 55@ 60 60@ 6 
No. 2 com..... 35@ 38 40@ 45 45@ 
NO; 3 COM... << 20@ 22 22@ 25 25@ 30 
Sound wormy.. 33@ 35 38@ 43 43@ 48 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, birch and beech flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ As- 
sociation, averaged as follows, f.o.b. cars flooring 
mill basis, during the week ended April 11: 


MAPLE Clear No. 1 Factory 
3x1” Oss bos eee $67.40 rE 
O° leicin ie. aieter 94.66 78.20 $40.10 
BAG. ceeahcneebwle ears TA.38 19.80 
5 ei ee Sore eee ee SO00 sins ts 
As re 61.90 15:50 «wal wes 
een x aes Dem eiie Bae akhes Sees 
BEECH 
J ll TO LT, Oe 44:90, A Mike 
ee All nes DA0o: «sigSe  ~enee 
Bircen— 
oS lll CE Dee: . dstes  siOSes 
a ee ee ae Sere Ameer icee 
Baa meek esate $4.90 COBO8 kk bes 





OAK FLOORING 


The following are average carload prices, Mem- 
phis base, for oak flooring during the week ended 


April 4, as reported by the Oak Flooring Manu- 
facturers’ Association : 

18x14" 413x2%" %x1%” %x2” 
Cle. atd. wht..... ee) h ¢ rr $100.50 
Cir. gtd. red..... ser 4 eee $7.50 
Sel. qtd. w&r..... Sieus 84.92 $69:00 ..... 
Clr. pln. wht $80.84 94.74 58.29 63.30 
Cir, DIM. Ted....0.% 77.06 87.79 58.51 57.50 
Sel. pln. wht..... 61.26 77.80 47.71 49.58 
Sel. pln. red..... 59.29 74.86 50.04 49.69 
No. 1 common. 46.22 52.01 26.29 28.62 
No. 2 common.... 16.09 RES. wenisis!). wees 

Yyx1¥e” YWx2” fexl'h” fox?” 
IC ONMI aaa: Geiss. cacigus? +o % ee $130.3 
Sel, GUC... WE2...s:<:5 SSO: akan, “same 
Clr. pin. wht...... jot} 84.59 
Sel. pin: Wht..<<. CF 68.63 
Ck, DNL POE soos evans atadacers 
No. 1 common.... S090: ~caex 34.15 





OAK FLOORING STRIPS 


Chicago, April 15.—The following are carload 
prices, f.o.b. Chicago, on x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





——White—— Red 
Qtrd. Plain Qtrd. Plain 
GIGAD ss cheee vane eiry 00 $87.00 $116.00 $84.00 
SAO CIBBT sssasse WUD hebine. | Wises eee 
ROIBOL. uh oacbaak 198. 00 77.00 98.00 72.00 
No. 1 
ON bs cca ouhwdcisn bwicsoksaewaeear eee $49.00 





BLACK WALNUT 


Cincinnati, Ohio, April 13.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 5/4 6/4 8/4 
BMS vsvseseee $215.00 $225.00 $230.00 $240.00 
SSD, 6seneen con 150.00 155.00 160.00 170.00 
NO; 2 ssccsewe 105.00 115.00 120.00 130.00 
PIDs 2) Seances 50.00 52.50 52.50 57.50 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 
New Grades 
Factory, Rough 
Factory 
FAS Selects Shop Box 


Tank Peck 
4/4....$118.50 $108.50 $ 76.50 $51.50 $34.50 $34.50 
5/4.... 123.50 113.50 86.50 63.50 36.50 34.50 
6/4 - 126.50 116.50 89.50 66.50 36.50 34.50 
8/4 - 135.25 124.25 97.25 74.50 35.25 35.25 

20/4.i000 240,26 250525 “208.20 “SOIZ5 oisiee sesie-e 
12/4.... 141.25 1380.25 103.25 80.25 Raia 
16/4.... 146.25 135.25 108.25 85.25 47.50 
Boards, _— 
1 No. 2 No. 


1x4 to 12”, random length.. $08, 60 $44.50 $36. 50 
Finish, S2S, Random Lengths 


Clir.heart <A B Cc D 
1x4 to 11”... - $109.00 $104.00 $ 94.00 $84.00 $74.00 


1x2 to 11”, 
spec. wdths. bey 00 104.00 94.00 84.00 74.00 
iL 6.00 112.00 102.00 93.00 81.00 


For 5/4, oy $5 to above prices; for 6/4 add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘‘D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B C D 
%”x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
Bungalow — 


4x8” from 1” stock 0s icscd $58, 75 $48: 75 Se. "6 
4x8” from 14,” stock...... 71.25 62.25 60.25 
For 10-inch, add $5. 
Lath 
1 No. 2 
PEREOR: Suaiuenusuiuenesneesesnonseeee ay 25 $8.25 
RED CYPRESS— 
Old Grades Factory, Rough 
No. 1 No. 1 No. 2 
ane Selects shop common comm 
4/4....$100.0 $ 90.00 55.00 $50.00 $40.00 
5/4... 105. 00 95.00 70.00 50.00 40.00 
6/4.... 107.00 95.00 70.00 50.00 40.00 
8/4.... 110.00 100.00 80.00 50.00 40.00 
10/4.... 185.00 120.00 BEE anus saree 
12/4.... 185.00 120.00 OWD: veeae. | stants 
16/4... 140.00 D000 DOGI00 .iccc  cnvie 
Boards, Rough 
No. 1 com. No. 2 com. Peck 
Le Bs Bee 80" visescaweee $53.50 See 
BREE, 365850ss40essbnenks 60.50 S200 3 kcpwmes 
1” a SANGRE Ese Gees seers $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No.1 No.1 = +-No. 2 
FAS Selects shop common common 
Oe arene $ 85.00 $69.00 $44.00 $38.00 $33.00 
tt oer 95.00 74.00 56.00 40.00 36.00 
Tk ee 95.00 74.00 56.00 41.00 36.00 
Jp 100.00 79.00 66.00 42.00 37.00 
Boards, Rough 
No. 1 No. 2 
Selects com com. Peck 
1x 6” ones - -$75.00 $44.00 $37.00 $33.00 
ax 8” coos tOl0 44, 37.00 32.00 
BEEN -.denmeein eis 77.00 44.00 38.00 32.00 
BREE Ciesicwcacas 85.00 54.00 41.00 33.00 
a” WONGOM. ssisisceess ieee Sisieee 29.00 


Cincinnati, Ohio, April 13.—The following are 
average wholesalers’ carlot prices today f.0o.b, 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough oy 
ME igi aa a5aip St OLOrb76i 0 Xininle div o's ee Riera $74.25 $49.25 
EA :ci/0\ aie wibsoso'b (e:6) sia) nisiele <ie/acste eee . 84.25 61.25 
BUR araiock Salada Ka wk olen SS beo wees 87.25 64.25 
Be skasa ye cise abs sare ear ee siree ee 95.00 72.00 
Common, Roug No. 1 com, No. 2 com 
1”, random cas = and lengths. $53.25 $42. 
Finish, SiS or S$2S— 

Clear 

Heart A B ie D 
PSE 00:30" o6c05% $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory Rough— No.1 Rand. widths 


FAS Sel. Shop No.1 No.2 

CL ee $75@85 $60@65 $37@42 $33 $25 
5@6/4 - 80@90 70@75 52@58 38 27 
‘ere 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
PENNE. OO 6 oe bie ow bene wareeronce $40.00 $33.00 
SLO ON 12 ec cccieccaseesiceens 47.00 30.00 
St. Louis, Mo., April 14.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 

Tank Selects Shop Box 

RUE leis nine-rice eae $116.75 68. 75 $48.75 — $32.75 
Dye nciscueiye eases 121.75 78.75 60.75 34.75 
Secon sinnshaie save 123.75 81.75 63.75 34.75 
Sere rere 131.75 94.00 71. 50 33.50 
2, ee 136.75 102.75 y iy fy}; ee 
ere 6 Sicmaiviewe omits 136.75 102.75 Ti2b- sass 
MVEA ce -wheca aie vie Sore 141.75 107.75 $3.30 | saisie 
PCC TANGO 4/4 iio s.e:ecoin a n'ec:bdieie ogee sive $24.75 
Common Rough— No. No.2 No.3 
a” ices aeaenwssisaieiaws $50.75 $43.75 $31.70 
OE OTE ONTO eae 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, $1S or S2S— 





Clear 

Heart A B D » 
1x4—10” . oa 00 $ 99.00 $ 92.00 $ 82. 00 $72. e 
WH aekeecuee 110.00 108.00 110.00 90.00 79.00 
We | oa snes 127.00 122.00 112.00 104.00) «ee 
TRG” ccndaw 137.00 132.00 122.00 115.00 «+ 
Bungalow Bevel Siding— A B_ C&btr. 
DEO «arava ares nies6incesniac oral seiacsshlerd $74.75 $65.75 $63.25 
GENO assy, cate ciessieiaisiecstevere oa 79.75 70.25 68.25 
Bevel Siding— A B 9, Pu 
OS ECE EO IRE $48.50 $45.00 $41.00 $28.0 
YELLOW CYPRESS— . 10,9 
Factory— No.1 No.1 No. 

- ; com 

4/4 
5/4 
6/4 
8/4 
10/4 
Boards— 
us 6” 
1x 8” 
1x10” 


1x12” 


eee eee ee eee ee eee 
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8/4 Jacksonville, Fla., April 13.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended April 11: 
5@ 8 
14 Week ended— Apl.11 Apl.4 } Week ended— Apl. 11 Apl.4 | Week ended— Apl. 11 Apl. 4 Week ended— Apl. 11 <Apl. 4 
3@ 3 Flooring ines tii. Siding ‘ Boards Boards 
16 BEDSCED uxisis soe 46.71 $47.76 ond, 1x6” -| B&better— J 
‘@. te we ae SIN ilensdinnniric wane 48.33 Te SE iekikdsnnsxcas 15.00 ..... 2 a 
2 i” No. 2 50 aa 19.84 20.41 POE driadsnadtsend ee axmad 44.71 WEEN ahaa cc weed cece 54.10 tad D4S he. ie as 18.00 19.77 
a No. 3 Com........ . 13.46 12.68 ING 2 ucwaedeoaeewe eas 28.06 ye Pe iy} bo a ere ere 45.00 51.10 1x8 D4S eee Kes 18.25 sh 
= 1x3 B&better ......... 56.31 56.32 | Novelty, 1x6”— 1x6 ag OES ee pee ics 1x6 to 12 D4S........ ..--. 19.50 
15 @16 NOs 1. CONN o's 5: c¢0: <7 43.18 42.44 3&better aoe ... in 8a regan ee eee Pj hi 
B10 No. 2 com......... 16.72 17.69 ts, jie wal eee _ ao cane 
0@ 55 Né; 9 COM sccuscu< 10.78 10.88 —tin. mee S05 = yr aa Seca essa as ae deees 4x18 No. 1.......-.-0+. 5.10 5.15 
— 1x6 No. 2 com......... 25.00 27.00 Tes Wtextacas ices 10.00 10.56 oo.6 Gee ots Bae Steet SR ee Besrecexeseess 218 = 62.2 
No. 3 com........- 17.69 17.75 | ginare eage, 144x6”— se. ee ee Ceiling 
innat}: Partition ING: Di Cotes cc s6<s0us D4 | re 1x10 DIS EEE RES 39.00 —— No. te Ee ecetetle 42.00 Pre 
~! cS , SSS ee re Ge aKees No Cle hin owaee 42.00 44, 
8/4 1x4. No. 1 com......... 42.00 ..... NO. 2 COM ese oeeeens 11.160... UL Genennene ee Na, 2 G0W)......5+: 22.00 21.73 
.@.. No. 2 COM......+.- A OC No. 2 common— ¥x3% B&better ....... FRGO  «enae 
@: No. 3 com......... 10.00. ..... Lath, Std. 4-Foot Re Geers 6 raw eicewces 25.71 25.63 Ney 2 COM. 6... 35.29 37.40 
: ES Rien eee eaten elanes 23.90 ING, 2 COMB c6 4x: 20.25 
ata Roofers No : kiln dried 3.93 3.95 1x 8 Shipk 25 lo. 3c s "8.50 
No. 1 Kilt Gries. .cccs 3.9% 3.95 > UE an cag warns Sa.08 > 4aeas ING -@ CUia wane adnan 8.50 
1x6 No. 2 COM.....+-.- 26.50 24.35 No. 1 air dried........ 3.60 3.68 isl Ua”. eee 23.90 ¥eX3144 B&better ....... 29.50 ..0<- 
J 17.00 INC Di BKEGR ic ccccscess 3.00 3.24 EO £632 EMS iiiascveea 23.00 No. 3k COM. 6c y.. >. 

















30@ 1% ING. & COMB se cscedics o malnes 
00g IK 
80@ 8 

@5 


The following f.o.b. mill prices are taken from sales made during the week ended April 11 in sections named: 










































@ Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
a Ore Alex- ming- _ ties- sas Alex- ming-  ties- sas Alex- ming-_ ties- sas 
oo Bee andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
.. La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring . Jambs Reefers 
"EG B&better ........- 7 78.19 77.76 B&better: NGG ay EE. sadseaacdeesees ease See DAE sccde 
108% cadlenl qoxvuduanriae enelimngly Bho tae 9 eee ek iene eee. Se sicusaenaiass ces 5300 2875 1 
‘ 99°75 35 7 114, 1% & 2x4 & 2.2.2. yee aaune Lae 
60@ fi FG b&better LIL 68150 baba G86 BIT iil ‘Fencing, S18” Teg ae ee. no. 
45@ 50 TERE es eee a ee es Aer NOE, CEM r AGT “Sen acas ees WR Patina sien cade No. 1, 6", Ao ee eee ee cence 3.78 4.00 4.14 3.89 
25@ 30 Sag yercer ements DID 4460 60:53 ..... os see 34.18 | No. 2, 1%, 4° -----eeeeeeee 2.10 2.25 2.25 1.94 
43@ 48 NG ee waceacanen ca ...-- 20.00 18.67 25.30 1x6”, sere wee Byrkit Lath 
1x4” EG Ba&better sadaciass 72.00 68.50 ..... 71.83 ere Other Igts..... Sivas, Gaskin (aesee er EM SMM ele vs gence decesaus  fecada 3eacee ee 
elenecenexwdwass secee cecee 62.50 ..... | No. 2 (all lengths): aI ak 2 ME Eg. | ae eee Ra Lime ns 
é 45.09 Se” «aweanewdaceneus 17.23 17.00 20.16 18.23 12’ and longer 15.89 
eocccccccesccccs vsees * cee vitesse » Ue aie ane on 30 o . i ee eecccccccccs e ) 
FG heir MEGE. ce cecncce 47.47 43.67 45.31 46.82 ne ee 21.91 23.00 22.00 20.84 
ring are bina eee ween ener wecce cecee sence 88,08 | No. 3 (all lengths): F Car Material 
big tas No, We eee parc tat 38.24 41.51 39.39 ..... 1X4” eee cece eee ees 12.00 13.50 ..... 13.02 | (All 1x4 and 6”): 
iy f.o.b. Rais ey one: 2500 19.00 20.46 24.72 ING? uicindadsecaces 16.16 17.50 17.17 15.34 B&better, A —_ i. eer ree asival “sead, (acetone 
NG btassescass cscs ARO ABAD coon and 20’...... seeee ceeee sense 47.20 
- oe ; Boards, S1S or 82S 8’ 31.00 
fet Now Bi OOM ccccccces lacd? ee ee eos : ? wr eeeeeeees a 
6. SG Mire ccecnees secon (le DEAR oc Ne 3, Ss Se ane 10. (SRO sce Bese -hree No. 1, 9 and 18’...., pecs <esce cease eocce 08 
Noy 3, Oc, Mac ates cas .co IGOR 30:86 2205. thier Wetti... accce occ cece “CRIS : 10 and 20’........ veces eters eeeee 41.00 
‘h Shop Ceili SIO" 14 a Oc < OB ccck  uuccian -ndues He. 3, TR ccoccccces je denne, bacde, ee 
$49.25 : ws ing , mand os Other Igts.... 2... ..... 3900 3862 Car Sill 
61.25 x4” B&better ..........6. 36.50 36.50 36.50 37.00 Wet. Te anaes: CAAG ace Gece ae, s4s. § ERS: — 
64.25 No. je Ste ee svewe GEO SSO0. in.00 tage ee Me Sd”, BT° 97.08 
72.00 No. Fs ined RO Cie sists cases cance SORE No: 2 Caleta 2077): wr EES CEE Sale han daianaiie lem iodcae’ Sr 
mn pee a. goa: CMM ene BE cc. siaradienex veses 20.91 24.52 22.07 up to 9 .o oe ae cones snew = sen SEE 
O. 2 com. x4” cme. 37.40 1121) 38.85 36.79  IBStnaneaee- ie ‘iIl) 211293 93/20 22/32 ‘ ~» te Meee stvet eteee (seuns 43.24 
$42.25 Ge Sawacvcvaaiaed 31.92 1...) 32.06 30.35 ee eae 30.71 25.06 ..... 31.16 Up to 10", 3% to 36..... reese eters seer 39.09 
eM acuiiweuetwons Lees ceeee 20.22 19.52 | No. 3 (all lengths): ; ow 38 to ..... trees seeee ceeee 42.00 
¥x4" B&better ......0-.... cs a 47.00 47.77 eS ———_ Up to 12", % to 36'..... tecne ceave cecce SiGe 
. Dp We © kx snccetuccss sce Cwuan Weenie a eee 19.00 17.25 18.34 17.34 ; BS to WO -n-e teste ceree ceeee 510 
‘3 A : RM ee ee sa = So ace “= Up to 14”, 34 to 36’..... sacs (eeace! occa ee 
50 $72 50 Partition DMM ‘wexctadececaue seeee exces Bee 18.24 38 t 40’ re 
515.50. 1x4 & 6” Bé&be BRIG. area ee ga ARO ac0x8 TX12" we eee ee eens 19.00 ..... 21.00 19.56 saciid scat acta Sabet) AIRS See: ee 
i GE Neanaseiauncenne wees 44.00 40.08 No. 4, all widths and 
Miawte Le cat ae et Aika IOGEUES cawsdeceusnes asin:  acace “anata 
4 hs 6 
at [ae Bieta TIT PRN CROSS TIES 
3 $25 4x6" B&better ....... woven a cell 30.00 ..... 32.50 | NO 1, 1x10", Other Igts.... 0 ...e. cess cease 40.02 _St. Louis, Mo., April 14.—The following cross 
: 7 %x6” B&better ...........- Se ee a Longleaf Timbers tie prices prevail, f.o.b. St. Louis: a _ 
No. 1 Sq.E&S S4S, 20° , sah nasa 
‘0. 2 com. ore Siding : : a White Southern 
$33.00 1x4 or 6” B&better ......+. 45.25 46.00 43.37 45.40 9” . °4 75 Oak Sap Pine 
30.00 ae eetaertwcne 28.00 en stay Shae Me <pihaavewsaskanevesere 31.75 No. 5, 7x9”, 8’, 9-inch face.....$1.45 $1.30 
NO. SB cescceeeeee 10 25.00 24 @f.co ins ei ea pe ee ae No. 4, 7x8”, 8’, 8-inch face..... 1.40 1,15 
No. 3 12.50 15.00 
ving are POS EE SMS eee CECE : 7 as exe | | PEO  NE elert See te No. 3, 6x8”, 8’, 8-inch face..... 1.25 1.05 
Louis: Finish BOT. covet hadsed caaawuaiae ais No. 2, Gua”, on 7-inch TIGCiccce BO .90 
B&better rough . ; No. 1, 6x6”, 8’, 6-inch face..... 1.05 .80 
Fite CO Rer at saw nceunetaes Sutcie: hates Cee since. Dimension, SISIE 
REAP cea Jeuou vides eee tks Sire ies ; eer ery 6 wie Ka aaa Red oak and heart cypress ties, 15 cents less 
eG ote as eee No. 1, 2x 4", 10" wos. see eee 28.50 66... 29.50 30.36 | than white oak; sap cypress, 20 cents less than 
Box BM piss oe owen Coavauea aay veseeteens aan **89* 33-61 29.00 | white oak. 
a 7 ] F ” es cecaweae yee 20.35 f Sui ; 
: $32 15 oe BEG BO ckizccceudncese sara ss 18 & 90°. 1..° aren ll) )) Se'97 35/12 Switch Bridge 
4 94.75 Be gia Preetontn scess | G200 re We 4a. MAA. ee : Ties Plank 
; 34,15 5/4x6” oO er ere 55 oo 57.00 Ce OF AO oes acaces eas Seta a 26.12 White oak ...... ee ee o- . $45.00 $44.00 
) 33.50 of Ea aa sree Oe. s6ae's Se aes 27.00 ..... 27.51 25.87 | Red oak ........... edideves eeee 42.00 40.00 
ee 6/4 “Ra ot Ce a ROARS. CARES ; (Cen Rite 27.60 ..... 27.05 25.70 
ele 6/4 . ae Re senn ees manne" gn 18, & 20°..... 30.00 ..... 30.63 31.44 
Pho Ne ween ; Os a | CES iets «voxe 200 SSS RED CEDAR SHINGLES 
) ° r surfaced: 9» on i on OF 
vo 6 $24.15 BE SE eakensoncess aie pile dade’ MM eas Tl lanes oe" go one 
’ 1x4” 556 §0'00 Saas NOS crates Y8.89 ..... 28.88 29.39 s ; we ee 
8 Coeccccccecccccccses 02.6 oO. ‘cane, ar » One P= 7 a8 eattle, Wash., April 11.—Easterr ces f . 
| oy Ben duvanendvaedeaxkans 56.61 53.67 46.93 57.01 ave: Wee Te aman. seer: Se ee as ane: oe ee 
5 IX8” eases cet eees unnes 55.73 57.35 56.04 58.39 ne a. NASM RSS an ea ee Per square Per M 
D ol.! x ar aE CPE Sete 31.97 4.6 59.85 65.16 ’ ec eeeeene ] Peer od.Ve Do. de ’ . ae ~£ . se 
n grades. ee oe 6700 68.00 GI $8 sei. Ee ee Tee. RRA HRT 27.39 33.42 Fi oun - psn eee na pias 
EO OD ccasacccass FRO. voice MME cxask Sore + day, Senora RS? patig.. ace sores ee 7. Ce, a 
giles pase cawetiere Secew weced WEG tons Bag. Rtateneres 33.50 ..... 30.56 33.81 | xtra stars, 6/2....-..0-2e$ $1.96@2.00 $ 2.50 
, sania lites asses 62.00 64.42 a SES soe SS Se | en we, 5/5 2.12 
, Dd ee ce ee ee) Bethe: ae ” re germ, a ohne gigi al ell > 
00 $72.00 hd dl EW secthaes wees “teens wrens oa earns Nos 2 Seah 10"... 3c. a... 9500 |...) 94:00 26.47 Extra clears cemeewnnded ee 2.36 p 
00 79.00 1%x4 to 12". 1 2.2272 o rt? eee See Ve , ae nepterxens 24.00 ..... 22.38 24.47 | Perfects, 5/2 ....+-.--++-s- 2.97@3.01 
HO) cates C surfaced: seecceece seeee tees eese ° A ra rie 27.00 ..... 24.65 21.20 Kurekas ....... aus xawuaed 2.66 @2.70 
HO) .aaee 1x6 to 12”.. : 39.29 19 '& 20°. 6 ox DOL scccs evcee SRA WCTICCHIOIE od douecccwdcaaa 3.47 
: Catt hs ree reise vires 89.50 44.20 eh ethene or First Grades, Rite-Grade Inspected 
75 $63.25 Saas PONSA enaneen verses conse cesses TG See SU? gsucwnxats 20.33 ..... 19.21 21.86 | Extra stars, 6/2..........- $2.00@2.04 $2.5 
25 68.25 1x5 ae ce veecs eszes GR oe SD eteeneepes wooce cccee 29.68 21.86 | Extra stars, 6/2........+4. 2 90@2.24 2 
ye, daeoeerpevenvorrenrs eee ODES 90.67 60.25 be . 4 seeee nag t cress 24.00 24.06 ees GIOGNE oc aeiccaaicw end 2.56 ; 
28. ELECTR CO Lee COCE tigers seiasoita Sew a ONIN ives DEB cxises eee oles erfects, 5/2 . 01@3.05 
as aaa inn aeee  Gmk 2x 8”, 10’ .......... Se LL BH6 99°86: Sli Mom ichipiciahieae 2 Tau ort 
ee: No.2 Casing and B ame see E darts oor aon nage ane POFICCEMMS 6c ccc cic ccc sncee 3.47@3.50 
m. corn. B&better: = 18 & 20°.../! 9800 [211 51195 97/02 Second Grades, Standard Stock 
35 $28 4 and 6” 61.00 66 95 2x10"; 42° 94.57 ..... 21.69 23.95 s = 
35 Q PRE ore ears eee 00 66.00 64.9: MIO, FAS idexeces 24.57 ..... 21.69 23.95 ae . 
3 31 8 and 10”....... 70:00. 66.50 73.74 TO ecis tata 25.15 ..... 19.98 25.63 | Common stars, 6/2........ $0.88@1.00 $1.10@1.25 
9 3} teepeeees . tere “ v. 18 & 2’... 25,00 ..... 92/95 97.99 | Common stars, 5/2........ -92@1.08 1.15@1.35 
41 32 x Shiplap eID INO oe cece re aaa 53:93 | Common Clears ......-.++- 1.40@1.48 1.75@1.85 
0 ” - ~, 9 ¢ Ganon te Ae ° p 
os hd, Ae — Lae Ridae, Wiaeer chee ap os Poe aie a warta Per 32.48 British Columbia Stock, Seattle Market 
eae Retina. Oe ee - 10° to 20°. 6B ee TED | ARK (Canadian) .....200. wcrsceces SRMGLE 
vewee ie? cece 23.05 22.54 22.92 22.50 | No. 3, 24” ..ccccsececces 13.67 ..... Litt agis9 | XXXXX (UV. S.)-- eee eee $3.25 4.05 
wees .. 24,21 23.75 23.89 22.97 WOR! scccwakacuwess 14.00 ..... 12.00 12.43 | Burekas .......see+eee++++ 3.60 4.95 
weane WE Siw ive decade sesee cesee eeeee 16.88 | Perfections .............-- 3.79 








5.15 
Prec e ae - 18.06 18.00 18.41 18.18 SO cevaneuawades weed) .wawern:., acacia AGLI hue ean meee (Canadian). . sande ? 1.45@1.70 
$23.00 ing” isicvecsaceccce 10:00 1000 26:88 15:56 SH vikccccivcdonss adecd. weeae evaue -DGRGUn Gee ee ee Gere omelets . 1.40 1.80 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended April 10: 
Flooring Dimension—Dressed Ceiling and aaa Fencing and Boards 
Edge grain ix3” 1x4” No. 1 No. 2 1B” a” a 4” No.1 No.2 WN 
oe ” mrt ey « € ) ‘ ‘! >. ‘ 9. 3 
as sat "page oe ge + 3 4, > 12 a or oe Clg. ¢ so Clg. Part. 1% 4" occcvecsavGekeae ‘SIG50 $15) 75 
B&better ....... $80. 5 ) 2 5 y 2& bette 39 (00 ( BIG ees soe SOD 22.25 
EY pevascusesatannxt ane’ 70.50 | $28.00 $30.00 2x 4” $26.00 $27.50 | RePetter -.$89.00 $42.00 $45.00 “ts 00 > eee 32.75 23.95 18 
Mis MAGh Ge chan aRiAede ease. See 25.00 26.75 2x 6” 21.50 23.75 | No. 911111! 2050 et BSR: soaies aiertcace 38.00 23.75 18.95 
Flat grain- peg pe ae gH gs Ss, vsceteormes 50.00 27.25 19.00 
B&better ..........; 48.25 29:00 31.00 2x12” 2710) 2895 Finish—Dressed Casing and Base 
a : 42.50 Bet etter C ” Bé&better 
No. 2? 1. 98% 24.75 S25 & CM—Shiplap 1x4” 63.5 50 $55.00 1X4, 6, BY... cece eee eee eee $76.50 
5 Bo dec Ser Rei a 8 Sis Aieie/<ieisie sereeiem $63.5 oe WRI is ep sibioie o pathe olne ok ee od 0.00 
Lath No.1 No.2 No.3 PSM Ss a acinlewe Siaansas 67.50 56.00 * 
Nod No.2 | Se ceeeeees: $36.50, $22.50 $16.75 | 1x5, 10, 12%, 72.50 58.00 Moldings 
- ; 0.1 No. z EN ois aise we pre 31.25 23.75 18.25 Toe, Beye Ee 10-8" 55 cas (C8 154” and under..25 percent discou 
34x144—4’ ..... $4.25 $2.40 BA Mose res Sieores 24.00 18.00 2, Mae, 270, 10. 92"... WEIS kw ees 1%” and over....21 percent discount 





NORTH 


Norfolk, Va., April 13.-—The 

ma , rough— No. 2 & better No. 3 Box Cull & red heart 
4/4 cece cece cece ee 0 92.00@54.00 $32.00@34.00 $26.00@26.50 $21.00@22.00 
TE rere, « 54.00@57.00 37.00@39.00 27.00 @ 27.50 ee ree 
SS, ae ee ..eee. 57.00@60.00 39.00@ 41.00 27.50 @ 28.00 ee ee 

BF sks wi tw, 6d, bo eran eee 60.00@63.00 43.00@45.00 er Seer ee ae 

Rough, 4/4 

Be cs criss a kod 9" Arce eae 55.00@57.00 38.00@40.00 28.00@ 29.00 23.50@24.50 
Be pote a isininas 6aee 57.00@59.00 41.00@43.00 29.00 @ 30.00 24.50 25.50 
Te * ghxksienacssaceee 63.00@ 65.00 45.00@ 47.00 30.50@31.50 25.00% 26.00 
3ark strips, Nos. 1 & 2..$32.00@34.00 3ark strip partition, ; 
SOK. cis's.ewele 15.00@16.00 POR: 2 Ae: Biwienssviceee $40.00@42.50 
Cull Pee DBBTL «sci. sce 10.50@11.50 





CAROLINA PINE 


following prices for North Carolina pine have been obtained f.o.b. Norfolk: 


No. 2 & better 


Lath, No. 1.$ 5.50@ 5.75 Roofers, 6”.$27.50@28.50 D4S, 6”..$53.00@60.00 
No. 2. 3.25@ 3.75 8”. 28.50@29.50 8”... 55.00@62.00 
Factory, 2”.. 30.00@34.00 10”. 29.50@30.50 10”.. 57.00@64.00 
Sizes, 2”.... 21.00@25.5u 12”. 31.00@32.00 12”.. 63.00@70.00 
Finished widths— No. 2 & better No. 3 No. 4 
Flooring, 14x2% and 3” rift...3.60% $77.00@82.00 Pee ‘iubaiGMacees 
pe ; are, 3 ANG Se" ok. sess 47.00@55.00 $39.00@43.00 $24.00@28.00 
Ceiling, 4 Cs A cre isfors RRSP OR ARTES 31.900@32.00 24.00@25.50 15.00 @16.00 
BS WAR teeta er ease toons hic 31.50@33.50 25.50@ 28.00 17.00 @18.50 
POPTEHOD. TE sos osais sates ae pac 48.00@56.00 40.00@44.00 25.00@29.00 





NORTHERN PINE 


Duluth, Minn., April 13.—All items of northern pine lumber are firm. 
follow: 


CoMMON, Boarps, RougH— 


6’ 8’ 10’ 12’ 14&16’ 18’ 20’ 

DO, 1p ewes eneneee $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 
| ES. 61.00 63.0 69.0 71.00 66.00 71.00 71.00 

De ssaesewen'e 65.00 68.00 75.00 75.00 70.00 75.00 75.00 

MNO. 2, BY 605060000 38.00 40.00 47.00 49.00 47.00 53.00 55.00 
| ey. 41.00 43.00 50.00 50.00 47.00 53.00 55.00 

Ao orien eines 46.00 48.00 57.00 57.00 52.00 60.00 63.00 

IND; Bile sien wean 29.00 31.00 33.00 32.00 33.00 33.00 33.00 
By nose %i0als nis 29.00 31.00 33.00 33.00 33.00 33.00 33.00 

BD coe hone eur 31.00 32.00 34.00 34.00 34.00 34.00 34.00 


For all white pine, Nos. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $31; No. 5, $22. 

For S1 or 2S, add 75 cents; SIS1E, add $1; for resawed, add $1. 

Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. 


1 and 2, add $1. 


No. 1 Priecp STuFr, — 

6’ 10’ 12° 14’ 16’ 18’ 20’ 
eee $27.00 $2 4 00 $31.00 $31.00 $30.00 $32.00 $34.00 $34.00 
eee 27.00 28.00 30.00 30.00 29.00 31.00 33.00 33.00 
Se 6-04sa% 28.00 30.00 31.00 33.00 32.00 32.00 35.00 35.00 
BEI n60c0% 32.0 33.00 35.00 37.00 35.00 34.00 37.00 37.00 
BORE ossiue 33.00 34.00 38.00 38.00 36.00 35.00 38.00 38.00 
3c, ec 38.00 39.00 1.00 43.00 41.00 41.00 44.00 44.00 


No. 2 piece stuff, $3 less Pi No. 1; pine, rough, deduct 75 cents; D&M 
or S4S, add $3. 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 





Dealers have experienced a recent spurt in booking. Prices f.o.b. Duluth 
FENCING, RouGH— 
: 6° ar 10,12&14’ 16’ 18&20’ 
Dip IO loins waren ieee te $52.00 $55.00 $60.00 $62.00 $61.00 
PON arn sae iGaratoreie's wea state 37.00 41.00 42.00 44.00 44.00 
MMOs: itisieinedivistaya ale mee 26.00 28.00 29.00 30.00 30.00 
Re ES. ds Aeenienueann see 00.00 53.00 55.00 61.00 63.00 
DIAG: 2o.cinioidwSinisisiniawieeie $2.00 38.00 39.00 45.00 47.00 
PHOs 1B ois wdiaie wise aware 27.00 27.00 29.00 30.00 29.00 
No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $29. 
5” fencing same as 6”. 
All white pine, Nos. 1 and 2, add $1. 
S1 or 2S, add 75 cents; S1S1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or asian. add $1.50. 
Well tubing, D&M and beveled, add $2. 
SIDING, 4 AND 6”, 4 TO 20’— 
4” 6” 4” 6” 
_enanter ci eapieiaiecmtenetere S2000 “SECO Be aiksssisccedeseasecs $20.00 $22.00 
iain SRG s MC SiR ETNIES 33.00 38.00 Norway, C&better. 2.” 34.00 36.00 
D 5d siinve bile. suaieieiaiace siareieece 28.00 31.00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O. G., $2 a thousand extra; product of the strip as it grades 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 











CALIE ORT 1A PI! IES {Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., April 11.—The following are 
: : : a. Portland, Ore., April 14.—The following are revised prices: 
San Francisco, Calif., April 13.—The following f.0.b. mill, and f.0.b. Chicago shop, prices: 
are average prices, April 4 to 11, of California ; PONDOSA OR WESTERN WHITE PNB, 16-F7., INCH— 
: ; ae ime . < — Boards, S2S y va 5 
ae ae ic ’ ; Bk iin ’ ee In 2 No.1 No.2 No.3 No.4 Nod 
pines, f.o.b. mills, those on common being 1-inch No.2 No.3 4” $46.50 $35.00 $19.50 
Sea eek cARce com com. Pte eee eee NG» soa eared 
1 ihe ae Led , ern eep er $34.00 $18.00 | & -+-+-++++ 7-50 36.00 22.00 ..... * 
NE cs sr ncnwernunsouen 35.00 20.00 | ,8, o-ersreers 5.50 30.00 21.00) ..... sees 
California White Pine Mixed Pines War Rui MoM"... |. oxic Sawin cates sao 29.00 20.00 i ee rcccccce rts ab op Kons eouwe 
Nos. 1 & 2 clr..$ 91.25 ¢ on— cy OB lh tee RE ag pp wenn ans aie 30.00 21.00 | gm and wider. .....  secee sores $18.00 $10.50 
whe et ei lace SOL 1x18” and wider, 10 to 16’........... 35.00 24.00 
oe ee $2.00 NG; 2. Ses adews $ 45.00 No.4 No.5 WESTERN PINE Snoop, S2S— 
1 BOC cssscses 9.25 Bit, ase kenieens a4 com. com. F: a: ua C 
No. 3 clear..... 64.25 INO, JBisisnees es 21.75 mg EO eT ee 15.0 9. No.1 No.2 No.3 om. 
Inch shop ...... 31.00 ie. Bis cess 16.75 1x4” and wider. a Fae 5/4 & 6/4.. $68 50 $48.50 $31.50 $21.50 ..... 
No. 1 shop..... 58.00 No. 1 dimen.... 23.25 Selects, S2S lS Reo 78.50 58.50 41.50 ye eee 
No. 2 shop..... 33.00 No. 2 dimen.... 19.00 -" 90 818.00 $66.00 sas00 BE GekicsGcin sents. asne. eslere aeons $26.25 
No. 3 shop..... 22.25 TMPCTS © ins ox 34.75 ix 4”, 6” and &”, to 20’ : 
Panel, %” a. W. $2.00  peveled siding— BEE sc vivcisesadexaseon eres 00 77.00 57.00 | IDAHO WHITE PiNeE, 16-FooT— : ~~ 
Shop, std. ..... 34.75 ah 0.50 | 2X12”... sees eee eee eee eens 93.00 88.00 67.00 7 No.1 No.2 No.3 No.4 NO 
eettor -..- SPF | eee? ORO WOO.» 6.552005, 98.00 93.00 72.00 | 4” ........ Says tae ee 
A sin init sien Sie ere v0.29 1 674, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 ene 50 45.00 28.00)... ee eee 
Sugar Pine ~-scadainkes 24.00 | 874’ and wider...........s00 98.00 93.00 76.00 D  ccennnn6ue B80 40-00 27.00 Lis. ee 
- Bl Goku scasans 13.25 eee 58.50 40.00 27.00 ..... seor 
Nos. 1 & 2 clr. .$114.50 Shop, S2S, f.o.b. Chicago _ gpeeeeene . 72.00 42.00 28.00 ..... +: 
= — veeeeeee rar White Fir 5/4 1 6/4 360. i ri - ese on See $20.00 $10.50 
is ft Se ee ¢ | (1.29 8 ANG O/ FZ. crcrcecccccvcccece ° . e = 9 — 
Inch shop ...... 0.00  G&btr. oo... ee. $ 44.50 saignaine en lenmmtbnebia iti ae ae Ee ee, > ee Oe Nene 19” 4”&wer. 
No. 1 shop...... 60.00 No. 3 com. & Above prices are for shipments of No. 3 and | No. 1 & 2 - $26.00 $28.00 $29.00 $30.00... 
No. 2 shop...... 32.75 Bit ee eee 21.25 | better, shop. For straight cars of specified | No. 3........ 2 21.00 22.00 23.00 24.00 ....: 
No. 3 clr., std.. 73.75 No, 4 com., asst. 17.25 | grades, add $5. INOS sisisie eereteeaiedes ars Seen sive $17.00 
Shop, std....... 5.00 No. 1 dimen.... 22.00 
No. 2 dimen.... 17.60 li 
itieeiaaiaael saeer WEST COAST LOGS 
No.3 clr ..220,0° an7s Miscellaneous ..$ 17.25 [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., April 11.—Log quotations fol- 
Com., 4/4 a.w.. 19.75 ; Portland, Ore., April 14.—Present log quota- low: 
Com., 5/4 & up Mixed Pine Box tions are: Fir: Seattle, No. 1, $26; No. 2, $18; No. 3, $14 
Ee eee ete » 0) ~s4 2 : ¢ : aso : piss : , 
Ties & timbers. 28.25 5/4 & 6/4a.w...$ 21.00 Cedar: $15 to $17. Cedar: Rafts of shingle logs only, $18 basé; 
Dimension ..... 15.00 Lath Yellow fir: $24.50, $18.50 and $12.50 25 cents added for each one percent of lumber 
Red fir: $18, $17 and $16. logs. 
Export Mix. pine— . 
No. 4 ee $ 6.00 Spruce: $32, $24 and $14. Hemlock: No. 2, $16; No. 3, $12. 
Australian ..... $ 55.00 PDS minstrel 1.75 Hemlock: $12 to $15. Spruce: $1 higher nie fir. 
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— DOUGLAS FIR 
[Special telegram to AMERICAN LUMBERMAN] - 
Seattle, Wash., April 14.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: Pre- 
No.3 High Low vailing 
$15.75 prices prices prices 
16.75 Vertical Grain Flooring 
18.00 1x4” No. 2 clear .......... $46.00 $39.00  ..... 
18.25 PD annatsanapsnaes 29.00 28.00 2... 
iJ. 
Slash Grain Flooring 
. 1x4” No. 2 and better..... 29.00 S500 | dace 
ree SS Serene « 2 > eres 
” $0.00 1x6” No. 2 and better..... 37.00 SOO occas 
ies UNO “de vueneaneaaeade 30.00 tA | 
20 Stepping 
Shs No. 2 clear and better.... 65.00 68.00... WHY LESS THAN 
scount 
snnliine, Finish, No. 2 and Better THE BEST ?a 
- Sera 56.00 55.00 ..... 
CasinS ANd DASE. ..ccccwes GOUG idcas “aeuns 
Ceiling 
%x4” No. 2 clr. & btr..... 29.00 27.00 ..... 
pase a: Ok Seip eee ar 
@62.00 1x4” No. 2 clr. & btr..... ROO. tee, <ccus 
Oeil Se Sewers a” ane: 
@70.00 Drop Siding 
1x6” No. 2 clr. & btr...... 36.00 33.00  ..... : 
oy “No. 3 clear .....:2... 29.00 25.50.1212! a 6 99 
TD) cess = 
@ 28.00 No. 1 Common Boards and Shipiap = 
@16.00 ae OO LO eveaes eores 5. ccace-8e BGG kknee 8 a aieen = 
18.60 BP Sorte Atinauasranunas PEE ysis. aad ht 
— Dimension, No. 1 Common S4S 2 ed 
ele. TF BNE TA ons access 18.50 BG0G nccus = } 
Plank and Small Timbers, No. 1 Common = Sit z 
ae”, ta te 16" Ste. cc isc 23.50 20 | ae — ” 
Duluth 3x12”, 13 to 16° S4S...... 23.00 0.02. eens = 
wee nee en There is often considerable difference between ~ 
188-20" | eae “(1 i Ae aE E ; : - : = 
$61.00 éhee _._ the asking price and the offer for timber, saw-mill 
44.00 Sel.&btr. No.1 No.2 : % i ; 
rr 8/4 Door a. —_— P and wood working properties. 
: BION; FOUR. ccscce eecas 37.00 $27.00 $17.00 
47.0 es ¥ . sé . . oo © 
29.00 —. 34.00 Reaching an agreement by ‘“‘dickering”’ is poor 
1% Door stock, vertical ' : __ business, and is consequently becoming obsolete. — 
Ore GNGre ennreerr eee Fee 40.00 28.00 18.00 = 
‘4 Rough, kiln dried, ver- . 
tical grain ....-...-.... 46.50 34.50 24.50 ; Frequently the shrewder bargainer profits at 
6/4 & 8/4 S2S, kiln dried. 38.00 30.00 25.00 2 Sa: 
— _ the expense of the party who is ignorant of actual 
[Special telegram to AMERICAN LUMBERMAN] : values. For instance, certain important tangible 
Portland, Ore., April 14.—F ir prices today, car ° ‘ 
wc ton Ge an oe le or intangible factors of value may be overlooked 
$22.00 Vertical Grain Flooring = or overrated. 
36.00 WEE NG TP ChONN cca vcsiechenestcoeeereunean re 
RO i CN ark cine ee eee vw eeam anes 0 «.e 
oe 30.00 The only way of obtaining correct knowledge 
1x3 ¢ %” No. 2 clear : Wetter. 6.0. 45.00 ; 
grades acini No. 3 -~ Saaaaeng eter 35.00 of the value of a property 1s by means of a com- 
Slash Grain Flooring plete, analytical appraisal of every factor 
1x4” No. 2 clear and better......ccsscecces 28.00 : « 
ING CD OIDME cecvecucescdccennunanaceoas 25.00 in that value. 
1x6” S CIEGE ANG. BEELER. 6 .cccncccsccnsee 4 ig : 
ING: CO CIORE 605k cscgessecnencasaoccenes 29. ‘ - ‘ 
ng are Vertical Grain Stepping An American Appraisal furnishes Send for these 
1% and 11%” No. 2 clear and better....... 64.00 this analysis. AmericanA ppraisal 
INCH— Finish pamphlets 
ar No, 2 clear ¢ AGE. ccncwancduacwewwauns 53.00 : : F s 
No.5 =o et ae sae a Engaging an agency to fix the price at 
eeees eiling + ) . ° ‘ ] . 
eens %x4" No. 2 clear and better............++++ 26.00 which one’s possessions may be sold is D-47 — “What is 
shia DIO, (CIOS. 5 a 6 cui nant oneness elias an See f h P 7 Your Plant 
seeee 1x4” No. 2 clear and better.............+-+ 28.00 one of the most important transactions as 
$10.50 NOx 3 CIGAE cénccdcavscseacvescesnsses AOU : ° = h Worth? 
into which one can enter. 
Drop Siding and Rustic ie 
Ix@” No. 2 and better........cscccccsscccece 34.00 ; 5 D-45 — “Property 
Com. ING. © GWG inccccavceciassvccessecaceces S00 Why use anything less than the best? Records — Their 
ees Boards > > 
$6.35 DS. ccpivcnatecnitecaeretinasneens $16.00@ 18.50 ware a : Effect oy Profit 
ss INU Od palarcic decane enn ec eae a emiae ee 12.00 THE AMERICAN APPRAISAL COMPANY and Loss 
No 5 N 1d ~¢  pagansimennivepae S4S 16.5 Milwaukee D 41 “Wh I 
as Us 8 OGM EO cdcorsese cs ceeeae vars asnee 6.50 ,; Then n- 
sewer GDA), eeacca a iadio wandered nocus were ewe wat ee 
hes Atlanta Indianapolis St. Louis surance Insures 
pai Small erst 18.00 Balti e Los Angeles seattle I 
Fidp pl MEO CICERO CTT IRR 8. saltimor .os Angeles sea r 
ye Oe ONG eNO ss foc c onrebae cuuaceaaanoas 19.00 30ston Milwaukee Syracuse and iW hen t 
) $10.50 Miscellaneous Items Buffalo Minneapolis | en: cae Doesn’t 
California, MPMRIEIGLENNS caer u es ecncdcle een ees 16.00 a, aoe o = ga - eeadaak Cum 
o . 3.5 5 i 2] LOW rk oo alse ~ < : Oy PD - 
dwar. MgO JOEW oad deb o.065 os Sorneleweasanneene 50 i Clavebaand Philadelphia pany, Ltd. QE HE Fae) 
) ne Dallas Pittsburgh Montreal, —ZA¢ — 
$17.00 CYPRESS SHINGLES & LATH Detroit San Francisco ‘Toronto 
: Cincinnati, Ohio, April 13.—The following are ‘“ 
average wholesalers’ carlot prices today f.o.b. 
= _ AnAmerican 
ons fol- _ Shingles a 
me Fee. >] ee THE AUTHORIT Yous, Tied A.Co 
». 3, oe Se orssasepanxecnnetss 6.70 ‘as $3.90 
gun, Se inom ma a - laveniGnion, - Viesinan - Sama. « Industrials 
z i iliti - atural Resources 
Lath, 4-Foot, 34x1//>-Inch s Public Utilities 
eee $8.90 INGE Besdas ceuneurs $7.90 
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REDWOOD 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 





























Bevel Siding, '/2-Inch, S1iS1E 2-inch 
Clear— F “Are “BY” a  Sattecatee $86.50 $47.50 $57.50 $79.50 
Bra7” 87-20" 37-7" 8°-20° 3°-20’ ar teens 92.50 47.50 A) 85.50 
WP tears a ie $24.25 $34.25 $20.25 $30.25 $23 Oe a 94.50 58.50 91.50 
[A eS 29,25 39.25 25.25 : ae y2.50 49.50 85.50 
O vikcboances 26.25 36.25 22.25 32. 2 whine: ee Her nage 
S 4 wa we ae 94.50 71.50 91.50 
Random Shop, Rough or S2S, 5” & Up, 8’ to 20’ 10” ee 96.50 82.50 93.50 
1” 144” 1” on 214," 3” 4” 5G” J : Fete ees 98 a0) 84.50 95.50 
$43.50 $57.50 $57.50 $58.50 $75.00 $73.00 $77.00 $81.50 O ROG es iieeeeS since DEIN ke go center 90.50 
» 2.0 Pvi.d " > é > * 
Finish—Rough, $2S or S4S Bungalow Siding, SiSiE, 4 to 20-Foot 
; “pay ae Y%yX8 x8 *%xlO0 WxK 4x10 34x12 
1-inch— fam et S-20' 3-41" ae g-20° Clear ..... $43.25 $50.25 $54.25 $66.75 $68.75 $70.75 
* eee $50.50 $60.50 $78.50 $42.50 $52.50 $68.50 Xs -s + a ee So ek ee eee 
Be ii, gece 50.50 60.50 84.50 42.50 52.50 74.50 Wide Clear Finish, Rough or S2S, Random, 8-20’ 
5” ......- 99.50 69.50 86.50 51.50 61.50 78.50 1” 114%4-1144” on on” 4” 5” 
6” ee... 52.50 62.50 84.50 44.50 54.50 74.50 14”. . $112.50 $119.50 $117.50 $127.00 $131.00 $134.50 
520° BO ica BO BED occa. $2.00 82:00) o5<%: 16”... 117.50 124.50 122.50 132.00 136.00 139.50 
GE See aes 69.50 74.50 86.50 64.50 69.50 78.50 18"... 122.50 129.50 127.50 137.00 141.00 144.50 
10” . eecente 80.50 85.50 88.50 75.50 80.50 80.50 20”... 127.50 134.50 32.50 142.00 146.00 149.50 
2” wwe ee S250 S750 90.50 77.50 82.50 82.50 29”... 132.50 139.50 137.50 147.00 151.00 154.50 
6 to T2%,. ....e ween SG.00 ce cee ce eee (8.90 24”... 137.50 144.50 142.50 152.00 156.00 159.50 
1% & 1%-inch 26". aa a 149.50 147.50 157.00 161.00 164.50 
a” .....<, 657.50 $67.50 $06.50 Sen.be gunn $7850 So''’ Hicks Geese Gctee taieo tas fe 
Assure 67.50 67.50 91.50 49.50 69.60 S450 "°° lA ae pipe cae 
re 66.50 76.50 93.50 63.50 73.50 90.50 Add for S48, $2. Add for specified lengths, $2. 
= teens 59.50) 69.50 91.50 51,50 61.50 $4.50 Clear and Tank, Rough or S2S. 8 to 20’ 
2 1 © .5. Bree C6t.080. .6.0% 49.50 59.00 ....> a i eee 
_ rene $1.50 81.50 93.50 76.50 76.50 90.50 Width 8" 10” 12” 6-12” 
| nr 92.50 92.50 95.50 87.50 87.50 92.50 Thickness 
Re, Gate am ok 98.50: DESO 97.50 G9:69: S950 9800 8" cawencvsicsasoccees $107 $107 $108 $109 $107 
DB 345 wikis, Kaa ce PS cbs eens 89.50 ee, colts atin want Cees arerceng a 11] 112 112 114 112 











DHAM KOLORED SHINGLES pay the 

dealers big dividends in cash profits and 
: satisfied customers. They are manufactured, 
in our own mills, from the time-resisting British 
Columbia Red Cedar. 100% edge grain, they 
will not warp, cup or curl. Each Shingle (not in 
bundles), as it comes from our dry-kilns, hot, 
free from moisture, with the pores of the wood 
open and receptive to color, is hand-dipped in 
strong color pigments, linseed-oil, creosote pre- 
servatives and “binder,” ensuring penetration 
and permanency of colors. 


EDGECUMBE-NEWHAM Co. 
LIMITED 
General Offices and Mills: 
VANCOUVER - - - - = CANADA 
Sales and Service Offices: 


NEW YORK, N. Y. CINCINNATI, Ohio 
DALLAS, Texas. TORONTO, Ont. 








DEALERS WRITE for 





a fail Particulars with 
ZA i Sample Pads and Out- 
; - line of Advertising and 
i Sales Service. 








WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., April 14.—The following are 
prices for mixed cars prevailing here today: 
Finish, 1x12 .... 


Rc ccucnacesxadsnenweansas 67.00 

PCVEl SIC ee eis 6:68:05 cI SO TORO RRR ED 32.00 
7 ee ee Sis dtare a Sacetere 33.00 

Lath Tires Te rerres Tree ey Tose ere ye ee 4.25 
Factory stock, 2 74.6. Sp aaree wie ieee aces Ree 30.00 
5 a rere daar eve eamencnete 33.00 

aoe errr ree 35.00 

1 peer rare fer et eS 38.00 

em, ai atecn ee re weaee Ee 

Box lumber, green... 206.0 VAC eee we ween cee COE 





For Editorial Review of Current Market Con- 
ditions See Page 33 


NORTHERN PINE 
BUFFALO, N. Y., April 13.—Better weather igs 
bringing in some increased inquiries for north- 
ern pine. Yards are not carrying any extensive 
supplies, but are looking for the first lake re- 
ceipts of the season to arrive within a short 
time. 


BOSTON, MASS., April 14.—Increasing  in- 
quiry for northern pine is reported by some 
wholesalers, but actual buying is still on a 
moderate scale and confined to immediate needs, 
Prices are being well maintained. Industrial 
demand is fair. Quotations on barnboards are: 
No. 2, 1x5 to 1x8, $58@59; 1x10, $60; 1x12, $62@ 
65. No. 3, 1x5 to 1x8, $46; 1x10, $48@49; 1x12, 


$520.55. 


NORTH TONAWANDA, N. Y., April 14.--- 
Dealers report an increasing demand for sup- 
plies, building operations being credited with 
taking more stock than at any time this spring 
Each week dealers have experienced a slight 
improvement in demand. No change in prices is 
reported, 


NEW YORK, April 13.—The northern pine 
market shows signs of immediate recovery from 
conditions that caused a slump ranging from 
$1 to $2. Arrivals have not been heavy and mills 
have not been pressed. Wholesalers describe 
the trade as in better condition by far than in 
the latter part of March. 


MINNEAPOLIS, MINN., April 14.—Buyers 
continue to purchase only in small quantities. 
Retail syvard operators and industrial users hold 
steadfastly to their policy of conservatism. 
Prices hold firm. Sawmill operations have been 
favored by the weather and the new stock rap- 
idly is getting into shape for market. 


EASTERN SPRUCE 

BOSTON, MASS., April 14.—Ideal weather for 
outdoor work is stimulating movement from re- 
tail yards. Frame orders are light, however, as 
dealers appear to be filling most contracts from 
yard stocks of dimension. Production of east- 
ern spruce is comparatively light and prices are 
being well maintained. Some producers. will 
not shade $48 base even for an easy schedule. 
The trade in spruce random is slowly improving, 
und prices are stronger. Boards are quiet at 
steady prices. Quotations: Dimension, rail 
shipments, f. 0. b. Boston, 8- to 20-foot; 8-inch 
and under, $45@48; 9-inch, $46@49; 10-inch, 
$47@50; 12-inch, $49@52. Provincial random, 
2x3 to 2x7, $34@45; 2x8, 38@39; 2x10, $39@40. 
Covering boards, 5-inch and up, 8-foot and up, 
DIS, $34@35; matched, clipped, 10- to 16-foot, 
$38@40. Furring, 1x2, $35@36. 


NEW YORK, April 13.—Prices took a sudden 
brace the latter part of the week and some firms 
today reported an increase of $1 in most items. 
While the increase has not been sufficient to 
raise hopes of an active market, the sudden 
strengthening of eastern spruce is said to wugur 
well for the outlook in all softwoods. 


WHITE CEDAR 


MINNEAPOLIS, MINN., April 14.—The de- 
mand for white cedar is increasing. The shorter 
lengths of poles sell more freely. In some cases, 
even the longer poles now are being bought. 
Prices hold firm. Inquiries are coming in freely. 


HARDWOODS 


CHICAGO, April 15.—Little change can be 
discerned in the hardwood market this weel 
demand continuing to be rather spotted. Local 
distributers are of the opinion that prices hav? 
reached the bottom, as many mills are selling 
at less than the cost of production. Northern 





we 
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hardwood prices rule unchanged. Stocks in the 
north are badly broken, especially in the lower 




















NJ grades of birch, basswood and elm. - 

are ————————— 
: NEW ORLEANS, LA., April 13.—Little change F 
378.00 ig reported in the hardwood market for the Vernon Parish Lumber Co., 
67.00 week. There has been little, if any, further in- Kurthwood, Louisiana. 
32.00 crease in the bookings, but the slight gain noted 5 Pon " 
33.00 for the preceding week appears to have been és We thank ant for —— pre in get 
—o held. Prices remain weak. ting this car to usin recor time and also com- 
33.00 - pliment you on the quality of the lumber. 
pie IFFAL I ¥ i] 13.—S r ‘ : Z : 
35.00 PTA, X. ts AE See heeeeee Wearetrying to build our business on quality 
38.00 wholesalers say sales have been below those of d beli h f d d mill to st 
41.00 a month ago. Orders are for small lots in SNE DENEVE WS Dave TOUR & G000 aes to Seay 
43.00 most cases and buyers are waiting until they with. Commercial Lumber Co., 

19.00 are about out of stock before getting in any Muskogee, Oklahoma. 
— more. But little business is coming from the (Signed) C. T. Sturner, Manager. 
Con- furniture industry. The flooring trade is fair. 


BOSTON, MASS., April 14.—Orders for hard- 
woods are scattered and requests for mixed 
cars and modest assortments predominate, but 
; the aggregate of this trade runs slightly ahead 
er 18 of March business. Oak flooring has lately 





orth- 2 ; res see, Aber: Tea -91/ 
. / shown some weakness; clear stock, 13/16x2} iT) S 9 
nsive is now quoted: Beech and birch, $88@90; angie, Believe We ve ; 
a Te- $103.50@105.50; oak, white, plain, $102@105.50; se- é 
short lects, $86. Quotations on inch: Found a Good. he 
No. 1 m 
FAS Com. € 
ae il MONS seep eer aeEKinNT $105@115  $80@85 Mil a Stay , 
DORE 55:c35 sos nanaaneans 88@ 90 63@68 W t *y 2 ; 
beet. MBGID sh aai cctv stain tals eae wr elewees 75@ 85 5@5 1 s 
wnt sarch, OE csrd Mattotesdicwt tates 130@140 76686 ee 
Rs UNE o's diem te ecerac ee alae-ee 115@125 62@70 p 
— I ori cvsinewannadanemde 115@123 — 80@85 Mr. C. T. Sturner, who wrote the above letter, is a 
1x12 Maple .....-.. voce ceeeeeeeeees 100@110 57@65 keen merchandiser who knows lumber and who be- 
, Oak, White PIQin®™ asics seccccss 90@115 PU ae li h h il ° 1 e ° 

Oak, white, quartered* ....... 145@155 90@95 ieves that the way to build a substantial business is to 
Pine MEE 74 scuthentsdacmenees 110@120 65@75 build it on quality. 
sup Miner tenes aa teem eke Thus, we believe you will agree that these state- 
ao texture. 7 ments, coming from him, mean something. 
slight NORTH TONAWANDA, N. Y., April 14.— * : 
eg Hardwoods are not in as good demand as some Angelina and Calcasieu 


other woods. Sales are still being made in small 


ad lots, mostly to the manufacturing trade. Prices 
se have shown signs of fluctuating during the last 


week, some items selling a trifle below the list. 














from 3 - - 
mills CINCINNATI, OHIO, April 14.—The improve- Timbers, Yard and Shed Stock 
cribe ment in the hardwood market continues, though , , r , 
an in it is slow and spotty. More business is coming On referring to Mr. Sturner’s letter again, you will 
to hand and inquiries are greater. rders stl © ae he 
1vers are for minimum requirements, but there is con- note that he was also pleased with our Sudden Ser 
it fen siderable immediate shipment business. Prices vice. When desired, we can ship all regular items 
hold aise Set Chu RENS Witises, Steels There te Mae within 24 hours after receipt of order. If you think 
* DOSILION € Snaade ¢ a 1s. . . 
tism. nee pias you can’t get prompt shipments from the mill, try us. 
been NEW YORK, April 13.—Flooring has shown a We know our values will satisfy you. 
rap- better tone but most items are somewhat weaker 
than a week ago and industrials continue to lag 
behind forecasts. There is general insistence All Texas sales handled by Angelina County “] 
that prices have not actually receded, but a Lumber Co. — All sales outside of Texas han- J 
r for number of bargains have been reported in the dled separately by each company. 
n re- last week. Hardwoods from the far South are 
r, as coming along in good volume, but shipments from 
from West Virginia are somewhat below normal. li C | b C 
cast Angelina County Lumber Co. 
S are ST. LOUIS, MO., April 14.—Gum prices are 
will down this week from $1 to $4 a thousand. Few KELTYS, TEXAS 
ule. actual sales were made during the week but an 
ving, 


encouraging sign is an increase in the number 


ce | Gece eae ish Lumber C 
| rail ig a 5 cea ce pee ie anicateced. Vernon Paris um er O. 








-inch - Manufacturers of molding ateris i ; 
: anufac : g material in the 
-inch, Northeast are taking fair amounts of gum, KURTHWOOD, LA. 
1dom, 
40 re 7" ‘ , , F 

“ye . INDIANAPOLIS, IND., April 14.—A slight in- 
" a crease in demand for hardwoods is noticeable 
goad here, but demand is not what it should be. The 

cause comes largely from industrial sources aici : ] 
_ where buying is spotted and cautious. Inquiries | 1 e e e 
idde are fair, however. tetailers seem to be rather | a M ll F t R d d Wh t O k 
firms ad in the market, but their demands are | 4 1 10n ee e an 1 e a 
ters. or current needs. Flooring factories are adopt- | o | 
nt | ing the same buying pokey as ailotner indus | @nd Sap Gum Lumber Readyto Ship _ 
idden trials and while their buying is active, the orders | 
iugur are for small lots. Oak and hard maple continue 

i a ; caioatas Sp secniadiiaednan 


the most popular woods with these factories. This iS all band sawn lumber 


The automobile trade continues spasmodic. ; 
There is some call from the railroads, but other of the finest quality the pro 


ie public utilities are buying sparingly. duct of a strictly up-to-date 





orter ieee x ‘ mill. We have ample drykiln 
ases, _ ATTA, NEB., April 13.—On hardwood, oa elses 
ught. 8 a little weak, otherwise no change in prices. facilities to promptly handle 
reelY. Demand is good. Industrials are coming into || yourorders. We invite your | 
por market heavier right along. Maple flooring future inquiries and orders. - ‘ | 
“tls a little better than two weeks ago. Our New, Modern Band Mill. | 
fake: 
in be KANSAS CITY, MO., April 14.—A small gain 
week Inthe volume of orders for harawooas has been | XNGELINA HARDWOOD COMPANY | 
Local — in the last week, but mostly buyers are ' S ‘ 
hav very conservative in anticipating requirements, (Angelina County) H. G. Bohlssen Mfg. Co EWING, TEXAS | 
elling “Specially with quotations on the same item are mania ? | 








thern showing a wide range. Hardwood men here ETT SS a A ctaemneeseneaess —_ 
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KNIVES 


ing Knives. 
These new knives will: 


out regrinding. 
materially. 
ter finished lumber. 


your machines. 


Make your machines 
more easily driven. 


iF 
2. 
3. 
4. 
5. 


If not satisfied, return them to us 
and we will pay the express both 
ways. 


R.J. DOWD KNIFE WORKS 


BELOIT, WISCONSIN 


DOWD 





TRY THESE NEW 
EDGE -HOLDING 


AT OUR 
RISK! 


You want to produce as perfectly finished 
lumber as you can at as low a cost as 
you can. Therefore, you owe it to your- 
self to test the new Dowd Edge-Hold- 


Do 1/3 more work with- 
Reduce your knife costs 
Produce decidedly bet- 


Increase the output of 


Send for a set of these knives. Try 
them on your machines for 10 days. 




















A PART 
OF OUR 
KNIFE LIST: 


Planer 
Matcher 
Milled 
Matcher 
Moulding 
Mitre 
Cope 
Stave 
Veneer 
High Speed 
Steel 
Chamfering 
Excelsior 
Hog 
Hoop 
Logwood 
Shiplap 
Heading 
Blanks 


EDGE-HOLDING 


WOODWORKING KNIVES 











think that a little stiffer attitude on the part 
of the mills would result in freer buying. De- 
mand from retailers is a little better, gum finish 
and oak flooring being mostly wanted. Millwork 
plants are buying some oak and gum finish. 


COLUMBUS, OHIO, April 13.—Hardwood buy- 
ing on the part of both dealers and factories is 
better. Retailers have been able to move stocks 
already sold and are replenishing. Factory de- 
mand is slightly better with concerns making 
agricultural implements, furniture, automobiles 
and boxes in the lead. Dry stocks are not much 
larger than formerly while production has not 
been increased. Shipments are coming in 
promptly. Prices of oak at the Ohio River: 


No. 1 No. 2 No. 3 
FAS com. com, com. 

Quartered .....46: $155 $90 $55 
BARA occ cesaesiecee 105 75 52 $20 
HOUSTON, TEX., April 14.—Business for 


hardwood men was a shade better this week. 
One big hardwood concern reported more orders 
in the last ten days than in the previous four 
weeks put together. The improvement in busi- 


ness from the Southwest is noticeable, but there 
has been little change as far as the northern 
markets are concerned. Railroads are buying 
more track materials than at any time in sev- 
eral months. 


MINNEAPOLIS, MINN., April 14.—The aggre- 
gate of small orders for northern hardwoods this 
week has resulted in a substantial movement to 
industrial users. There is evidence that fac- 
tories and woodworking industries who are 
swinging into heavier production have short 
stocks of hardwoods on hand. They are buying 
frequently. Wood sawed in the winter rapidly 
is being made ready for market because of the 
warm dry weather. 


BALTIMORE, MD., April 13.—While the im- 
provement in the hardwood trade appears to be 
so slow as to seem at times scarcely discernible, 
fairly steady progress is being made, and the 
number of dealers who report getting a fair 
volume of business is larger. The foreign move- 
ment seems to be satisfactory enough in point 
of volume, but much complaint is heard about 
buyers abroad making claims for allowances. 


FIR, SPRUCE, CEDAR 


CHICAGO, April 15.—The Douglas fir market 
has shown no essential change. 
territory is fair in volume, though still below 
what was expected. Building is increasing and 
retailers’ needs are becoming more imperative, 
however, and distributers look for a@ growing 
demand from now on. Prices meanwhile are 
firmly held in the majority of cases, as mil] 
stocks are low and broken and production cur- 
tailed. Some mills needing business are re. 
ported to have cut prices somewhat, but this 
does not appear to have been the rule. 


BOSTON, MASS., April 14.—There has been 
some expansion in demand for fir. Retail deal- 
ers show more interest. Desirable scheduleg of 
dressed fir have been sold here within a few 
days at $35.50, ship’s tackle. No. 1 common 
fir boards are offered at $31 ship’s tackle, Boston, 
Lumber is moving out of the yards in heavier 
volume than two weeks ago. 


BUFFALO, N. Y., April 13.—Inquiry for fir is 
beginning to pick up. The majority of retailers 
continue cautious about laying in stocks for 
future needs. The market is a little firmer 
than a short time ago, due to curtailment of 
production. 


SAN FRANCISCO, CALIF., April 11.—There is 
a steady demand for fir in San Francisco, where 
building is active. Shipments from the North- 
west by water to California ports are not ex- 
cessive. Stocks in yards around San Fran- 
cisco Bay are moderate and prices have stif- 
fened a little as a result of curtailment in pro- 
duction. With crops in good shape and fruit 
prospects favorable, country yards will be in 
a position to add to stocks in preparation for 
an increased demand. Shipments to the At- 
lantic coast by water continue good, and there 
is a moderate export demand. 


NEW YORK, April 13.—Wholesalers are much 
gratified by a sudden improvement in fir demand. 
Salesmen who made the rounds today say there 
was less quibbling over price lists than there 
has been any time during the spring and many 
of them reported substantial sales. There is not 
a great deal of transit stock on the market. 
despite recent heavy cargoes. A good supply of 
fir is in storage at terminals. There are no 
complaints at present of an oversupply, however. 


INDIANAPOLIS, IND., April 14.—Demand for 
fir has shown some improvement during the last 
week? A fair volume of orders from city yards 
helped out the volume. There is some inquiry 
from rural yards, but few orders. Prices are 
firm... * 


KANSAS CITY, MO., April 14.—While demand 
for fir has not shown much change in this mar- 
ket the last two weeks, the volume of inquiry 
indicates a larger volume to come. There has 
been a little stiffening in prices the last week 
and common items are said to be likely to show 
further gains. 


OMAHA, NEB., April 13.—Fir is a little weak, 
although no actual drop in prices has occurred. 
Demand is light, as dealers are fairly well 
stocked. Inquiries indicate that the demand 
will soon be a little better. 


CYPRESS 


NEW ORLEANS, LA., April 13.—No new fea- 
ture is reported for the week. Buying volume 
is maintained with prices reported unchanged 
and on the whole well held. Production 1s steady 
and shipments usually prompt. 


BOSTON, MASS., April 14.—There is a little 
more inquiry for cypress, but the volume of 
uctual orders is still light and prices cover quite 
a wide spread. Quotations on red cypress are 
firmer than for yellow cypress, which is offered 
here this week at the following range: 


FAS Selects Shop 
CU Se ey eee $ 90@ 98 $73@ 83 $53@6s 
GPARIGTE. ac erakaehiecis 100@110 85@ 98 65@71 
Bie asiate nr ed aerate 105@121 92@101 75@8 
A oss canis anclole iets 125@136 7 ae @. 


NEW YORK, April 13.—Prices have not picked 
up their recent slight losses, but the market |§ 
firmer than a week ago. Cargo shipments areé 
becoming more numerous and rail arrivals aré 
up to the seasonal average. 


ST. LOUIS, MO., April 14.—Prices of Louisiané 
red and native yellow cypress are the same a 
last week. The glass interests are about the 
only purchasers of No. 2 common yellow cypress 
and they remain consistent users. There is only 
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a small demand for No. 1, which is used largely 
py coffin factories. 


CINCINNATI, OHIO, April 14.—Cypress prices 
are steady as a rule. There has been a larger 
yolume of business come to hand lately. 


INDIANAPOLIS, IND., April 14.—Cypress 
trade is fair, the last week having seen a good 
demand from city and country retailers. Prices 
are firm. From all indications the country trade 
will be much better this summer than last. 
Jobbers say inquiries from rural yards are much 
heavier than this time last year. 


KANSAS CITY, MO., April 14.—Volume of 
orders for cypress last week held up well to the 
increase in the first week of April and prospects 
are for a larger volume of sales. Some country 
yards have been placing orders for mixed cars, 


BALTIMORE, MD., April 13.—The stocks of 
cypress held here are small, and users seem to 
be making provision only for their more im- 
mediate wants. At the same time, producers 
have no such accumulations of lumber on hand 
as would cause pressure upon the range of 


values. 
HEMLOCK 


BOSTON, MASS., April 14.—Hemlock has been 
moving rather slowly so far this spring. Deal- 
ers are not inclined to place many orders until 
heavier calls from the building industry have 
further reduced present stocks. The recent 
advance of $3 in the base quotation on spruce 
dimension is expected to stimulate interest in 
hemlock. Stock of eastern and northern hem- 
lock in first hands are not excessive and prices 
are held about steady despite the moderate de- 
mand. Eastern clipped boards are quoted $34 
to $35; northern clipped, $323; random lengths, 
$31. 


BUFFALO, N. Y., April 13.—The hemlock 
demand is largely in small lots and retailers 
are waiting for a larger amount of building be- 
fore Jaying in more stock. Local yards are not 
carrying any large supplies and expect to re- 
plenish them by lake within the near future. 
Prices are practically the same as for a number 
of weeks past. 


NORTH TONAWANDA, N. Y., April 14.-- 
Retailers are disposing of increasing quantities 
of stock to the building trade and the depletion 
of their supplies has created a slight improve- 
ment in demand among wholesalers. Building 
is developing rapidly under favorable weather. 
Prices show greater strength. : 


NEW YORK, April 13.—Prices are just about 
where they were a month ago, but a firmer tone 
was present all over the metropolitan area to- 
day. Part cargoes of substantial volume have 
arrived later and some of this lumber has been 
put in storage. Transit stocks, however, are 
proving no disadvantage. 


WESTERN PINES 


CHICAGO, April 15.—The market for west- 
ern pines is dull. There is some buying of yard 
stocks, and these are well held as to price, but 
shop lumber moves slowly. There are good 
stocks of the latter at many of the mills, and 
prices are unsettled. An improvement is looked 
for, however, as building progresses. 


BOSTON, MASS., April 14.—Although demand 
for western pines is more or less restricted, 
partly on account of scarcity of the most de- 
sired items, the market here shows a healthy 
tone. Prices on all grades of Idaho white pine 
are firm on the following basis: 


No. 1 Com. No. 2 Com. No. 3 Com. 
co $76. 00@7 77.50 $60.25@61.50 $41.00@42.50 
Ix 8 .... 75.00@76.50 57.00@58.00 41.50@44.00 
1x10 2... 78.00@79.50  57.00@58.00 41.50@44.00 
1x12)... 91.50@93.00 59.25@60.50  43.50@45.00 


BUFFALO, N. Y., April 13.—The buying of 
western pines is mostly in small lots, and the 
policy in most cases is to depend on yard ship- 
ments. Shop lumber is not being taken in any 
large quantity, though woodworking plants show 
More interest, 


_SAN FRANCISCO, CALIF., April 11.—There 
is a hopeful feeling among manufacturers of 
White pine, with*many mills in operation. Ad- 
ditional snow has interfered with logging at 
some camps. There is a continued demand for 
commons and some demand for shop at moderate 
Prices. Shipments of both white and sugar 
Dine have been moving to the eastern market 
on old orders and some new business is being 
booked. Mill stocks are not excessive for this 



















The Autocar engine | 
is under the seat 1 


because every inch of wheelbase saved 








i cuts time and cost in hauling long 
i ungainly loads of lumber 


GELS OES TOCOCLL I ODDEN AB 





4-cylinder, 2 to 3 ton Autocar with extra-long wheelbase. One of four Autocars owned by 
H. J. Farrell, Philadelphia. 


a} Short turning radius Loads more evenly distributed 
Time saved everywhere Wear on tires and parts reduced 
Easy access to crowded places More space for pay load 
Traffic congestion reduced Less overall length 
Terminal congestion relieved Sturdy compactness 
Street space conserved Extraordinary durability 


The Autocar Company, Ardmore, Pa. 


STABLISHES 1697 
Direct Factory ‘Autocar Sales “it Service” Branches or Affiliated Representatives in 














“Albany ae *Detroit “Los Angeles Orlando. “San Francisco (Trenton 
*Allentowa Buffalo *Erie Miami *Paterson “San Jose *Washington 

Altoona *Comdon “Fall River *Newark *Philadelphia “Schenectady West Paim Beach 
*Aclanta “Chester “Fresno “New Bedford *Pittsburgh Scranton “Wheeling 
*Atlantic City “Chicago Harrisburg “New Haven *Providence Sh ke Witkes-B. 
*Baltimore "Cleveland “Indianapolis “New York Reading *s field Will 

Binghamton Columbus “Jersey City “Norfolk *Richmond “St. Louis *Wilmingtos 
*Boston *Dalias Lancaster *Oakland “Sacramento “Stockton *Worcener 
“Bronx Deaver “Lawrence “San Diego “Syracuse York 


* Indicates Direct Factory Branch 


Autocar 


Gas and electric trucks 
EITHER OR BOTH - AS YOUR WORK REQUIRES 
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‘THE LUMBER UNDERWRITERS 


with unquestioned ability to maintain an un- 
broken record of satisfactory payment of claims, 
offer Lumbermen 





Profit Participating Insurance 
With No Liability for Assessment. 


A. B. Banks & Company, Managers 


FORDYCE, ARK. 


Western Office, 1421 Northwestern Bank Building, Portland, Oregon 
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SELL A LADDER ab, 
WITH EVERY BILL Ate 











WE PAY THE FREIGHT 


W.W. BABCOCK CO, 


BATH, NY. 

















NORTHERN New Cut Stock 
—HARDWOODS 


BIRCH, MAPLE, 


We are now shipping our new cut—and it’s 
nice, bright, clean stock, quality in every foot. 


BEECH, BASSWOOD, It is the finest lumber that quality trees, care- 
ful manufacture and high standards of inspec- 
ELM, NORWAY, tion can produce. 
WHITE PINE, White pine for yard purposes. Special sawing 
HEMLOCK a specialty. Lath and square stock. 








Let us figure on your needs 


Stack Lumber 1... Sees. 














This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 
swampy logging roads. The strong, durable construction of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR Lumbermen everywhere recognize Hemming logging 
CATALOG trailers and wagons as the best equipment obtainable. 
TODAY Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 








time of year. There is not a very great supply 
of box lumber and demand for pine shooksg jg 
increasing as the prospects for a good fruit 
crop improve. 


NEW YORK, April 13.—The market is with. 
out satisfactory advices from mill centers, go 
far as prices there are concerned. Arrivals for 
the week were not quite as heavy as the week 
before. A slight weakness present last week jg 
entirely lacking. Upper grades of Idaho pine 
sell very well and buyers seem at the verge of 
an active season. 


KANSAS CITY, MO., April 14.—Demand for 
western pines still is largely in the industria] 
items, but inquiry from city retailers for finish 
and common boards and strips is increasing, 
Prices on most items are firm and, in some Cases, 
it is hard for buyers to find just what they want, 


OMAHA, NEB., April 13.—Western pine trade 
has improved considerably. One. jobber stated 
that he was selling 80 percent more than a 
month ago at this time. Prices are firm and 
no indication of any reduction. Pine lath con- 
tinue firm and there is somewhat of a shortage, 
especially on 32-inch stuff. 


REDWOOD 


SAN FRANCISCO, CALIF., April 11.—Manu- 
facturers of redwood find the market holding 
its own, although prices are low. There is 4 
moderate California consumption with pros- 
pects for increased sales. Eastern sales are 
light but steady. There is some export business 
on clears. With increased re-manufacturing 
and kiln-drying facilities, mills are in a better 
position to take care of orders promptly when 
demand picks up. 


BOSTON, MASS., April 14.—A little better in- 
quiry for redwood is reported by wholesalers, 
Industrial demand has lately been more satis- 
factory than call for yard items, but retailers 
are beginning to show more interest. Good de- 
liveries are being made from eastern storage 
points. Competion for all the business offered 
is keen, but prices hold about steady. 


NEW YORK, April 13.—With first signs of a 
seasonal demand for building items, the redwood 
market has improved in the last few days. Prices 
are very firm. Fairly good stocks are on hand 
as a result of recent replenishments. 


INDIANAPOLIS,IND., April 14.—Demand for 
redwood is spotted. In some sections of the 
State there is a good call from retailers and in 
other, sections trade is slow. The same applies 
to the industrial trade. Prices are a little firmer, 
however, than two weeks ago. 


KANSAS CITY, MO., April 14.—The redwood 
market is showing promise of a little more ac- 
tivity, with inquiry for both yard and industrial 
items coming in. Prices here show no change. 


NORTH CAROLINA PINE 


BOSTON, MASS., April 14.—The New England 
market for North Carolina pine continues quiet 
and without special features. Prices quoted on 
rough edge are generally firm, $63.25 being asked 
for 4/4 under 12-inch and no sales reported 
under $61. tetailers are buying shortleaf floor- 
ing cautiously for immediate needs. Some fioor- 
ing mills are now offering 1x4 at $78 for B&bet- 
ter rift, $59 for C rift, and $56.50 for B&better 
flat. 3&better partition is offered down to 
$55.25. Roofer prices continue weak and sellers 
are urgent; air dried 8-inch are offered at $31, 


BUFFALO, N. Y., April 13.—An easy tone 18 
still in evidence in the North Carolina pine 
market, though no marked changes have taken 
place in the last week. Six-inch roofers are 
$30.50, with too many transit cars available to 
permit of an advance. Flooring prices are about 
steady in the better grades, but lower grades 
are off some. 


NEW YORK, April 13.—The market has taken 
on added strength. Reports from the mills are 
none too encouraging, so far as the supply to 
come forward is concerned, and this is helping 
to brace the local situation. There was active 
buying today and wholesalers believe it Will con- 
tinue into May, 


BALTIMORE, MD., April 13.—The last week 
has brought some improvement in demand for 
North Carolina pine. Local requirements in the 
way of shortleaf pine stocks have been rela- 
tively large. Construction work is going on at 
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a record rate. No important marking up of 
quotations has taken place, but readjustments 
jn the list have been effected. 


SOUTHERN PINE 


CHICAGO, April 15.—The southern pine mar- 
ket is comparatively brisk this week, without 
any appreciable change in the price situation. 
Transit cars have been reduced to a point where 
in certain items they are at a premium. The 
larger mills show some tendency to make con- 
cessions in order to get more nearly in line with 
the general market. Stocks are broken, mak- 
ing it difficult to secure some popular items in 
some sections. 


NEW ORLEANS, LA., April 13.—Mill reports 
indicate a good gain in bookings for the week, 
with shipments also registering increase and 
production somewhat reduced. Shipments lead, 
with orders a very close second and production 
third. Local business is fair. Stock is being 
bought as required, and the needs total a very 
considerable business volume. Prices are a little 
soft in spots, some mills carrying overstock in 
any item having shaded prices to move the sur- 
plus. 


BOSTON, MASS., April 14.—Southern pine 
buyers are cautious and evidently lack con- 
fidence in the stability of prices. tetailers are 
now delivering a very fair volume of stock to 
builders, but replacements are being ordered 
conservatively. While some longleaf flooring 
mills have not modified prices, others are con- 
ciliatory. High range lately obtained here for 
longleaf flooring, 1x4, is $88 for B&better rift, 
$65 for C rift, and $62.50 for B&better flat. No 
sales of B&better partition are reported above 
$60. Roofers continue to be offered at easy 
prices and some transit cars are being sold at 
substantial concessions. 


BUFFALO, N. Y., April 13.—The southern 
pine industry has begun to show some increase, 
although no large orders are being placed. te- 
tailers have been holding off until better weather 
brings more activity in building, and until 
their own stocks show depletion. Prices have 
remained unsettled lately and some declines 
have taken place. 


CINCINNATI, OHIO, April 14.—The southern 
pine situation is somewhat better. The good 
weather has started building operations and 
there has been some buying to replace lumber 
sold to builders, although there is still some 
disposition to hold back on buying. Prices are 
steadier. 


NEW YORK, April 13.—Timbers continue to 
lead the demand, with flooring and roofers meas- 
uring up well in a fairly active buying move- 
ment. All lumber has braced within the week. 
Some retailers are short of roofers and this 
has resulted in an upturn of $1. 


ST. LOUIS, MO., April 14.—Dealers seem to be 
buying southern pine only for immediate needs. 
Concessions are being made on 1x6 No. 2 com- 
mon S2S&CM and 1x8 No. 2 shiplap. Upper 
grades hold at a satisfactory level of prices, 
and dimension is being sold on about the same 
basis as has prevailed for the last ten days or 
two weeks. The strongest item in dimension is 
2x6. 


INDIANAPOLIS, IND., April 14.—Demand for 
southern pine is increasing. The last week saw 
many orders from city yards where the build- 
ing season has reduced stocks. ‘There will be 
to attempt to hoard stocks during the spring 
and summer unless something unforseen oc- 
curs to the transportation systems or to mill 
stocks, but orders are active and business is 
not hard to sell. It is predicted that farm con- 
struction will start shortly. The farmer is far 
ahead of last year with his spring planting and 
- will have time to think about construc- 
ion. 


KANSAS CITY, MO., April 14.—A further 
small increase in the volume of orders for south- 
ern pine was noted last week, mostly in de- 
mand from country yards, although the volume 
of country business is small. City demand in the 
Southwest is very good and the South is buying 
freely. Prices here have not shown any gain in 
Strength as yet, but sales managers predict that 
before the end of this month a good many items 
Will be on a higher basis. 


HOUSTON, TEX., April 14.—Added to the reg- 
ular amount of southern pine business during 
the last week was a good supply of orders from 
those sections of the Southwest recently visited 
by rains. Prices hold firm. The mills are in 
excellent shape for mixed car business. Rail- 
toads are placing increased orders. 
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Moloney Belting Co. 
130 NFranklin Street 
CHICAGO, RL. 
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ncrease the Life of Your 


Leather Belting 


IKE human beings, leather belting gets old 
before its time unless proper care is 
given to it. One of the chief causes for the 
quick aging of leather belting is the disease 
known as dry rot. This is caused by a num- 
ber of things: A dry atmosphere; pulley fric- 
tion; belt slippage which, however slight, 
generates heat. 

There is an antidote for dry rot—a means 
of keeping belting in tip-top running condition 
long after an uncared for belt has gone into 
the discard. This antidote is— 


MOBECO “MM? Belt Dressing 


Special Planer 
BELTING Many have learned the value of an occasional 


application of “M” Belt Dressing. It replaces 


MOBECO is the re- the natural oils that have evaporated from the 


sult of years of study 


and experiment by belt, thus checking dry rot. It also re-vitalizes 
Maloney Belting the leather, insuring pliability and the elimina- 
ae Pi a tion of slippage. In keeping the belt in a prime 
at its best. It is espe- condition at all times, it follows that M” Belt 
cially built for plan- Dressing becomes an inseparable part of effi- 
pi ae can se cient transmission service. 
unreservedly recom- “M” Belt Dressing is easy to apply and 
sant sane economical to use. It has demonstrated its 
particulars. value in every mill, plant or shop where it has 
“4 Belt is been put to use—and surely what it has done 
No Stronger than Its and is doing for others it can do for you. Why 
Weakest Lap” not order a quantity? 


““M”’ Belt Dressing comes in 1 and 
5 gallon cans and in barrels 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. PORTLAND, ORE, 
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YES 
ou Can Buy 


anded [Trim 


direct from us- 
W 


And in Poplar, Cypress, Red Gum and 
shortleaf Yellow Pine stock, all shipped 
in the same car if desired. 


This exceptionally convenient service 
offers many advantages, especially to 
those dealers who do not operate ma- 
chines of their own. It includes stock 
of the finest quality, well manufactured. 
It eliminates local handlin?, to and from 
millwork plants. It therefore saves 
overhead and extra risk of damage. It 
reaches the dealer in first class condi- 
tion, with all flat surfaced trim and 
mouldings perfectly sanded and ready 
for the painter’s brush. 


Cutting, a large volume of all the above 
woods, our stocks of shipping dry lum- 
ber are always sufficient to assure 1m- 
mediate workin?, and prompt shipment. 


We invite inquiry on all items of trim 
as well as lumber, including, oak, ash 
and other varieties. We sell no lumber 
except that of our own manufacture. 


CASE-FOWLER LUMBER CO. 


Manufacturers 
Macon, Georgia 
~ 


GENERAL SALES OFFICES 
1234 Commercial Trust Buildin3, Philadelphia, Pa. 


SHINGLES AND LATH 


INDIANAPOLIS, IND., April 14.—Demand for 
shingles is fair. A large volume of business con- 
tinues to go to retailers in the southwestern 
part of the State, the scene of the recent tor- 
nado. This is due to the fact that dealers in 
that section had carried low stocks through the 
winter and were entirely unprepared for the 
big volume of repair work. Red cedar shingles 
are most popular and are a little stronger in 
price. Lath demand is rather quiet, but in- 
quiries indicate a fair volume a little later. 


BOSTON, MASS., April 14.—Retail yards are 
doing very little shingle buying and generally 
refuse to order for future delivery. White cedars 
are Offered at $4.75 to $5.25 for extras and at 
$4.25 to $4.75 for clears. Red cedars are firm 
at $5.86 for rail shipments of British Columbia 
XXXXX, but few buyers here are willing to 
pay as much. Heavier offerings are being made 
by provincial lath producers, prices have grown 
rather easier since the first of the month, and 
buyers are cautious. The regular quotations 
continue to be $7 for 1%4-inch and $8 for 1%. 
inch spruce lath, but sales are reported at $6.90 
and $7.75, respectively. Western hemlock lath 
ure offered here at $7 to $7.10, ship’s tackle. 


NEW ORLEANS, LA., April 13.—Cypress 
shingle demand is seasonably fair, and prices 
are unchanged. Cypress lath are said to be 
selling as usual, mainly on mixed orders, with 
prices unchanged. 


BUFFALO, N. Y., April 13.—Shingles have 
been in rather limited demand for the last 
couple of weeks, though some retailers are be- 
ginning to anticipate requirements. Quotations 
are: $4.66 for extra clears; $4.06 for stars; British 
Columbia XXXXX, $5.76. The lath demand has 
not begun to pick up much as yet and prices 
hold about steady, with spruce most in demand. 


NEW YORK, April 13.—There is a very active 
demand for shingles and lath, and prices have 
strengthened. There are good stocks of west 
Coast shingles in wholesalers’ hands, whereas 
few retailers are overburdened with stocks. 
astern spruce lath are rather scarce. Fir 
lath are gaining favor as the season advances. 


ST. LOUIS, MO., April 14.—Another advance 
ot 5 cents is recorded in shingles this week, 
clears being quoted at $2.95 and stars at $2.55, 
Pacifie coast base. Scarcity of transit cars is 
given as the cause of the advance. There is very 
little business being done in this section. 


KANSAS CITY, MO., April 14.—Demand for 
shingles here still is very draggyv, but fewer 
offerings have resulted in a stiffening in prices, 
clears being quoted at $2.85 and stars at $2.45. 
Demand for lath is good, both in western pine 
and southern pine. There is a small call for 
cypress lath. Siding demand is only fair, with 
redwood narrow widths and western pine wide 
siding figuring in most orders. 


HOUSTON, TEX., April 14.—Shingles took on 
new life the last week and prices went upward 
w little. Clears are now quoted at $2.95 and 
stars, $2.45. Lath are moving freely at the 
same price prevailing for some months. 


MINNEAPOLIS, MINN., April 14.—There is 4 
steadily increasing demand in this territory for 
red cedar shingles, with production reduced to 
the lowest point in many months. Most mills 
are shut down. Both clears and stars are 
slightly higher than last week and, unless the 
mills resume production, prices are expected to 
go still higher. 


OMAHA, NEB., April 13.—Cedar shingles are 
firm and in some cases there has been a 10 per- 
cent raise. Demand is good and it looks as if it 
will be even better. Bigger towns are going fairly 
strong on residence building, which is creating 
the present demand. On siding there has bee! 
no change in price, although it has remained 
firm. Demand is fair, with future outlook rea- 
sonably good. 


COLUMBUS, OHIO, April 18.—More strength 
is developing in the shingle trade. Buying } 
more general, although most orders are trom 
country dealers. City retailers are buying to 
replenish stocks. Receipts from the Coast are 
sufficient to take care of current business. 
Transit cars are not numerous. Red cedar extra 
clears are $4.75, and extra stars, $4.15. sritish 
Columbia XXXXX sell better. Lath trade 1S 
steady and prices continue firm at lower levels. 
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MAHOGANY 
nd for BOSTON, MASS., April 14.—Mahogany whole- — =“* Buy a Moore and Get the Best 79. 





—— 























S con- salers report a satisfactory demand, and say 
restern they are having no difficulty in maintaining j 
it tor- prices. Large takings are being made by radio 
lers in set manufacturers. Quotation on air dried plain 
gh the mahogany, f. o. b. Boston, log run for figure: | 
or the No. 1 No. 2 No. 3 | 
Lingles FAS Com. Com. Com. | 
ger in BEBE, cool eereistere $210.00 $177.50 $105.00 $45.00 | 
ut in- 5/4, 6/4 & 8/4 215.00 180.00 105.00 45.00 
er’. 1), Se 225.00 190.00 120.00 45.00 
12/4 & 16/4 230.00 195.00 120.00 45.00 
ds are BOXBOARDS | 
1erally 
Hier BOSTON, MASS., April 14.—Trade in box- 
ind at poards show a fair volume for the season and 
e firm prices are being well maintained. Continued 
lumMbia curtailment of production and the further re- 
ing to duction of present stocks will place producers | 
’ made in @ much stronger position. Round edge box- | 
grown poards are quoted at $25 for white pine and 
h, and $20 for hemlock, f. 0. b. New Hampshire or 


+ J ioe Drying Western Pine in Mid-Winter 


t $6.90 


—— News Letters 


at the Biles-Coleman Lumber Company, Omak, 


(Continued from page 87) z 
ow Wash. Despite the severe cold of northern 
prices PHILADELPHIA, PA. Washington they are getting absolute satisfac- 
to be April 18.—Last week has seen little change in 3 od : y S ac 
With the volume of sales or tone of the market. A run | tion from their 
of excellent spring weather did bring business to | 
retail yards, but wholesalers do not report any | 
have appreciable increase. Some wholesalers have stated a Ls ) 
e last that they expect a considerable percentage of yards OOoOre O1s ] 
re be- to begin buying very soon, as their stocks are 
ations rapidly depleting because of ordering only against 
sritish immediate needs. 
1d has : q ° P 
aa BOSTON, MASS. Ask to have representative call; no obligation. 
‘mand, April 14.—The New England market for lumber 


is a shade more active this week than it was the 


active first of the month. Continued good weather has Moore Dry Kiln Company 


stimulated building. Most retailers are adhering 


























ave “ 
= to their cautious buying policy. Another month KILN BUILDERS SINCE 1879” 
ereas of good weather should bring material improve- P 
— ment in the wholesale lumber trade. There are Jacksonville, Fla. * 2 Fully Equipped Plants. ™ North Portland, Ore. ‘ 
Fir still some spots of weakness, but prices on the 
‘ances, whole are steady. Eastern spruce dimension is Been spoilers Baccara Neaiatlicas —=s ss ees : ae a aes 
steady to firm and better inquiry for random 
— lengths is tending to firm up prices for Provincial 
vance ; Pe ‘ 
week. stock. A little more activity is reported in the 
$2.55, eastern market for west Coast fir, on which quo- 
are te tations continue to be firmly held. Southern pine 
= very flooring prices are somewhat erratic, and some of 
: the producers are decidedly more modest than others 
in their ideas of value. Oak flooring prices are 
easier. Southern roofers continue weak, and re- 
1d for tailers have found bargains in transit cars recently. 
fewer Very favorable reports on the volume of proposed Finish 
yrices, building construction are coming from the principal 
$2.45. New England centers. Some uneasiness is felt Ceiling 
1 pine locally regarding the controversy between the con- , 
I for tractors and building trades unions. Siding 
with Boston experts of forest products in February + 
wide were valued at $86,279, of which manufactures of Flooring 
wood amounted to $81,242 and Jumber, $5,037. . 
Forest fires have caused heavy losses throughout Mouldings 
ok on New England during the last week. ‘The destruc- e ° 
ward tion has been especially severe in Massachusetts Dimension 
> and and New Hampshire, where there has been very 
t the little rain for some time. Lath 
Herbert N. Gardner, after serving for a number 
of years as general manager of the Gellerson Lum- Boards 
eis a Co., Portland, Me., has organized the Gardner 
ry for umber Co. and will enter the wholesale business 
ed to in Portland for himself on May 1. Mr. Gardnei Shop 
mills States that he plans to make a specialty of all and 
5 are varieties of eastern lumber, lath and shingles. 
1S hes — Acer Lumber Co. is installing at its plant Factory 
ed to In Woodsville, N. H., another complete unit of 
flooring machinery. ‘The pcre the latest Lumber 
Yates model driven by individual motors. The 
‘aoa company is looking for-improved demand for floor- 
eee ing and expects to have much greater production 
: if it under way in a short time. 
fairly 
psi TORONTO, ONT. 
ained cn prong last two or three weeks have 
rea- “Ssed rather encouraging improveme j - ‘ . : 
ie Stade onmidions i ye Bc ee ee . We have a 25-year supply of Soft Shortleaf Yellow Pine, 
' we Drevailed, and building operations in the larger “NEARWHITE,” similar to this stand. This beautiful 
ene the eecar to be starting on a fairly large scale. timber is a heritage from Nature which deserves wonderful! 
ng i > result is that most retail yards are beginning € a P wad 4 
from to look quite busy. Dealers report that not only cP treatment—which we give to it in our mills. 
neo zi _ towns, but in the farming districts there is ae at’ 
t are “) encouraging amount of inquiry, and that orders T cn ai Cc 
iness. are beginning to show up. In eastern Canada one HE UMTER UMBER O. 
extra Stocks, white pine culls are moving fairly well and < 
ritish at is no surplus. The market for mill run is of ELECTRIC MILLS, MISSISSIPPI 
— Thee nage The volume of sales is not large. S E. E. HALL, Sales Manager. 
‘4S a searcity of white and jack pine lath, 
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Master- JiLif N 

bilt Break- [/]¥]) X 

fast Nook No. |/'} 4}! S 

122 as it MMiiy hy Masterbilt 
comes from | { DY) Sreakfast 
factory ready |) <!}{ y: | ‘ Nook No. 122 
to install. \ ' 4 installed under 
Rough open- ’ ww) window. ‘Tops 
ing 4’-10 { 4 of beautiful 
b 2° 9%" b 11 4A ribbon - grained 
fits 4” stud- 4 mahogany. 
od wall : A It is non-col- 
Table anc A apse > Can 
seats are also mado me ie one 
in separate units to ee in kitchen cup- 
hang like a door, to XA boards, an 
be used in combina- \ other case 
tion with other case SS work furnished 
work, ne by planing 


mills. 








| Masterbilt * Wall Fixture Company, | 
1 P. O. Box 672, Santa Barbara, Calif. | 
Gentlemen: We are interested in | 
learning more regarding your Master- } 
bilt Wall Fixtures. Without obligating | 

H us in any way, kindly send us full \\ 
; information together with your special f 
' 





proposition to dealers. 
Name ... 
Address _ 


| 
} 
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Combination ironing board 
and spice cabinet No. 6, 
metal and asbestos storage 


shelf for electric iron; space 
for electric plug. Especially 
Masterbilt Folding Iron- large spice cabinet; folding 
ing Board No. 5. Only ironing board extended; ab- 
folding board on the Solutely rigid when in use. 
market that will close Smooth ironing surface. 

with pad on. Rough open- 

ing size, 1’ 02” by 2’- 

944" fits 4°" wall. 


INSTRER ETT 


WALL FIXTURES 


Add extra profits to your business. Every 
home builder wants their kitchen equipped 
with these wonderful conveniences. 

Masterbilt Triple Breakfast Set No. 122 is 
a real piece of furniture, table tops and seats 
of ribbon-grained mahogany, very strong and 
durable, fool-proof against collapse. A child 
can open or close it. Completely assembled 
at factory. Simple to install (merely slip into 
a rough opening, fasten to wall with three or 
four screws, ) 

The Masterbilt Folding Ironing Board is 
the finest article of its kind on the market; 
compact, sturdy, durable. It can be installed 
almost anywhere. Under an ordinary window, 
under a sink board, or kitchen counter shelf. 
Special locking metal folding brace makes it 
impossible to collapse. Only ironing board 
that can be folded with pad on. 

Masterbilt Products lend themselves as ad- 
juncts to other case work furnished by mills. 








We are now establishing agents for the Masterbilt line and 
have a few districts still open. If interested write us. We 
also desire to make connection with manufacturing plants in 
centrally located districts to manufacture our line in their 
districts. 


P.O.BOX 672 


| 
a Mastersitt Watt Fixture Co. 


Santa Barbara. Cal. 
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and prices are fairly firm for all lines. The de. 
mand has not been large. There is a little better 
demand for spruce lath. Mill stocks of hemlock 
are light and pretty well broken. The demand for 
hemlock is improving. Prices, however, are not 
yet up to the level of last fall. The same applies 
to the price of spruce and jack pine, even though 
last winter’s production was probably not much 
more than 50 percent of the previous winter’s out- 
put in northern Ontario. For sound wormy jack 
pine there is a fair demand, and prices are steady, 
largely on account of the decreased production, 
Prices of western stocks have advanced of late, 
Jargely on account of decreased production. Mixed 
cars of British Columbia fir are hard to get for 
quick shipment. There has been a stiffening in the 
price of fir uppers during the last week or ten 
days, the average increase being around §3, 
Shingles are also somewhat firmer and prices are 
steady. Increased prices for substitute roofings, 
which have come into effect of late, do not seem to 
have been much of a factor in the cedar shingle 
trade, the activity in which is just about season- 
able. The shingle mills on the Coast report that 
they are booked up with orders for three weeks 
ahead on XXX, 

About twelve lumber firms, chiefly wholesalers, 
doing business in Toronto for over thirty years 
op a 100-acre area between Bathurst and Simcoe 
streets, on the southern front of the city, will 
shortly have to move out, on account of grade and 
viaduct operations being carried out by the rail- 
Way companies. ‘The firms interested are: Simp- 
son Planing Mills, A. N. Dudley, McBean & Verrall, 
Wilson Lumber Co., Robert Bury & Co., Oliver 
Lumber Co., Hall Bros., Laking Lumber Co., Kin- 
non Lumber Co., Johnston Lumber Co., Gall Lum- 
ber Co., Collins Lumber Co. Most of these firms 
deal in American and foreign hardwoods. They 
have looked at several sites both in and out of 
the city, but a definite location has not yet been 
decided upon. 

The new mill of Graves-Bigwood & Co. (Ltd.), 
Toronto, located at Hardy Bay on the south shore 
of Lake Nipissing, has begun operations. The out- 
put at present will be basswood and birch. The 
mnijl is turning out 25,000 to 30,000 feet a day. 

C. W. Peters, of the C. W. Peters Lumber Co., 
Huntington, W. Va., was in Toronto recently call- 
ing upon the trade. 

Mayno Davis, of the Mayno Davis Lumber Co., 
Ottawa, Ont., is spending a few weeks in Bermuda 
on a pleasure trip. 


WINNIPEG, MAN. 

April 13.—-Wholesalers report that business is 
showing a very marked improvement. Wholesale 
prices remain unchanged, but attractive offers are 
being made by some on certain uppers, boards, 


shiplan and dimension. It is expected, however, 


that quotations will soon stiffen considerably, due 
to curtailed production on the Pacifie coast. North- 
ern spruce mills have not as yet started sawing. 
Spruce stocks are now very low, and prices are 
pretty strong. The large line-yard companies re- 
port considerable activities at most branches, and 
to date have done more estimating than during 
corresponding periods of the last three years. 

Harry Partridge, of the T. M. Partridge Lumber 
Co., was a business visitor on his way home from 
visiting representatives farther west. 

Charles Goodyear, Saskatchewan representative 
of the Great West Lumber Mills, has branched out 
tor himself in the commission business and, in ad- 
dition to representing the Great West in Saskatche- 
wan, will also represent the Adams River Lumber 
Co. He reports business exceedingly good for this 
time of year. 


VANCOUVER, B. C. 


April 11.—“Encouraging” is the terse and prief 
summing of the market situation by leading lumber 
sales managers this week. Indications are multi- 
plying every day, and all pointing to a revival in 
lumber demand. Some business is also coming 
through for water shipment to the St. Lawrence 
ports. Atlantic seaboard markets are very promis- 
ing for the near future. The prospects for good 
business with Manitoba, Saskatchewan and Alberta 
are better than for three years. One little order 
for Port Sudan, Egypt, of two million feet, is being 
despatched. No steps have yet been taken looking 
co increased production. Most of the mills are 
sticking to the curtailment program. 

Shingle trade continues to show improvement. 
The reduction in log output is preventing the 
crowding high priced cedar on the shingle mills. 
Cedar stocks are being cleaned up and prices are 
improving. Some water shipments to the At 
lantic coast have been despatched this week 
Rail shipment to central and eastern States have 
also been better, and a better situation all round 
in the shingle trade is now reported. 

Logging operations up-coast are still held down 
tightly. The recent prospect of a complete tem- 
porary closing down of the big concerns is not now 
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likely to take place, with a better lumber market 
outlook. 

Forest revenues collected by the Provincial Gov- 
ernment in March totaled $295,000. March, 1924, 
total was $279,000, and March, 1923, $283,000. 
The annual revenue from timber sources collected 
py the Province is approximately $3,500,000. 


HOUSTON, TEX. 


April 14.—Sections of the Southwest recently 
visited by rains were heard from last week with a 
good number of orders. Business on the whole 
was a shade better the last fortnight for both pine 
and hardwoods. Railroads have placed orders of 
Jate, and the general outlook is fairly good. The 
manufacturers are in fine shape for mixed car 
business. 

The Carolinas this week brought the largest 
eargo of west Coast shingles ever shipped direct 
here from the Pacific coast. The cargo was con- 
signed to the S. J. Daugherty Co., shippers’ agent 
for Houston lumber concerns. 

E. F. Horan, of the hardwood department of the 
Kirby Lumber Co., is back from a tour of northern 
centers. A. C. Havens, of the same department, 
has returned from a trip through northern Texas. 


WARREN, ARK. 


April 13.—Arkansas soft pine demand has been 
light, and as a result some mills have made con- 
cessions to move items that they were heavy on, 
such as on No. 2 boards in 6-, 8- and 10-inch. 
Items on the left-hand side of the list upper grades, 
have held firm. The week’s bookings were only a 
few cars less than last week’s. Inquiries are being 
received in only fair volume from dealers, and are 
mostly for mixed cars. Most retail orders 
are for mixed ears. Industrial buying. nar 
ticularly of crating, is of fair volume. Prices 
are not very attractive, but warrant mills in book- 
ing some business. Railroad buying is light. 
Production this week has been normal, and while 
shipments have been of good volume they have 
been hardly as heavy as production. There is 
plenty of labor available for all needs. 

The demand for hardwoods is light and prices 
are slowly declining. Upper grade of gum is in 
fair demand, also upper grades of oak. Common 
grades are being taken by flooring makers at lower 
levels than prevailed two weeks ago. Hickory 
prices are still weak, and very little of this wood 
is being produced in this section. Production is 
higher than normal, due to mills cutting logs that 
are beginning to spoil. 


NORFOLK, VA. 


April 13.—The demand for North Carolina pine, 
rough and dressed, last week continued very light. 
New business is developing slowly, and the yards 
are buying only necessities. Pricessare about in 
line with those obtained the week previously. 
Some of the weak items have hit bottom. 

The demand for 4/4 edge No. 2 and better con- 
tinues very light. Not much band sawn is avail- 
able, but this is gradually accumulating.  Cir- 
cular sawn is rather plentiful, and mills are will- 
ing to accept a fair price for the stock. Edge 4/4 
No. 3 has been very quiet. No, 2 and better 4/4 
stock widths are moving fairly well. Band sawn 
stock is not plentiful, and prices can be maintained. 
No. 2 and better stock widths in circular sawn are 
not so active, and prices are a little weak. Edge 
No. 2 and better 5/4 and thicker continues very 
quiet and is apt to remain so until the last of this 
month. Nos. 1 and 2 bark strips are still sluggish 
in the rough, but moving better worked into parti- 
tion. 

Sales of 4/4 edge No. 1 box rough have been 
better. Several cargoes of edge and stock widths 
mixed have been sold at good prices, and other 
cargoes are being figured on. Local box makers 
are not buying much stock, either air dried or 
kiln dried. Edge 4/4 No. 2 box has been very 
quiet. Box makers are using a little No. 2 box 
on special orders, but demand does not equal pro- 
duction. No. 1 4/4 stock box has not sold very 
actively, as few mills have any to offer. No. 2 4/4 
stock box has been rather quiet in all widths. 
Some 12-inch is inquired for, but buyers now are 
not willing to pay the present price. Some 5/4 
edge box, air dried, is being used, and 5/4 and 6/4 
edge and stocks, air dried dressed, is more plenti- 
ful. Box bark strips, 4/4, have been quiet. Buyers 
now are putting their prices on orders, to be taken 
or left. 

Sales of flooring, thin ceiling, partition etc. were 
much lighter. The decrease was not large in 7/16- 
inch ceiling, but. has weakened. Flooring seems 
to be holding steady. A better demand for bark 
Strip partition and flooring has been noticed, and 
there is still some business to be placed if buyer 
and seller can get together on prices. Kiln dried 
Toofers have been quiet. Air dried have been 
moving fairly well. Prices are weak. Framing 
has not been active. 








Advertisements will be inserted in this de- 
partment at the following rates; 

25 cents a line for one week. ; 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks, 

15 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

ne. Count in signature. 
Heading counts as two lines. | 
No Geomey except the heading can be ad- 
m le t 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received iater will be placed. 
‘under heading Too Late to Classify. 


























WANTED—TO BUY 
In carload lots baled shavings, wood flour, dry soft- 
wood sawdust, mixed sawdust and hardwood sawdust. 
Address “DP. 127,’’ care American Lumberman. 





WHY DON’T YOU ADVERTISE? 


Everybody wants something—you might have what they 
want or possibly you wish to sell something. Our 
want ads will get you results quickly and with low 
cost. The for sale ads bring the buyer and seller to- 
gether quickly and so easily. Send your ads to the 
Wanted and For Sale Department of the Greatest 
Lumber Newspaper on Earth, 


THE AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, Illinois. 


Published every week. 




















STENOGRAPHER—ASSISTANT BOOKKEEPER 
Young man or lady, also experienced yard foreman, 
State age, salary, experience. 

re Oh 


BOX 266, Denver, Colo. 


WANTED 
First class draftsman for detailing and billing out into 
the factory all classes of millwork. One who is thor- 
oughly familiar with high class millwork. None but 
experienced men wanted. State what salary expected, 
and when can report for work. 
Address P. O. BOX 3116, Jacksonville, Fla. 


Address 








WANTED YOUNG MAN 
About twenty-five years old to sell millwork in carload 
quantities from Ohio to Nebraska, calling on large buy- 


ers only. Must have sash and door experience and 
some experience taking material off plans. Unless you 
have experience need not apply. Give complete infor- 
mation in first letter. All correspondence confidential. 
Address “@. 140,’’ care American Lumberman. 








WANTED—DETAILER AND BILLER. 
Must be capable of listing both stock and special work 
from plans, billing same into mill. Good position with 
large Ohio concern. Open for man who can deliver the 
goods. Address ‘‘G. 123,’’ care American Lumberman. 


WANTED—HARDWOOD SALES MANAGER 
For Wisconsin mill producing largely birch and hem- 
lock, manufacture and equipment modern, first-class. 
Want experienced man preferably selling experience on 
road, good correspondent but must be practical on hard- 
wood. Give complete details first letter, past expe- 
rience, present duties, territory best acquainted in. 
Will consider confidential if requested. 

Address “Gq. 120,”? care American Lumberman. 


WANTED—JUNIOR CLERK 
Young man eighteen to twenty years old with some 
lumber experience and capable of using a typewriter. 
Apply in own handwriting, giving experience, refer- 
ences, etc, 
Address 


WANTED—YARD MANAGER OR BOOKKEEPER 
For Denver wholesale and retail yard, who can invest 
$10,000 to $25,000 with services. State age, salary, 
experience, with what firms and location, nationality 
and references, also amount can invest and date. 
Address P. O. BOX 355, Denver, Colo. 


WANTED—MANAGER FOR LUMBER YARD 
Located in county seat town of five thousand inhab- 
itants in Eastern Oklahoma handling a general lumber 
line and oil field material. Prefer a man experienced 
in the sale of lumber in the oil fields. In your reply 
state age, whether or not you are married, and number 
in your family. 

Address 








“G. 117,’ care American Lumberman. 








“G. 114,” care American Lumberman. 


YARD FOREMAN 
FOR RETAIL YARD IN DETROIT 
Energetic young man with some experience in retail 
yard in small town. Only hustlers need apply. Give 
full particulars regarding age, experience, salary, etc., 
in first letter. 
Address 





“G. 112,”’ care American Lumberman, 





WANTED—ASSISTANT MANAGER 
For large retail yard and woodworking plant. Must 
be capable of managing business during manager’s ab- 
sence. Must have knowledge of Cost Book A, millwork 
and general executive ability. State age, experience, 
present emyloyment, references, salary, married or sin- 
gle, how soon can make change. Give all particulars 
in first letter. Do not apply unless thoroughly familiar 
with above requirements. Apply in own handwriting. 
Location in good, live Wisconsin city near Milwaukee. 
Address “G. 108,’’ care American Lumberman. 


WANTED—A LUMBER BUYER 
For large retail yard and sash and door mill in Southern 





a Should be thoroughly acquainted with southern 
mills. 
Address “G. 102,’? care American Lumberman. 





DRAFTSMAN WANTED 
Man experienced to take measurements at building anda 
bill work into mill. Chicago experience necessary. Give 
details of past record and references. Confidential. 
NORTH SIDE SASH & DOOR CO., 
1115 S. Washtenaw Ave., 
Chicago, Il. 


WANTED—MANAGER—AUDITOR 
Line yard firm, County Seat Town in Central Kansas. 
State age, salary and full particulars in own hand- 
writing. Place open May Ist. 
Address “FF. 115,’’ care American Lumberman. 


WANTED—ASSISTANT BOOKKEEPER 
For lumber manufacturing office in Northern Wiscon- 
sin city of six thousand. In first letter give full par- 
ticulars covering age, experience and salary expected. 
Also state if you have ever worked as camp clerk, and 
if you are familiar with working out lumber costs. An 
excellent opportunity for the right man. 
Address “E. 109,’’ care American Lumberman. 


WANTED 
Assistant estimator for millwork factory in Wisconsin. 
Opening to be filled at the earliest moment. Must be 











familiar with plan work for all kinds of buildings and 
be able to apply Cost Book A principles. 
Address “S. 24,’’ care American Lumberman, 


















































WANTED—SALESMAN 
By manufacturer and wholesaler handling hardwood and 
white pine for Western New York, Western Pennsylva- 
nia and Northwestern Ohio. Only man with established 
trade will be considered. 

Address “G. 106,’’ care American Lumberman., 
WANTED—LUMBER SALESMAN 
Traveling representative; territory, Lower Michigan. 
Give references, 
Address 





“G,. 132,”’ care American Lumberman. 
WANTED 


HIustling commission men to represent southern yellow 
pine wholesale firm handling big and little mill stock 
from Georgia to Texas inclusive. Attractive commis- 
sions and profit sharing arrangements offered producing 
salesmen, 
Address 





“FF. 126,’’ care American Lumberman. 


WANTED—SALESMAN 
Tyy manufacturer and wholesaler handling hardwood and 
white pine for New York city and New England States. 
Only man with established trade will be considered. 


Address “G. 107,’’ care American Lumberman., 


ENERGETIC AND RELIABLE COMMISSION MEN 
To sell high class southern, also northern, hardwoods 
to A No. 1 rated factory consumers in the Middle 
West. Exclusive territory and good compensation. 
Address “RF, 112,’ care American Lumberman, 


WANTED—AN EXPERIENCED SALESMAN 
3y large Southern Yellow Pine Manufacturer to sell 
the retail trade in Northern Indiana and Southern Mich- 
igan. Our cut is about 50,000,000’ per year. Good 
salary to the right man. 

Address “FY, 105,’’ care American Lumberman. 


WANTED—SALESMAN 
Sash, door and millwork business. State references, 
compensation and experiences. Christians only apply. 
Territory in and around New York City. 
Address “EB. 106,’’ care American Lumberman. 


RESPONSIBLE WESTERN WHOLESALER 
Desires to get in touch with dependable and efficient 
commission man. Address ‘‘PACIFIC,’’ care American 
Lumberman., 


WEST COAST WHOLESALER WANTS TO 
Arrange with responsible salesman to solicit railroad 
and car material business. Address ‘‘WESTERN 
WHOLESALER,”’ care American Lumberman. 


WEST COAST MANUFACTURER & WHOLESALER 
Highest rating, many years established, wants reliable 
commission sales representatives. 

Address ‘*A, 124,’’ care American Lumberman. 


WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 





























WANT A GOOD SALESMAN ? 
Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted—Salesmen. AMBERI- 
CAN LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 
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THE BEST WAY TO GET EMPLOYEES 


Is to send an advertisement to the American Lumber- 
Iman, as the ads are read each week by people wanting 
employment. AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, Il. 
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BY HARDWOODS SALES-MANAGER OR 
assistant, with manufacturers or wholesalers of Appa- 
lachian or southern woods. Experienced and resource- 
ful at selling, buying and office work. Excellent refer- 
ences. Address ‘‘E, 128,’’ care American Lumberman. 


A LOGGING SUPERINTENDENT 
Experienced in R. R. building, surveying and logging 
operations wants a new position. He has good health, 
a college education, industry. He believes himself to 
be absolutely reliable. 

Address “TT. 22,’’ care American Lumberman. 


SALES AND PRODUCTION EXECUTIVE 
20 consecutive years’ lumber experience. Age 38. Ex- 
pert hardwood flooring man. Thoroughly experienced 
in production and sales of heel stock, hammer-boards, 
action maple, basswood, etc. Well trained in hardwood 
manufacture and grading. Mechanical engineer. Em- 
ployed. 

Address 








“E. 116,’’ care American Lumberman. 


HIGH GRADE SALESMAN 
West Coast lumber, desires position with A-1 manufac- 
turer or wholesaler. Have large trade following in 
Western New York State. Salary and commission ar- 
rangement only 
Address 





“G. 139,’’ care American Lumberman, 


YOUNG MAN, AGE 25 
Open for position with live retail yard in industrial 
city in central states. Six years’ experience bookkeep- 
ing, selling, estimating, and have thorough knowledge 
of retail business. Good references, clean habits, pro- 
gressive and efficient. 
Address “G. 130,’’ care American Lumberman, 


MANAGER, 12 YEARS’ EXPERIENCE 
Wants position, good salesman, collector, stock keeper. 
Available at once. Jowa or vicinity preferred. Forty 
years old, married. Good references. 
S. BOX 876, Des Moines, Ia. 


BAND SAW FILER 
Wants job, hard or soft wood; 20 years’ experience; 
reference; age 40, married. 
Address “G. 126,’’ care American Lumberman. 


FORESTRY POSITION 
Graduate forester, fourteen years’ experience in both 
field and office work, wants position. Best of references. 
Address “G, 124,’’ care American Lumberman. 














HARDWOOD LUMBER INSPECTOR 
A No. 1 inspector. Prefer mill shipments. Good refer- 
ence, Address ‘‘A, 107,’’ care American Lumberman. 


HIGH GRADE LUMBER ACCOUNTANT 
Desires responsible position. 15 years’ experience. Pine 
und Hardwood. Competent and reliable. 

Address ““W. 26,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of retail yard. 16 years’ experience in this capacity. 
Am a top notcher. Can furnish the best of reference 
and am available at once. 
Address P. O. BOX 16, Mansfield, S. D. 


A FIRST CLASS SAWYER 
On band or circular right or left hand rig. 
experience. Understand grading thoroughly. 
Address “R. L.,’’ care American Lumberman. 


LOGGING RAILROAD SUPERINTENDENT. 
Wants position, twenty years’ experience in modern 
logging and railroad equipment. Good references. 

Address ‘KF, 124,’ care American Lumberman. 


POSITION IN CHICAGO 
By man thoroughly experienced both retail and whole- 
sale lumber. Accurate in figures, can read plans and 
capable for general office work. Have had some sales 
experience, ask only a moderate salary and can come 
at once. Telephone Sheldrake 6749 or address ‘‘F. 119,’’ 
care American Lumberman. 


SAW FILER AND MILL FOREMAN. 
Wanted position, filing saws in any size mill. Bands, 
gang and band resaws can be included, or sawmill 
foreman; am a good millwright. Address ‘‘MICHI- 
GAN FILER,’’ care American Lumberman. 


MARRIED MAN 28 
College education, two years manager country yard, now 
employed in Nebraska, desires permanent position as 
manager or bookkeeper and office man with any good 
going firm. Good bookkeeper, penman and manager. 
A-1 reference, at liberty fifteen days. Salary open; 
more information on request. 
Address “F, 117,’’ care American Lumberman. 











20 years’ 














WANTS SUPPLIED 


Large number of wants supplied each week through the 


classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 481 S. Dearborn St., Chi- 
cago. 

















WANTED—4x6 TO 4x10 
Any length No, 1 L. L. or 8. L. yellow pine for paving 
blocks. Quote delivered Chicago rate. 

Address “G, 128,”? cure American Lumberman,. 


OAK FLOORING 
New York City wholesaler wants connection with mij} 
manufacturing oak flooring, will contract entire output 
und finance all accounts. 
Address “G, 129,”’ care American Lumberman, 








HARDWOOD SPECIALTIES 
KILN DRIED MAPLE, 


Kither S48 or moulded to pattern, small sizes preferred, 
random lengths or cross-cut to requirements. Also ma- 
ple thresholds, coaster wagon stock, card table stock 
and similar lines, 
AUGUST C. BECK CO., 
Milwaukee, Wis. 





WANTED—LUMBER 
Cut to usual door size dimensions, quotation O. I. F. 
Bristol, also usual stock timber of all kinds. 
JENNINGS (BRISTOL), LTD., Bristol, Eng. 





WANTED—POSITION AS BAND SAW FILER 
Twenty years’ experience. 
Address “HR, 106,’’ care American Lumberman. 





AN EXPERIENCED LUMBERMAN 
With proven ability wants position as buyer, salesman 
or manager of mill. Have had several years’ practical 
experience in all branches of the lumber business from 
stump to customer; am an expert grader, both iu 
yard and factory stock; also familiar with all West 
Coast products; have had about ten years’ selling on 
the road; can furnish best of reference; will go any 
place and am not afraid to work. 
Address “FF, 107,’’ care American Lumberman. 


HIGH CLASS LUMBER SALESMAN 
Of proven ability desires to hear from large manufac- 
turer on West Coast or Inland Empire who can use dis- 
trict representative that can produce results; eleven 
years in Middle Northwest. 
Address “F, 102,’’ care American Lumberman, 








POSITION WANTED BY EXPERIENCED 
General office lumber bookkeeper. 
Address “G,. 125,’’ care American Lumberman. 





A THOROUGHLY EXPERIENCED 
LUMBER SALESMAN 
Who has had his own office in Chicago, selling for 
first-class lumber manufacturers and who has built up 
a splendid clientele, will be at liberty to make new 
connection with west coast concern June Ist. The 
opportunity to secure this man comes through the con- 
solidations of the principals. Only first-class concern 
considered. ‘The best of references. 
Address “G, 122," care American Lumberman. 





EXECUTIVE OR SALES MANAGER 
With over twenty years’ experience all phases lumber- 
ing in south and west, desires to become connected with 
high-class mill or wholesaler as sales manager, assist- 
ant manager or as assistant sales manager or branch 
manager large company. Test references. 
Address “. 121,’ care American Lumberman. 


DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement. 
AMERICAN LUMBERMAN, 431 South Dearborn St., 
Chicago, Tl. 





WANTED—POSITION 
As band resaw filer box shop or planing mill, open for 
position at once. Reference on application. 
M. L. DEMOREST, 810 E. 15th St., Kansas City, Mo. 





EXPORTERS HARDWOOD OR PITCH PINE 
Fully qualified lumberman of wide international expe- 
rience wishes to serve manufacturer as representative 
exploiting European business. Capable of taking com- 
plete charge of export business. Located in London 
but could come to America. Highest European and 
American references. Salary and commission basis. 

Address “G. 118,’’ care American Lumberman. 


LUMBERMAN—WANTS CONNECTION 
In west coast states, experienced in grading, scaling of 
logs and lumber clerk and yard foreman, wholesale or 
retail. References. 
Address $*G. 





119,’’ care American Lumberman. 


POSITION WANTED 
As second man and bookkeeper in lumber yard. Several 
years’ experience in lumber business. Fast with figures. 
References. Write or wire. 
C. S. CARTER, Elkton, S. D. 


POSITION, AS SALES MANAGER 
Or assistant, in California, Oregon or Minnesota, with 
mill, wholesaler or retailer. Twelve years’ lumber ex- 
perience, including both office, selling and _ practical 
ends. All white pine species, coast woods and Canadian 








spruce. Age 32. Married. Protestant. Located Mich- 
igan. Available June 15th. 
Address ““G. 110,’ care American Lumberman. 


SITUATION WANTED 
Man 42 years old, experienced, would like position as 
manager of a lumber yard doing about half million dollar 
business, Prefer southern territory. Can give good ref- 
erences, W. W. FOWLER, E. Falls Church, Va. 


EXPERIENCED ACCOUNTANT WITH 
Logical mind, ability to analyze statements, prepare 
financial statements, handle collections, credits and all 
details of correct accounting procedure and practice, to 
give dependable information, wants permanent and more 
desirable connection than present position. Experience 
covers seven years’ lumber and planing mill business. 
Age 25, single, and excellent credentials. Correspondence 
confidential. : 

Address “BH. 104,’’ care American Lumberman. 


LOGGING RAILROAD SUPERINTENDENT 
Wants position, well experienced in modern logging and 
railroad equipment, pine or hardwood; can make invest- 
ment if agreeable. A-1 reference. 

Address “Pp, 25,’’ care American Lumberman. 


BOOKKEEPER AND STENOGRAPHER 
Young man, with three years’ experience as both and 
the past two years in Ist class retail yard, capable of 
handling double entry set of books or taking dictation 
desires connection with reputable concern. A-1 refer- 
ences furnished, 

Address “DP. 107,’’ care American Lumberman. 














SALES MANAGER AND DISTRICT SALESMAN 
Open for position with representative sash and door 
millwork manufacturer or jobber. Large experience, 
established trade in Eastern States, especially New 
aa areca and Long Island, ete. Available 
May 15. 


Address “G. 116,’’ care American Lumberman. 





LIVE SALESMAN (BUSINESS GETTER) 
With established trade, Phila., Pa., district, 16 year 
following, wants to sell for Large Mfrs. or Whole- 
salers, Hardwoods and White Pine, People who really 
have resources in Lumber. Prefer drawing account and 
profit sharing arrangement. Available May 1st. 

Address “D. 102,’ care American Lumberman, 





WANTED—HARD MAPLE 
Suitable for the manufacture of rules. 
AMERICAN RULDB MFG. CO., 
486 Johnson Ave., Brooklyn, N. Y. 


WANTED—TO BUY 
Shavings and sawdust. We need a large amount of 
this material. If satisfactory will take your entire 
output as it accumulates, 
Address “EF, 116,’’ care American Lumberman. 


SQUARES WANTED 
Can use 5/4"x5/4"x20”&Longer Beech, 
Maple. 


Address “PF, 101,’’ care American Lumberman. 
WANTED—SOUTHERN PINE 


Responsible wholesaler with large and efficient sales 
force seeking mill contracts, or will make substantial 
loan on one to ten million feet in pile. 

Address “B. 183,’? care American Lumberman. 


’ WANTED 
Your inquiries and offers on 5/8 and thicker hardwoods, 
cypress and yellow pine. Also on low grade stock S28 
or S2S and Resawn. Commission basis only. 
SOUTHERN WOODS PRODUCT CO., 
Meridian, Miss. 


WANTED—HARDWOOD SQUARES 
We are in the market for a continuous supply of car 
loads of dry, 1”x1”"x42” and 48”, Maple, Beech and 
Birch squares for immediate shipment or contracts for 
later delivery. 
RING-TOP HANDLE COMPANY, 
6428 Hamilton Ave., 
Pittsburgh, Pa. 








Birch and 














WANTED 
Five hundred cars walnut logs. 
diameter, eight feet and up long. 
ping point and pay cash, 
GEO. W. HARTZELL, Piqua, Ohio. 


Twelve inches and up 
We inspect at ship- 











WANTED—IN TENNESSEE, KENTUCKY OR 
West Virginia large tracts of virgin mixed hardwood. 
Owners answer. 

H. P. DURRELL, Cent. Off. Bldg., Cincinnati, 0. 


HAVE YOU TIMBERLANDS F 
Yo sell? Advertise your timber and timber lands in the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 














WANTED 
A smell portable circular mill to cut up logs on rail- 
road right-of-way, about 3 months’ work. Logs brought 
to the mill and lumber loaded on cars. Our sawmill 
burned. If interested, write the GLOSTER LUMBER 
COMPANY, Gloster, Miss. Immediate attention. 


NEW YORK HARDWOOD DEALER 
Importing European specialties for large consumers 
wants to add domestic line to present trade. Commis- 
sion or dealers’ discount basis. 

Address “Gq. 105,’’ care American Lumberman. 


WANTED » 
One eastern and one southern connection to Rag or 
with established Pacific Coast timber dealer in marke 








ing West Coast timber and mill operations. References 
exchanged. P 
Address “G, 104,’ care American Lumberman. 
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